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VERY time you sell a a 
Brown & Sharpe Tool 2 
you send intg a ma- , 
chine shop two strong 
trade helps, two first-class . 
advertisements for your 
store. The tool advertises 
you by its daily, dependa- 
ble performance—the man : 
by praising the tool and 2 
recommending your store 
to shopmates as the place 
to buy tools and other mer- 
chandise of high quality. 


KP 





FERRER 


{PSS IGS sp ROSS 
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i i Page 166 
of Contents, Page 71 Classified Index, Page 146 Index to Advertisers, Pag 
— Situation and Help Wanted and Business Opportunities, Pages 164-165 
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- Want Your O. K. 
Ou, Brakes Before We G ry” 


Be sure of the most important part of your car—brake lining! 

Your life depends on it. In traffic, on hills, in an emergency, it will 
act quickly, surely. 

wr Be sure your brakes are O. K. 

Before you leave the garage, ask the expert there. 

Ten to one you need new brake lining. Ordinary woven lining slips, 
grabs, wears out. 


Reline your brakes at once with the brake lining that can’t slip or grab, 
and that outwears any other lining—Thermoid. 


Three Reasons for ]hermoid 


Thermoid has three exclusive features: ride with you by driving in a car whose brake 


Y , lining is defective. 
1. It has 50% more material than any ' 


woven lining. Make it a point today to go to your automobile 


man and have him test your brakes. If they 
are not O.K. have him reline them with 
Thermoid Brake Lining. Specify Thermoid. 


2. It is grapnalized. (This makes it 
impervious to all moisture, dust, etc.) 


3. It is hydraulic compressed. 


Every inch is sold with this guarantee— 
Don’t risk your life and the lives of those who “Thermoid will make good or WE WILL” 


Thermoid Rubber Co., Trenton, N. J. 


——ebtirtnaiponti gi a oo 
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BRAKE LINING. 


“50% more. material ~Grapnalizeds, Hydraulic Compressed 
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SERVICE 


HE retail store exists because it serves the people. 

Wanamaker’s New York store employs twenty-five 
golf professionals to teach customers the fine points of 
the game. That’s service. 


The retail store attracts trade by the courteous treatment 
extended to its customers by well-trained clerks. Many 
of the large stores maintain schools of salesmanship to 
increase the personal efficiency of its sales force. Are 
your people surly or affable? Call up your store some 
day and find out how your telephone inquiries are handled. 
You may be astonished! 


Your choice of stock is of special interest to your custom- 
ers. You bought it forthem, didn’t you? They are most 
familiar; with widely advertised brands—cheap grades 
won't justify high-priced publicity. Inferior, carelessly 
chosen stock, brings in cheap class customers. Good 
goods attract high grade trade. 


Winchester guns and ammunition are household words 
throughout the civilized world. They give faithful ser- 
vice. A Winchester gun is half sold before the customer 
enters your store. The purchaser has been favorably jin- 
fluenced by our national publicity and is familiar with the 
selling points of our product. That’s our service to you. 


The splendid service your customers will receive from 
Winchester products will surely bring them back to your 


stores for other commodities. Why not have all of your 
stock carry brands that mean as much to the public as ours? 


WINCHESTER 
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The Genuine Walworth Stillson Wrench 


The Walworth Parmelee Wrench 
The Walco Adjustable Hex Wrench 


HAVE MADE AND ARE MAKING HISTORY 


NEW YORK BOSTON CHICAGO 


Copyright, 
( “ Walworth Mfg. Os. 


Greeting 


O Those customers who have given us their loyal 
support through these seventy-five years of service, 
we express our deep appreciation. To those who 
have joined the ranks from year to year and have 
stood stanchly by us, we extend our grateful thanks. 


To them all we make our pledge of continued 
effort to give fair play and sound product. We 
assure them of our sincere desire to stand for all 
that is best in industrial life. 


As an evidence of our purpose we are dedicating 
to them in this our seventy-fifth year The Wal- 
worth Craftsman. His cleanness, strength and 
earnestness embody the ideals for which we are 
striving. 


WALWORTH MFG. CO. 
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We certainly believe in telling prospec- 
tive customers about the features that 
make Coes Wrenches superior. We know 
how susceptible any reasoning man is to a 
demonstration of the better construction 


of a Coes Wrench. 


But don’t forget the experienced cus- 
tomers—the mechanics who have used 
Wrenches for years—who know what they 
want and why they want it. They know 
more about their own needs in wrenches 
than you or we can tell them. 


To these men—there’s just one thing 
to look for—it’s a little word of four letters 
stamped on the head of the wrench they 
want. Sure—you'’ve guessed it—that 


word is COES. 
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SHOWING BALL 
IN FACE OF BAR 





STEEL SHELL HANDLE 
INTERNALLY PORTE 














Coes Wrench Company 
WORCESTER, MASS. 


J. H. GRAHAM & CO., 
113 Chambers Street, New York 


J.C. McCARTY & CO., 
29 Murray Street, New York 


SA 


ro) 











vt 





a ae ee ee ea ae 





ema ee” emerge 


a ar 


ET OE pA RES 











Subject to the Need 

pments of Our Government 

! Subject to Change 

P r l S © * Without Notice 
The H. D. Smith & Co. 


Established 1850 
Plantsville, Conn. 


Makers of 
The “PERFECT HANDLE” Tools, 
The “SharpenEzy” Tools, 


The “RUBBER COVERED” 
Screw Drivers, 


and Other Drop Forged Tools 


Nothing Equals Drop Forging 
For Working Steel 


aa = : cod 
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PROFIT 
MAKERS 
FOR COLD 
DAYS 





Clark Indestructible 
Steel Heaters 





For automobiles, 
carriages, wagons, 
sleighs, etc. 








These practical devices can be 
sold to nearly everyone who rides 
or drives in cold weather. 


How Is Your Stock? 


Remember, when a_ customer 
wants a Clark heater he.wants it 
quick. Keep prepared. 











All jobbers have the Clark—the 
quality line. , 


Write for our 1916 catalogue. 


Get this business in your com- 
munity. It pays. 








Chicago Flexible Shaft Company 
. 606 La Salle St.,. CHICAGO 
New York Branch: 16 and 18 Reade St. 
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Prestige and Profit 
For the Dealer 
Service and Satisfaction 
For the Customer 





Protection for Both 


Brown & Sharpe 


“ 


HAA 


BROWN & SHARPE MFG. CO. 
PROVIDENCE, [BS R.1, U.S. A. 


TRAOE MARK 











A Stock of our Tools is carried at the Chicago Office and Store, 626-630 Washington Blvd., Chicago, Ill. 
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more sales—larger profit—less ‘effort 


Here’s the way Plymouth Rope is now sold by the foot 
in hundreds of progressive stores. 





The buyer enters and inquires the price of the length of 
rope he wants. 


The dealer turns to his price-by-the-foot schedule card 
and at once quotes the exact cost. No weighing of rope 
as in the old days. 


The figure quoted is less than that demanded elsewhere 
for cheap ropes sold by the pound. (Plymouth’s greater 
yardage is the reason.) The buyer says “all right.” 


The dealer measures the rope, cuts off the proper length 
and the buyer departs with his purchase—satisfied. 


The dealer is satisfied too. He has made an easier and 
more profitable sale than he would have under the old 
price-per-pound plan. And he makes more Plymouth 
sales than formerly. 


Are you profiting by this new plan? 


Plymouth Rope 


Sell it by the foot 


PLYMOUTH CORDAGE COMPANY 
NORTH PLYMOUTH, MASS. 
WELLAND, CAN. 


Distributors in All Principal Cities 
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COMPLETE 
SATISFACTION 


MES only from the selec- 
tion of files that have stood 


the test of time. 


NICHOLSON FILES have stood 
that test and today bear the high- 
est reputation for quality and serv- 
ice among file users. 


The experience of over 50 years 
with but the one idea of Quality 
in mind has resulted in a product 
without a peer. 


Ask for genuine Nicholson Files— 
and insist upon having them. 


Our catalog and copy of ‘File Fil- 
osophy”’ will interest you. 


NICHOLSON FILE CO. 


PROVIDENCE, R.L, U.S. A. 
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What’s In a Saw? 


Maybe you don’t know. 
Maybe the manufacturer doesn't. 
Maybe the customer will find 
out what isn’t in it that ought to be. 
Anyway, you know what's in 


We built our own steel mills so you 
could! 
We make the steel for Si-monds 
Saws ourselves; we thus control the 
quality of the saws from crude ore to 
final tempering. 
We guarantee the uniform quality of 
our saws; we can't guarantee another 
maker's steel; there's nothing to do but 
make the metal ourselves. 
You can see the basic necessity for 
that policy; so can your prospective 
customers. 
And what's in these saws besides 
Si-monds steel? Principally a means 
of brisking up business; of showing 
your quality in a far-reaching way. 
There's money in them, because the 
merit’s in them. 


Ask what we do to build up 
your sales by the right combi- 
nation of saws and service. 


a Great Saw 


Simonds Mfg. Co.; 


Fitchburg, Mass. 


Chicago, Ill. 

Montreal, Que Portland, Ore 
New York City Seattle, Wash 
Memphis, Tenn San Francisco 


New Orleans 
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ARE YOU AFTER 
PROFIT ? 


These divisions—Shop, Farm, Building and Home—in 
your business, can be developed by following the Atkins Pol- 
icy of “Effective Sales Assistance.” Your Spring plans should 
be made now, with the idea of increasing your profits and 
bettering the service to your trade. 


ATKINS 


SILVER STEEL {@%)), SAWS & TOOLS 


represent the highest quality of material and workmanship offered 
Hardware Dealers. There is a PERFECT SAW FOR EVERY 
PURPOSE and each is the best of its kind. Our line of TROWELS, 
CORN, CANE and BEET KNIVES is complete. A strict Guarantee 
of satisfaction backs you up in the sales of these goods. Start early 
by mailing the coupon below and secure complete plans of our co-op- 
erative sales helps and literature on each proposition. 


Established 1857 
The Silver Steél Saw People 


Home Office and Factory, Indianapolis, Ind. Canadian Factory, Hamilton, Ont. 


Branches carrying complete stocks in all large distributing centers as follows: 


Atlanta Minneapolis Portland, Ore. Vancouver, B. C. 
Chicago New Orleans San Francisco Sydney, N. S. W. 
Memphis New York City Seattle Paris, France 
Messrs. John Shaw & Sons Wolverhampton Limited, Wolverhampton, England, 
Agents for Great Britain. 


literature on the 


Each group contains samples of direct matter and our plans fields checked below, 
also your 12-page book 


for reaching your prospects in each respective field. Check the a “POINTERS.” 
ones you are desirous of entering and investigate our offer. 
C) Shop 


0) Farm 
C1 Building 


CHECK AND MAIL THIS TODAY “ sales helps and 
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DISSTON 
Pruning 


Saws 


SEG U.&. PAT. OFS, 


Don’t wait until the Spring demand is on 

to size up your stock; make your prepara- 

tions now. The Disston line of Pruning 

Saws comprises styles and sizes for every 

requirement, all backed by a reputation for 

highest quality and satisfactory service. 
Our Pruning Saw Catalog 


will helpin your selection. 
Write today for a copy. 


HENRY DISSTON ©€& 
SONS, Inc. 


PHILADELPHIA - - U.S. A. 
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Keep Your Eye on 
This Trade Mark 


You know what the famous old 
marks—"‘Little Giant,” ‘‘Lightning,”’ 
“Green River’ and ““Smart’’ mean to 


users of screw cutting tools. 

The GTD mark means all of this 
and more—it means that the organi- 
zation back of these trade names 
(Wells Brothers Company, Wiley & 
Russell Mfg. Co. and A. J. Smart 
Mfg. Co.), now work:as one unit to 
perpetuate and if possible 
to improve the high stand- 
ard of quality of their 
taps, dies, screw plates, 
reamers, gages and 
threading machines. 





A 
Daring 
Publicity 
Program 


Not only are we using increased adver- 
tising space in the important trade pub- 
lications, but we are making a big, broad, 
general appeal in several national publi- 








cations, such as 





Saturday Evening Post 
Popular Mechanics 
Scientific American 
Literary Digest 


What This Means to the Dealer 


This means a tremendous publicity for 
our GTD trademark and a prestige for . 
our tools that must result in increased 

















sales over the hardware counter. 





Watch for the page advertise- 
ment in Saturday Evening REG. U. S. PAT. OFF. 


Post March 3. 


We still have a few copies of a pamphlet 
issued to our salesmen and representatives 
announcing our advertising and selling 
plans. They are not secret. If you would 
like a copy, say “Send me GTD Plans.” 








No. 37 Catalog shows the complete G. T. D. line of Taps, Dies, Screw Plates, 
Reamers, Gauges, and Threading Machines. Send for your copy—now. 


Greenfield VapardDie Corporation 2 Ware Sa 
Chicago, 


13 So. Clinton St. 


Gages ‘Ta ps Dies sistas eas St. 


Wells Brothers Co., 


Greenfield,Massachusetts USA. “ast: 
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Automobile Repairing Made Easy 





By VICTOR W. PAGE, M. E. 





A thoroughly practical book containing complete directions 
for making repairs to all parts of the motor car mechanism. 


Written in a thorough but non-technical manner. 
of special value to garagemen, 


Will be found 
chauffeurs and automobile me- 


chanics; it also contains a mass of general information that will 


be of equal value to the motorist who takes 


care of his own car. 


This book contains special instructions on electric starting, 


lighting and ignition systems. 


Autogenous welding. 
of steel. 
motors, etc., etc 
all repairmen. 


1056 Pages 5% x 8 inches 
1916 Edition. 


Automobile Questions and Answers 


This practical treatise consists of a series of thirty-seven les- 
sons, covering with over 2000 questions and their answers the 
automobile, its construction, operation and repair. The sub- 
ject matter is absolutely correct and canal in simple lan- 
guage. If you can’t answer all of the following questions you 
need this work. The answers to these and 2000 more are to 
be found in its pages. 

Give the names of all important parts of an automobile and 
describe their functions. Describe action of latest types of 
kerosene carburetors. What is the difference between a 
“double” ignition system and a ‘“‘dual” ignition system? Name 
parts of an induction coil. How are valves timed? What is 
an electric motor starter and how does it work? What are 
advantages of worm drive gearing? Name all important types 
of ball and roller bearings, etc., etc. 


650 Pages. 350 Illustrations and Plates. 
Cloth. Price #1. 


The Automobilist’s Pocket Companion 
and Expense Record 


This hook is not only valuable as a convenient cost record 
but contains much information of value to motorists. Includes 
a condensed digest of auto laws of all States, a lubrication 
schedule, hints for care of storage battery and care of tires, 
location "of road troubles in all parts of the car, anti -freezing 
solutions, horsepower table, driving hints and many useful 
tables and recipes of interest to all motorists. Not a technical 
book in any sense of the word, just a collection of practical 
facts in simple language for the everyday motorist. 

It will enable you to keep track of all your expenses. Con- 
venient ruled pages eliminate all bookkeeping except bere 
a few figures daily. Shows the miles covered during each day 
of the year, the fuel used and cost of repairs. Tells if your 
tires are standing up to their guarantee, which make of tires 
gives best service, etc. 


Convenient pocket size, handsomely bound in 
limp leatherette cover. Price $1.00 


Automobile Welding with the 
Oxy-Acetylene Flame 


THIS IS THE ONLY COMPLETE BOOK ON THE 
“WHY” AND “HOW” OF WELDING WITH THE OXY- 
ACETYLENE FLAME the various parts of the automobile. 

Explains the apparatus to pe used, its care and how to con- 
Struct necessary shop equipment. The actual welding of all 
automobile parts is treated in a manner understandable by 
everyone. 

Automobile owners, garage and service stations, blacksmith 
and machine shops, as well as industries using the oxy-acety- 
lene flame will find this book of the utmost value, since the 
perplexing problems arising when metal is heated to a melting 
point are fully explained and the proper methods to overcome 
them shown. 


198 Pages. Fully Hiinatrated. Cloth. 
Price $1.04 


srazing and soldering. 
Latest timing practice. 


Tire repairing and rebuilding. 
Heat treatment 
Eight- and twelve-cylinder 


A guide to greater mechanical efficiency for 
You will never get stuck on a job if you own this book. 

1000 Specially Made Engravings on 500 Plates 
Cloth, Price $3.00 


11 Folding Plates 


Starting, Lighting and Ignition Systems 


A practical treatise on modern starting and ignition system 
practice It can be understood by anyone because the ele- 
mentary electrical principles are simply explained before any 
attempt is made to discuss features of the various systems. 
All symbols are fully explained and wiring diagrams aré¢ 
shown in both technical and —o forms. Includes a 
complete exposition of stérage batt@ry construction, care and 
repair. Explains all types of starting motors—generators 
magnetos in detail with complete diagrams showing all con 
nections and the relation of the various parts of the assembly 
to each other. All ignition or lighting systems are carefully 
explained, from the simple battery and coil forms found in 
the early cars to the modern short contact timer and magneto 
methods used on the latest eight and twelve cylinder motors. 
Nearly 500 games. 297 Specially Made Engrav- 

ngs. Cloth, Price $1.50 


The Modern Gasoline Automobile 


The most complete treatise on the gasoline automobile ever 
issued. Written in simple language by a recognized authority 
familiar with every branch of the automobile industry. Free 
from technical terms. Everything is explained so simply that 
anyone of ordinary intelligence may gain a comprehensive 
knowledge of the gasoline automobile. The information is up 
to date and includes, in addition to an exposition of principles 
of construction and descripti¢ yn of all types of automobiles and 
their components, valuable money-saving hints on the care and 
operation of cars propelled by internal combustion engines 

Among the important subjects treated are: torpedo and other 
symmetrical body forms, sleeve valve, rotary valve and other 
types of silent motors, magneto ignition, electric-lighting sys 
tems, block motors, front wheel brakes, etc. 

The book tells you just what to do, hew and when to do it 
850 Pages. 600 Illustrations. 12 Folding Plates. 

. Cloth. Price 82.50 


The Model T Ford Car 


This is one of the most complete instruction books ever pub- 
lished. All parts of the Ford Model T Car are described and 
illustrated. Complete instructions for drwing and repairing 
are given. Every detail is treated in a non-technical yet 
thorough manner. 

This book is written specially for Ford drivers and owners, 
by a recognized automobile engineering authority and an ex 
pert on the Ford, who has driven and repaired Ford cars for 
a number of years. He writes for the average man in a pr 
tical way from actual knowledge. All parts of the Ford Mogel 
T Car are described. All repair processes ill strated and fully 
explained. 

300 Pages. 100 Illustrations. 2 Large Folding 
Plates. Cloth. Price $1.00 


Automobile Trouble Charts, 25¢ Each 


Location of Carburetion Troubles Made Easy. 
Location of Ignition System Troubles. 


Location of Cooling and Lubrication System 
Fau 


Location of Ford Engine Troubles Made Easy. 
Location of Gasoline Engine Troubles. 
Lubrication of the Motor Car Chassis. 
Locaticn of Motorcycle Troubles. 


Sent prepaid. Money back if they are not satisfactory 


David Williams Company, 239 West Thirty-Ninth Street, New York City 
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WHEN ORDERING 


STILLSON WRENCHES 


Demand TRIMO With the 


Steel Frames and Nut Guards 


Of all Stillson Wrenches 
TRIMO is 
the Best 


Send for Catalog No. 133 


MADE BY 


TRIMONT MFG. CO. 


55-71 Amory Street Roxbury (Boston), Mass. 
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Tools 


Attract 
Customers--- 





Tools attract carpenters, machin- 
ists, metal workers, garage men, 
contractors and other big hard- 
ware users. 





) . , * 7 
yA, Especially Millers Falls Tool 
Yee SB) } [ | specially Millers Falls Tools 
Sg. oe) YAY ee Em | \ with their fifty years of leader- 
SA aa\ib 7A F, } mole NY ¥ ° ° . 
tat a! SEM Bs aN ship and quality reputation. 


Once in your store, these customers buy large quantities of builders’ hard- 
ware, general hardware and supplies of every kind. Make’your t6ol depart- 
ment the best in your locality and your whole store will profit. 


Mi 





Our book ‘‘How to Sell Tools,’’ our selling helps, and our monthly paper 
the ‘Star’ help you make your tool department a big factor in your busi- 
ness, help you turn your tool stock oftener and make tools an entering wedge 


to other profitable trade. 


Here's one tool among the hundreds that prove Millers Falls leadership— 


The “pistol grip” and the hang of the 
saw give you the greatest power with 
the least effort. Handle fits largest 
hand. Straining nut under the handle | 
allows maximum stroke. Extra strong 
and rigid for heavy work. 





Send for the Millers Falls Catalog and for our selling help proposition to all 
dealers. It will show you how to put a bigger profit in tools. 


MILLERS FALLS CO. 


‘*1oolmaker to the Master Mechanic’’ 


Millers Falls, Mass. 


New York Office: 28 Warren Street 


MILLERS FALLS 
x 
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Stanley Tools 








STANLEY NAIL HAMMERS 


Only three styles of Nail Hammers are illus- 


- trated above, but we manufacture a very com- 


plete line that will enable you to satisfy all 
demands. 


The Heads of all styles are made of special 
steel, carefully forged, hardened and tempered. 


The Handles of selected second growth hick- 
ory. 

The improved method of fastening the heads to 
the handles makes it practically impossible for the 
head to fly off. 


We also manufacture HAMMERS for Ma- 
chinists, Bricklayers, Farriers, Tinners, Black- 
smiths and Engineers. 








STANLEY Rute & Lever Ca. 
New Britain, Conn. U.S.A. 
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«Level for 

AA every size 

tse Levels comprise 

ad Richardson lines, wit! 

afditions, but are now all made 
«the Goodell-Pratt factory. The same 
high standard of materials and work 
manshup that distinguished the Strattor 
Level and that has always been a fea 


ture of Goodell- Pratt tools has been 


maintained in making these levels 


This very complete line gives an op- 
portunity to select exactly the size and 
type of levei best suited to the work 
For carpenters no finer instrument can 
be found than the built-up, brass- bound. 
double plumb, rosewood level No. 4024 
shown in the lower circle. The sec- 
tional construction practically insures 
it against climati hanges. The 
vials are ground to a true curve from 
end to end, and set solid in the stock 
with the simple Stratton movable bar 
adjustment. The brass binding is dove 
tailed its entire length 

veavy brass end plates. There are four 
lengths in this s.yle— 24 to 30 inches 


unning from 8 to 30 inches in length. 


No. 1518 is one of the narrow series, 


and doweled to 


made of a solid stick of selected ma- 
hogany, fully brass bound. The vials 
awe sensitive and ac 

and have the regular mov 
is specially de- 


justment. This | 
signed for machinists, and is sold at a 
very attractive price 

There a wide variety of other 
wooden lev f rosewood, mahogany 
and imitation mahogany, suitable for 
every trade and every pocket 

The aluminum level, No. 924, is a 
new member of the family, put out ir 
response to popular demand. It is very 
light —made completely of aluminum 


has double plumb and is 24 inches long 


, 
No. 509, af the right, is an iron level 


18 inches long, double plumb, milled 
face and ends, sold at a popular price. It 
is only one of many types and sizes of 
iron levels for machinists and engineers, 
low-priced, but accurate and strong 

The name Goodell-Pratt on a tool 
always means a good tool. the best 
possible at the price 


GOODELL-PRATT COMPANY 


Seed the Greenfield, Mass. 
— 








Send for the Complete Cat. 


log, showing all the levels, 


Goodell - Pratt 
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GOOD TOOLS 








PRATT 


ADVERTISING 











is creating new trade for hardware dealers. 
We are getting the prosperous householders 
in city, small town, and country, by showing 
them scenes illustrating the need of tools, 
that actually and continually take place in 
their own homes, The public is being taught 
_. _ that it is worth while to use good tools and 
'. more of them. 


This means new trade in your store if you carry Geodell- 
Pratt tools, more money and more friends. 





Saturday Evening Post 
Collier's 

Literary Digest 
Popular Mechanics 
Popular Science Monthly 
American Carpenter & Builder 
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Cylinder and Bit Key Lock Sets 
Many Designs and Finishes 
Wrought Steel and Bronze Metal 
We Make Prompt Shipments 


We also make both large and small Grey Iron Castings machine molded and 
sand blast cleaned, Stove Pipe Dampers, Damper Clips, Oil Stoves, Hot Plates, 
Furnace Lamps, Stebbins Molasses Gates, Oil Can Faucets, Bungs, Etc., Etc. 


The Taylor & Boggis Foundry Company~ 
Ceyeland, OHIO 
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Make full preparation for summer 
business by stocking the Sargent 
Noiseless Screen Door Closer 











Here is an article—the Sargent Screen Door Closer No. 20—which meets 
a real want and can be sold to many of the people in your vicinity. This Screen 
Door Closer is made on the same principle as our Liquid Door Checks, which 
have been in successful use for many years, but it is smaller in size and made 
to suit the particular requirements of light screen doors. 


The possibilities for the sale of this Screen Door Closer are almost limitless, 
as every home has at least one screen door and some have two or more which 
heretofore have been an annoyance because they have either been left open 
or have closed with a bang. The No. 20 closes screen doors quickly and 
without any noise. 


As this Closer is a new article it is advisable for the dealer to display it 
and refer to it in his advertising. An effective method of selling it is to send 
out a canvasser who can demonstrate the advantages of the Closer and who 
can apply it after he has made the sale. The Closer will sell readily for $2.25, 
to which should be added the cost of applying if it is put up by the canvasser. 
At the price for which it can be purchased from the jobber this selling price 
will afford the dealer a good profit. 





Order a stock now so that you will have the goods ready for the opening 
of the screen season and can start the sale early. It is its own best advertise- 


ment and a few in use will sell others. 


Sargent & Company 


MANUFACTURERS 


PERS OP ERAT Wo TES LOT PIR OTA ELE EE? OL PRE 


New Haven, Conn. New York’ Boston Chicago 
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~. Screen doors to successfully accomplish 
their purpose must close instantly — 
and quietly, without nerve racking slam. 


RUssw] IN 


Screen Door aes 


absolutely control the action of the 
door—not once—or occasionally— but 
every time. Russwin Screen Door locks 
and Catches will keep the door closed 
when it should be closed— securely 
locked when required. 


RUSSELL & ERWIN MFG. COMPANY 


The American Hardware Corporation Successor 
NEW BRITAIN, - CONN. 
NEW YORK SAN FRANCISCO CHICAGO LONDON, ENG. 
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CHATILLON’S 


Ice Scales 


Ice Tools 


Soon the ice-man on his daily 
rounds will be a familiar figure to 
you. Are you prepared to supply 
his necessities as to tools? 


Scales, particularly, that are de- 
pendable; that help sustain your 
reputation as a distributor of 


Quality Goods 
Practical Goods 


Scales not made for this season 
but many when properly handled. 


Write us for particulars of this 
line, also other ice tools for the man 
, you are going to equip. 


We make ice tools for family use 
also. 





JOHN CHATILLON & SONS 


(Scale Makers Since 1835) 


85-93 Cliff Street, New York City 


Sole Distributors of 
Foster Bros. & Chatillon Co., Products 
Knives, Cleavers, Steels, Etc. 
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SANGE ETERNALS 
ADVERTISE THEMSELVES 


He BERPEERIALLISIII TIS Pini aL 


' 


| 
MINNICH-HARDWAR 


| 
i ©. 
| =TOVES AND F 


S 


-~ESSORIES 
GENERAL HARDWARE AUTOMOBILE ACS 


January 17, 1917 


4 


COs, 
Engman-Matthews Range 
South Bend, Indiana. 


LEE REESE GREEGREEELGR GRR GREE 


Gent leme n:- 3 mo 
Some time ago we had on scxnewnat tine a as 
order for twelve Range Eternals. roast: 
aa half a dozen 
Oe age ed themsel 
60 thoroughly advertis a 


order 
ask you to rush ee eohaned since we etarte 


business has ‘ 
sange Eternal line 8 yeer 96° 


Re spectful ly . 








[ 

FRANK M. KELLEY | 
HARDWARE STOVES AND CROCKERY 
| 108 Broad S& 


Local and Leng Distance ‘Phone es ESSN 


Sngman-Matthews Range Co 1/18/17 
South Bend, Sattean Pa ———~. 


Gent lemen:- 





I have missed some sale 
by not having them in 8toc} he 
the sales of my odds on wae ara ar 
clean up so that I might give t ne 
I am highly pleased With the 


I ve ma 
Range Eternal to anything else I ever ashe tame: 


Range Eternals 


So one of our re i 
Eternal we will stand the solutions for 1917 is "By The 


: ough 1917, the best 
vith "Phirty-Three Points of Eternd}] Euccliences? " **7t® 


The 33rd Point is in bh 


he 
them what the other 32 sotube tog & man to tel] 


+ Please ship me; 
1 ~ 8-18 Sq. PF HC 1 
° 6 
1 ~ 8-20 sq. PP a - 
1- Only 59 P.pp wp 


Very truly yours 


G 


WE SELL Fon'stroeatces 


ENGMAN-MATTHEWS RANGE CO. 
SOUTH BEND, INDIANA 


Two Generations of Malleable Range Builders. 
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Figure Skates 


Scandinavian and Continental 
Popular Models for 1917-1918 


No. 92—Scandinavian Pattern; saw- 
tooth toe. Runners made of Chrome Nickel, 
Steel, tempered. Foot plates Swedoh Steel, 
drop forged. Toe plates detached from 
front of runner. Special welded construc- 
tion. All parts full polished and nickel 
plated. 


No. 94—Continental Pattern; saw-tooth 
toe. Runners made of Union Steel, tem- 
pered. Toe plates of Swedoh Steel; fas- 
tened to front and post of runner with cor- 


Model of Nos. 94 and 95 rugated braces. Nickel plated. 


No. 95—Continental Pattern; same as No. 
94 except runners made of Chrome Nickel 
Steel, tempered. All parts polished and 


. nickel plated. Highest quality. 
C= No. 96—Continental Pattern; same as No. 
95 except toe plate detached from front of 


runner. 





The Union Hardware Co. will manufacture large quantities of 
the above line of Ice Skates to satisfy a heavy demand for skates 
of these patterns due to a country-wide interest in fancy skating. 


HTT 


HAV AVATAR T TT 


Late delivery of special steel for the manufacture of this line 
prevented our furnishing them to the trade for the season of 
1916-1917. We are prepared for a big 1917-1918 business. 


Place your order now. 


642 SL LTP WT NRT 0G Bids SA, ENTE CAGE NA Hi RGA 


Manufactured by 


UNION HARDWARE CO. 


Torrington Conn. 
New York: 99 Chambers Street 
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WIRE SCREEN CLOTH 


Heavy Zinc Coated 


AFTER WEAVING 
12 Mesh—14 Mesh—16 Mesh—13 Mesh Extra Heavy 








There are much wider varia- 
tions of quality in the class of 
Galvanized - After - Weaving 

Os wire screen cloth than in any 
« WIRE other grade. 


+ SCREEN 


* SS Cott 


~~ WIRE 
=» SCREEN 
2. CLOTH 


For many years OPAL has 
been the standard by which 
all others are judged. 





ORDER THROUGH YOUR JOBBER 


New York Wire Cloth Co. 


233 BROADWAY, NEW YORK WORKS—YORK, PA. 
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Cyclone Domination 












































Cycione “Universal” 
Walk Gate—Every home 
owner in your town can 
use one or more of these 
gates. Built in various 
heights, with fittings for 
iny style post 


Cycione “National” i tH 
Farm Gate is the low- jj 


priced, “common sense” 
farm gate which every 


farmer will buy on sight. jj 
Simple, light and strong. } 


Frame of high-carbon 


tubular steel; heavy wire jj) 
fabric. 4h 


Cyclone Double or Sin- 
gle Drive Gate combines 
strength and beauty 
Frame of heavy high 
grade tubular steel, with 
center-bar support. Heavy 
wire fabric closely woven 


OUTUAPUEEBEPELETEE CECT ETT EPS 00 PEPPER EET BE 


Back of the Cyclone Reputation 
stands Cyclone Quality—dependable 
and durable. 


A thoroughly comprehensive national 
advertising campaign is bringing the 
buying public face to face with the 
superiority of Cyclone Products. 
Placed on your floor, Cyclone Prod- 
ucts not only sell themselves, but lead 
to the sale of your other stock. 


Sa the ean 5 y ve 

PHEPEEEED vd A uae 

TCHR EOE EE TURE) Ee EEE 

PUTTER) PO EEE) PAPE a 

1 CAEP) Se CEE EET EEE EEE EEE EEE and 

CREATE EP) EEE Eee 

7 EEE) TET EEE PEPE EEEREE EEE a part 
BARRAGE ebtttdtdle SAS oe Sa eh 3 


ail aeseeeer, 


SO Re RM eS. Ail ell Ride Mme fs Am 


ii itt a: ike Tim uit & 
SEEGE! (SGEEEEOUES! | (EREQGUSUER! (BERUERERES! 
TAIDIAIALAI ALAA AIAIMMALALALA AIM A ALA TAT 


HULACUAAUEUGHRUU(A TUTTE EEA 
PUTED OEE 


PRSFRELLLEEIVEDELTCLAT BREPRREREEVRLET BURCH 
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Cyclone Ornamental Walk 
Gate suits the most par- 
ticular buyer both in ap- 
earance and durability. 

rame of heavy tubular 
steel, fabric of large heav- 
ily galvanized wire, closely 
and firmly woven. Strong 
fittings for any style post 


Cyclone Quality cre- 
Ate ates satisfied customers 
and holds trade. Cy- 
clone Dealer Service 
selling helps— 


of the Cyclone 
national adver- 
tising campaign 
—will focus lo- 
cal interest on 
your store. You 
dominate your 


field. 


Make 1917 
your big year 
—you can do it 
as the Cyclone 
Dealer in your 
locality. 

Illustrated cat- 
alog and full in- 
‘lz}-|, formation sent 


es A 

s \ a) ia 
oP? Lee CighPonadd wee 
hate MASINI 


ea 
free on request. 
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Cyclone Flower Bed and 
Lawn Border is very pop- 
ular for both public and 

rivate grounds. Strong- 
y built; easy to set up 
around any shape or size 
of flower bed or lawn. 
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Cyclone Fence Company 


TPT 


=. 


WAUKEGAN ILLINOIS 





















































































































































































































































* Llleasabitadiieanancitiiensley 
Cyclone Ornamental Fence is characterized by original designs, even picket tops, uniform spacing, deep-crimped, 


full No. 9 wire pickets, and triple reverse twist in weaving which insures stability. More of this fence is 
sold than of any other make. 
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Drive 
mnt 26 BLACK) 


cbs Curt 


tren all 
WHITEAL ALLS 


oer 
Awint BP 


i sot Cortland 
Brothers New York 


Inc. 


There's more than one reason for the popularity and selling strength of Wickwire product, but 
all of them can be traced back to the idea of giving the best walue and highest quality possible. 

We mine our own ores, operate our own blast furnaces, open hearth mills, rod and wire mille, 
etc. In short, we control-every step in the manufacture, and therefore can regulate the quality from 
the beginning to the end. Nothing but the best is allowed to pass. Ask your jobber for prices. 
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Royal Worcester Brand | 
Wire Cloths 


We have a complete 
line of wire cloths as 
ordinarily sold in 
hardware stores. 


i They grade from 


regular to heavy. 


All are galvanized 
after weaving by 
our special process 


perfected after 26 
years of experience. 


We also have plain | 
iron, foundry and | 
machine grades, both i 
light and heavy. ! 


Ask for our cata- | 
logue which covers | 
this line in detail. 


Coal, Gravel & Sand Screens 


Some of the many uses for galvanized cloth are: tree | 
guards; animal cages; for factory basement, school | 
house and church window guards; boiler covering; 
lining corn cribs; wire lathing; covering ventilators, 
skylights and wool dryers; foundry riddles, cotton 
gins; carpet and rug cleaners; ash sifters and chicken | 


coops, etc., etc. 


Wright Wire Company, Worcester, Mass. | 


Branches at Boston, 














New York, Philadelphia, Chicago, San Francisco 
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DIETZ 
LANTERNS 


Total Height 70 inches 
Spread at Base 29 inches 


An Opportunity to 
Double Your Sales 


DIETZ 


QUALITY 
LANTERNS 








IETZ Display Stand 

No. 12, with its assort- 

ment of twelve popular Dietz 

Lanterns, shows the goods to 

perfection in a very small 
space. 


Install one of these stands in 
a prominent place in your 
store. Mark the retail price 
on the “Quality Tag” at- 
tached to each lantern. 


This “silent salesman” will 
invite your customers to in- 
spect and handle the goods. 
Lanterns well displayed are 
half sold. 


This is the best “dealers’ help” 
that Dietz has ever offered. Sold 
at a special price, providing a gen- 
erous profit for the retailer. Buy 
a Dietz Lantern Display Stand 
and watch results. 





WRITE YOUR JOBBER TODAY 


R. E. DIETZ COMPANY 


SIXTY LAIGHT STREET 


NEW YORK, U. S. A. 


DIETZ DISPLAY STANDS ARE SOLD THROUGH THE JOBBING TRADE ONLY 
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THE 


E LAVAL 


A Bigger and Better Cream Separator 





HE De Laval Company has done many big 
things, but the introduction of this new machine 
is the biggest event in separator history. 


Its coming has been heralded in full page announce- 
ments in nearly every farm and dairy paper the 
country over, and by the mailing of millions of folders 
and letters to De Laval agents’ prospects. 


Every cow owner in the country has seen these 
announcements, and inquiries are pouring in every 
day from prospective buyers. 


They’re all talking about the New De Laval. 


All this means more business and more profits for 
De Laval agents. 


Important Features of the NEW DE LAVAL 


The New Self-Centering De Laval Bow! 


Greater Capacity 


Without increasing the size or weight of the 
new bowl, its capacity has been increased. 


Self-Centering Bowl 


The bow! is loosely 
supported upon the 
spindle and will run 
true and do perfect 
work even after long 
wear. 

Skims Closer 

The improved bowl 
design, together with 
the patented milk dis- 
tributor, gives greater 
skimming efficiency. 


Every New De Laval is 
now equipped with a Bell 


Discs Interchangeable 


All discs are exactly alike, are unnumbered, and 
are interchangeable. 


Fewer Discs 
There are fewer discs in the new bowl, although 
the capacity is greater. 


Easier to Wash 
Simpler bowl construction and fewer discs, 
caulked only on the upper side, make the bowl 
easier to wash. 


Easier to Turn 
The low speed of the De Laval bowl, large 
capacity for the size and weight of the bowl, 
automatic oiling and high grade workmanship, 
make the De Laval the easiest cream separator 
to turn, 


Speed - Indicator, the There is no better time than right now to send in your application for a De Laval 


“Warning Signal” which 
insures proper speed and 
uniform cream. 


contract. There is cream separator business all around you. You can get more of 
it and make more profit on it with the De Laval than with any other separator. 


THE DE LAVAL SEPARATOR CO. 


165 Broadway 


NEW YORK 


29 E. Madison Street 


CHICAGO 


101 Drumm Street 


SAN FRANCISCO 
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The Two-In-One 


Alaska Freezer 


The ALASKA Freezer can be used with or without the dasher. 


It will freeze rich creams and mousses without the dasher and 


WITH NO WORK 


in 30 minutes. Plain custard creams and sherbets cannot be frozen 
smoothly without a fast revolving dasher. The ALASKA with its open 
spoon dasher will freeze them smooth as velvet in 3 to 4 minutes. 

Buy the all-around ALASKA Freezer. It does all kinds of stunts in 
freezing in the quickest time, and we'll guarantee it will please every 
customer, rich and poor alike. 


Write today for prices and terms 


The Alaska Freezer Co. 


Winchendon, Mass. 


oer eee eee LUIS 











“Enterprise” Sausage & Lard Making Outfit 


There’s a good profit for you, Mr. Dealer, in selling these outfits to farmers who raise hogs. They 
can realize more money making sausage and lard than in selling their hogs on the hoof 


“Enterprise” 
Meat-and-Food Chopper 


Chops meat exactly the right way for 
making sausage meat, retaining all its 
valuable nourishing juices. Also useful 
in the homé kitchen in making dainty 
dishes of left-overs from the table and 
for using up the less expensive cuts of 
meat. We make 72 sizes and styles of 
choppers. 


Family size, $2; Large size, $3 


“Enterprise” 
Sausage Stuffer and Lard Press 


The press with the patented corrugated spout 
that prevents air from entering casing and pre 
serves the sausage. Cylinder is bored true 
plunger plate cannot jam nor crack. Quickly 
changeable into lard press. Nine sizes and styles 
—2 to 8 quarts, japanned or tinned. 


Japanned 4-qt. size, $7; 6-qt. size, $8 


You can depend on the “Enter- 
prise” line to meet all competition 
and pay you a good profit. 


The Enterprise Mfg. Co. of Pa., Philadelphia, U. S. A. 


29 Murray Street, New York 530 Golden Gate Avenue, San Francisco 
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WHO BUYS YOUR GREASE 
MUST HAVE A GUN! 


You Sell the Grease—ttere Is the Gun— 
—That Will Shoot 


Profit in Your Business 





Whether you are from Missouri 


or not, we want to SHOW YOU 


Satisfaction or Your Money Back 


We will send you a sample post paid, 
at the regular dealers’ price, for: your 
personal inspection with the above 
guarantee. Write for a sample of this 
From the Barrel into the Machine WITH ONE STROKE Big Seller today! Price $2.00 each. 


J. H. HANEY & CO., Hastings, Neb. 


MANUFACTURERS 


Rose Tire Pumps—Rose Creise Guns—Rose Fan Belts and Leather Specialties 

















“A DOLLAR WELL SPENT” 


—said a large hardware manufacturing firm in central Ohio regard- 
ing a “Help Want” advertisement they inserted a short time ago in 


THE EMPLOYMENT EXCHANGE 
of HARDWARE AGE 


Their ad called for a man of experience and 
ability. Applications were received from high 
grade men from all parts of the country most 
of whom had positions. This, mind you, from 
an initial expenditure of $1.00 the cost of the ad. 





The Employment Exchange is producing 
results like this because it receives the attention 
of thousands of wide-awake hardware merchants, manufacturers, salesmen, etc. 


who read HARDWARE AGE every week. 


If you have an opportunity to offer or a want to satisfy, make use of this depart- 
ment. Write for further information. 


HARDWARE AGE. 239 West 39th Street, NEW YORK CITY 


TTR TRE OUTRO ORS 
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THE WHITE 
MOUNTAIN FREEZER Co. 











Now is an oppor 








One of the seven hundred tune time to get in 


, . eee your stock for early 
fast-selling Arcade Special- ae : 
spring trade. Drop us 





tiles—a_ hold-back spring . 

a line at once, re- 
hinge that is stronger and questing prices and 
“springier” than any other selling particulars on 


ARCADE No. 7. 


Freeport, Illinois 






hinge for a similar purpose. 


Arcade Manufacturing Company, 
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( “COOK ANS SEAVE IN THE SAME BIS” 
oy THE TABLE 


OW THE STOVE =IN THE OVEN 


The Best Thing About It 


is not that it is beautiful or durable. It isn’t its 
Acid-Proof construction, or its non-crazing composi- 
tion. It is not its non-absorbent quality. Kiln- 
fired 2600 Degrees Temperature Fahrenheit. The 
best thing about Guernseyware is all these,—and 
also the way it has of building house-furnishings 
business for every hardware dealer who stocks it. 
Write. 











The Guernsey Earthenware Co. 
Cambridge, Ohio, U. S. A. 
































THE MARK OF QUALITY 


BATH ROOM ACCESSORIES 
TUMBLER HOLDERS SOAP DISHES 


BUILDERS CABINET Oe eee? nas ooo 


HARDWARE 


REPRODUCTIVE PERIOD 
DRAWER PULLS KNOBS DESIGNS 
ESCUTCHEONS 


AMERICAN RING COMPANY 


Factories and General Offices 
WATERBURY, CONN. 


NEW YORK CHICAGO BOSTON SAN FRANCISCO 
2 Hudson Street $07 Heyworth Building 170 Summer Street 116 New Montgomery Street 


WRITE FOR CATALOGUE 
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“DULUTH” 
Sectional Hardware Store Fixtures 


Are not a theory, experiment or luxury, but have been proven to be 
the best investment in store fixtures any hardware merchant can 
make. 


They enable the merchant to have an attractive display of his mer- 
chandise and at the same time provide a place for each and every 
article carried in stock. There is no dusty or soiled merchandise. It 
will pay you to investigate. Write for our new color Catalog No. 10. 


Duluth Show Case Company, Duluth, Minnesota 




















|SELL HER A BISSELL’S 


OR easy sales that stay sold BISSELL’S breaks all records, 
as every dealer knows. The name alone is guarantee of 
superiority. Its prestige makes argument unnecessary. 

The variety of Bissell models gives every customer just the 
machine they want. 

The Bissell Carpet Sweeper is just as popular as the day it 
was introduced. It is just as much valued by intelligent house- 
keepers. 

Bissell Vacuum Sweepers, introduced more recently, have 
been a phenomenal success. They are efficient, convenient, 
and built for a lifetime of use. 

There are de luxe Bissell’s and inexpensive Bissell’s, both 
in the carpet sweepers and vacuum sweeper lines. 

Therefore they outsell competing lines in price as well as 
quality. And they keep you clear of the price-cutting wars 
that eat up legitimate profits. 

Because of these exclusive advantages most dealers spe- 
cialize on the Bissell line. 

The Bissell line has been manufactured for over forty years 
in a factory devoted entirely to the making of cleaning devices. 
If you need further information, address 


BISSELL CARPET SWEEPER COMPANY, Grand Rapids, Mich. 
Oldest and Largest Exclusive Manufacturers of Carpet Sweeping Devices in the World 
Made in Canada, too. New York (25 Warren Street) paris Agencies Everywhere 
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When you get orders for trellised wire work—arbors—arches—trellises—tree guards— 
cellar window guards—let us make up the goods to specification. 


Send us the details of shape and size—tell us just what the customer wants and we will 
follow your instructions to the letter. 


Dealing with us in this direct way, you need carry no preliminary stock whatever. Our 
‘ factory is your store room; our workmen your salesmen. 


Ludlow-Saylor Wire Co. St. Louis, Mo. 
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|CARD YOUR PRICES 


O Be ready for the next prospect—quote him 
BELLS on the spot from an adjacent Hardware Age 





Ng.0"| Retail 


: Brass Bound 


Price Card 


and “‘close the sale.” 


Leak RATE STL TANS, Rtn iC. ai 


ara oF 


OT IEEE IE LEE LE IT TE: 


An indestructible commodity in 9 sizes, made 
of tough, heavy cardboard, linen paper fac- 
ing on both sides, and an unobtrusive brass edging that does the trick. 


No. 103 in use 


10 per cent. discount on orders for 2 dozen cards—circular and sample on request. 


Fardwate Age Book Dept. “’Scvsao*" 
*s - 
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You can say something about the Peer- 





less, when you offer it to a customer 


O other freezer has features that 
make it so easy to sell. 

You can tell your customer that it makes 
the finest possible ice cream in only three 
minutes. 
You can point out that it doesn’t break 
one’s back to turn it— it's “as easy to 
grind as a watch to wind." 
You can show her that it makes ice cream 
by ‘the old ‘French pot’’ method — the 
method that always makes the most even 
and most delicious cream. The cream is 
given a continuous rolling and blending 


The Peerless Freezer Company 


Winchendon, Mass. 


J.C. McCarty & Co., 29 Murray St., New York 


Eastern Sales Agents 


motion not like the beating method of 
other freezers. 

And you can “‘close’’ your sale by point- 
ing out that hundreds of thousands of 
women have found for nearly fifty years 
the Peerless to be the freezer that “‘deliv- 
ers’ the best cream with the least effort 


Order from your Jobber. 
Ask for our Advertising Helps. 




















Portable 


Turn It Upside Down! 


Turn this two-mantle lamp upside down to prove to the 
Doubting Thomas on the other side of the counter how really 
self-contained it is! The shade can’t fall off no matter in 
what position the lamp may be and the 400 c.p. light won't be 
subdued in the least. The American Portable Lamp is, with- 
out doubt, the most practical, convenient, adaptable lamp ever 
offered your trade. Gives twenty times the light of a kerosene 
lamp for one-third the cost Libera) discount Propositior 


guaranteed. Ask for No. P72 


American Gas Machine Co. 


693 Albert Lea, Minn. 
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———— Milwaukee Artistic Metal Ceiling Company 


A NEW FEATURE 


The Slip Joint Plate 


An added feature in our metal ceilings is 
shown in the accompanying illustration—the 
slip joint plate. 


Easily and quickly applied—sheets interlock 
and seams are not noticeable—no cross fur- 
ring strips required—nail holes are not ex- 
posed—more all around satisfaction for your 
customer. 


You can sell slip joint 

metal ceiling plates 

where it would be im- 

Perspective Showing Application of possible to sell any 
Slip Joint Panels other. 


Repressed Beads and Die Cut Nail Holes are other features of our 
metal ceilings that make them big sellers. 


You should know all about our strong talking points. You will then 
realize how easy it is to sell our metal ceilings. 


Write today for our complete metal ceiling catalog and for the 
special assistance we give you in building up a profitable metal ceil- 
ing business. 
Now is the time to go after this 
business—so write today Slip Joint Plate No. 2400 
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pee Open Hearth 


TEEL SHEET. 


Have not yet been Surpassed 
in their uniformly Good Qualities 


INLAND STEEL COMPANY 


First National Bank Bldg. Chicago. 


Works Indiana Harbor, Ind. & Chicago Heights, Ill. 
Branch Offices. ST.LOUIS-ST.PAUL-MILWAUKEED ENVER DALLAS. 
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AMERICAN 
ScREW 
CompPaNy 


Lar-est 
Stock 


C reatest 
Assortment 





WOOD SCREWS 
MACHINE SCREWS 
° TIRE BOLTS 
STOVE BOLTS 


PROVIDENCE, RHODE ISLAND 


] WESTERN DEPOT: 
69 East Lake Street, Chicago, Illinois 




















Flat, Round, Oval Heads 




















SCREWS 


We are manufacturers— 
that is our business. Quality 
is our aim. We carry in stock 
a full line Iron, Brass and Bronze 
Screws. Try our make. Be convinced 
that Bridgeport Screws are the best. 












Write for price lists and discounts. 


Bridgeport Screw Company 


BRIDGEPORT, CONN. 
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CONCERNING ses 


et MYERS 
HOUSE PUMPS _....... 


Our latest contribution to the modern kitchen is the new 
Myers House Pump with extra long stroke and Patented 
Cog Gear Handle. This type of pump comes in several 
styles and sizes to meet the different pumping conditions 
found in either inside or outside service. 

Experienced pump men pronounce these pumps to be 
the easiest operating of any now on the market with a cor- 
responding capacity which insures more water with fewer 
strokes of the handle. We claim they pump 33 I-3 
per cent easier—a third less power required to pump 
—than the ordinary everyday house pump, and 
there must be something more than just talk in this 
claim. if the growing demand for them is an indica- 
mon 

There is a whole lot more to be said in favor of Myers 
tlouse Pump construction which will stand the “acid test” 
when it comes to special features, material used, designs 
and finish, but our circulars illustrating the pumps in actual 
colors as finished, show these things and tell all about 
them in a way that leaves little room for doubt as to their 
general superiority over the common run of house pumps. 

Glad to get in touch with dealers, plumbers, pump men 
and others in regard to Myers House Pumps. 
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PUMPS, HAY TOOLS, DOOR HANGERS ASHLAND, OHIO 





Ashland Pump and Hay Tool Works 


F. E. MYER & BRO. 
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Essential for safe disposal of Rubbish 


“CORCO” RUBBISH BURNERS 


the perfection of all Rubbish Burner Construction— 


Place one Corco Rubbish Needed 
Burner out front where it can jn Every 
be seen, and very quickly you Hardware 
will be making deliveries of Stock 
others like it at a good profit. 


Corco Rubbish Burners impress you at first 
glance by their stocky substantial construction. 
That means long and useful wear. Burns rubbish 
to a fine ash—has an excellent draught that con- 
Needed sunies contents from bottom to top. 
Nee Get in line with this good Spring 
in Every “Clean Up” specialty. Write a line 
Home today to nearest office. 


WHEELING CORRUGATING COMPANY, WaEELine W VA 


BRANCH OFFICES AND STORES 

NEW YORK CHICAGO PHILADELPHIA 

ST. LOUIS KANSAS CITY CHATTANOOGA 
RICHMOND 
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SPEED & EASE 


“TRACE MARE 














Bishop’s “Greyhound” 
Lopes Easily to the Front 





Geo. H. Bishop & Co. 


Lawrenceburg, Ind. 


When you look over 
the different makes of 
saws in order to choose 
a winner, one brand runs 
easily ahead of all the 
rest— Bishop’s “Grey- 
hound.” 


Strong, swift and easy 
cutting, the perfect steel, 
the hang and the balance 
carry it ahead of the field 
and into the stores of the 
most progressive hard- 
ware dealers 


“TRAOE MARS 


























































Are What Count 


The number of holes 
drilled mark a drill’s : 
worth. 

Holes count — the cost 

per hole makes efficiency 

or waste. 


Cleveland 
Twist Drills 


produce holes at minimum 
cost per hole. 






“Have you a copy of our Catalog 
378 showing our complete line of 
drills and drill sets carried by mer- 
chants who are going after this lucra- 
tive trade? If not, we will be glad 
to send you one.” 





































The Cleveland Twist Drill Co. 








New York Cleveland Chicago 
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The Sign <¢ 


of superiority in good Gal- 
ranized Sheets is the well 


known APOLLO stencil. 


40g, Mar RK aEGl® 
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quality, workability, and ability to  egoy 
give greatest service. KRYSTI F 
There is no evidence like actual experience. The 0 

Keystone Copper Steel alloy base used in A pollo- 


Keystone Galvanized insures added durability 
and rust-resistance for Culverts, Roofing, ete. 
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American Sheet and Tin Plate Company 


DISTRICT SALES OFFICES 

















Chicago Cincinnati Denver Detroit New Orleans New York Philadelphia Pittsburgh “St. Louis 


=xport Representatives: Uwnitrep States Steet Propucts Company, New York City 
Pacific Coast Representatives: Unitep States Street Propucts Company, San Francisco, Los Augean, Portland, Seattle 
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| ti It Where It Can Be Seen 


Place this cabinet with its array of 
Forstner Auger Bits where your carpen- 
ter and woodworking customers can see 
it, then sit back, or rather, stand alive 
and watch them stop and bite. 

Forstner Bits bore their way through 
hard, knotty, cross-grained wood, leaving 
a smooth hole and polished surface. They 
are the only bits not dependent on a 
center level to guide them. They cut 
from the outer rim, the entire surface is 
at work all the time; no jagged ends. 
You can use them as gouges or chisels; 
you can do scalloping, fancy scroll twist 

columns, newels, _rib- 
bon moulding, etc. 

Let us send you de- 
tails on this free display 
cabinet. 








eM 


The Progressive Manufacturing Co. 
Torrington, Conn., U. S. A. 
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-the Anti-Rattler 
that will keep your 


cash register ringing. 


Sells like the pro- 
verbial hot cakes. Fer- 
naldsdon’t bring in much 
per sale, of course, but the 
total climbs mighty fast 
—and they get new cus- 
tomers into the store. 


Buggy owners hustle 
to buy Fernald Quick-Shift 
because they know it’s the 
only ever-quiet shaft coup- 
ling—and because it makes 
shafts and pole instantly 
shiftable without tools. 

























Ankyra Bolts Afford 
Unlimited Sales 
Possibilities 







A typical bathroom or kitchen 
graphically illustrates the extensive sales 
possibilities of internationally advertised 
\nkyra Ankor Bolts 








rom a city with a population 
of 105,764 one new salesman has sold to 
consumers 14,900 Ankyra Ankor Bolts in 
7 days! He writes: “The work is pro 


gressing very favorably, the bolts practi 
cally selling themselves.” 

Ankyra Bolts are used to hold 
roofs; they ar@ used on grounds, and for 
all kinds of fixtures and in all kinds of 
walls, in thousands of buildings in_ the 
United States and Canada 





If you like fast sellers, 
youll include Fernalds 
in the next order you 
send your Jobber. 


Fernald Mfg. Co. 


North East, 
Pennsylvania 












They satisfy because they are 
easy to install. Once inserted they hold 
permanently. Studdings and other rein- 
forcements are unnecessary for support 







Each No. 8 Ankyra Bolt, for instance, can 
withstand a direct 400 pound pull 











he free Ankyra booklet and 
sample bolts will convince you of these 
facts. Write today. They will go by 
return mail—and they involve no obliga- 
tion 







Ankyra Manufacturing Co. 


150 Berkley St., 
WAYNE JUNCTION# PHILADELPHIA 
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She 


Built on an accurate knowledge 
of the science of separating all 
the dirt from clothes without 
rubbing, beating, paddling, 
tearing or straining the fabric. 


Built to preserve clothes as well as to 
wash them. Built to last longest as 
well as to serve best. Built to con- 
serve economy, save labor and increase 
comfort in the household. 


3uilt by manufacturers whose sole 
business is concentrated in the building 
of labor-saving household appliances— 
not a by-product or a side product of a 
general manufacturing business but a 
main product. That’s why every 
EDEN sold sells another and why no 
EDEN ever comes back. 

Write in today for particulars about the 
EDEN line and special EDEN Agency 
proposition that relieves you of all work 


and responsibility in connection with 
your time-payment sales 


Big national EDEN advertising cam- 
paign. Dealer tie-ups and helps fur- 
nished free—cuts and plates for lo- 
cal newspaper advertisements, fold- 
ers, stuffers, cut-outs, hangers, store 
and window cards, etc. 


Brokaw-Eden Mfg. Co. 


Dept. X 


ALTON, ILL. 
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Durability 


—in aluminum ware is a matter of 
inherent quality—the design must 
be right to stand usage—the metal 
must be of high quality—joints and 
seams must be absolutely elimi- 
nated and the weight of the metal 
must be sufficient for practical 
service. 


REAL SOLID 
ALUMINUM WARE 


is made in one piece construction of high 
grade generously used metal. No seams or 
riveted joints to leak. The metal is 99% 
pure—food acids have no effect on it. 


If you want to sell a complete line of high 
grade aluminum, one that brings back cus- 
tomers to add to their equipment you should 
know ours. 


Send for beautifully illustrated catalog. 
describing the variety of real solid utensils. 


The Buckeye Aluminum Co. 


Wooster, Ohio 
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When Time Counts 


The thoroughness of our 
organization together with 
the size and facilities of our 
plant assure prompt deliv- 
ery of SAE Standard Cap 
Screws, SAE Semi-Finished 
Nuts, SAE Castellated Nuts, 


as well as 





Automatic Screw 
Machine Products 


When time is an important fac- 
tor with you it would be well to 
remember this fact. 


Remember! When placing an 
order with the Corbin Screw Cor- 
poration you are placing it with 
an organization qualified both by 
experience and capacity to fill or- 
ders in the shortest possible time 
with products of the highest qual- 


ity. 
We shall be glad to submit quo- 


tations and advice on delivery upon 
receipt of blue prints and specifica- 
tions. 


We also manufacture Cap and 
Set Screws US threads, Machine 
Screw standard ASME, Machine 
Screw Nuts, Wood Screws, Stove 
Bolts, Tire Bolts, Thumb: Screws, 
Thumb Nuts, etc. 


The Corbin Screw Corporation 


The American Hardware Corporation, Successot 
NEW BRITAIN, CONN. 
BRANCHES: New York Chicago Philadelphia 


Corbin Brown Speedometer; also makers of Corbin 
Duplex Coaster Brakes for Bicycles 
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Are You Selling Car- 
borundum Sharpening 
Stones to ALL of Your 


Carpenter Customers? 


HERE are several of the 

Carborundum Sharpen- 
ing Stones that should be 
in every carpenters’ tool kit 
—the Round Combination 
Stone, the Gouge Stones 
and the Handy Slip Stones. 
Carpenters everywhere 
know of the quick, clean 
cutting qualities of Carbo- 
rundum—be sure that you 
carry a good stock. 


Might we suggest a win- 
dow display of these 
stones for the carpenter ? 
We have some snappy 
window display material 
packed and ready to 
send you. 


Write for Carborundum 
Display Circular 344 


The Carborundum Company 


Niagara Falls, N. Y. 
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Revolving Cases 


At your fingers’ end. Time saver and system pro- 
moter. Every Hardware Store should have one 
or more of our Cases with sizes of bolts or 
screws printed on the front: of the drawers, and 
for Auto, Bicycle and Motorcycle parts, our cases 
with blank drawer fronts provided with label 
holders. We make these cases square with square 
drawers as well as octagonal. Sold by leading 
jobbers. Catalog on application. 








Manufactured by 
American Bolt and Screw Case 
Company 


Dayton, :3 Ohio 











Just What You Get More Than 


He Wants— Hardware Store 
An Ash Can Truck that removes the one Fixtures When You 


jisagreeable feature of Hubby’s every-d ’ 
a € eature oO ubbys every ay Buy Warren S 


Two hooks hold the bottom of the can 
while a malleable iron handle grips the top 


of the can—no muss, fuss or delay. U get the benefit of such Hardware 
A splendid opportunity . 

for. progressive merchants. Store Efficiency Experts as Mr. J. 

Fog? emg Write for Bul- D Warren who invented and per- 
etin B-12. ’ ¢ 

einai eatin fected Hardware Store Fixtures and Sys- 

WINDSOR LOCKS ay tems, combined with the experience of the 

experts he has gathered together in his 


organization. 


Now you know the reason why the thou- 
sands of dealers who have equipped their 
stores with Warren’s Standard Hardware 
Store Fixtures have made more money out 
of the hardware business. 


Write today for catalogue and full informa- 
tion. Now is a good time to start to make 
more money. Address: 





J. D. Warren Mfg. Company 


Masonic Temple Chicago, Illinois 


3 PAH 
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HELLER’S 


PIVOT DOOR 


CABINETS 


showing the largest assortment of 
Hardware, Shelving, Fixtures, etc., in 
the United States. 


Send for Catalog No. 24. 


Se re ee ae 
seer nse there 


PISPLAY ALWAYS IN SIGHT 


W. C. HELLER & CO., Montpelier, Ohio | 
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STIMPSON-EYELETS 
vanaus RIVETS NAILS Gey 


LARGE 
STOCK 






SPECIAL 
TO ORDER 





117 FRANKLIN AVENUE “BROOKLYN. NEW-YORK 











SWAINE || 4 Lighthouse 


MOTOR DRIVEN PRESSES 


means no more to a mariner 


The use of than a 
Vanadium steel 
gives great 


ceusay a | | MORSE” DRILL 


ported. Slide is 
f box design, er 
ptt oe torgets means to a machinist. If you 
which gives the 
stiffest possi- are not holding out these ever- 
ble construc- ° ° 
ready aids to practical men you 

lion. Perfect y P y 
alignment is al- should for the sake of your own 
ways main- 
tained by the 
adjustment 


prosperity. 


screws. 





Get our 200- 
page catalog. 





Motor Driven Inclinable}Press 


Morse Twist Drill & Machine Co. 
The Fred, J. Swaine Mfg, Co, ST, LOUIS New Bedford, Mass. 


Seventh and O’Fation Sts 

















“YANKEE” VISE No. 1993 


with Detachable SWIVEL BASE 


Quickly detached from swivel base by the turn of a set screw, and being 
accurately machined all over can be used in any position as a jig for special 
work on drill press, shaper, etc. 


Holds work rigid on any 
angle with use of the special 
grooved block. 





The swivel base is easily and firmly locked and released in any position by 
a short movement of lever at the side. 


An entirely new feature in vises quickly appreciated by Tool Makers, 
Machinists, Electricians, Amateurs, and all users of high grade labor-saving 
tools. Your jobber will supply you. 


NORTH BROS. MFG. CO.., PHILADELPHIA, PA. 
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“Keep Out the Dirt and Slush” 


Order Promptly Cary’s “Everlasting” 
Flexible Steel Door Mats 


The best quality steel Mat on the market. Made in 12 
stock sizes, also in rolis as illustrated. 


Cary’s ‘‘Everlasting’’ Flexible Steel Mats are made from 
the heaviest and best quality galvanized steel. Each Mat 
is equipped with our new solid end pieces. 

Guaranteed not to curl up at the corners—can be used on 
both sides—fold up like a rug. 

The United States Government has awarded us the 
SEVENTH consecutive contract for our steel Mats. 


A MIGHTY STRONG INDORSEMENT 


Send for prices and catalogue. 


CARY MANUFACTURING CO. 
126-132 Nassau Street Brooklyn, N. Y. 
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Our dealers have sold over 500,000 of our machines. 
We’re going to help them sell 1,000,000 more. Join us 
in our campaign for business—investigate our live-wire 
sales-helps for dealers. Exclusive Agency. All ma- 
chines fully guaranteed—a complete line.» Ask us for 
pamphlet-—and proposition on these three winners, 


Motor High Speed Washer 


It runs easier loaded than others do empty. Our Illustrated (@taloque 


Turbine Vacuum Washer describes over 44 Wartices 
It has turbine blades and dome-shaped dolly. j WIRE ARE. 


Motor Power Washer KITCHEN WIRE HARDWARE 
— with belt shift to tight or loose anWIRE SPECIALTIES 
alo Have You A Copy? — 
in United States and Canada / A> Postal will 


a 


A 


Ri TSE a he Pe 


MICHIGAN WASHING MACHINE COMPANY 
Muskegon, Michigan, U. S. A. 


THE WIRE GOODS COMPANY 


WORCESTER. MASSACHUSETTS 
U.S.A. 




















No. 1 mame Boller “antl BEST MADE eae 
No. 40 Keystone Belier Handie 


No. 1 for Oval Boilers, No. 2 for Square Boilers, No. 40 for Oval Boilers, HOOKED. The clips of 
these handles are made from heavy sheet steel, brightly tinned, best quality and finest finish. We also 
make a similar handle for Boiler Covers. 


Send for samples and prices. 
BERGER BROS. CO., Philadeipnia 


Office: 229-231 ARCH ST. _ — Store: 237 ARCH ST. Warerooms and Factory: 100 to 114 BREAD ST, 
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| sca plus SERVICE equals SATISFACTION 


In offering you our line of goods, we are offering you QUALITY and SERVICE, and 
complete Satisfaction comes only in the selection of goods that have stood the test of time. 
In stocking our goods, ou get this SATISFACTION. 

EAGLE MOP WRINGERS and BUCKETS COMBINED and 
SUPERIOR FOLDING WASH BENCHES have the reputation of 
never failing to satisfy. You will find these lines quick sellers and 
big profit producers. 

All of our products are built of high grade material, and are 





guaranteed against all defects and imperfect workmanship. The in- 
creasing demand for these goods is conclusive evidence that they are 
Made in three sizes, the Standard of Comparison, the Highest point of Mechanical Skill, 


10, 14 end 33 Qe. and the Acme of Perfection. 





The Eagle Woodenware Manufacturing Company 


Manufacturers Will hold a 10, 11 or 12 


HAMILTON, OHIO, U. S. A. inch clothes wringer 











Horse-Shoe Brand || !HE OSCILLATOR 
Clothes Wringers Vacuum Washer 


Superior in Quality 
Superior in Workmanship 
Superior in Every Detail 
All wringers manufactured by us are 
furnished with a warranty tag, which bears 


the time of warranty. We stand back of 
every warranty. 
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‘‘Ask the Woman Who Uses One’’ 


THE EFFICIENCY WASHER 


The great objective in every washing machine 
built today is more efficiency. And efficiency merely 
means making one motion do what it took two to do 
before—making one hour yield up results that two 
gave you before. The “Oscillator” gives this service 
to its users. Wouldn’t this efficiency please your 
trade? Let us tell you how to sell ten washers 
where you now sell one. 





Have you received a copy of our latest 
We make Hand, Electric and Engine Power Washers 


catalogand pricelist? If not drop usa line. Write for Prices and Our Exclusive Ageney Proposition 
The American Wringer Co. Kiel Manufacturing Co. 
99 Chambers Street, N. Y. C. Albert Lea, Minnesota 














Steady Coat and Hat 


AND 
Ceiling Hooks 


The Coils Make A Firm All-Around Brace, In- 
suring Steadiness and Strength 










The Threads are undercut, insuring the 
Hooks remaining in place after once being 
screwed into the wood. You cannot pull 

CUT % SIZE them out. 
The Sharp gimlet points do not require atool to start them. 


C. T. WILLIAMSON WIRE NOVELTY CO. °** *” 


58 BADGER AVENUE, NEWARK, N. J. 
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LALANCE & GROSJEAN MEG. 


NEW YORK CHICAGO "BOSTON 











BRIGHT WIRE AND 
BRASS WIRE GOODS 


SCREW EYES if . 
SCREW HOOKS if Ex One One Shall aaa 
GATE HOOKS AND EYES \ 


(Te, 4, That’s the argument t¢ 4 
1, GROSS. r, % 21s INCH. Xy wherever belt power is available 





This Fee Dolly, No. 11%, han- 








dles bi family washings fro 
first pa to clothes bas et—it’s 


i Brprantecd to sell and satisfy. =e) 
rices? 


One Minute Mfg. Co. 7 
Bright Wire 


GATE HOOKS AND EYES 


MADE IN U.S.A. 
MORGAN SPRING COMPANY 


WORCESTER, MASS. 














A COMPLETE LINE. 
PROMPT SHIPMENTS. 
WRITE FOR PRICES. 
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WINDOW PULL-DOWN POLES setaisrs: raitc sanding, et 


Made from selected timber, finished in our celebrated French 
Polish, which is the most durable and lasting finish made. 


: PAT 


Furnished in Ash, Natural, Antique or Flemish Oak, Imitation Mahogany or any special finish desired, 
’ Plain Bronze, Bronze. 
Plated or Kahala Bronze Hooks attached if desired. Specially designed Poles also furnished. 


WRITE US, STATING WHAT YOU DESIRE 


The Piqua Handle & Manufacturing Co. - - Piqua, Ohio 
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Stove Polish Is Important! 


Dealers are fast coming to this realization, for stoves well polished and satisfied 
customers are assets which must not be overlooked. 


A SHINI A SHINE 
IN EVERY, ac IN bas! 





March 1, 1917 


makes possible these assets and for much less expense 
and labor than if ordinary polishes were used. 


Buy through your jobber 
Black Silk Stove Polish Works 















Its the Turn Over Bringing 
that makes your Profits women to 








‘American Beauty Iron 


THE BEST IRON MADE 


With no extra overhead, no dangerous risk, 
no added store room, and little cost you can 
increase your sales, your profits, and the scope 
of your business—by putting in Pyrex. This 
transparent oven-ware makes a strong direct 
appeal to every woman. 

Every woman is conscious of her need for a 


better baking ware—something to bake and 


Easy Selling Qualities . |: 
Simplicity of Construction serve in, like Pyrex. And we never stop re- 





With its 


iain. | daanedines minding her that she needs and wants Pyrex. 
High-Class Features Follow the lead of progressive hardware 
a men everywhere and increase your sales with 

MAKES THE TURN OVER EASY Pyrex. 





Transparent 


OVEN-WARE 


Has the name on every piece 


We make a varied line of Electrical 
Household & Industrial Appliances. 
It would be a pleasure to send you 
a price list describing the same. 





TRADE MARK ALA 


American Electrical Heater Co. Pyrex Sales Division . 
Detroit, U. S. A. CORNING GLASS WORKS, 108 Tioga Ave. 
Established 1868 CORNING, N. Y., U.S. A. 




















a “PHILADELPHIA” “8 


VANADIUM CRUCIBLE STEEL BLADES 
THE MASTER ALLOY AND TOUGHEST STEEL KNOWN 
ORIGINATORS OF THE FIRST SIDE WHEEL LAWN MOWER IN 1869 
NEARLY A HALF CENTURY DOING ONE THING WELL 
BEARINGS BORED WITH RIFLE BARREL ACCURACY 
OUR SERVICE IS DISTINCTIVE 
OUR SHIPMENTS ARE PROMPT 
WORKMANSHIP AND MATERIALS 
HIGHEST GRADE 
GENUINE “PHILADELPHIA” LAWN 
MOWERS ARE MECHANICALLY CORRECT 
SIMPLE, DURABLE AND THE BEST 


aG 7 =") “GOOD WILL” ASSET FOR THE DEALER 


feu® ——— Neri! SEND FOR 1917 CATALOG 
eee The Philadelphia Lawn Mower Co. 










be: ’ Healers of Hi pone Grange Style “K’’ !.—- or roller bear- 
Style “A” all steel Lawn Bowers Baclesvely ings. Philadelphia roller bearings 
indestructi 


”F gnemeand Bist and Chestnut Sts., Philadelphia, Pa., U. S. A. podonrened old style ball 
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$17000. one,central station's 


1916 profit onthe — | 
~ est aa yooveR 
ot SUCTION 

Bwenpet ©" oni0 SWEEPER 


oe 


stration 
The best illus galabi lity of th 


You can do it, too! 

Let us tell you how The Denver Gas & 

Electric Light Co., and others are landing the big profits. 
No obiigation. Glad to do it. Just write. 


The Hoover Suction Sweeper Co. 


Box 601, New Berlin, Ohio 




















HERE THEY ARE 
The Cobbler Sets That Will Satisfy Your Customers 





Economical 
Write for Catalog No. 14H 


STAR HEEL PLATE CO. 


Louis Sacks, Prop. 
NEWARK, N. J. U. S. A. 











Make Every Inch Count 


Piqua Adjustable Shelf Brackets allow shelf 
goods to be arranged in a straight, continuous 
line. No sticks, no props—nothing to obstruct 
the goods in any way. 


PIQUA 
Adjustable Shelf Brackets 


give 30% more display space by saving it. Easily 
adjusted. Can be removed without expense or 
injury to shelving. Adaptable to any line of 
goods from the most delicate to heavy mer- 
chandise. Use them yourself—sell them to other 
stores. Good profit. 

Send for Catalog H. 


THE PIQUA BRACKET CO. 
PIQUA, OHIO 














Give Your Goods 
A Chance! 


Don't hide your axes, shovels, pitch- 
forks and other garden tools—bring 
them out—show them—display them 
on the 


Herrick Tool Rack 


(Ball Bearing Action) 





Revolves easily when 
fully loaded. All 
malleable iron and 
steel. Guaranteed 
against breakage. 
Holds 15% doz. 
Agricultural Tools 
of various kinds. 


Remember “ Well if ‘ nT 


displayed is half Ny) 
sold.” Write your m 
jobber or us at once. 


The F. A. 
Herrick Co. 


1361 W. Bancroft St. 
Toledo Ohio 
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First in Service 

e * r os 
Firstin Profits 
Just as Sturges Milk Cans give detter 
service for the user so do they bring 
better profits for dealer. Backed by 50 
years of milk can making. Made of 
highest quality steel plate, carefully 
tinned and retinned. Write for Catalog 18, 
Sturges & Burn Mfg. Co. 


Established 1865 Chicago, Illinois 
NewYork Office, 1650 Hudson Terminal Blidg., 50 Church St. 
Prompt Shipments from Jersey City Warehouse 


turges 
Mik Cans 
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American Brand 
QUALITY SERVICE 


Screen Wire Cloth 


Lasts Longer— Looks Better 
also 

American Bronze, 

Galvanoid Enameled, Painted, 
Bright Galvanized 


All Meshes and Widths 


American Wire Fabrics Co. 
Chicago, Ill. 


FACTORIES : 


Clinton, lowa Mt. Wolf, Pa. Niles, Mich. 




















Typically 


‘Ludlow-Saylor’ 


“The Perfect Brand” 
Hexagon Poultry Net- | 
ting is made from se- 
lected steel wire of 
standard gauge, heavily 
coated with refined spel- 
ter before it is woven, 
has three-strand twisted 
wires in the selvage, is 
uniform in mesh and 
wire, and accurate as to 
length and width. Place 
a trial order with your 
Jobber, protected by our 
guarantee—“ Perfect.” 
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Ludlow-Saylor 
Wire Co. 


St. Louis Mo. 


BRANCH OFFICES 
20 East Jackson Bivd., 
Chicago 
Mills -Bidg., El Paso, Texas. 


Felt Bidg., 
Salt Lake City, Utah. 
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Competition forbids increas- 
ing profits by raising prices, 
but it doesn’t forbid increas- 
ing sales by selling a bet- 
ter line. More sales mean 
bigger profits—you give 
more and get more when 





Made a little different— 
a little better than others, 
cost no more, sell easier and 
oftener. Our catalog shows 
a long line of profit makers 
—pumps of special design 
construction and adapta- 
bility. 











HAYES PUMP & PLANTER CO. 


GALVA , ILL. 
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American | cocCESSFUL 
Grinders a= 


COST NO MORE THAN 
ORDINARY GRINDERS 








Sold by Dealers Everywhere 


The SUCCESSFUL line of INCUBA- 
TORS and BROODERS is an old-estab- 
lished product. Has been on the market 
for over 25 years. It is complete and is 
é advertised EXTENSIVELY for the bene- 

fit of dealers. Right now is the time to 
Order From Your Jobber reserve YOUR territory. Write for catalog 

ren ERAT and discounts. 


<== WRITE FOR DEALERS 


SPECIAL DISPLAY OFFER 
AMERICAN GRINDER MBG. CO. Des Moines Incubator Co. 


i span Des Moines, lowa 


JOHN H. GRAHAM & CO. 
Rialto Bidg., Sen Francisco 


113 Chambers St., New York, City N.Y. 














a 


i 
} 
re 3 
a ee 
H 
re i 
a 
4 
Fi 
> iy 
ip 
3 £ 
5 ae 
a 
4 
a , 
¢ 
2 
ee 
e 
i 
7 
it 
j 





What Makes the Grass Die? 


This question is often asked the Hard- 
ware Merchant. Some say one thing and 
some another. Old style mowers catch 
the top of the grass first, jerking it and 
breaking the feeders at the root, kill- 
ing it. 


YE Fg NT LTE OT IL IE ee LET Bee Ri EE ae Ca 


The Clipper Mower does not touch the 
grass until it cuts it. Every Hardware 
Dealer should recommend the Clipper 
Mower to his customers. 


Write for full information,: prices and 
exclusive territory. 


CLIPPER LAWN MOWER CO. 


DIXON, ILLINOIS 


FOTN INE RE GE TELE, CRN TTS 
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The Rain Drop 
Lawn Sprinkler 


\ sprinkler throwing a fan-shaped 
shower spraying 400 square feet. The 
outlet cannot clog. It can be held in 
the hand to spray shrubbery, and can 
be moved without turning off the 
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water pressure. It is selling fast, so 









get your order it. 


The Ideal Bronze Company 
Manufacturers and Distributors 


CLEVELAND OHIO 


Your 
Customers 


Know 


That You 
Sell Chain by the Foot 


Good Chain 


Samson 

Bulldog 

Hodell 
Cleveland Pump 


Chain with a reputation for durability and fine 
finish and guaranteed to give satisfaction. 


Write for samples and prices on cartons. reels and kegs. 


vu re [Ey NIG wranis ». 


CLEVELAND OHIO v.3.a 








Rubber Chair Tips 


of six different styles and sixteen dif- 
ferent sizes in a neat showcase display 
box. They prevent injury to the floors 
and muffle noise without leaving a 
mark 


Our Catalogue shows our complete 
line of rubber specialties with prices 
Send for it 


Elastic Tip Co. 


370 Atlantic Ave. Boston 




















Makes Good Display 


Put up in sets of four in neat boxes, they 
look well in your show cases. 

All built of steel. 

Smallest “Steel Gem” Caster carries 1000 
pounds. 

Roller bearing, they revolve at a touch. 

Write for catalog and prices. 


M. B. SCHENCK CO. 


MERIDEN, CONNECTICUT 
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46 Years Doing 
Two Things Well 


1—Putting Honest E VER 2—Telling the 


Quality Into ff Public 
Merchandise G 0 H N 2 0 N About It 


A 46-year-old reputation for building quality into Iver Johnson 
products would be ample foundation stone for a very handsome 
business. 

3ut simply making the best bicycles, motorcycles, revolvers and 


shotguns did not satisfy us. We realized that for dealers to cap- 
italize the name Iver Johnson to the full we must tell America’s 


millions about our products. 
So from the beginning we adopted the policy of taking the 
public into our confidence. 


What has been the result of our consistent policy of National advertising? 


: 
hd 
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: 
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The public takes a lot for granted when the name “Iver Johnson” is 
branded on merchandise. It takes for granted that an Iver Johnson Revolver 
is the safest small firearm made; that an Iver Johnson Bicycle is the best and 
easiest riding bicycle on the market; that an Iver Johnson Shotgun is the best 


obtainable value for the price. 


It is no idle phrase to say that Iver Johnson products are the EASIEST 
SELLING quality products of their kjnd in the world. 


Send for Catalogs on Bicycles, Motorcycles and Firearms. 


Gaauenubsierctnpuiinenbenicidla as cum oeuabesr ace 


332 River Street - 
FITCHBURG, MASS. 


NEW YORK: 99 Chambers St. 
SAN FRANCISCO: 717 Market St. 


ITS PRINS ARETE oF “PI i NT Pere eR REET 
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We wish every hardware merchant 
who is not already acquainted with 
wore “Universal” Slides to write for this 
Wert attractive little sample card showing 
sortie the four sizes of “Universal” Slides. 
It is a convenience in ordering and dis- 
playing to your customers. 




























The location of the prongs of “‘Universal’’ 
Slides is an exclusive patented feature and 
they can readily be applied to the furniture 
leg. 





“Universal” Slides glide, don’t 
scratch, keep bright and won’t 
fall off, 4 sizes. 


Write us for interesting prices and 
sample card H. A. 
























xs ‘ ce YA 
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Universal Caster & Foundry Co. #i* 


574 FERRY STREET, NEWARK, N. J. 


RANA 
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Herels AReal Wrench 


Made by men who use it. It’s seen service— 
the Model G. On all sorts and sizes of ma 
chines, on automobiles large and small, on 
trucks, locomotives, practically wherever 
there is a nut to turn this wrench has proved 


its value. : 
It's a comforta 
ble sort of wrench 
to own—the Model 
G. Its all around 
utility is unlimited 
Made in sizes from 
6 to 18 ins., Model 
(; can tackle prac- 
tically any proposi 
tion. The jaw of 
this wrench is un 
usually thin, which 
makes for greater 
utility and  conven- 
ience. Unlike the jaws 
of other wrenches, it 
is dropforged accord 
ing to a special Bil 
lings & Spencer proc 
ess. This fact alone 
places the “Model G” 
in a class by itself 


It outworks the worker. It 
can’t be worn down. It is passed 
on from father to son and works 
as well for the new generation as 
it did for the old. 


It’s made that way. There is 
nothing but good stuff in it. The 
best of steel and the best of work 


manship. 


It’s a good wrench to sell and 
a good one to buy. There is al- 
ways a use for it and always a 


market. 


Keep a supply in stock. Orders 
promptly executed. 


Remember this: Every wrench 
stamped with the Billings & 
Spencer triangle trademark is unconditionally guar 
anteed. 


elt BILLINGS 
&* SPENCER CO. 
HART FORD.CONN. U.S.A, 
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The Purpose 
of 


Hardware 
Age 


is to Serve 


The one idea back of all its editorial work 
is to present in an attractive, understand- 
able way, the news, comments, helps and 
suggestions that will assist you to make 
your business more profitable. . 


The foundation of our work is service. 


We want to serve you, not only by telling 
what others are doing, but in a real per- 
sonal sense. 

Should it happen that the articles, broad 


in their scope as they are, do not meet 
your particular need, write us. 


If you want information regarding where 
to get certain lines, write us. 


If you want suggestions on merchandising 
your stocks, write us. 


Don't hesitate because you think the re- 
quest too small to bother us about. We 
want to serve you in both the big and lit- 
tle things. 


And if there is any subject you think 
would be of interest, not alone to you 
personally, but to the trade in general, 
suggest it to us. 

This is your paper, published in your in- 
terests and edited with the idea of giving 
you the things you want to know. 


Hardware Age 
239 West 39th Street 
New York 
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Announcing the 


( (GROOM 


ROLLER SKATE 


“The Skate with the Back Bone”’ 






























The Sidewalk Roller Skate 
with all the features of 
the high price Rink Skate 





Here is the Roller Skate the dealer has long been asking for—a skate 
of the highest grade to sell at a reasonable price. The Canron 
Roller Skate has all the resiliency —all the free rolling qualities and 
the short turning radius of the best rink skates. Rugged strength 
is given by the Conron “Back Bone” construction and the Conron 
trussed axles. Ball Bearings, of course—|16 balls in each wheel, the 
bearing surfaces being heat treated high point carbon steel. Finish 
—Heavy nickel plate. 


THE PRICE IS $2.50 


Write us for dealer's prices. Big National Advertising Campaign 
starts at once. Full page in Saturday Evening Post April | st, fol- 
lowed by half and quarter page advertisements in Youth's Com- 
panion, American Boy, Boy's Magazine, Boy's World, Girl's 
Companion, and Outing. 


Conron-McNeal Co., Kokomo, Ind. 
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They Know It’s 


Goodyear Wing foot Lawn Hose is 
made in the same factory and under 
the same standards of materials ana 
workmanship as Goodyear Tires, the 
largest selling brand of tires inthe world 


the Standard 


—and They Want It 


If Goodyear Wingfoot Lawn Hose did not mean more to the 
dealer than just a good profit per sale, you would not find 


practically every “live” dealer carrying it. 


For it must mean more in order to pay him better than any 


other lawn hose. 


It does mean more—and it does pay better. 


It's the one hose your customers 
ask for. 


They may ask for it by name, or 
they may just say they want “that 
Good year hose” — but they ask for 
it definitely. 


And the line the customer asks for 
is the line that will give you the big- 
gest possible volume of sales. 


After all, lawn hose isn’t any dif- 
ferent from shotguns. 


You carry the shotguns the cus- 
tomer asks for by name—because a 
shotgun not bearing a well-known 


name sells so slowly that the longest 
profit can not make up for the slow 
turnover. 


And besides there are no few 
people who just ask for “a shotgun.” 


They know what guns are stand- 
ard and they want them. 


And the advertising and merit of 
Goodyear Wingfoot Lawn Hose 


has put it into the same position. 


People know it’s standard ‘and 
they want it. 


The Goodyear Tire & Rubber Co. 
Akron, Ohio 


GOODS YEAR 
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THE CORBIN SCREEN DOOR SILENCER 


We believe this to be superior to any other Screen Door Check on the market. It has the same 
checking mechanism as the other Celebrated Corbin Checks, and is made with two sizes of springs for light 
and heavy doors. It is right or left hand without change, and works equally well in either direction. 
It requires only three inches of space between the screen door and entrance door, is easily applied, easily 
adjusted, and requires no attention. It can be sold at popular prices, and is certain to have a large sale. 

Any Corbin dealer can give full information—or write us for particulars. 


P. & F. CORBIN 
The American Hardware Corporation, Successor 
NEW BRITAIN, CONN. 
NEW YORK CHICAGO PHILADELPHIA 
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A Quality Reputation 


Sponsored 


Williams’ ‘‘AGRIPPA” Tool Holders 
“THE HOLDERS THAT HOLD” 
The Youngest ‘‘ Grand Prize’’ Holders 


They were christened “Superior Character” by their mechanical examiners of the 


P.-P.1E 








a Ass EOSIN ON 


Foresight, inspection and perpetual vigilance are necessary to maintain a reputa- 
tion for tool sufficiency. Every test must be anticipated, every abuse prevented, every 
operation toreseen, 


{"TUUAASRROETS TRAY TONRRNPYE ESE ELAET Tdi 


“AGRIPPA” Tool Holders have this fundamental advantage. J. H. Williams & 
Co. knew every tool holder weakness previously shown by use or abuse before they 
presented Williams’ “AGRIPPA” Tool Holders for permanent adoption by live 
mechanics. : 





Compelled by an increasing demand to concentra- 
tion, increased equipment and perfected routine, we 
now offer immediate shipment on nearly every size 
and variety of ‘‘ AGRIPPA”™ Tool Holders. 


SL Huei nN t 











Write fcr the isin. er ‘ Williams’ — 
service record o en Tools have | 
all “‘Vulcan”’ and 59 Richards Street BROOKLYN, LY. GTY been guaranteed 
“ Agrippa” Tools 1 GIS te a right fora generation 
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EQUIP THE GUARD! 
The Night Watchman’s Story 





“After I rang my box at midnight, 
back of the old freight shed, | 
walked up the spur track and there 
he was under the shipping platform, 
touching a match to a pile of excel- 
sior. I covered him with my COLT 
and made him come along. He’s a 
tough character—the police have 
him now—and if it had not been for 
my COLT this place would have 


gone up in smoke last night.” 











Dealers: 

Industries all over the country are in- 
creasing their guard. THIS MEANS 
MORE FIREARM SALES. 


You want to get your share of this busi- 
ness. Would it not be a good idea to mail 
employers of watchmen in your locality a 
special circular? 


2h EP TERR RRS TA TR Pia: 
ee at re . . » ‘ 


We will supply the circulars—any 
quantity—with your name and address 
thereon. 


€olt’s Patent Fire Arms Mfg. Co. 
HARTFORD, CONN. 


Pacific Coast Representative: 


PHIL. B. BEKEART CO., San Francisco 
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Varnish 
Guarantee 


Absolute Uniformity 
Assured by Our 
Guarantee 


This Varnish has been properly 
aged, and is composed of 


Fossil Gum 19.% 


Pure Linseed Oil 
and Dryer 33.% 


Pure Turpentine 48.% 
100.% 
and nothing else 


DEVOE 


FOUNDED 1754 





TORENT SEES 


HARDWARE 














TBs hated PC AOR LIT RE RSL GRE RR i ea bE BG 





‘*\ JO—it’s an old chair. But I've 
4° made it young again by paint- 
ing. And now that I know how, 
I'm going through the whole house. 


‘* For I'm learning the advantages 
of true house-cleaning economy. In- 
stead of buying new chairs, 1'm going 
to re-paint the old ones. Why, I’ve 
saved more than $4 on this chair 
alone. 

“Mr. Spruce, the hardware 


dealer, suggested it and I certainly 
am indebted ta him.”’ 


| 


» 


‘ 
LAN: 
WA 


You’re Walking on a Gold Mine 


NPRINGTIME is house-cleaning time. 
Housewives all over the country are fol- 
lowing Nature’s good example and brightening 
up for Summer. 
Just think how many uses for paints, enamels, 


stains and varnishes on the inside of the house! 


Dozens of them—ten times as many as on 
the outside. ‘“Vhere’s the old chair that one 
woman was going to throw away. A coat of 
paint and it 1s as good as new—/four dollars 
saved! Wo you think that this housewife will 


ever forget the dealer who suggested painting? 


And the kitchen cupboard, the medicine chest, 
the footworn floor, the radiators, the nickeg bed- 
stead, the favorite rocker, the streaky stovepipe, 
the handy table, the range, the much-used closet, 
the refrigerator, the inside flower stands, the 
scutted pedestal — 


The household uses are almost innumerable! 


HAT if it isn’t easy to talk paints and 
finishes to every customer? You don’t 
have to do a// the work. 


We make the paints and we advertise them. 
But you sell them! We realize this and our 
interest in the deal doesn’t cease until the paints 
have moved off your shelves and into the homes 


of your customers. 


Acme Quality dealers will tell you that we're 
always ready and willing to co-operate with 


usable sales helps and suggestions. 


We have helped hundreds of dealers make 
more money in the paint business and we can 
help you, too. Just say “send me full particulars” 
and the co-operative help of this big workable 


organization is immediately at your service. 


Ask us NOW—and HOW / 


We have two good booklets that we'd like to send you, ‘‘Home Decorating’’ and the 
“Acme Quality Painting Guide Book.’’ Send a postal tonight and the booklets will reach you promptly. 


ACME WHITE LEAD AND COLOR WORKS 
Dept. AQ, Detroit, Michigan 


Boston 
Chicago 
Minneapolis 
St. Louis 
Pittsburgh 
Cincinnati 
Toledo 
Nashville 


Birmingham 


Fort Worth 
Dallas 

Topeka 
Lincoln 

Salt Lake City 
Spokane 
Portland 

San Francisco 
Los Angeles 
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Service 


PIONEERS 
or 
PURE PAINT 


NEU-TONE 
FLAT WALL PAINT 


Mr. Dealer: 


The Spring Decorating Season is here. 


The demand for Flat Wall Paint for interior decoration is due in 
your town. Do you sell the line the Painters ask for? Or do you 
carry some other line? 


The co-operation of the Painters in your town, together with the sale 
of their supplies, is an asset to your Paint Department which should 
not be overlooked. 


NEU-TONE—the uniform Flat Wall Paint—is built to satisfy the 
Painting Trade. 


The Master Painter knows that NEU-TONE is 
Artistic—Practical—Economical 


and in consequence he uses it on his big jobs—on important contracts. 


Let’s get the Painters in your town to come to your Store for 


NEU-TONE. 
The increase in your Paint Sales and Paint Profits will surprise you 


Write for NEU-TONE Card No. 50, showing eighteen artistic tints 


and twelve practical combinations, 


THE MARTIN-SENOUR CO. 


PIONEERS OF PURE PAINT 
CHICAGO MONTREAL WINNIPEG LINCOLN 
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Long is a “Mike” Accurate? 


All high-grade micrometers are sufficiently accurate 
when new, but when used for a time wear is bound to 
show on both anvil and spindle. 


A micrometer then is accurate depending upon the frequency of correction 
for wear. For this reason every micrometer should have an adjustment to com- 
pensate for such wear. Some micrometers use the movable anvil method of 
adjusting but such adjustment takes time and it is often difficult to correct a 
micrometer exactly because of the varying human element—‘“feel.” With 


Starrett M 


correction may be made in a jiffy and with- 
out the use of a test piece and the human 
element “feel.” No guess work about it. 
To adjust, simply close the micrometer, in- 
sert a little spanner wrench and turn the 
sleeve until its zero graduation coincides 


with the zero graduation’ on the thimble. 


icrometers 


The little spanner wrench and the pat- 
ented sleeve do the trick—no other tools 
required. With this method the machinist 
corrects for wear so frequently that there 
is no question as to how long a Starrett 
Mike is accurate—it is always accurate. All 
Starrett Micrometers have this simple ad- 
justment. 


Write for free catalog No. 21A, describing this 


adjusting feature on page 103, and 2100 styles 


and sizes of precision measuring instruments. 


The LS: Starrett Co--Athol: Mass’ 
World's Greatest “Toolmakers 
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HARDWARE AGE 


Here It Is Again 


Now you remember. 


You didn’t stock that line of screen 
and storm door sets that you saw adver- 
tised in Hardware Age on the Third. 


But here it is again. You'll mark 
it this time and send for the catalog 
which describes these goods, tells what 
other dealers are doing with them and 
about the company that furnishes you 
with sales helps that make the work even 
easier than it looks. 


Turn down the page corner now, or 
wheel right around to your stenographer 
and begin: 


No. 90 


Screen 
and 
Storm 
Door 
Set 
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Michigan Twelve Hundred Strong 


Retail Hardware Association Holds Record-Breaking 
Convention at Detroit 





At the left: The George Worthington Company and J. J. Vandermere Company were well represented; center, 
George W. Hubbard, Flint, Mich., past president Michigan Retail Hardware Association; right, Starr of Jackson, 
Mich., and another star from E. C. Atkins & Co. 


HE biggest increase in membership since 1904 

—The largest cash balance on hand in the his- 

tory of the association—The greatest attend- 
ance since retail hardware merchants began holding 
meetings in the State—The most compact and splen- 
didly patronized hardware exhibit ever held in the 
peninsular State, and a program that fairly sparkled 
with interest and enthusiasm—That’s what hap- 
pened in Detroit Feb. 13, 14, 15 and 16, when the 
Michigan Retail Hardware Association held its 
twenty-first annual convention. 

Secretary Scott has always been a good advertiser, 
and his energetic advance work brought the major- 
ity of the 1200 members to the big automobile town. 
The dealers came Joaded for business and attended 
the meetings religiously, taking a very active part 
in all open discussions. 

The first meeting was held Tuesday afternoon in 
the ballroom of the Statler Hotel. Long-winded ad 
dresses of welcome and embarrassed responses were 
side-tracked by a brand new system. As the dealers 
entered the hall each man was presented with a brief 
card of welcome from Mayor Marx of Detroit. To 
this card was attached a key to the city and on the 
eard the following message was printed bearing the 
mayor’s signature: 








WELCOME TO DETROIT 


Dear Sir: February 8, 1917. 

I have learned of the unusually fine program 
provided by your committee for the conVention 
which will be held at the Hotel Statler, of Detroit, 
February 13-14-15-16. 

The meeting on Tuesday afternoon, February 13, 
will be particularly beneficial, and I want to see to 
it, therefore, that every possible minute of the time 
is given up to the consideration of business sub- 
jects. Mr. Knox, the principal speaker for that ses- 
sion, is worth going a long way to hear. 

As Mayor of the City, I want to extend you a 
cordial welcome to come and enjoy our hospitality 
to the utmost. Instead of giving you the keys to 
the City on Tuesday afternoon, I am sending you 
one herewith for your own personal use. 

When you get to Detroit, if there is anything that 
any of our City Officials or business men can do to 
make your stay here pleasant, all you have to do 
is to mention the fact and we will be at your service. 


Very respectfully yours, 


OscaR B. MARx, Mayor. 
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William Moor of Detroit led in singing “Amer- 
ica,” and after the invocation had been offered 
President Judson of Grand Rapids delivered his 
annual address. Mr. Judson said in part: 


| FEEL that we, of the Michigan Retail Hardware 
Association, are to be congratulated on being able 
to hold our 1917 convention in this wonderful, record- 
breaking city of Detroit. 

A city that, since we last met here in 1912, has 
doubled its population, and more than tripled its wealth. 

A city that stands first in the world in the manufac- 
ture of automobiles, an industry that is a kin, and in 
fact has practically revolutionized our cwn hardware 
business. 

It hardly seemed: possible, when we met a year ago, 
that at our meeting to-day we would still be obliged to 
recognize the terrible conflict raging between our sis- 
ter countries across the water and our own regrettable 
nearness to that conflict. 


Present-Day Prices 


The newspapers and periodicals of the duy are so full 
of “War” and “its effect upon trade,” that I would not 
feel justified in attergpting a discussion of any length 
upon it at this time. Nevertheless, aside from our in- 
terest on the humane side, which cannot but appeal to 
every thinking, feeling man; the other side, that of the 
effect upon trade, both now and in the future, is one of 
the serious problems confronting the hardware mer- 
chant to-day. 

We know somethirg of what the effect has been. 

We who have grown gray in the trade have never 
witnessed such a revolution in prices as has forced it- 
self upon us during the past two years. 

For example: Think of the advance in nails alone. 
You can all remember when nails sold at less than $1.50 
a keg; to-day they cost $3.25 and are still going up. 

The hardware trade has felt this advance probably 
more than has any other line of trade, and when the 
drop comes, as it surely will, the dealer must be on the 
job and not caught napping. 

I trust you have kept abreast of the situation thus 
far, and have raised your selling prices in proportion 
to the advance in purchasing prices, for, mark you, 
when the decline comes you will be forced to drop, re- 
gardless of costs or losses. 


The Stevens Bill 


My best advice to you is, buy only for immediate 
needs. Keep a sharp eye on changing costs, and don’t 
be caught with an over-stock on hand. 

Among other problems that are upon us to-day is 
the Stevens bill, which is under consideration at Wash- 
ington at the present time. 

You all doubtless know the measure. The object 
of it is to enact a law which will enable the manufac- 
turer to control absolutely the retail selling price as is 
attempted at the present time by the Bissell Carpet 
Sweeper Company, the Gillette Razor Company and 
others. 

It is aimed at the great trading monopolies and is in- 
tended to remedy unfair competition. 

The principal argument in favor of it is: that it will 
do away with price-cutting and assure to the consumer 
sterling quality for value received. 

The argument against it is, that unless the manufac- 
turer can be educated to “live and let live,” unless he 
is willing to establish the selling price at a living profit 
above the jobbing price, the retailer must be the one to 
suffer. 

I hope this Stevens bill will appeal to some of you as 
a good subject for the Question Box, and will come up 
for discussion later in the session, as it is a live topic 
and cne of vital interest to every one of us to-day. 


National Chamber of Commerce 


Speaking of the Stevens bill leads me to consider the 
National Chamber of Commerce, with which we are 
affiliated through the National Association, and which 
I, for one, would be in favor of coming into closer 
touch with by joining as a State association. 

The National Association of Commerce has its head- 
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quarters in Washington, where it maintains a bureau of 
information, and where it is said by those posted on 
subject, to have greater influence with the legj 
machinery of the country than any other publie body 
It keeps in close touch with all bills and also the sent, 
ment of the different organizations affiliated with it 
with regard to these bills. 

Through our National Hardware Association, Michi. 
gan now has three votes in this Chamber of Commeree, 

Secretary Scott, Ex-President Strong and your presi. 
dent have been asked this year to consider and pass 
judgment on a number of important referendums, 

We are at liberty to appeal to the Chamber at any 
time, and I am sure we would find it an ever. 
source of help and information, and through it our 
state association could make itself felt as a national 
power. 

One-cent postage, which has been before us for 80 
many years, seems to be nearing realization. 

Postmaster-General Burleson has put himse!f on ree. 
ord as favoring the proposition, and in his annual re. 
port has promised to recommend one-cent postage for 
drop letters, at least, and we hope will favor a cheaper 
rate for all first-class mail. 


Business Preparedness 


I believe in business preparedness. By this I mean a 
suitable store, a good stock of merchandise, a corps of 
reliable help, a reputation for honesty and fair dealing, 
and an inexhaustible supply of enthusiasm. 

President Deering, of Iowa, says: “The enthusiastic 
hardware man is an optimist; he believes the hardware 
business is the best business in the world; he believes 
the range he is selling is the best range on the market, 
he even likes the smell of his store, and hates to close it 
up at night.” . 

This business preparedness, plus enthusiasm, is a 
splendid foundation on which to build up the structure 
of efficiency. 

Salesmanship is often considered the most important 
factor in efficiency, but selling goods at a sacrifice of 
profits is like “peace at any price.” Absence of profits 
spells failure. 

Efficient buying, efficient figuring of costs, efficient 
marking of prices, must all precede efficient selling, and 
these: must be followed up by efficient bookkeeping and 
efficient collecting. 

Guesswork along any one of these lines will be sure 
to weaken the whole structure, and in the end to cause 
disaster. 

A well-organized working system then prepares us 
for business. How, now, are we to secure the business? 

Some years ago William Judson, then president of 
the National Grocers’ Association, in an address before 
that body, said: “I believe our services to the public 
are indispensable, but let us not overlook the fact that 
the measure of our security is the extent of our use- 
fulness.” 

I was impressed by that statement, “that our security 
rests only on our usefulness.” 


Service 


Only so long as we serve the public well for less 
money, or better for the same money than they are 
served by someone else, are we necessary to that public. 

Finding fault with conditions as they exist, de- 
nouncing parcels-post, mail-order houses, or the people 
who patronize them will not better our condition or 
stimulate trade. 

Better goods, better service, these are the conquering 
heroes. 

You may not be able to compete with the catalog 
house always on price, but price is less a determining 
factor in selling than the method by which the goods 
are brought to the attention of the consumer. You are 
on the ground; you can show the goods. Do it! 

The old-fashioned idea that anyone can clerk in 4 
store is out of tune with present-day salesmanship. 

Meeting competition is largely a question of giving 
information about your goods, placing them before the 
people in an attractive manner, and assuring the cus 
tomer it is a pleasure to show them. 

If we then would attract trade, if we would keep 








oT. e7 -* 


J —a =“ — ee 


se Ff 








“March 1, 1917 


Miller, Patterson and Mears were an active trio 


pace with the mighty tide of competition surging about 
us, it must be through more efficient methods of doing 
business and of appealing to and serving the public. 

We must be alive to changing conditions; we must 
anticipate public needs, and first and last, let us re- 
member the admonition of the Great Teacher, who 
said, “He that would be first among you, let him be 
your servant,” for service is the watch-word to suc- 
cess. 


James S. Knox of Cleveland, Ohio, then delivered 
a masterful address on “Buying, Selling and Man- 
agement,” rousing all sorts of ‘enthusiasm. 

The next number was entitled “Potpourri” and 
the cook was Hugh Diamond of Galion, Ohio. Hugh 
is known as the Harry Lauder of hardware. He 
certainly has the entertainment characteristics of 
the great Scotch comedian, though it is quietly re- 
ported that Hugh views the spending of a dollar 
with much less concern than Harry does the squan- 
dering of a nickel. Hugh’s joints are getting a 
little stiff and his Highland kick squeaks a little 
at the knees, but his voice grows more mellow and 
his power “to put it over” increases with his years, 
and his deserved popularity as an entertainer has 
Three-Star Hennessey beat a mile. The hardware 
dealers kept him singing and story telling until the 
close of the meeting. 

Tuesday night the exhibit began and from the 
time the doors opened until late at night the buyers 
and sellers were busy. There was great competi- 
tion among the members to see who should win the 
various prizes offered for the number of purchases 
and for the greatest amount purchased. Traveling 
bags, folding umbrellas, traveling toilet kits, foun- 
tain pens and pencil sharpeners were among the 
purchase stimulator prizes. The first evening fore- 
told the new buying records which were hung up. 

Theater parties were given at the Lyceum and 
Temple theaters at eight o’clock, and the plays were 
thoroughly enjoyed. 


Wednesday’s Meeting 


The meeting was called to order promptly at nine 
o'clock Wednesday morning, and E. B. Moon of 
Chicago spoke on the committee’s business, after 
which there was a lively open discussion of the 
points he brought out. 








A bundle of Carborundum Pep was in evidence 


“Good Roads Earle” Makes a Hit 

Horatio S. Earle, president of the North Wayne 
Tool Company, Hallowell, Me., was the next speaker. 
He is known from one end of this country to the 
other as “Good Roads Earle,” having been instru- 
mental in building more miles of good roads than 
any other living man. Earle isn’t a time-waster. 
He gets at the meat of the cocoanut in a hurry. 
His subject was “Building Bigger and Better Busi- 
ness.” He spoke with the fire of youth and the 
convincing stability of experience. His remarks 
were as follows: 


Building Bigger and Better Business 
WHat I have to say is based on an experience of 
more than forty years as a farmer, mechanic, 

consumer, salesman, jobber and manufacturer. 

In my opinion you must have ambition, you must 
have determination, you must have energy, you must 
have enthusiasm, you must have knowledge of your 
goods, you must have an interest in the welfare of 
other people, you must have an interest in the welfare 
of your locality, you must have courtesy, you must 
be a good advertiser, you must have a good organiza- 
tion, you must have loyal employees, or you cannot 
build a bigger and a better business. 

Sitting around the stove half asleep, spitting to- 
bacco juice into the sawdust, gossiping about your 
neighbors with others equally interested in similar 
affairs won’t build a bigger and a better business. 


What to Avoid 

Having rope, bags of fertilizer, bags of timothy and 
clover seed, bar iron, horseshoe kegs and nails, pokes, 
calf weaners, milk pails and fishing rods lying on the 
floor in front of the counter and showcases and the 
latter covered with sweat pads, fly nets and paris green 
shakers so that a man or boy cannot get within sight 
of a jack-knife and a woman get within hearing dis- 
tance of a pair of shears without breaking their necks 
tumbling over the multitudinous wares on the floor, 
does not spell a bigger and a better business. 

Tell your ambition that there is a man behind it 
that is bound to win, that is bound to have the best 
hardware store in your locality, both as to kind and 
quality of goods and the systematic way the business 
is carried on, means bigger and better business. 

Take into partnership Mr. Will Power and listen to 
his good advice and heed it when he tells you to “go 
to it,” but turn a deaf ear to Mr. Takeiteasy if you 
are intent on building a bigger and a better business. 
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The Detroit River flows serenely along past the city 
of Detroit, accepting whatever the people throw into 
it that they do not want, but when it gets down to 
Niagara it determines to go to work and does—and 
turns miles and miles of shafting, runs urban and 
interurban cars, lights villages and cities all round 
about, and goes on its way into Lake Ontario, proud 
of its achievements. 

Have ‘you, Mr, Hardware Dealer, reached the 
Niagara of your course? If you have, that kind of a 
determination will be energy enough, enthusiasm 
enough, interest in other peoples welfare enough, in- 
terest in the welfare of your locality enough, which 
will amount to a sufficient reason for a reward of a 
bigger and a better business. 

All provided, you are a good advertiser and don’t 
nullify the advertising with grouchiness. Courtesy to 
customers is absolutely necessary, but no more than 
is courtesy to traveling men, for if you do not treat 
them right they advertise you in a way that does not 
get the best prices or the best terms, and you need 
both to build a bigger and a better business. 

Your interest in the welfare of your locality should 
make you a booster for development of every man 
power as well as every horse power, also every acre 
power, and last but not least, the summer resort power 
of Michigan, the most beautiful, healthful and com- 
fortable place in the United States to spend the hot 
weather section. 


The Honey Bee Colony 


The best organization on this earth is not a human 
being organization, neither animal, bird nor fish, but 
insect. The best organization is the honey bee colony. 
Every bee in the colony is a loyal worker, supporter 
and believer in and for the colony of which he is a 
member. 

He has energy and enthusiasm and a sense of appli- 
cation, as anyone can attest who has ever gone. up 
against him or them. 

He steal his living? No, he doesn’t. 

He collects on delivery of his work for his work, 
that is, he does a cash business. 

He pollenizes the fruit flowers, which increases the 
fruit production 300 per cent. 

His pay is the honey on which he lives, but he al- 
ways carries it home, and he deposits it in the pantry 
of the colony. 

The colony collects three times as much as they 
need to live on and gives two-thirds of it back to the 
landlord for the rent of the house they live in. 

They know how to build a bigger and better busi- 
ness, for they know if they increase the production of 
fruit that there will be fruit trees to blossom and sup- 
ply them with business and honey. 

They know, too, that if they are saving and give to 
the landlord of their home good pay for their tenement, 
that he will let them have it as long as they wish, 
and keep it in good repair. The analogy is—your busi- 
ness is or should be like a honey bee colony. You 
should pollenize the business of your customers. It 
is up to you to show your farmer customer how he 
can profitably invest money in the machinery you have 
for sale. Tell him the kind of ensilage corn he should 
plant, and if he has no silo, see to it that he has one; 
that is a part of your business, for if you make it 
profitable for him he will make it profitable for you. 


Commissions on Sales 


The fact that the individual bee gets his share of 
the honey makes him a loyal and energetic worker. 
You should divide the honey profit with your em- 
ployees. 

I would as soon expect an automobile to run a year 
satisfactorily without lubrication as I would expect to 
get the best, most energetic and enthusiastic service 
from my sales clerks without lubrication—what I mean 
is, if I were running a retail hardware store, whether 
in Podunk or Metropolis, I would lubricate with com- 
missions on sales in addition to their wages. 

These commissions would run from 1 to 5 per cent, 
according to the margin of profit on the goods and 
the work required to make the sales. 

Then every clerk is a twenty-four-hour-day clerk, he 
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becomes a walking, talking advertisement; when he 

is in the store he is selling if he possibly can; when 

out of the store he is inviting his friends to’ ¢ome and 

buy from him, and he always has some new thing to 

tell his friends about the things he thinks: they wil] 

like to see. ‘ 
Advertising 

Advertising is the science of shooting a buy sug. 
gestion into the mind of a perhapsable customer, 

Your windows, your show-cases and every part of 
your store should be so atranged as to shoot buy sug. 
gestions into the minds of those that pass or come in. 

Some manufacturers furnish goods only. 

Other manufacturers fyrnish the goods and a de- 
mand for the goods by advertising. 

The difference between these is the difference in the 
cost of pushing goods on consumers and that of having 
the consumers pull the goods away from you. 

Moral—Buy the goods that are made animate al- 
most, wanted, sought after by the judicious advertising 
of them by the producers, for by having this kind of 
hardware the consumers are really pushing the profits 
your way. 

Fall in love with your business, take all the sleep 
out of it; but it is just as necessary to take all busi- 
ness out of sleep, and don’t forget to play, and when 
you do, play so hard and so interestedly that you will 
forget your business, and the business building part 
of your brain will get such a rest when you are play- 
ing and sleeping that it will be easy for you with a 
Niagara power determination to build a bigger and a 
better business which will be a blessing to you, your 
family and the community in which you live. 


Wednesday afternoon was given over to the ex- 
hibitors and pencil sharpeners were busy continu- 
ing to take care of the buying movement started 
the night before. 


National President Woodward’s Heart-to-Heart Talk 


On Wednesday evening in closed session Presi- 
dent Woodward of the National Retail Hardware 
Association spoke on the activities of the National. 
Mr. Woodward is a sincere, convincing, earnest 
speaker. He made plain that the National Associa- 
tion is just owned and made up of the State Asso- 
ciations, and that its principal and only object in 
life was to serve the retail dealers. He stated that 
the National spends over $60,000 a year, and that 
the dues paid by the different states amounts to less 
than $16,000. 

He reviewed the splendid work of the Price and 
Service Bureau, the National Hardware Bulletin, 
the Padlock Advertising System, the Mutual Hard- 
ware Insurance Associations, and the field work done 
during the past year. He carefully explained the 
purpose of the National Questionnaire, and urged 
all dealers to fill out the blanks which he distributed. 
Charley Woodward is a red-hot advocate of the 
Bulletin, which he brands as the best hardware trade 
paper printed. He says that second honors easily 
go to HARDWARE AGE. Roy F. Soule, editor of 
HARDWARE AGE, was present, and on invitation from 
President Woodward took issue with him on this 
subject. Mr. Woodward and Mr. Soule are very 
close personal friends, and both felt perfectly free 
to attack each other to the amusement of all pres- 
ent. The battle was declared a draw even by the 
diplomatic belligerents. 


Secretary Scott’s Report 


Secretary Arthur J. Scott then read his annual 
report as follows: 


ANOTHER year of unusual conditions has confronted 
the retail hardware men and the future presents 
problems that we must anticipate in so far as it is 
possible. 
Merchandising has largely taken on an entirely new 
phase and in a great many cases it isn’t longer a mat- 
ter of price but rather one of deliveries. The buyer 
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js not the important man in the transaction now. It 
is the man who has the goods. 
This condition has brought about a great many in- 
sries- from our membership as to where certain lines 
can be purchased to the best advantage and these have 
promptly been referred to the Price and Service Bureau 
of our National Association. Those who have not 
availed themselves of the service which is at their dis- 
] in this connection are overlooking an excellent 
opportunity to derive a special benefit from their mem- 
bership. If properly employed, this department can 
be made invaluable. 


Fire Insurance 


It has been gratifying to note the showing made 
by the hardware mutual fire insurance companies, dur- 
ing the past year, and this is particularly the case 
when we contemplate the ratio of fire losses in Mich- 
igan, as compared with the premiums paid. 

In the case of the Minnesota Company, the ratio of 
losses to premiums was 17 per cent and in the case 
of the Wisconsin Company 19 per cent. This is far 
below the average loss ratio, and I wish to compli- 
ment our Michigan members upon the care which they 
have evidently shown in keeping down losses. 

I believe the policyholders in these companies are 
beginning to realize more each year that the com- 
panies actually belong to them and in the matter of 
fire prevention and looking after salvage when fire 
losses occur, a greater desire is apparent to reduce the 
fire hazard and keep losses down to the minimum. 

This association has become identified as an asso- 
ciate member with the National Fire Prevention Asso- 
ciation and is prepared to give its active support to 
any similar worthy movement. 


Freight Auditing Department 


It is a matter of sincere regret on the part of the 
officers that it has been found necessary to discontinue, 
at least temporarily, our freight auditing department. 

When this department was inaugurated, what looked 
like a very satisfactory arrangement was made with 
a firm which made a specialty of this class of work. 
At the outset the work was handled satisfactorily, but 
gradually it was neglected and without any notice to 
us the firm held many of the freight bills in their pos- 
session for months before giving the matter attention. 

When we became apprised of the situation, we im- 
mediately made a conscientious effort to get all freight 
bills then in the hands of the company checked up but 
did not succeed until within the past few months. 

We have been making investigations and in the 
event that an arrangement can be made with some 
reliable company to again take up this work for our 
members, we will profit by past experience and see to 
it that we are properly protected and assured efficient 
service. As soon as we can make some announcement 
in this connection, we will do so. 


Membership Figures 


At the time of our last convention we reported a 
membership of 1087. 

Of this number 46 have either gone out of business, 
resigned or been dropped for non-payment of dues, 
leaving 1041 of our old members still on our list. 

We have taken in 144 new members, which brings 
our present membership up to 1185 at the time this 
report was prepared. 

This is a gain of 98 members in the year, the largest 
net increase in membership that we have had in any 
one year since 1904. 

_ Since this convention opened our membership has 
increased until we are well above the 1200 mark. 

We have made another very gratifying showing in 
the matter of membership since our last convention 
and in spite of the large number of business changes 
that have occurred, we are ready to show a satisfactory 
net gain since a year ago. 

The detailed record of our membership standing is 
as follows: 

While I have no complete record of deaths that may 
have occurred among our membership during the past 
year, I must mention specially the loss which we suf- 
fered last June by the death of J. H. Whitney, of 
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Merrill, a past president of the association, and a man 
who took always a real active part in the work of the 
association, not only at our conventions but through- 
out the year. 

It is sad to feel that we have lost the services of a 
man of Mr. Whitney’s caliber, but we should profit by 
the example which he has set us and redouble our 
interest in the association work. 


Work of the Committees 


The various committees who have been called upon 
to aid in preparing for this convention have worked 
hard to see that the greatest amount of good would 
accrue, and they are entitled to a great deal of credit 
and to the thanks of the members of this association. 

The officers of the association have, without excep- 
tion, extended every possible assistance to the secre- 
tary, and they have been most conscientious in dis- 
charging the duties and responsibilities expected of 
them. 

I hope that during this convention, if there is any 
detail work of the organization in regard to which any 
member cares to make a suggestion, that he will do 
so, for this is your organization and the officers depend 
upon you to give them the benefit of your ideas and 
suggestions. 


Treasurer William Moor then made his report, 
showing that after all expenses of the past year 
had been paid there was a net gain of about $2000. 
The Michigan Hardware Association has over 
$12,000 well invested in the State. 

Roy F. Soule, editor of HARDWARE AGE, then de- 
livered an address on “Salesmanship,” after which 
the Question Box in charge of Charles H. Ireland, 
occupied the balance of a very constructive evening. 

On Thursday George M. Gray of Ohio spoke on 
“Hardware Mutual Fire Insurance,” and after his 
sterling address handled a rapid fire Question Box 
discussion of the subject. Mr. Gray is one of the 
best-posted mutual insurance men in the country, 
and the questions he answered were vital to the 
business interests of the hardware dealers. He 
pointed out so many insurance paper flaws that 
most dealers realized that they have been a little 
lax in the handling of their policies. This discus- 
sion was easily the most constructive part of the 
Detroit convention. 

James W. Fisk of the Associated Advertising 
Clubs of the World then delivered his address on 
“Credits, Collections and Costs.” 

On Thursday evening the hardware jobbers and 
manufacturers of Detroit tendgred the visiting 
dealers a banquet at the Detroit Board of Com- 
merce. Nearly 700 hardware men were seated when 
the fun began. An exceptionally good cabaret per- 
formance quickly put life into the crowd, and with 
a liberal supply of noise makers plenty of appre- 
ciation was shown. The following committees were 
responsible for the rousing success of the dinner: 

A. H. Nichols, chairman; R. W. Standart, Jr., 
Treasurer. 

Reception—George H. Barbour, Wm. T. Barbour, . 
J. Frank Boydell, Arthur H. Buhl, D. C. Delamater, 
John M. Dwyer, William L. Davis, John D. Green, 
Thomas Neal, R. W. Standart, Sr., W. E. Standart, 
J. M. Thurber, George C. Wetherbee, William 
Dwyer. 

Business—Albert C. Guilloz, J. Frank Boydell, 
Elmer E. Liggett, A. D. Hoagg. 

Entertainment—W. H. Hill, H. Gillespie, W. E. 
Standart. 

After a sumptuous repast, T. James Fernley, 
secretary-treasurer of the National Hardware Asso- 
ciation, was introduced as toastmaster, and in his 
characteristically humorous manner the world’s 
greatest association secretary quickly made friends 
and laughter. 

Judge Alfred J. Murphy then spoke on “Law and 
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the Business Man.” Judge Murphy opened with 
a little story of the retailer who was dying and 
sent for a jobber and manufacturer from whom he 
had been buying for years. With life quickly ebbing 
away the dealer asked these two friends to stand 
one on each side of the bed and hold his hands until 
the end came. The jobber asked the reason for this 


Left to right: “Good Roads” Earle; C. A. Day; Hugh 
Diamond, and Lee Recoe 


unusual request, and in a weak voice the reply came 
back, “I want to die like the Saviour with a thief 
on either side.” 

Judge Murphy said that there is a growing whole- 
some tendency for business men to settle their own 
disputes out of court. Courts, he continued, are 
not as delicately adjusted to settle disputes on trade 
questions as are business men. He referred to 
the excellent system in use among the Detroit real 
estate men who are avoiding law suits. 

The delay of hearing cases in the courts to-day, 
he said, was a plain case of vastly increased popu- 
lation with no increase in the number of judges. 


English Firm Wishes to Handle 
American Hardware 


Albert Lee & Co., Ltd., 2 and 3 New Zealand Ave- 
nue, Barbican, London, E. C., a well-established 
firm, which has one of the largest connections 
among the principal household and electrical job- 
bers throughout the British Isles, wishes to get in 
touch with manufacturers for additional lines of 
household and domestic utility or electrical novel- 
ties, with a view to establishing a sound and re- 
munerative business after the war. The company 
has six representatives continually traveling. The 
goods will be purchased for stock or for direct rep- 
resentation at the manufacturer’s option. 


Pennsylvania Rubber Com- 
pany Holds Annual Meeting 


T the annual meeting of the stockholders of the 
Pennsylvania Rubber Company, Inc., held at 
Jeannette Monday, Feb. 19, the following directors 
and officers were elected for the ensuing year: 
Directors—Herbert DuPuy, H. Wilfred DuPuy, 
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Detroit, he said, had trebled its population in the 
past 18 years, and litigation has outstripped popula. 
tion, but the number of judges had not been jp. 
creased. 

Edgar A. Guest of the Detroit Free Press wag 
the next speaker. Guest is an exceptional enter. 
tainer. His specialty is poetry. The following jg 
a sample: 

The Hardware Man 


Written Expressly for the Michigan Hardware LDealerg 
Association 


INCE first into the brain of brute 
The light of reason shone 
And there began the thing called man 
Within a cave of stone, 
The wisdom of the age displayed 
Its power by the tools it made. 


THE progress of the race is marked 
And what men learned to build, 
’Twas not the toil upon the soil 
But how the land was tilled 
That brought the joys we boast of now, 
The brute gave way before the plow. 


PON the hardware of the world 
Its glory has been raised, 
Each path to fame that men now claim 
The hardware man has blazed. 
This law mankind forever rules: 
No race is better than its tools. 
—Edgar A. Guest. 


Charles T. Woodward, George M. Gray, Karl S. 
Judson and Roy F. Soule each made brief addresses. 
The Detroit jobbers and manufacturers are cer- 
tainly good entertainers. 

On Friday the following officers were elected: 

President, James Tyre; vice-president, John C. 
Fischer; secretary, Arthur J. Scott; treasurer, 
William Moore. 

Executive Committee for two years, Karl S. Jud- 
son, J. H. Lee, John E. McGraw, Frank Trude, 
George Leedle. 

Executive Committee to fill vacancy, Charles A. 
Sturmer. 

The next convention will be held at Saginaw. 


Charles M. DuPuy, Seneca G. Lewis, George W. 
Shiveley, G. A. McLaughlin. 

Officers—Herbert DuPuy, Chairman; H. Wilfred 
DuPuy, president-treasurer; Charles M. DuPuy, 
vice-president; Seneca G. Lewis, general manager; 
George W. Shiveley, secretary; Charles G. Morrill, 
assistant treasurer. 


Favors Change of Publication 
Date 


PARKERSBURG, W. VA. 
To the Editor: 

Your letter in regard to the date of publishing 
your paper came some days ago. I was very much 
disappointed when you changed the date of pub- 
lishing HARDWARE AGE, because I am a traveling 
man, and leave home early Monday morning, and 
do not see the magazine until Saturday night, 80 
you see it does not keep me posted very well at 
present, as the articles on prices are stale before I 
get them. If you can change back to the old date, I 
will appreciate the favor very much, as it used to 
come in on Saturday. 

Yours truly, 
R. W. MILLER. 












N this 1 want to depart a little from the usual 
scope of these articles, and say something which 
I think needs to be said, in view of what is con- 

stantly transpiring in my own experience and in 

that of every other attorney in active practice. 

A few days ago I asked a man why he had not 
done a certain thing which he should have done in 
order to protect his rights. He had failed to do it, 
and consequently made a loss. “Because,” said he, 
“I’m afraid of the lawyers. I knew that if I did 
that I should have to have a lawyer, and I felt I'd 
rather go it alone.” But in the end, after he had 
made one loss and was facing another even larger, 
he had to go to a lawyer after all. 

The thing that I want to say is that every busi- 
ness man will save money in the long run if he will 
go to a lawyer before and not after something hap- 
pens which may involve a legal liability. Any law- 
yer will charge less to give an opinion as to the 
thing to do before something happens, than he will 
to extricate you from a mess afterward. 

I want to say also that there is absolutely no 
reason why any business man should be afraid to 
go to a lawyer. He is always protected. He can 
ask the amount of the fee in advance, or if he has 
not asked what it was to be, and a bill is rendered 
which he considers excessive, he can always refuse 
to pay it, and the lawyer will have to go into court 
and prove that he earned it, just like any other 
plaintiff. The case will be decided, moreover, by a 
jury of laymen. ° 

Almost every day something comes under my ob- 
servation which shows what a really disastrous 
thing it may be to go through certain business 
transactions without legal advice. Let me set a few 
of these cases down; they have all come up in some 
way in my own practice within the last few weeks. 


The Meaning of Incumbrances 


A manufacturer who is a master of his own line, 
but who of course knows no law, bought a piece of 
real estate not long ago on very advantageous terms. 
A chance came to sell it, after holding it for about 
eighteen months, for about twice what it cost him. 
He thought he knew how to draw an agreement of 
sale, so he went to a stationer’s and bought a printed 
form. This he filled out, as he thought it ought to 
be, signed it, and gave it to the buyer. 

Upon this real estate there was a railroad right 
of way, and also a right of access by neighboring 
owners. Under the laws these are incumbrances. 
The printed form which the manufacturer signed 
bound him to convey “free of all incumbrances.” 
He did not take in the meaning of this at all. When 
the time came to settle, the buyer declined to take 
title because the seller could not convey “free of 
all incumbrances.” This most advantageous sale, 
therefore, fell through. 

A lawyer, if he knew his business, would have 
learned what incumbrances were on the property 
and whether they were removable. If not, he would 
have eliminated the words from the agreement of 
sale. Failure to consult a lawyer in this case lit- 


erally cost this man about $25,000. 
A wholesale dry goods merchant whom I used to 
know well fell out with his two sons. 


His health 





Business Men Who Wait Until “After- 
ward” for Legal Advice 


By ELTON J. BUCKLEY 


79 





began to suffer and he decided to make a will. Like 
many another man, he thought he could draw it 
himself, and this he did, leaving all of his consid- 
erable estate to his brother’s family. The will was 
badly drawn, and when the sons, after his death, 
attacked it, it fell to pieces, and the two sons got 
the whole of his estate. Failure to consult a law 
yer here probably caused the old man to turn in his 
grave, if he knew what was going on. 


Expert Advice Needed 


An acquaintance of mine became interested in a 
scheme to exploit a certain mechanical device which 
promised to be a decided advance over everything 
else of the kind. He decided to put $5,000 in it. 
Desiring to economize in lawyers’ fees, he merely 
consulted a patent attorney in order to see that the 
patents had been regularly issued, and would likely 
hold water. Upon receiving a favorable report as 
to this, he put in his $5,000, only to find in a little 
while that the device was not developed as a com- 
mercial proposition anywhere near as far as he 
thought it was, and that his $5,000, instead of go- 
ing toward the expense of marketing, had to go 
toward developing. It turned out that the $5,000 
was nowhere near enough, and when it was gone 
the developing was still incomplete. No other money 
having been secured, the enterprise died a natural 
death. 

A good lawyer is usually a good business man. 
Had one been consulted in the case, he would have 
advised the employment of a mechanical engineer 
to learn how much more development work was 
needed. A simple thing to think of, it seems, yet it 
did not occur to the investor. 


No Weight to a Verbal Understanding 


A grocer sold out his business and went into the 
saloon business. He rented a valuable property 
and got his license. The lease was of course in 
writing, but he says there was a verbal understand- 
ing that the lease should last’ only as long as the 
license; in other words, that when the saloon closed 
up there for any reason the lease should end. 

After having been in it for a little over a year, 
and when the second year was about a month old, 
the saloonkeeper decided to have the licénse trans- 
ferred to another property. This he did, and re- 
fused to pay any more rent for the old building, on 
the strength of the above mentioned verbal under- 
standing. The owner sued him and got judgment 
for eleven months’ rent. The court said the verbal 
understanding wasn’t any good—it should have been 
in the lease. ; 

No lawyer was employed in this transaction. A 
good one would have insisted that the proviso about 
the lease and the license ending together be put in 
the written lease. He might have charged $25 for 
his services, whereas the cost of not employing him 
amounted to over $500. 

I could go on writing about these cases almost 
indefinitely, simply by drawing on my memory. 
Some of the lawyers’ most profitable clients are the 
men who preferred to wait until “afterward” for 
their legal advice. 

(Copyright, February, 1917, by Elton J. Buckley.) 
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Hardware Age System of Accounting 


Sixth Installment of the Simplified System of Account- 





ing, with Synopsis of Previous Issues 


By T. W. SNEAD 


N the previous issues of HARDWARE AGE describ- 
ing and illustrating the simplified system of ac- 
counting, all of the various entries that would 

occur in the average hardware store during the 
course of a month were described. The quick and 
simple method of finding the percentage of profit on 
the sales and the method of arriving at the gross 
and the net profit for the month were also illus- 
trated. 

In this week’s issue we will show how easy it is to 
find such important facts about your business as the 
value of your inventory at all times, the amount due 
from your customers, and the amounts payable, etc. 


Stock Turnover 


The author of the series on the accounting system 
devoted in a previous issue considerable space to 
describing and illustrating the proper method of 
figuring percentage of profit, which is on sale. Of 
equal importance to this is the subject of your stock 
turnover. This will be illustrated and described also 
in the following pages. 


Value of Inventory At All Times 


On the large supplement that was issued with 
HARDWARE AGE Feb. 3, we illustrated the Daily 
Record Sheet, which is the one form essential to 
the system, and on this sheet we illustrated in large 
figures actual entries that had been made. This one 
sheet was shown to have been in balance by adding 
up all of the debit column and adding up the credit 
column and both were found to agree to a penny. 

On the debit side of our Daily Record we have a 
column headed “Inventory and Purchases Added.” 
Whenever a bill of goods was bought after the in- 
voices had been checked and the goods received, the 
cost of these goods was entered in this column on 
the debit side. The credit entry was either our 
check drawn or our credit to an account payable. 
By glancing at this large supplement sheet we will 


find that our total inventory and purchases during , 


the month amounted to $9,097.52. From this figure 
in order to find our inventory value at the end of 
the month, we will deduct the credit column, “Cost 
of Goods Sold,” which is Column 36 on the credit 
side. This column at the end of the month we found 
to be $2,228.58, and deducting this from our inven- 
tory and purchase for the month leaves us $6,869.24 
as the value of our stock on hand or inventory at the 
end of the month in which we are working. 

Now if we should take an actual inventory of our 
goods on hand, we probably would find that this 
would not agree to a penny with the figure as shown 
by our books. This is due to the fact that on some 
classes of goods that we sold, for example, a half 
dozen screws or bolts, we estimated the cost of the 
goods sold at the time the sale was made by using 
the sale price of the merchandise less the mark-up 
in order to find our cost. But the difference between 
the actual inventory and this figure will not be 
enough to make any serious difference in our ac- 
counting. If there should be a big discrepancy be- 
tween the actual inventory and the figures as shown 
by our system, then we have made an error either in 
our accounting or in the taking of the inventory. 
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Thus our accounting system at all times is a check 
on the actual transactions that occur in the busi- 
ness. 

Accounts Receivable—Due from Customers 


We will assume that 90 per cent of the hardware 
stores doing a charge business will run in some 
form or ahother an account receivable ledger which 
shows the individual amounts due from customers. 
This accounts receivable sheet is one that we will 
illustrate later on, but it is so generally used that 
we can refer to it here without illustration. 

On our big supplement sheet on the debit side of 
the business record is a Column 23 called “Charges 
to Customers.” And on the credit side a column 
entitled “All Credit to Customers.” The difference 
between these two columns should at all times be 
exactly the sum total of the individual amounts due 
the business from customers who have been charged 
for merchandise sold to them. 

In one of the previous articles we illustrated how 
sales should be entered on the business record. 
This was done by way of sales tickets which were 
entered in the Daily Sales Record in two columns. 
One column was for cash sales and the other for 
charge sales, and the total of all of the charge sales 
we enter on the business record on the debit side 
under “Charges to Customers.” On the credit side 
of the business record in the column headed “All 
Credit to Customers,” we enter the amounts that 
are paid to us by our customers to apply on their 
charge account. Accordingly the difference between 
these two columns, one on the debit side and the 
other on the credit side, is the amount due us from 
our charge customers. 

On the daily supplement sheet the total of the 
amounts due from customers and charges made te 
the customers during the month amounted to $5,157 
and on the credit side under “All Credits to Cus- 
tomers” we had received during the month from our 
charge customers $558.54 to apply on the above 
charges. Now subtracting the credit from the 
charges and the balance due we find that we have 
left $4,598.46 due from our customers, and if we add 
up the individual balances as shown by the accounts 
receivable ledger, we should find that this will agree 
to a penny with those balances. If there is a differ- 
ence between the two figures, then we have made an 
error in posting charges or credit to the individual 
sheet of our customers in the customers’ ledger. 

Here again we have an example of how a simple 
system of accounting will point out to the owner or 
manager the pitfalls of an average retail business. 
That is the amount of money that is outstanding at 
all times from customers. No matter how large 2 
business we are doing, there must be some point at 
which we will have to stop in making charges of 
this kind. In other words, the capital invested in 
the business will not allow us to loan this amount 
of money to our customers for a period not to ex- 
ceed a certain length of time. When month after 
month we notice that the amounts due from our 
customers are increasing and increasing, it be- 
hooves us to get busy and collect some of the old 
accounts in order that we may get the capital in- 
vested in the business back into the bank account 
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where it can be used to very great advantage in 
discounting bills, etc. 


Accounts Payable to Others 


When we bought a bill of goods we made an entry 
on the Daily Record, placing the goods in our in- 
yentory column on the debit side at cost and on the 
credit side we entered this amount under a column 
headed “Accounts Payable to Others.” And by 
glancing at Column 33 in the large supplement sheet 
we find that we have credited to others during the 
month, $1,118.27. This is the amount that we ac- 
knowledge that we owe to others for merchandise 
and goods purchased during the month for which 
we have not as yet drawn our check. Now when we 
pay an account of this kind the debit or charge is 
placed on the debit side of the business record in the 
column headed, “Accounts Payable to Others Paid 
Off.” And the credit entry when an account is paid 
is, of course, in the credit column headed “All Cash 
Paid.” This, in other words, is the amount of our 
check that we have given to our creditor. We find 
that during the month the debit column headed 
“Accounts Payable to Others Paid Off” amounts to 
$364.33, and subtracting this amount from our credit 
column “Accounts Payable to Others,” we find that 
we owe at the end of the month to “Accounts Pay- 
able,” $753.94. 

By referring to the little Column 34 next to Col- 
umn 33 headed “Accounts Payable to Others,” we 
are able to determine by the unchecked amounts in 
Column 33 what accounts make up this total. But 
if your business carries a large number of accounts 
payable, it is advisable that you use an accounts 
payable sheet similar to your accounts receivable 
sheet. This in order to show each individual item 
that you owe your jobber or others for and the in- 
dividual payments against these credits. This sheet 
is similar to the accounts receivable, except that the 
balances as shown on each individual account will 
be credit balances instead of debit balances. 


Stock Turnover 


Of equal importance to knowing the percentage of 
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profit, both gross and net, on your sales is the 
knowledge of the time or number of times that you 
turn your stock over in a certain period. 

Let us assume, for example, that the average in- 
ventory of your goods or stock on hand during the 
year was $10,000. This we are able to determine 
each month from the system by subtracting from 
your inventory and purchases during the month the 
cost of the goods sold during the same period. For 
example’s sake let us assume that we are trying to 
find the stock turnover for the period of a year and 
after we have found our average inventory for that 
period, which we will say is $10,000, we then find 
What the total cost of the goods that we have sold 
during the same period amounts to. We will as- 
sume this to be $40,000, and to find our stock turn- 
over we divide our average inventory, or $10,000, 
into the total cost of the goods sold. We find by 
this that our stock turnover is 4. We wish to em- 
phasize this point. That the average inventory is 
to be divided into the cost of the goods sold during 
the same period and not into the sales of mer- 
chandise. 

Now of what advantage is it to us to know the 
number of times that we have turned over our 
stock? 

Suppose, for example, that we were operating on 
a 25 per cent mark-up and that our total sales for 
the year amounted to $40,000. This would mean 
that we were making $10,000 per year if we turned 
our stock over once during that period. Now mul- 
tiply this by 4, which we found to be the number of 
times that we had turned our stock over, and our 
profits have increased to $40,000 per year. 

Is it of any value to you to know whether your 
stock turnover has increased from 2 to 3 or 4? The 
writer believes that it is, and if you could only in- 
crease your stock turnover one-half, your account- 
ing system has been of more value to you by telling 
you these things than anything else you could pos- 
sibly do. 

There have been a great many volumes and a 
great many merchandisers that have given us rules 
and suggestions, etc., as to how to increase our turn- 
over. The author will not dwell on this point here, 


The binder for the Daily Record 
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but suggests that wher you buy your goods that you 
follow rule No. 1, illustrated in these columns sev- 
eral weeks ago, which was investigation. In other 
words, investigate and find out what goods or what 
line sells the quickest and is the least trouble to 
your clerks, ete. Goods that lie on your stock shelves 
mean loss of profit because they do not sell and do 
not help you turn your stock over. In this connec- 
tion the writer might suggest to those not thor- 
oughly familiar with sales methods, etc., to read in 
their spare moments Roy F. Soule’s book on “How 
to Sell Hardware.” It may be the means of in- 
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creasing your stock turnover from 1 to 2, or 2 to 3. 

In the next issue of HARDWARE AGE we wil! illus. 
trate the proper way in which to draw up the ip. 
come and expense statement and the asset and 
liability statement at the end of the month. Watch 
for this issue, as it may be necessary for you to 
present such a statement to your banker or to your 
creditors, and the simple fact that you are able to 
present a correct statement will often go a long 
way toward securing you credit with those from 
whom you buy or from whom you obtain your 
capital. 





THE HARDWARE AGE System of Simplified Ac- 
counting will cost $15, and will include: 

1 sectional post binder, bound in genuine gray 
army duck with heavy leather corners. 

200 daily record loose leaves. 

1 daily sales binder bound in gray army duck. 

100 daily sales loose-leaf record leaves. 

Extra sheets can be obtained at a cost of $2 
per 100. 

Note: HARDWARE AGE has arranged with one 





of the largest loose-leaf manufacturers to have 
these systems manufactured for the benefit of its 
readers at a cost far below that for which the 
system could be purchased individually. Before 
deciding to install the system in your business 
read the complete series of articles. Do not make 
the mistake of making your business fit the sys- 
tem, but make your system fit the business. Write 
to the Editor of the Business System Department 
for complete instructions if you have not all the 
issues. 








Displaying Wire Fence 
WIRE fence has always been one of the bugbears 
of the hardware man’s life so far as display 


is concerned. The Delaware Hardware Company, 
Wilmington, Del., has found a very satisfactory 
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Samples of wire fence displayed on frames hung on a 
pular 


solution of the problem. A number of frames about 
18 in. x 2 ft. were made of 42-in. pipe and samples 
of the various kinds of wire fastened on them—one 
frame for each typé of fence. These frames are 
hung on screw hooks on one of the pillars in the 
store. On each frame is a tag giving the kind of 
fence, sizes carried in stock, price, etc. Another 
store uses frames of approximately the same size 
but made of wood and hinged to the wall in such a 
way that the frames resemble leaves of a book. 


Coming Conventions 


SOUTH DAKOTA RETAIL HARDWARE ASSOCIATION 
CONVENTION AND EXHIBITION, Sioux Falls, Feb. 27, 
28, March 1, 2, 1917. H. C. Parker, secretary, 
Murdo, S. D. 


AMERICAN IRON, STEEL AND HEAVY HARDWARE 
ASSOCIATION CONVENTION, New Orleans, La., March 
27, 28, 29, 1917. Headquarters, Hotel Grunewald. 
Arthur H. Chamberlain, secretary, Marbridge 
Building, New York City. 


AMERICAN HARDWARE MANUFACTURERS’ ASSOCIA- 
TION, in conjunction with the SOUTHERN HARDWARE 
JOBBERS’ ASSOCIATION, Houston, Tex., April 17, 18, 
19, 20, 1917. Headquarters, the Rice Hotel. F. D. 
Mitchell, secretary-treasurer, Woolworth Building, 
New York. 

SOUTHERN HARDWARE JOBBERS’ ASSOCIATION CON- 
VENTION, in conjunction with the AMERICAN HARD- 
WARE MANUFACTURERS’ ASSOCIATION, Houston, Tex., 
April 17, 18, 19, 20, 1917. Headquarters, the Rice 
Hotel. John Donnan, secretary-treasurer, Rich- 
mond, Va. 

ARKANSAS RETAIL HARDWARE ASSOCIATION CON- 
VENTION, Hot Springs, May 3, 4, 5, 1917. Grover 
T. Owens, secretary, Little Rock, Ark. 

THE SOUTHEASTERN RETAIL HARDWARE ASSOCIA- 
TION, comprising the Florida, Alabama and Georgia 
retail hardware associations, will hold conventions 
as follows: 

FLORIDA RETAIL HARDWARE ASSOCIATION CONVEN- 
TION AND EXHIBITION, Tampa, May 8, 9, 10, 1917. 
Walter Harlan, secretary, 44 Boulevard Circle, At- 
lanta, Ga. 


ALABAMA RETAIL HARDWARE ASSOCIATION CON- 
VENTION AND EXHIBITION, Montgomery, May 22, 
23, 24, 1917. Walter Harlan, secretary, 44 Boule- 
vard Circle, Atlanta, Ga. 

GEORGIA RETAIL HARDWARE ASSOCIATION CON- 
VENTION AND EXHIBITION, Macon, June 5, 6, 7, 1917. 
Walter Harlan, secretary, 44 Boulevard Circle, At- 
lanta, Ga. 

NATIONAL RETAIL HARDWARE ASSOCIATION CON- 
VENTION, St. Louis, Mo., June 12, 18, 14, 1917. M. 
L. Corey, secretary, Argos, Ind. 





Excess Profits Tax—Price Maintenance—Webb Bill— 


Interstate Commerce Commission 
By W. L. CROUNSE 


WASHINGTON, D. C., Feb. 26, 1917. 


NLESS the sky falls the Kitchin Revenue bill, 

with its excess profits tax—a provision re- 

christened by Uncle Joe Cannon as the “suc- 
cess profits tax’”—will have passed the Senate be- 
fore this issue of HARDWARE AGE reaches its readers. 
This action will place on the statute books the first 
important socialistic revenue measure enacted by 
Congress, a measure that constitutes a penalty on 
brains and enterprise and energy and all those quali- 
ties that make for material prosperity. 


Struggling with the Excess Profits Tax 


It has been no holiday job to put the revenue bill 
through the Senate and nothing but an ironclad 
agreement of the majority caucus to stand by the 
Finance Committee through thick and thin has en- 
abled the leaders to hold on to the excess profits tax 
feature. This provision has been pounded to a pulp 
by some of the ablest men in the Senate and it is 
doubtful whether a single member of the Finance 
Committee in the bottom of his heart regards it as 
good legislation. 

The excess profits tax is a political proposition 
pure and simple and pretty punk politics at that. 
Its authors have figured that there are more un- 
successful than successful men in the United States 
who have the right to vote. As this is probably true 
your cheap politician is making no mistake, from his 
own standpoint, when he votes to tax every suc- 
cessful business man far more than his proportion 
of the cost of running the Government and to let 
the lazy, shiftless, brainless citizen go free. 


How the Tax Will Be Levied 


But this is spilt milk now. Until there’s another 
revision of the revenue statutes the excess profits 


tax is likely to be the law of the land. It therefore 
behooves us to take a glance at the new measure to 
see just where it hits. 

As framed by the Finance Committee, Section 201 
= the bill, which imposes the tax, provides as fol- 
ows: 

“Sec. 201. That in addition to the taxes under ex- 
isting laws there shall be levied, assessed, collected, 
and paid for each taxable year upon the net income 
of every corporation and partnership organized, au- 
thorized, or existing under the laws of the United 
States, or of any State, Territory or District there- 
of, no matter how created or organized, a tax of 


8 per cent of the amount by which such net income 
exceeds the sum of (a) $5,000 plus (b) 8 per cent 
of the actual capital invested. 


Our Insular Possessions Taxed, Too 


“Every foreign corporation and partnership, in- 
cluding corporations and partnerships of the Philip- 
pine Islands and Porto Rico, shall pay for each tax- 
able year a like tax upon the amount by which its 
net income received from all sources within the 
United States exceeds the sum of (a) 8 per cent 
of the actual capital invested and used or employed 
in the business in the United States, plus (b) that 
proportion of $5,000 which the entire actual capital 
invested and used or employed in the business in 
the United States bears to the entire actual capital 
invested; and in case no such capital is used or 
employed in the business in the United States the 
tax shall be imposed upon that portion of such net 
income which is in excess of the sum of (a) 8 per 
cent of that proportion of the entire actual capital 
invested and used or employed in the business which 
the net income from sources within the United 
States bears to the entire net income, plus (b) that 
proportion of $5,000 which the net income from 
sources within the United States bears to the entire 
net income.” 

One of the most important features of the 
measure is the definition of the term “capital” which 
is set forth in section 202 as follows: 

“Sec. 202. That for the purpose of this title, ac- 
tual capital invested means (1) actual cash paid in, 
(2) the actual cash value of assets other than cash 
at the time such assets were transferred to the cor- 
poration or partnership, and (3) paid in or earned 
surplus and undivided profits used or employed in 
the business; but does not include money or other 
property borrowed by the corporation or partner- 
ship, whether evidenced by bonds or otherwise.” 


Tax Computed on Basis of Present Law 


Section 203 of the bill provides that the excess 
profits tax shall be computed upon the basis of the 
income shown by the income tax returns required 
by the act of September 8, 1916, and shall be as- 
sessed and collected at the same time and in the 
same manner. 

The exemptions provided by the measure are 
specified in section 204, as follows: 

“Sec. 204. That corporations exempt from tax un- 
der the provisions of section 11 Title I of such Act 
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approved Sept. 8, 1916, and partnerships carrying 
on or doing the same business shall be exenipt from 
the provisions of this title, and the tax imposed by 
this title shall not attach to incomes of partnerships 
or corporations derived exclusively from personal 
services,” 

It is also provided by section 205 that every cor- 
poration or partnership having a net income of 
$5000 or more for the taxable year shall include in 
its return a detailed statement of the actual capital 
invested. All administrative special and general 
provisions of law, including the laws in relation to 
the assessment, remission, collection and refunding 
of internal revenue taxes not heretofére specifically 
repealed are made applicable to all the provisions 
of the excess profits tax and the Commissioner of 
Internal Revenue may require any corporation or 
partnership subject to the provisions of the statute 
to furnish him with such facts, data and informa- 
tion as in his judgment are necessary to collect the 
tax. 

The opponents of the excess profits tax forced one 
concession from the House and Senate leaders. They 
compelled an agreement under the terms of which 
this unpopular impost “shall cease to be of effect on 
or after July 1, 1921.” The first taxable year under 
the statute is the current calendar year; therefore 
the first return will be made after Jan. 1, 1918, and 
prior to March 1 of that year and the tax will be 
payable prior to July 1, 1918. 

It is quite possible, in spite of the limitation fixed 
in the bill, that Congress in response to public sen- 
timent may repeal this obnoxious tax long before 
July 1, 1921. With great pleasure the business men 
of the country will speed the parting guest! 


Taking the Profit Out of War 


The Chamber of Commerce of the United States 
is showing a fine spirit of patriotism these days in 
responding to appeals from the Government to lend 
its powerful aid to the work of equipping the army 
and ‘navy to meet a great national emergency. Rec- 
ognizing the high standing and representative 
character of the National Chamber, Secretary of 
War Baker, who is President of the Council of Na- 
tional Defense, recently wrote to President Rhett 
requesting the chamber to appoint local committees 
in various parts of the country to furnish assistance 
and advice as to purchases to be made by the army 

. quartermasters. The chamber’s reply is charac- 
teristically prompt and hearty. 

At its recent annual meeting in this city the 
chamber passed a resolution expressing the opinion 
that “the basis of supply of Government require- 
ments in war and peace from private sources should 
be at a rate of profit so low as to preclude a profit 
interest in war.” The principle underlying this 
resolution will govern the chamber in all its co- 
operative work in aid of the military establishment. 
This is pledged by Bascom Little, chairman of the 
Chamber’s Committee on National Defense, who 
says: 

Here’s a Rational Policy 


“The Chamber of Commerce of the United States 
has determined its policy quite clearly concerning 
the basis upon which private industry and the Gov- 
ernment should co-operate in both peace and war. It 
is very desirable that private plants brought into 
the Government service in the defense problem 
should be insured a small profit on the supplies. It 
is exceedingly unwise to rely upon any supply sys- 
tem which is economically unsound. 

“It is equally unwise to permit large profits to 
a few people through the making of supplies for 
the Government and the stock market specu- 
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lation which inevitably follows that process. The 
basis of profit should be a guaranteed return of 
a small percentage on the book value of the assets 
of the company. The inevitable economic dis- 
turbance following a declaration of war should be 
minimized to the greatest extent possible by the 
use of the Government credit. 

“Interest on bonds on industrial plants must be 
paid and the holders of the shares of these com- 
panies must not suddenly be faced with a cesga- 
tion of income. The result of a small guaranteed 
profit would be the instant stabilizing of indus- 
trial credit and the complete elimination of stock 
market speculation.” 

That’s a pretty sound basis upon which the busi- 
ness men of the United States can stand without 
any reflection upon their patrfotism. 


A Big Session’s Work for Price Maintenance 


If you’ll remember we buried the Stevens Price 
Maintenance bill and the Kenyon Honest Paint 
bill in one narrow little grave a fortnight ago and 
erected thereon a modest tombstone bearing an 
appropriate epitaph. The House Committee on 
Interstate and Foreign Commerce, which has cus- 
tody of both these interesting measures, has fully 
endorsed my obituary notice by adopting a resolu- 
tion under the terms of which no further sessions 
of the committee will be held in the Sixty-fourth 
Congress. ‘ 

And now comes a highly intelligent reader of 
this column with the pertinent inquiry as to what 
has been accomplished in behalf of the Stevens ° 
bill by all the heavy work that has been done in 
its interest during the two sessions of the Congress 
about to expire. It would take an entire issue of 
HARDWARE AGE to hold an explicit and fully de 
tailed answer, but a few points may be set out in 
a small space. Here are some of the things the 
campaign has accomplished: 


Some Items on the Credit Side 


It has made price maintenance one of the big- 
gest legislative issues in Congress. 

It has demonstrated that the Stevens bill is a 
consumer’s proposition. 

It has shown that only reputable manufacturers 
are interested in its passage. 

It has made it clear that price maintenance is 
in the interest of the reduction of the high cost of 
living. 

It has demonstrated that the chief opponents 
of price maintenance are the price-cutters and the 
trading stamp boomers, etc. 

It has resulted in bringing together a mass of 
literature on the subject of price maintenance that 
will constitute a valuable compendium on this im- 
portant problem in economics. 

It has put a majority of the members of the new 
House on record in favor of the Stevens bill. 

It has convinced the leaders of the House Com- 
mittee on Interstate and Foreign Commerce that 
the issue presented by the Stevens bill must be 
squarely met in the next Congress and not side- 
tracked. 

Surely this is no small accomplishment, nor 
need any friend of price maintenance feel dis- 
couraged at the failure of the Sixty-fourth Con- 
gress to act. Important reforms, like large bodies, 
move slowly but when they get started it’s very 
difficult to halt them. 


A Last Dash for the Webb Bill 


All the Webb bill boosters in Congress are get- 
ting behind Senator Pomerene of Ohio, who re- 
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cently reported the measure from the Senate Com- 
mittee on Interstate Commerce, and hope to force 
it through in the closing days of the session. 
Chairman Adamson of the House Committee on 
Interstate and Foreign Commerce, believes the 
House will accept the Senate amendments if the 
measure can be brought over on or before next 
Saturday. 

A veritable deluge of telegrams and letters have 
poured in upon members of the House to favor the 
pill and there is no disposition on their part to 
stand out against the measure because of the 
modifications made in the Senate. 

The only serious difficulty with respect to the 
Webb bill—and it’s no slight obstacle—is the fact 

that there are three or four Senators under the 

leadership of La Follette of Wisconsin, who are 
determined to debate the bill at length if not to 
filibuster against its passage. Senator La Follette, 
who divides his time between the United States 
. Senate and the Chautauqua rostrum, and who, 
therefore, is always looking for stuff that will 
work up into popular lectures, claims that the 
amendments incorporated in the bill at Senator 

Pomerene’s instance, which are intended to pre- 

vent the proposed foreign combinations from en- 

hancing the prices of commodities handled in our 
domestic trade, would not effect their purpose and 
that as a matter of fact the bill would legalize 

“trusts” operating both in foreign and domestic 

trade. 

If the Webb bill fails in the Senate you will all 
know who is responsible. 


Working to Enlarge the I. C. C. 


There’s lots of steam behind a movement engi- 
neered by Senator Newlands of Nevada, chairman 
of the Senate Committee on Interstate Commerce, 
to secure an agreement for the consideration of 
the bill increasing the size of the Interstate Com- 
merce Commission and authorizing its division 
into several sub-commissions in order to expedite 
the public business. So far the Senate has refused 


Export Trade Directory 


HE American Exporter, 17 Battery Place, New 

York City, has just issued a revised edition of 
the “Export Trade Directory,” containing 536 pages 
or 167 pages more than in the last edition. 

There now appear the names of 1295 New York 
export houses, instead of 785 in the last edition. 
Where formerly there were ninety-seven export mer- 
chants in San Francisco, there are 117 listed now, 
and in addition there are schedules covering Bos- 
ton, Philadelphia, Chicago, New Orleans, Portland 
(Ore.), Seattle, Tacoma and other cities, totaling 
1562 houses in the U. S. A. trading professionally as 
export merchants or commission houses. 

The names of large banking houses making a 
specialty of dealing in foreign exchange, buying 
manufacturers’ drafts, etc., are included, number- 
ing eighty-five now in New York against seventy- 
three at the outbreak of the war, while bankers in 
other cities of the United States making a specialty 
of foreign exchanges are also given. 

The new edition also includes an extension of the 
list of foreign freight forwarding agents, naming 
houses of this character in other cities than New 
York. Under this heading there are 136 such con- 
cerns in New York and fifty-four houses in other 
cities. 
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to assign time for the discussion of this measure 
but Senator Newlands hopes to put it through this 
week. 

This bill has already passed the House and has 
been reported to the Senate Committee without 
amendment so that it will not be necessary to re- 
fer it to a conference committee if passed by the 
Senate. The enormous increase in the business 
of the commission in recent years and the new 
problems now confronting it in the form of em- 
bargoes, car-shortages, etc., make it highly im- 
portant not only that the commission should be 
enlarged, but that it should be authorized to create 
sub-divisions having concurrent jurisdiction. 

This is absolutely necessary if the most impor- 
tant work of the commission is to be kept up to 
date. Unless the shipper can get relief within a 
year or so after he files his complaint he might as 
well save his money and go a-fishing. 


An Extra Session? 


As I write these few lines the bogey of an extra 
session is stalking through the corridors of the 
Capitol. It seems almost impossible for Congress 
to complete the necessary legislation before March 
4, but only those who have seen the old legisla- 
tive mill whizzing when fully speeded up can ap- 
preciate how much work can be done in the last 
three or four days of a session. 

As a matter of fact the war situation is the crux 
of the whole proposition. If President Wilson can 
convince Senators and Representatives that he has 
a satisfactory plan for enforcing American rights 
during the Congressional recess, all essential leg- 
islation will be jammed through and the House and 
Senate will go home, but unless definite pledges 
are given by the Executive for the relief of the 
impossible conditions that have arisen since the 
Kaiser launched his new U-boat campaign, an ex- 
tra session will be forced by a hold-up of legisla- 
tion and Congress will stay on the job. 

Just at present the House and Senate are from 
Missouri and it’s up to Mr. Wilson to show them. 


The increase in shipping facilities offered to 
American manufacturers and exporters is indicated 
by the growth of steamship lines, now aggregating 
115 instead of ninety-four formerly, together with 
twenty-five concerns maintaining occasional sailings 
which are not on regular schedules. 

The classification of export merchants, according 
to the particular kind of goods which they ship, 
embraces thirty-seven pages in the new édition in- 
stead of eighteen pages as before, while the classi- 
fied index of exporters by countries in which such 
exporters have special facilities for handling busi- 
ness has grown from ten pages to twenty-six pages. 
Both classifications include complete name and 
street addresses. 

There is a revised, up-to-date map of the export 
district of New York, making it convenient for out- 
of-town manufacturers to find their way directly to 
any desired location in lower New York where ex- 
porters congregate, especially in the Whitehall, 
Equitable, Bowling Green, Maritime, Produce Ex- 
change, Battery Park and South Ferry buildings, 
all of which are near each other. 

Another helpful detail is the fact that the larger 
firms among the export merchants listed are desig- 
nated by a symbol, which indicates their trade 
rating, referring primarily to the commercial im- 
portance of these houses as buyers of merchandise 
for export. 
























































Seen 








SONS HORT RESTO one eee mete oe, don RNanN © A AES See 








Editorial Comment 





A Multiplicity of Middle Men 


T is very refreshing to note that the crit- 

icisms regarding the middle man, which 
in the judgment of those who two or three 
years ago were writing on the subject, in- 
cluded both the wholesaler and the retailer, 
seem to have spent their force so that re- 
cently the principle of the economic advan- 
tage of distribution through wholesaler and 
retailer is being generally recognized. 

While the Clayton bill was under consid- 
eration in Congress, a conference was called 
under the auspices of the National Hard- 
ware Association, of the representatives of 
a large number of trade associations, and 
after consideration of the subjects involved 
in the Clayton bill at a meeting held in the 
office of that association in Philadelphia, a 
delegation of about thirty representative 
men called upon President Wilson by ap- 
pointment and discussed with him the pend- 
ing legislation and requested him to investi- 
gate the position of the middle man. 

President Wilson said that he was well 
aware of the position of the middle man in 


the general plan of distribution of merchan- 
dise and that there was no question as to the 
economic advantage of a proper recognition 


of the wholesale dealer. He said, however, 
that the criticism of the middle man arose 
from the fact that in some lines of business 
there was a multiplicity of middle men. “By 
this,” he said, “I mean the system through 
which on certain commodities the same goods 
go through the hands of four, five or six 
mediums before reaching the ultimate con- 
sumer. This,” said President Wilson, “ex- 
acts an unnecessary tax from the consumer 
and is highly reprehensible.” 

We allude to this conference because in 
connection with the sale of automobile ac- 
cessories, there seems to be a tendency on 
the part of some manufacturers to estab- 
lish a medium between themselves and the 
representative wholesale houses of the 
country. 

We are creditably advised that some large 
and representative jobbing hardware houses, 
which issue catalogs devoted strictly to au- 
tomobile accessories, and which employ spe- 
_ cial salesmen, as well as a corps of regular 
salesmen, have been referred by manufac- 
turers to certain distributors of automobile 
accessories through whom they are expected 
to purchase, so that in these particular lines 
the manufacturers do not seem to be satis- 
fied with having two middle men; namely, 


the wholesaler and the retailer, but have ar- 
ranged for a third middle man, whom they 
seem to call “distributors.” 

From what we: heard, we are led to be- 
lieve that the wholesale hardware trade of 
the country is resenting this method of dis- 
tribution. 

Our columns are open for a discussion of 
this question either by the manufacturers 
who may have some good, sufficient defense, 
or by the trade which is thus compelled to 
pay tribute to these “distributors.” 


What to Do 


E question of knowing what to do ina 

business way under present conditions is 
still beset with that perplexity which has 
clouded the future ever since the beginning 
of the European war. So counsel is to be 
had only from such experience as we may 
glean from the past, and the unrestrained 
use of common sense. 

In the beginning it is evident, solely from 
a business point of view, that the uncertainty 
at this writing as to whether we shall ulti- 
mately drift into war is the most potent and 
depressing factor in the situation. As long 
as this uncertainty exists, caution will pre- 
vail and business enterprise halt as to com- 
mitments for more than immediate and pres- 
ent needs. Anticipation is usually worse than 
realization, and once the tension is relieved 
there will be a new impetus given to busi- 
ness activities. 

Should war come, as now seems almost in- 
evitable, the entrance of the Government into 
the market in a vast way as a buyer will have 
a pronounced effect upon both prices and 
production in nearly all lines. This will be 
especially true in all metals, and already lead 
and copper are high and strong in anticipa- 
tion of such a demand. 

There will likewise be a great and imme- 
diate demand not only for munitions of war, 
but for all manner of accoutrements as well. 
Everything made of canvas and leather will 
respond to the sudden impulse of abnormal 
demand, and will be high priced and hard to 
obtain. Most munition and arms factories 
will probably be engaged in Government 
work, so that the commercial supply of rifles, 
revolvers and metallic ammunition will be 
correspondingly decreased. They are scarce 
enough at present when it comes to getting 
orders filled promptly, and it seems the part 
of wisdom for the dealer to provide at once 
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for at least a reasonable portion of these 
goods that usually sell best in the fall. Loaded 
‘shells will probably not be so difficult to ob- 
tain, as the machinery making them is not 
fitted for manufacturing ammunition for war 
uses. 

It may be well likewise to provide with 
reasonable preparedness for things of leather 
and canvas, for as high priced and scarce as 
they now are, they will probably be scarcer 
and higher priced before peace in Europe 
comes. It seems likely that the demand for 
builders’ hardware and carpenters’ tools will 
continue, for building commitments are al- 
ready made, and it is the part of economy to 
carry them through. This will probably be 
true of machinists’ and mechanics’ tools, for 
at present there is nothing in sight to 
more than temporarily check manufacturing 
activity. 

The continuation of industrial activity will 
to some extent offset still further advances 
in prices by maintaining the purchasing 
power of the many. In agricultural districts 
there will be no probable decline in the prices 
of farm products until new crops are har- 
vested. Even then the likelihood is still for 
remunerative prices of all agricultural sta- 
ples, because of the abnormal demand caused 
by the war. Yet even though the outlook is 
apparently for a continuation of present de- 
mand and of even higher prices for some 
months to come, it is well to make provision 
for the future only in moderation, bearing 
in mind that it is always the unexpected that 
happens, and that it is quite impossible that 
next fall may see the -beginning of the end 
and the ushering in of the inevitable read- 
justment. 


Antagonisms Lost in the 
War Crisis 


E evidences are widespread of the so- 

bering effect of the great crisis through 
which the nation is passing. What is espe- 
cially significant is the submergence to a 
large extent of economic questions which 
long have developed antagonisms. Organ- 
ized labor quickly turned on the President 
when after going to extraordinary lengths 
at its behest in the railroad crisis, he came 
out for legislation to prevent employees tying 
up transportation lines as a means of enforc- 
ing demands. Now, in the face of a situa- 
tion which might lead to temporary Govern- 
ment operation of the railroads, the agita- 
tion of the right of a trainman to quit work 
when he chooses disappears. The country is 
learning, by being face to face with condi- 
tions calling for the exercise of centralized 
power, that the public welfare must always 
take precedence—even over the right of a 
labor union to bring on a strike. 
The Secretary of the Navy, after months 
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of hectoring corporations which supply 
armor plate and munitions to the navy, is 
brought into closest co-operation with these 
self-same companies in response to their of- 
fers to expedite in every possible way any 
work which may aid in speedily establishing 
a war footing. 

In the months just ahead the people of the 
United States are likely to see that the pub- 
lic interest demands a broader view of some 
questions, long agitated nationally, than 
many public men have been willing to take. 
Fear that capital at home would profit by 
proposals for the encouragement of Ameri- 
can ownership of merchant vessels has been 
at the bottom of a do-nothing policy in ship- 
ping, of which the fearful folly is now be- 
yond dispute. The war crisis will not have 
come in vain if it puts away once for all the 
dog-in-the-manger spirit that, more than 
anything else, has kept the United States out 
of a place on the high seas worthy of its rank 
in the trade of the world. 

The present situation may modify further 
the attitude of the Government toward great 
corporations. In the steel trade particularly, 
the past two and a half years have shown 
how the integration of companies taking in 
all the range of products in iron and steel 
has prepared the United States for the oppor- 
tunity the war has brought it. The efficiency 
of the United States Steel Corporation as an 
instrument of American trade extension has 
never been so signally evident as in the un- 
paralleled shipping and other export condi- 
tions existing in the past two years. The 
argument that not monopoly, but integration 
for the building up of a great export trade 
in American steel, was aimed at in the for- 
mation of the Steel Corporation was the real 
ground on which the Federal Circuit Court 
found for the corporation in the suit to dis- 
solve it. That argument has been greatly 
strengthened by what has happened since 
Europe went to war. To-day it is not only 
the strong position of the Steel Corporation 
but that of the half dozen great independent 
steel companies and consolidations that has 
made it possible for the United States to meet 
so largely the world’s demand for steel since 
the cutting off of exports from Germany, 
Great Britain, France and Belgium. 

Further illustrations might be added of 
the new thinking that may be expected as a 
result of such a time of national testing. 
Differences of interest have been long em- 
phasized and exaggerated and class feeling 
has been persistently stirred up, often for 
partisan purposes. Now that the American 
people are being drawn together by the pres- 
sure of aggression from without, they will 
find that not the least of their compensations 
will be their ability to take a more just view 
of some domestic issues, and to make a truer 
appraisal of some economic and industrial 
forces that, in the face of bitter denunciation, 
have been working for national upbuilding. 
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The Diary of Dawson Black 


By HAROLD WHITEHEAD 






Instructor in Business Method, Boston University 


Section 31 


ONDAY, Feb. 14.—I don’t think I ever told 
M you that while Larson was sick I had a young 
fellow name Charlie Martin to help out. 
Charlie is a college graduate. He has a father who 
is quite well to do. After he graduated from a col- 
lege of business administration he spent a year with 
a big cigar chain store organization, after which he 
spent six months in a department store in Detroit. 
He and Fred Barlow went through college to- 
gether and they are good pals. He happened to be 
visiting old man Barlow when Larson was taken 
sick, and it was through Barlow that he came to me. 
Martin told me that he would be glad to get some 
small store experience, so he came to me and has 
been working like a trojan for me at $8 per. His 
father is a banker in New York, and Charlie will 
some day come into a lot of money. I understand 
that his father is a little bit disappointed in him 
because he didn’t take to banking, but Charlie says 
that what he likes best is retail merchandising, and 
he’s spent a lot of time and money preparing him- 
self for such a career. 

When Larson came back I told Martin I didn’t 
see how I could keep him, but he pointed out to me 
that our sales have been increasing, and that as 
Larson is not yet well it would be putting too much 
of a burden on him, especially as we would really be 
shorthanded, and at any rate he ought to be able 
to earn $8 a week, so I kept him on and now I am 
rather glad we did, for his college training certainly 
helped us at our meeting, which we had to-night. 

It sure did seem good to get my small staff around 
me again at the Monday evening meeting. Not since 
Larson was sick have we had them. Mater took over 
Betty’s usual task and set in coffee and doughnuts, 
which quickly went the way that all good coffee and 
doughnuts should. It is really a treat to see Jimmy 
eat doughnuts. I don’t think he does eat them. I 
think he just inhales them. 

Of course, Jimmy was there with all the impor- 
tance of a young boy who is taken into the confidence 
of grown-ups. Jones and Larson were there, as well 
as Martin. What a contrast there was between 
Martin and Larson—Larson sadly in need of a 
shave, in rough home-spun clothes, sitting in his 
shirt sleeves with the wristlets of a red woolen 
sweater showing underneath them; and Martin, who 
always looks like the last word off Fifth Avenue, in 
spotless linen, narrow sharp features, with the air 
of a regular debonair young man about town. These 
two people, the exact opposites of each other, have 
grown to be good friends. The one gained his 
knowledge through more than twoscore years of 
rather bitter experience; the other gained his 
through five years of specialized training. Martin, 
the trained man, had the keen analytical sense which 
only comes from training. Larson, through intu- 
ition, backed by practical experience, blundered 
more or less after the more quick-thinking Martin. 
Yet theory and practice thought very much alike. 
It certainly showed to me the advantage of training, 
for here was Martin who mastered in five years all 
that Larson had learned in fifty. 

I had better “throw into reverse,” for I don’t want, 
to get moralizing, I want to tell you what happened 
at our meeting this evening. 

You remember last week I told you that an in- 
crease of 10 per cent for each customer made $780 
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a year extra profit—if we had an average of only 
100 customers a day. 

The matter for discussion at our meeting this 
evening was “How to increase the amount of sales 
to each customer?” Frankly it was Martin who 
solved our problem for us, and six ways were de- 
veloped whereby we could increase the sales to each 
customer. I will tell you about these six ways. 

The first was by applying the law of association. 
The simplest thing to do, and yet it astonished me 
to find that, while we all knew about it, we were not 
applying that law. For instance, I remember only 
this morning Mrs. Wetherall came in for a clothes 
line. Jones got the line and said, “Nothing else?” 
and she said, “No, thank you,” and he said, “Shall 
I send it?” and she said, “Yes, please.” So Jimmy 
had to take that clothes line specially to Mrs. Weth- 
erall’s, which is over half a mile away. 

By the way, Martin asked Jones if he would allow 
him to make a suggestion relative to that sale. 
Jones is a pretty good scout, and he said he didn’t 
mind. 

“I don’t think,” said Martin, “we ever ought to 
say ‘nothing else.’ Because the natural thing for 
a customer to say is ‘no.’” 

“By jove, you’re right. 
thing else,’ shouldn’t I ” 

“That, I think, would be better,” continued Mar- 
tin, “but even that puts the burden of thinking if 
there is anything else wanted up to the customer. 
It would be better to suggest some articles. That 
is, of course, applying the law of association.” 

“T see,” said Jones, thoughtfully, “I should have 
suggested she buy clothes pins before I let her go.” 

“Yes, and other things.” 

“Well,” said Jones, “I don’t see anything else I 
could have suggested to her, except that electrical 
washing machine we have got in, but it’s $65, and 
people won’t pay that price for it.” 

Larson snapped him up at that very quickly, say- 
ing, “Do you think, Jones, that you know more 
about the washing machines than the people who 
make them? Do you think those people would be 
such d fools to set a price that people wouldn’t 
pay for them? We've only had it in a couple of 
weeks. No wonder we can’t sell it, if we don’t think 
we can. Wetherall’s quite a well-to-do young fellow, 
and he could afford to buy that for his wife if she 
wanted it, especially as she can buy it on the easy 
payment plan.” 

I ought to tell you right now, Friend Diary, that 
I bought this washing machine on the understanding 
that I could sell it at the rate of $10 down and $5 
a month and pay them at the same rate for it. 

Then Jones said, “Huh, I suppose I didn’t do a 
blame thing right in that sale. Well, I guess you 
can’t kick at my sending the parcel home for her. 
That little booklet we got out said we were ‘long’ 
on service.” 

“I guess you're all right there,” I said, smiling. 
“What do you say, Martin?” 

“Why, yes, of course,” responded Martin. “It is 
fine to give service.” Then, as if it were an after- 
thought, he added, “I wonder if it would have made 
any difference if instead of saying ‘Shall we send 
it?’ we said ‘Will you take it with you?’ Most 
people act on the suggestion we give them. That is 
why, when we suggest to people to buy goods that 
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are associated with what they ask for, we put the 
thought of buying those associated articles into 
their minds.” 

“And,” broke in Jimmy impetuously, “they fall 
for it. I got you!” 

We all had a good laugh, and then returned to a 
discussion on the application of the law of associa- 
tion. We decided that whenever a man came in for 
a hammer we would always suggest nails, and vice 
versa. To everyone who buys a razor we would 
suggest shaving appliances. If a customer came in 
for some paint we would suggest brushes, and ask 
if they are going to paint the barn, and if so if 
they possibly would want some new door hangers 
and such like. 

I told Martin that he had better make a special 
job of making a list on cards of the articles which 
can be associated with each other, and then we can 
tack up the cards where we can see them and quickly 
suggest the associated articles to the customer. 

“I tell you what,” said Jimmy, “why don’t we 
have a lot of cards printed, and then if a carpenter 
comes in shove out a card at him and say, ‘Look 
through this, bo, and see what else you want’?” 

That doesn’t strike me as being such a bad sug- 
gestion after all. What do you think? 

The second plan for increasing sales was to sug- 
gest novelties or new articles in stock to customers. 

“Look what we did with that Cincinnati pencil 
sharpener,” said Larson. “Do you remember how 
we mentioned that to everyone who came in, and we 
sold a bunch of ’em.” 

“And they’re still selling, for I sold three last 
week,” said Martin. 

“Gosh,” said Jimmy, “everybody must be giving 
them to everybody else for presents.” 

“T don’t think,” said Martin, “we have anything 
like exhausted the sales possibilities of those pencil 
sharpeners, and I am going to suggest that we make 
that our novelty suggestion for the next week. 
What do you say, Mr. Black?” 

I shook my head dubiously. “We seem to have 
pushed those so much,” I said, “I should think they 
would hardly be a novelty here now.” 

“We have not had one on display for a couple of 
months, and we have about half a dozen in stock. 
Let’s put these around the store in different parts 
and then put a little card over each one saying 
‘Sharpen your pencil.’ I will wager that every man 
who comes into the store will sharpen his pencil, 
and if he does——” 

“And if he does,” the irrepressible Jimmy broke 
in, “good-bye pencil sharpener, you’re going to a 
new home!” 

A thought occurred to me which developed the 
third method of increasing sales. I remember that 
when Betty and I were in New York (Gee, what a 
long time it does seem since I saw Betty), and we 
had just come out of Rector’s (where I had spent 
over four dollars for our two dinners), and Betty 
noticed that she had lost her pocket handkerchief. 
So we went into a store and Betty asked for a hand- 
kerchief. The girl brought out one and said “Ten 
cents. Anything else?” I thought at the time Betty 
could have been sold half a dozen just as well as 
one, and incidentally I felt a little bit peeved that 
the girl thought my wife looked like a “ten-cent 
hanky-pock wife.” If she had brought one out at 
25 cents Betty would have bought it just as easily. 
Then I remembered how often we did the same 
thing with our customers, to whom, when they came 
for a pocket knife, for instance, we offered a twenty- 
five cent one when I’ll swear we could have sold a 
fifty-cent or a dollar oné just as easily. And I 
said to myself, “A lot of our customers will go into 
a restaurant and spend $2 for a feed and then they 
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will come into our store and we will insult them by 
saying ‘Do you want the 5-cent size or 10-cent size?’ 
In other words we treat them like pikers.” So with 
this thought in mind, I suggested that another way 
to increase the amount of each sale is to suggest 
higher-priced goods than the customer has in mind. 
Yet another plan would be to suggest larger size 
packages. For instance, we sell 10 and 25-cent 
shaving sticks. Once a customer came in and asked 
for a stick of shaving soap and Jones brought out 
the 10-cent size and the customer put the 10 cents 
down and walked away with the soap. He might 
just as easily been sold the 25-cent size. 

So we decided that when a customer asked for an 
article, if there was a larger size package or a 
better quality we would always show the largest or 
the best, taking care, however, in every case to show 
reasons why the better quality and larger package 
is best for the customer to buy. 

i made that look as if there were only one rule 
here, but we finally made it three. One was to offer 
higher-priced articles, another to offer a larger size 
package and another to offer larger quantity. 

Jimmy asked irrelevantly, “What's the difference 
between them last two?” 

“Well, for instance, we sell scouring soaps for 
enamel ware, and we have two sizes. We always 
want now to sell the larger package. If a customer 
comes in for seven pounds of nails, however, we 
want him to take twenty-eight pounds or a keg if 
we can.” 

The last rule was one suggested by Martin, and it 
was this: Always watch the customer’s eye and try 
to sell any article in which he appears to be inter- 
ested. 

“Say, Jonesey,” said Jimmy, “won't it be fierce if 
a customer comes in when your girl’s here? If the 
customer gets interested in her, you’ve got to pass 
her on.” I called Jimmy to order, for he was get- 
ting beyond all bounds. 

We decided that we must not ask the customers 
if they are interested in the articles they are looking 
at, nor must we bring the article to them, but we 
must casually say, “That’s quite an interesting so 
and so, and is proving a mighty useful little thing,” 
or some such remark as that. In other words, just 
make a casual comment on it, and then, as Martin 
says, “If they respond with a remark expressing 
interest, the sale is half made.” 

I really felt that Martin was, in his quiet way, 
controlling the whole of this meeting, but he did it 
so nicely and without in any way trying to over- 
step my authority that I really felt that he had been 
a lot of help to us without making his show of 
knowledge obnoxious. I really believe Martin knows 
more about retail merchandising than all of us put 
together. What he does is to suggest that it might 
be a good idea to do such and such a thing instead 
of arrogantly thrusting his knowledge on us by 
saying we ought to do so. He is a clever man— 
Martin—and Barlow’s son is lucky to have a fellow 
like him for a friend. I wish I could tie him up 
to my store somehow. Of course, that’s impossible 
in a little store like mine, for there are no prospects 
for a young fellow like him. * * * I must be 
tired—I fell asleep writing. Good-night, little 
Diary. 


(To be continued.) 


THe Hitt-SMitH METAL Goops CoMPANY, Boston, 
Mass., has removed its office and warehouse to a newly 
constructed building at 82 Brookline Avenue, corner of 
Jersey Street, in the center of the automobile district. 
The new location will give the company three times its 
present floor capacity and better facilities for handling 
its growing business in H-S repair parts for Ford and 
Overland cars, the H-S Letts manifold heater and the 
H-S Minute demountable wheel. 
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Iowa Hardware Association 


Largest Membership—Greatest Attendance and Best 
of Dubuque 


OM WITTEN says, “Beat your own record every 
day,” and Tom must have had the lowa Hard- 
ware Association in mind when he originated 

that remark, because that is just what Iowa deal- 
ers have been doing for nineteen consecutive years. 
Their convention held in Des Moines Feb. 13, 14, 
15 was no exception to the rule. The membership 
for the year showed a steady increase, the attend- 
ance was above normal, the exhibits were great, and 
the program, from the standpoint of interest, was 
one of the best in the history of the association. 
Questions of vital interest to the retail dealer were 
discussed in a thorough manner and each individual 
member seemed to feel a personal responsibility for 
the success of every session. President Deering of 
Atlantic had put a great deal of personal effort and 
ability into the handling of association problems 
during the past year, and this coupled with the in- 
defatigable labors of Secretary Sale made a suc- 
cessful convention the only result possible. 

There was little in the way of entertainment fea- 
tures, as the association members seemed to feel that 
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lowa beauty and ability. These ladies conducted the 
lunch counter in the Coliseum, enabling delegates and 
exhibitors to dine well and still save time 


door of the exhibit hall. Everything was ready for 
the opening gun when the first dealer poked his 
head through the Coliseum door on Tuesday morn- 
ing. There was nothing lacking except sleeping 
room for the late arrivals, and the Des Moines 
Chamber of Commerce soon settied this problem to 
the satisfaction of everybody. The good people of 
Des Moines rose to the occasion and no visiting 
dealer had cause to complain of their treatment. 
The South has no edge on Iowa in the matter of 
hospitality. 


Left to right: John Sampson, Humbolt; M. D. Hussie, 
Omaha, Neb., vice-president, National Hardware Asso- 
ciation; B. L. Parsons, Fort Dodge 


business should have the preference and that the 

exhibitors were entitled to the periods that elapsed 

between the business sessions. The exhibit hall 

was open every evening and band concerts were the 

regular thing. On Thursday evening a vaudeville 

entertainment was staged in the exhibit room on an 

elevated stage and the Coliseum was thronged with 

visiting hardware dealers and their wives. The 

men in the exhibit booths were at all times good 

entertainers and there was no lack of amusement 

for the men away from their homes. Even the fact 

that Iowa is bone dry had no distressing effects, and 

there was an utter absence of headaches on the 

mornings after. Genial Frank Lomas of Cresco 

with C. A. Knutson of Clear Lake looked after the é ‘ 
registration of members and big, whole-souled Al. —_ yl nichbps en fgg re gpl ay eke ass 
Hoffman of Murray, was in his old position at the ‘ " "president, Cresco 


















Breaks Records at Des Moines | 


Exhibit in the History of the Organization—E. M. Healey 


Elected President 





Left to right: C. A. Christ, Des Moines; Paul S. Me- 
Guffin, Creston; E. B. Standart, Lebanon Machine Com- 
pany, Lebanon, N. H. 


One Business Session Only On Tuesday 

Promptly at 2 p. m. President Deering called the 
convention to order for the first business session. 
Vice-president Healey of Dubuque acted as choir 
master, and the members all stood as they sang such 
patriotic anthems as “America,” and “Tramp, 
Tramp, Tramp, the Boys Are Marching.” The sing- 
ing seemed too give just the proper amount of earn- 
estness to the work in hand, and the members lis- 
tened attentively to the annual address of the as- 
sociation president. The theme of President Deer- 
ing’s address was the question, “Does it pay?” re- 





Left to right: R. A. Ostrom, president, and H. D. 
Smead, vice-president, Duluth Show Case Company, 
Duluth, Minn.; W. F. Mueller, Fort Dodge 


ferring to the association as a whole and¢to the an- 
nual meeting in convention. He referred to the fact 
that many of the members were inclined to take a 
pessimistic view of things and consider the associa- 
tion as merely marking time. This view of the case 
was due, he said, to the policy of judging the value 
of the association by the measures of individual 
contribution to its success. Members too often for- 
get that the association is not an organization 
apart from them, but that they themselves are the 
association, with the control of its policies in their 
own hands. They return to their stores from con- 
vention meetings carrying a fund of good ideas, 
and because they fail to put those ideas into execu- 
tion they say to themselves, “What’s the use?” 
They fail to place the responsibility for fail- 
ure where it rightfully belongs. Mr. Deering re- 
minded the members that the idea still existed in 
the minds of a few that the association was run by 
a so-called ring. “It is,” he said, “but that ring is 
composed of the same men who run the churches, 
lodges, commercial clubs, banks, etc., at home. It 





Left to right: E. M. Feidhahn, Walnut; W. J. Marsh, 
president, Marsh Mfg. Company, Dexter;*E. H. Cham- 
bliss, Dexter 


is composed of the men who are willing to give their 
time and effort to the upbuilding of association 
work. The men who drag their feet are the only 
ones who cry ‘ring,’ and their number is rapidly de- 
creasing.” He declared that most of the problems 
that confront retail merchandising would still be 
unsolved when those to whom he was speaking had 
locked their store doors for the last time. The ben- 
efits would go to those who followed after. Some 
of the problems, he said, were already bearing 
fruit, and in this connection he mentioned the fact 
that the hardware mutual was paying a 40 per cent 
dividend this year because of the good work done 
fifteen years ago. Mr. Deering touched upon the 
matter of the one-cent letter postage and the honest 
advertising law, and made the claim that out of 
every dollar spent for legitimate advertising the 
dealer was robbed of five cents by the dishonest 

















Left to right: E. C. Haas, Le Mars; James W. Beattie, 
American Steel & Wire Company, Chicago, IIl. 


advertising of somebody else. He called attention 
to the dangerous weapon law of Iowa, which appar- 
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Left to right:’ Daniel Stern, American Artisan, Chi- 

cago; L. H. Kurtz, Des Moines, lowa. They were both 

present when the Iowa Retail Hardware Associ1tion was 
organized in February, 1899 
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ently acts in favor of the mail-order houses, and 
urged dealers to work for its repeal. 

Vice-President Healey, in behalf of the officers 
and members of the association, then presented 
President Deering with a beautiful diamond stick 
pin, in the form of a padlock and bearing the initials 
of the association. 

As Bevan Lawson of New York was unable to ap- 
pear, his place on the program was taken by £. 
L. Redfield, who explained the operation of the Pure 
Seed law of Iowa. The address developed into a 
question-box discussion, and Mr. Redfield was called 
upon to answer many questions relative to the deal- 
ers’ liability under the law. He was equal to the 
occasion, and the audience received much valuable 
information relative to the handling of bulk seeds 
in retail stores. 

Credits and Collections were the principal topics 
of discussion at the Wednesday morning session, 
which opened with a very interesting and instruc- 
tive address on credit problems by James W. Fisk 
of Indianapolis. Mr. Fisk’s address was a part of 





Mr. and Mrs. C. E. Cave, Redfield 


the uniform program adopted by several of the 
State hardware associations, and was similar to 
that delivered at Milwaukee, Detroit and other cities. 
The art of granting credit was taken up in detail 
and various methods of collecting were outlined in 
a clear and concise manner. The address was con- 
ducted on the open forum plan, and Mr. Fisk was 
called on to solve many problems of individual 
dealers along credit lines. 

The first part of the afternoon session was con- 
ducted by the Iowa Hardware Mutual, with Presi- 
dent Abbott of Marshalltown presiding. The report 
of the secretary showed over six and one-half mil- 
lions of insurance in force, and the affairs of the 
company in a very satisfactory condition. The divi- 
dend for 1917 was announced as 40 per cent of the 
premiums paid in. The election of officers followed, 
resulting in the re-election of all directors whose 
terms expired at this session. A later election, held 
by the board of directors, resulted in the re-election 
of the former officers. 
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The session was then turned into a regular execu- 
tive meeting of the association and the members 
listened to an interesting talk by Vice-President 
Hussie of the National Association. Mr. Hussie 
gave a brief résumé of the work done by the Na- 
tional during the past two years and a synopsis of 
work contemplated for the future and closed with a 
few remarks on the Price and Service Bureau and 
its value to the retail hardware dealer. 

The community problem came in for its share of 
attention in the Thursday morning session, and Tom 
Witten of Trenton, Mo., brought the members to 
the edges of their seats with his enthusiasm for 
the community spirit. 

At the close of Mr. Witten’s address the Ques- 
tion Box was taken up, the discussions being mainly 
about the handling of automobile accessories in the 
hardware store. Attention was called to the fact that 
HARDWARE AGE had for some years favored the in- 
stallation of this line, and L. S. Soule, Western 
Editor, was called on to give his experiences in re- 
gard to the profitable handling of accessories. A 
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Left to right: Jacob Seither and George S. Merriam, 
Keokuk, lowa. Two pioneers of the lowa Association 


general discussion followed and Mr. Soule was called 
on to answer numerous questions concerning the 
accessory game. It was generally conceded that the 
handling of accessories was profitable to the hard- 
ware dealer, although the opinion was expressed 
that the margin of profit on tires was not as large 
as it should be. The discussion was intensely inter- 
esting, and this one question occupied the remainder 
of the time given to this meeting. 

The principal address of the afternoon session 
was that of J. S. Knox of Cleveland on “Buying, 
Selling and Management.” The speaker had evi- 
dently given his subject considerable study and 
handled it without gloves. There are too many re- 
tailers, according to Mr. Knox, whose sole. purpose 
is to wait on trade—mostly wait. The average 
man, he said, wants a dividend on every effort he 
puts forth, and for that reason the average chamber 
of commerce is of little value. Considerable time 
was given to a discussion of the relationship of 
the dealer and the jobber and their common competi- 








Mr. and Mrs. F. J. Williams, Ellsworth 


tor, the chain store. Mr. Knox prophesied a great 
number of retail failures during the next two years 
on account of the fact that dealers are selling mer- 
chandise at a price less than it can be replaced for. 
He described the successful merchant as one who 





Left to right: Newly elected president, E. M. Healey, 
Dubuque; Secretary A. R. Sale, Masen City; retiring 
president, W. J. Deering, Atlatic 
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Left to right: John C. Marshall, Hibbard, Spence, Bart- 
lett & Co., Chicago; J. M. McCarroll, Ottumwa 


utilized ideas and classed adaptability as the basis 
of success. The address was of the open forum type 
and developed into a question box discussion. 

The Friday session was devoted to the necessary 
routine work incident to the closing of the conven- 
tion, and the first thing on the program was the 
able report of Secretary Sale. Mr. Sale began by 
calling attention to the record of the Iowa associa- 
tion and to the record of the State itself. The 
people of Iowa, he said, stand first in the United 
States in literacy with an average of 90 per cent. 
The State has the highest average of tillable land, 
the highest wealth per capita and lowest per capita 
debt of any State in the Union. Its corn crop in 
1916 was worth more money than all the iron ore, 
petroleum products, gold, copper and silver mined 
in the entire country. The hardware interests, he 
said, were bound up in these elements and it was 
therefore the hardware man’s duty to render such 
service to the farming industry as to be its principal 
servitor. He declared that although there was a 


time in Iowa when price was not a merchandising 
, 


Left to right: G. E. Bennett, Ellsworth; L. R. Mother- 

well, Cutler & Proctor Stove Company, Peoria, lil. ; 

E. M. Anderson, Laurens; C. J. Boyer, Cutler & Proctor 
Stove Company, Peoria, Ill 
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factor, such was no longer the case, and the retaij 
merchant would be forced to meet competitive prices 
or go out of business. The big merchant, he said, 
had developed a high degree of efficiency, but the 
small dealer had seemed to stand still. Mr. Sale 
then took up the matter of research work as de. 
signed by business engineers in an effort to diag- 
nose retail ailments and evolve a cure. Some of this 
research work, he declared, was too cumbersome to 
succeed. He also touched on the “Farm to Kitchen” 
and “Bureau of Markets” schemes of the Post-Office 
Department, and outlined the work of the various 
hardware associations in combating them. The 
inventory question was discussed in detail and an 
explanation made of the inventory basis used in fire 
insurance adjustments. The dangerous weapon law 
also came in for a gentle roast, Mr. Sale declaring 
that it was practically ignored by both officers of 
the law and retailers, that it had proved a detriment 
to legitimate trade and should be repealed. 

The Nominating Committee reported the follow- 
ing recommendations, and the officers named were 
unanimously elected: 

President, E. M. Healey, Dubuque; vice-presi- 


Left to right: W. B. Baumgartner, Dubuque; E. H. 
Shilling, State Center; George A. Beeber, sergeant-at- 
arms, Fort Atkinson 


dent, F. B. Lomas, Cresco; secretary-treasurer, A. 
R. Sale, Mason City. 

Directors: G. S. Merriam, Keokuk; L. E. Lewis, 
West Liberty; E. M. Healey, Dubuque; Frank B. 
Lomas, Cresco; E. H. Schilling, State Center; J. B. 
McCarroll, Ottumwa; C. T. Gadd, Des Moines; A. 
J. Hoffman, Murray; W. J. Deering, Atlantic; W. 
F. Mueller, Fort Dodge, and Wm. Koenig, Le Mars. 

This concluded the routine work, but before 
the adjournment L. C. Abbott took occasion in be- 
half of the association to thank the Western Editor 
of HARDWARE AGE for his attendance at the con- 
vention and his assistance during the sessions. The 
convention then adjourned. 

Iowa retail hardware dealers have reason to be 
proud of their association, their insurance features 
and their convention. They are doing a good work 
for the merchant, the farmer, the community and 
the State. Each year their organization grows 
stronger and their convention better. We do not 
hesitate to predict that 1917 will prove a still bet- 
ter year than 1916 and that another bunch of hard- 
ware records are due to be smashed when the [owa 
Hardware Association lines up for its twentieth 
annual convention in 1918. 








Trade Conditions and Iron, Steel and Hardware Prices 


NEW YORK 


Office of HARDWARE AGE, 

New York, Feb. 27, 1917. 
*PRING business is constantly increasing in volume, 
\/ with prices firmly maintained and in numerous 
lines still advancing. Jobbers are doing exceedingly 
well, especially for the time of the year, but sometimes 
they are not getting goods as promptly as wanted, 
although here and there they find an easing up in re- 
strictions on various classes of merchandise previously 
harder to get. 

Among manufacturers there are allusions to the 
unsatisfactory situation caused by shortages in certain 
classes of goods, but with better stocks of other articles. 

The New York manager of a large Western estab- 
lishment, quoting on an order for over $700 worth of 
their products, lost the order by 50c. on the total. 
When the company’s president learned of the incident 
he said, “Good! I am glad you didn’t get in, as we are 
greatly oversold now.” In some way, however, the 
order eventually came to them, when efforts were made 
to have the lower original bidder fill it. The same 
company now has another order for $18,000 worth of 
similar goods, taken at their own figures and in every 
way desirable except as to inability to deliver in less 
than three to four months. This order they are endeav- 
oring to have someone else accept. Manufacturers also 
complain about the great congestion in freight, but do 
not find so much trouble in getting their mail matter as 
formerly. 

Some of the largest jobbing houses in the country 
found their sales in January were not only the largest 
for any previous January, but in excess of any preced- 
ing month in their business history, the figures in three 
representative cases being 12, 17 and 21 per cent beyond 
any other January. This situation was caused partly 
by the accumulation of orders taken during the latter 
part of 1916, the receipt of which was earlier than the 
usual custom. They found that orders, ordinarily 
taken for delivery in the first two months of spring, 
were wanted in January by retailers who desired to be 
sure of necessary supplies. 

Manufacturers during the closing months of 1916 
made exceptional efforts to clean up as much as possible 
on accepted orders, in an endeavor to make deliveries 
during the calendar year as large as possible. This 
enabled jobbers to pass the merchandise along to their 
customers with little delay. 

Southern merchants, notwithstartding the considerable 
advances in cotton, do not appear to be buying in a 
fair proportion to the rest of the country; part of this 
is attributable by some to our critical foreign relations. 

There was practically no cancellation of orders by 
jobbers last year, owing to price conditions. The 
jobbers had their salesmen out taking orders, based on 
cost and a substantial advance, and in filling them kept 
pace with the general upward tendency. 

In the cutlery line manufacturers are in the same or 
worse congested condition they long have been. It has 
been said that if every maker of cutlery, generally, 
worked to fullest capacity every week day of the year, 
manufacturers could not supply more than 60 per cent 
of the demand. That seems like a strong statement, 
but it is made by competent authority and it must not 
be forgotten that a considerable quantity of cutlery 
that formerly came from different countries in Europe 
is not coming in now and has not come during a very 
long period. 


Wire Naits.—Jobbers of wire nails in metropolitan 
territory can sell more of them than are readily obtain- 
able. The difficulty is partly at the mills, but the chief 
trouble relates to transportation. Jobbers have plenty 
of nails due, but the problem is to get deliveries. There 
is a fairly good direct business from the mills provided 
the nails do not have to come through New York 
or Buffalo, where there is much congestion, and most 
of the railroads have embargoes on against New York. 
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Shipments can be made easier to Newark, N. J. (less 
than 10 miles away) than into New York. 

Wire nails, in store, are $3.60 and carted by the jobber 
$3.65 base per keg. 

Cut NatLts.—Those who have cut nails on hand have 
no difficulty whatever in disposing of them. Export 
business is very good whenever the nails can be de- 
livered. Some of the orders are taken care of and 
others wait for opportunities to put aboard ship. Often 
this means the labor and extra cost of taking them into 
store, but buyers for foreign account do not hesitate 
to pay the extra charge to get nails. 


Cut nails are ranging from $4 to $4.25 base per keg, de- 
pending on circumstances 
LINSEED O1L.—There is but little change in market 


conditions since last advices. Linseed oil trade is 
rather quiet, and consequently prices are a bit soft, as 
is usual under such conditions, but the seed situation 
is the controlling factor and flaxseed remains very 
strong. When spring trade begins the larger crushers 
expect to get more for oil; meanwhile those more timid 
are making concessions to obtain business. At present 
the demand is slight, although at present prices con- 
siderable business could be done for delivery beyond 


May. 

Linseed oil, raw, city brands, card rates, is 98c. in five or 
more bbl. and 99c. per gal. for less than five barrels, with 
some irregularities and concessions that are often obtainable ; 
depending on the seller. 

State and western oil, in small lots, ranges from %6 to 97« 
per gal. and a cent or two per gal. less in carload lots 


WINnpDow GLAss.—Trade at present in window glass 
is rather quiet, although there are a considerable num- 
ber of inquiries out and merchants anticipate an excel- 
lent business this spring, unless something unforeseen 
occurs. Current demand is fair for this time of the 
year, and the kind of weather we have been having. 
One representative house says that never have they 
done so much figuring on prospective business as they 
have been doing lately. Glass factories are badly 
handicapped on account of the shortage of natural gas 
and material, it being estimated that not more than 
half the producing capacity is operating. Anothcr ex- 
cellent authority estimates that from a half to two- 
thirds of the glass plants lack fuel and raw material, 
to which is added exceedingly poor railroad service. 
New prices just made by manufacturers are as follows: 

Single thick, first three brackets, A quality, 84 and 3 pe 


cent: single thick, first three brackets, B quality, 86 and 5 
per cent; single thick, larger than the first three brackets. 
A and B quality, 83 and 3 per cent; double thick. all size-. 
A quality, 84 and 3 per cent, and double thick, all sizes, B 


quality, 86 and 3 per cent discount. 


Rope.—Manufacturers of rope have al the business 
they can take care of, and could greatly increase the 
volume if they could get the necessary raw stock. If 
more hemp were available some of the rope makers 
would run nights to catch up. In the meantime, large 
orders for both export and Government use have been 
declined because of lack of raw material, one concern 
having passed over business aggregating twenty car- 
loads for export, and several carloads for the Govern- 
ment recently. 


Manila rope, first quality, is 24c.. 
third grade 21c. base per Ib. 

Sisal rope is 20c. for the first grade and 19c. base per Ib 
on second grade. 
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second grade 23c and 


NAVAL StTorEs.—Naval stores are slow, with quota- 
tions steady, in harmony with southern primary points 
where receipts are moderate, as they usually are at this 
time of the year. Buyers are awaiting developments 
in the expectation of a lower level of values, but holders 
of naval stores so far have not yielded much in the 
way of price. 


Turpentine in yard is quoted at 514 to 52c. per gal.. with 
few large sales. 
Rosins are moving principally in small amounts for imme- 


diate necessities with common to good strained, in yard. on the 
bas's of 280 Ib. per bbl. at $6.30 and D grade $6.35 to $6.45 
per bbl 
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Coprer.—There is little change in conditions pertain- 
ing to copper, generally speaking, although the copper 
situation is becoming stronger al] the time. Nearby 
copper is not obtainable and some ingot spot copper is 
said to have changed hands at 37c. per pound. Raw 
copper in the third quarter was quoted at 32c. and 
during the last quarter of 1916 at 3lc. per pound. Just 
now users of copper are waiting for developments; as 
one phrases it, it requires no courage to sell, but it 
takes considerable courage to buy. 


Copper sheets at mill are still 44c. 
base per Ib. 

Bare copper wire for electrical 
carload lots, is nominally 38 to 38\c. 


and out of stock 46c. 


purposes, mill shipments, 


base per ib 


CHIC 


Office of 
Chicago, 


[NDICATIONS are that prices on hardware will ad- 

vance from ten to twenty per cent during the next 
thirty days. Raw materials are becoming very scarce. 
Steel and iron have advanced and higher premiums pre- 
vail for prompt shipment of them. Building operations 
are being hindered by the shortage of construction steel. 

The manufacturers of builders’ hardware have been 
making very satisfactory shipment to the trade during 
the last month, and most of the orders placed last year 
have been filled. Hot rolled steel, which enters largely 
into the manufacture of butts, hinges, etc., has advanced 
about ten per cent and is almost unobtainable, even at 
the new prices. 

The traffic congestions are showing very slight relief 
and the shortage of fuel continues. 

Hardware dealers report that their sales are not sat- 
isfactory and that the severe weather which we have 
had the last few weeks has interfered with the retail 
trade. However, the jobbers have been exceedingly 
busy shipping out orders for seasonal goods which were 
taken last fall; they report that the retail trade is using 
caution in placing new orders. 


AGE, 
1917. 


HARDWARE 
Feb. 24, 


BuTTs AND HINGES.—The Stanley Works of New 
Britain, Conn., have notified the trade that all prices 
ruling prior to Feb. 19, 1917, have been withdrawn and 
new prices will be sent just as soon as possible. 


DouBLE ACTING HINGES.—The Lawson Mfg. Com- 
pany advised that owing to the advance of hot-rolled 
steel, which enters largely into the manufacture of its 
product, it will be forced to revise its prices and is quot- 
ing the following prices to the trade: 


Double acting surface hinges in steel, 
set; Japan screen door hinges, $9 per 
hinges, 50 per cent discount off list. 


all finishes 75c. per 
gross pair; jamb 


RoPe.— 
mand is very heavy and deliveries are slow. 
prices are expected in the very near future. 


as follows: No. 1 
gt 
base. No 

20%. 


The market on rope remains firm and the de- 
Higher 


We quote to retailers f.o.b. Chicago, 
Manila rope, 24%c. per lb. base; No. 2 Manila rope, 
per Ib. base; No. 3 Manila rope, 21%c. per Ib. 
sisal rope subject to stock on hand. No. 1 sisal rope, 
per lb.; No. 2 sisal rope, 19% c. per Ib. 


O1Ls.—The market is strong and the demand is in- 
creasing. We quote wholesale prices in single barrels 
f.o.b. Chicago as follows: 


Gasoline 19c. per gal.; naphtha 18 \c. 
59c. per gal.; denatured alcohol 7c. 
$1.25 per gal. 


per gal.; turpentine 
per gal.; wood alcohol 


STEEL.—The jobbers report that stock on hand is very 
low and the prices are firm. We quote f.o.b. Chicago 
as follows: 

Soft steel bars $3.70; shapes $3.45; plates $5.20. 


CoPpPER.—The copper market is very strong and un- 
less local jobbers get their prices they are not anxious 
to sell. Spot electrolytic copper is being quoted at 37c. 
per pound. 

Pig Iron.—Foundries are unable to meet the demand 
and prices are quoted high. An advance of $2 per ton 
is reported this last week. 


No. 2 foundry is quoted at $33 per ton and Lake Superior 
charcoal $38 per ton. 
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Apbzes AND AxEs.—The L. & I. J. White Company, 
Buffalo, N. Y., is quoting for average trade as follows: 
Carpenters’ adze, all sizes, $18 per doz.; ship adze, 
4 to 4%-in. cut, $22.50, and hand axes, 4 to 5-in. cut, 
$30.60 per doz. net, f.o.b. Buffalo. 

SKATES.—The Conron-McNeal Company, Kokomo, 
Ind., is bringing out an improved type of roller skates 
for boys and girls. The retail price of the boys’ skates 
has been fixed at $2.25 and for girls’, $2.50 per pair, 
which is appreciably less than first contemplated. This 
new type of skate has a strong tubular axle support, 
and there is a heavy rubber cushion for each truss to 
reduce the jar when used on sidewalks. 


So_perR.—Solder is reported 2c. per lb. cheaper than 
last week. 


We quote from jobbers’ stocks as follows : xXxxX guaran 
teed, % and %, 31%c.; commercial, 4% and \%, 29c.; No. } 
plumbers’, 27%c. 


LINSEED O1L.—Price on linseed oil dropped 1c. per 
gal. last week. Manufacturers report that raw material 
is becoming scarce and that this reduction in price was 
simply a fluctuation in the market and not due to nat- 
ural cause. 

We quote strictly pure raw linseed oil in carload lots f.o.b 
Chicago at 92c. per gal.; boiled linseed oil 93c. per gal.; raw 
linseed oil in single barrel lots 97c. per gal.; boiled linseed 
oil in single barrel lots 98c. per gal. 

CHIMNEY LANTERNS AND GLOBES.—Owing to the 
shortage of cars to transport sand to the various plants, 
the manufacturers have been forced to revise their 
prices and claim that the demand is exceeding the sup 
ply and deliveries are very slow. 

Prices are as follows: 

No. 1 lamp chimneys, sun lead, first, 60c. per doz; line sec 
onds, 40c. per doz. No 2 sun lead; first, 65c. per doz. ; line 
seconds, 45c. per doz. ; No. 0 lantern globes, tubular line, 43« 
per doz. : No. 2 cold blast line, 48c. per doz.; new style line 
48c. per doz. 

CORRUGATED STEEL ROOFING AND SIDING.—There has 
been an advance of about 10 per cent this last week 
with prices remaining strong and stocks very low. 

We quote from local jobbers’ stocks, 28 gage galvanized 
$6.35 per sq.; 28 gage painted, $3.75 per sq. 

BaBBITt MeTAL.—New prices on babbitt metal were 
issued this week subject to change without notice. 

We quote No. 5 tony 20c. per lb., No. 4 standard 1é6c. per |b 


STEEL SHEETS.—The market for steel sheets has been 
very strong the last week and prices are advancing. An 
advance of 30c. per 100 lb. went into effect to-day. 

We quote from local jobbers’ stocks, 28 gage, galvanized, 
¥7.60 per 100 lb.; common steel sheets, 28 gage, $5.40 per 
100 Ib. 

CuTLERY.—An advance of 5 per cent on cutlery has 
been made this last week, and manufacturers claim that 
the raw materia! is harder to obtain. 


BARB WIRE AND STAPLES.—An advance is expected. 
Prices are firm and stocks low. 


We quote painted barb wire to retailers f.o.b. Chicago, in 
less than car lots, $3.60 per 100 lb.; galvanized, $4.30 per 
100 Ib.; polished fence staples, $3.60 per keg; No. 9 plain 
wire, $3.40, and galvanized $4.30 per 100 Ib. Regular ad- 
vances for the smaller sizes. 


NuTs AND BoLts.—There has been no change in price 
since last reported and jobbers report their stocks are 


up to standard. 

We quote to retailers, from jobbers’ stocks f-2. Chicago, 
as follows: Machine bolts up to x 4 in., 50-5 per cent dis- 
count. Larger sizes, 40 per cent discount. Carriage bolts up 
to % x 6 in., 50 per cent discount; larger sizes 35 per cent 
d'scount. Lag screws, 50-5 per cent discount. Hot pressed 
nuts, square and hexagon, $3 per 100 Ib. 

Wire NaILs.—Jobbers report that sales on wire nails 
have been very satisfactory this last week and an ad- 
vance of from five to ten cents a keg is expected to be 
put in effect this coming week. Their stocks are run- 
ning low and traffic congestions continue to make it im- 
possible to keep them up to standard. 


We quote to retailers f.o.b. Chicago from jobbers’ stock, 
$3.45 per keg base in small lots; larger quantities on speci- 
fications only. Wire coated nails $3.45 per keg base. 
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Wire CLoTH.—The market conditions on wire cloth 

remain the same as last reported. The manufacturers 

state that there will be a shortage later on in the season 

and that stocks will be filled in at an advance in price. 
Prices are as follows: 


Black Galvanized 
12 MESN covesccccesovccccoces $1.90 $2.45 per 100 sq. ft. 
14 MEBN cecccccccssvcscosees 2.50 2.80 per 100 sq. ft. 
16 meSN cecceeeeesecesreress 2.95 3.35 per 100 sq. ft. 
SB MOBR cscccceessiccecscceecs 3.75 4.25 per 100 sq. ft. 


. ‘ 

PouttryY NETTING.—Satisfactory sales have been re- 
ported by the jobber and stocks are becoming low. 

We quote poultry netting galvanized before weaving, 70-20- 
10; poultry netting galvanized after weaving, 70-10-2%. 

Woop Screws.—Another advance on wood screws is 
expected and jobbers are not very anxious to accept 
large orders at the present prices. 

We quote*from local jobbers’ stock as follows: Flat head 
bright screws, 75-10-10; round head blued, 7244-10-10; flat 
head brass, 4714-10-5; round head brass, 45-10-5. 

Mrixep PAINTs.—-The manufacturers of mixed paints 
claim that they are experiencing difficulties in procuring 


PITTS 


Office of HARDWARE AGE, 
Pittsburgh, Feb. 27, 1917. 


THE mild open weather all last week did much to 

clear up the muddled railroad situation which has 
existed in the Pittsburgh and near-by districts for some 
time. Reports from local manufacturers also from 
Youngstown, New Castle, Wheeling and other large 
manufacturing centers near Pittsburgh, all indicate 
that the railroad situation is better now than it has been 
at any time for several months, but it is still very far 
from being satisfactory. The chief trouble seems to 
be, not only lack of cars, but lack of motive power. The 
railroads are all using dilapidated engines that should 
have been in the scrap pile months ago, and in addition 
have engines out of commission that railroad officials 
say would require only a small amount of work on them 
to put them in shape for service. However, the railroad 
officials claim they cannot get men enough in their ma- 
chine shops to keep up repair work. They have lost 
hundreds of their machinists who have gone to plants 
making munitions, in which they can get very much 
higher wages than are paid in railroad shops. This is 
particularly true of the Pittsburgh district, as hundreds 
of machinists have found employment in the shops of 
the Westinghouse Air Brake Company, Westinghouse 
Electric & Mfg. Company, and other Westinghouse in- 
terests, and are making in some cases two or three 
times as much as they formerly made when working in 
railroad shops. 

The partial clearing up of the railroad situation has 
resulted in large stocks of goods being delivered to 
hardware jobbers, that they were badly in need of for 
their retail trade. One local hardware jobber stated 
that in the first three days of last week his concern 
had received more goods from the railroads than in any 
previous whole month for some time. However, there 
is still great trouble in getting goods, and this is re- 
stricting sales to large extent. There is a shortage in 
supply of nearly all kinds of goods carried by the hard- 
ware jobbing trade, from wire nails and other heavier 
forms of steel down to the lighter materials. Many or- 
ders received from retailers are scaled down in quantity 
by jobbers, who desire to distribute their goods around 
among their trade as equitably as they can. In fact, 
the conditions under which trade has been conducted for 
the past two or three months have been very unsatis- 
factory, and probably will be for some time. The rail- 
roads have large orders for equipment placed, such as 
steel cars, engines and track materials, but deliveries 
on these contracts will not be made for some time. Un- 
til the railroads get this new equipment, they are likely 
to be very much hampered in their service to shippers, 
as they are simply having much more business offered 
to them than they can handle. 

In regard to prices, it can be stated that the whole 
market on iron and steel products and on hardware 
lines is as strong in price as at any time in the past 
year. Almost daily there are advances in one or more 
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raw materials, sales have been very satisfactory so far 
this year, and the market is strong. Higher prices may 
be expected at any time. 

We quote from jobbers’ stock, f. o. b. Chicago, as follows 
No. 1 house paint, $2.25 per gal.; second grade, $1.70 pe 
gal.; third grade, $1.40 per gal. 

SHOVELS, HOES AND RAKES.—Owing to the advance on 
steel, prices on all steel goods are advancing. The 
price on shovels advanced 75c. per doz. last week. The 
demand is good and stocks are low. 


We quote No. 2, Greenleaf’s shovels at $9 per doz.: No. 2, 
Greenleaf's spades, $9 per doz.; malleable iron garden hoes 


all sizes, $5.50 per doz.; 12-in. malleable rakes, $2.40 per 
doz.; 14-in. malleable rakes, $2.60 per doz.; 16-in. malleable 
rakes, $2.80 per doz Electric welded, 12-in. $3.30, electri 


welded, 14-in, $3.50, electric welded, 16-in. $3.80 per doz. 


GuLass.—There has been no change since last reported 
on the price of glass and market conditions are about 
normal, 


We quote from jobbers’ stock as follows: Single strength 
A, first 3 brackets up to 40 in., 87 per cent off; all sizes over 
40 in., 86 per cent off; all sizes of double strength, AA, 87 
per cent off. 


URGH 


lines of hardware, so that the jobber and retailer as well 
are kept on the jump to know at just what prices to 
market their goods. Much is said in the daily press 
about a shortage in supply of foodstuffs, and this is 
fully warranted, but there is probably just as great a 
shortage in the supply of many goods handled by the 
hardware trade, and this shortage is likely to last for 
some time. 


WirE NAiLs.—Local jobbers report great trouble in 
getting deliveries of wire nails from the mills, and on 
certain sizes most commonly used their stocks are prac- 
tically at zero. One hardware jobber stated recently 
that on wire nails ordered in October, to be shipped in 
December, he has not as yet received a single keg. 
Other jobbers report deliveries about as bad, and it is 
evident that the wire nail mills have badly oversold 
themselves and are falling down in shipments. Of 
course, the shortage in cars and motive power is partly 
responsible for this, as the wire nail mills claim they 
have thousands of kegs piled up in warehouses unable 
to get cars in which to ship them. Jobbers are getting 
$3.25 and up to $3.50 from the small trade in wire nails, 
while retail dealers are able to get up to $3.75 to $4 per 
keg from the consumers. It is said that chances of an 
advance in wire nails are brighter than they have been 
for some time, owing to the falling off in output and 
the higher prices ruling for steel. Official prices in 
effect at this writing, but on which premiums of 15c. 
to 25c. per keg and more are veadily paid to get fairly 
prompt deliveries of wire nails, are as follows: 

Wire nails in large lots to jobbers at $3 base; in carload 
lots to retailers, $3.05 to $3.10 base; less than carload lots 
$3.25 to $3.35; galvanized nails, 1 in. and larger, $2 extra 
shorter than 1 in., $1.50 extra. 

Nuts AND Botts.—It is said one or two ‘small makers 
have individually advanced prices on certain sizes of 
nuts and bolts from 5 to 10 per cent, but no general ad- 
vance has been made in prices since Dec. 20 last. Sev- 
eral large makers say that if prices on steel continue to 
go higher, they will have to make a general advance in 
nuts and bolts in the near future. The market is very 
strong, and the new demand is fairly heavy, but most 
large consumers are covered up to July. Deliveries on 
orders are very much delayed, owing to the shortage in 
cars, and there is also a decided scarcity of labor which 
is keeping down output. An advance in prices may be 
made at any time. Discounts in effect at this writing 
are as follows, delivered in lots of 300 lb. or more, when 
the actual freight rate does not exceed 20c. per 100 Ib., 
terms 30 days net, or 1 per cent for cash in 10 days: 

Carriage bolts, small, rolled thread, 40 and 10 per cent 


small cut thread, 40 and 2% per cent; large, 30 and 5 per 
cent. 

Machine bolts, h. p. nuts, small, rolled thread, 50 per 
cent; small, cut thread, 40 and 10 per cent; large, 35 and & 
per cent. 


Machine bolts, c. p. ¢. and t. nuts, small, 40 per cent 
large, 30 per cent. Bolt ends, .h. p. nuts, 35 and 5 per cent 
with c. p. nuts, 30 per cent. Lag screws (cone or gimlet 
point), 50 per cent. 

Nuts, h. p. sq. and hex., blank, $2.50 off list, and tapped 
$2.30 off: nuts, c. p. c. and t. sq., blank, $2.10 off, and tapped 
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$1.90 off; hex. blank, $2.50 off, and tapped, $2.30 off. Semi- 
finished hex. nuts, 50, 10 and 5 per cent. Finished and case- 
hardened nuts, 50, 10 and 5 per cent. 

Rivets 7/16 in. in diameter and smaller, 40 and 10 per cent. 


STEEL Bars.—Jobbers report that shipments of steel 
bars from the mills have been very bad for the past 
month or more, and are likely to continue so for some 
time. Cars are scarce and so is labor, and output in 
February showed a very large falling off as compared 
with previous months. The nominal price of the Car- 
negie Steel Company on steel bars is 3c. per lb., but 
mills that can ship out fairly prompt are able to get as 
high as 3.25c. in carload lots. 


We quote steel bars in carloads and larger lots to the job- 
bing trade at 3.10c. to 3.25c., while small lots to retailers are 
going out at as high as 3.75c. to 4c. per Ib. 


Not many iron bars are handled by the hardware 
trade, but prices on these are also ruling high. 


WIRE CLoTH.—The trade reports that it is almost im- 
possible to get any deliveries on contracts placed months 
ago for wire cloth, which is badly needed now in stock 
to take care of the opening up of spring trade. Last 
fall loca] hardware jobbers placed heavy contracts 
earlier than usual, in anticipation of a delay in deliv- 
eries, and now find that in spite of their precaution in 
this respect, they are not getting shipments from the 
mills. There is likely to be a famine in the supply of 
wire cloth this spring, and prices are certain to be 
higher. : 


ScREEN-Door Sets.—Like wire cloth, screen-door sets 
are very scarce and almost impossible to obtain. Job- 
bers are urging retail dealers to send in orders at once, 
stating their supply is bound to be limited and they will 
fill orders in rotation. The demand is expected to be 
very heavy, and with the supply lighter than usual, re- 
tail dealers would do well to get in touch with their 
jobbers at once for their needs. 


SHOVELS.—One local maker has withdrawn all prices 


Hardware Age 


and states that a new and higher price list will be sent 
out about March 1. The demand for snow shovels dur- 
ing this winter has been much heavier than usual, and 
manufacturers’ stocks are badly depleted. 


BARB WIRE AND STAPLES.—The new demand for barb 
wire is still enormously heavy and very much beyond 
the capacity of the mills to furnish promptly. The ex- 
port demand has taken on a new lease of life, and some 
very heavy inquiries are in the market. One inquiry 
comes from England for 75,000 tons, part of which is 
said to have been placed with a leading maker. France 
is also in the market for 60,000 to 75,000 tons, and it is 
very evident that the scarcity in supply of barb wire, 
which has prevailed for some time, will last for months 
yet. The mills are back in deliveries to the domestic 
trade, and with the starting of spring demand this 
shortage is likely to be intensified. Prices are very firm 
and likely to be advanced at any time. 


SHEETS.—Much of the output of sheet mills in all 
grades of sheets is under contract up to July 1. Mills 
that are in position to make deliveries in eight to ten 
weeks can readily get premiums over regular prices. 
The minimum price now in effect in carload lots on blue 
annealed sheets is about 5c.; on Bessemer black, 28 
gage, 4.75c. to 5c., and on galvanized, 28 gage, about 7c. 
at mill. Recently a large Detroit consumer, who could 
not get galvanized sheets from his regular source of 
supply, had to go in the market and buy 250 tons from 
another maker for which he paid 7c. at mill. 


WINpDow G.Lass.—The American Window Glass Com- 
pany, Pittsburgh, has just issued a new discount list on 
window glass, by which prices have been advanced 10 
per cent. It is said that nearly all the factories of the 
company were idle in the last half of February, owing 
to lack of materials and also because of poor car serv- 
ice. The new discounts will be sent out to the trade at 
once, and it is understood some jobbers are scaling down 
orders of customers very materially. 


BOSTON 


Office of HARDWARE AGE, 
Boston, Feb. 24, 1917. 

BUSINESS in general continues to show some im- 

provement over the same period last year. There 
is no change in the transportation situation and no 
promise of immediate betterment. Some reports indi- 
cate that a few manufacturers are in a little better 
position to make deliveries, but the goods are so long 
in transit that this factor gives little help. Some of the 
larger dealers express an opinion that prices are nearly 
at the peak and are buying only to meet their bare 
necessities until it becomes more clear as to what is 
to be the future of prices. Another factor daily becom- 
ing more prominent in this market is the increasing 
difficulty of the smaller retailers to buy otherwise than 
from hand to mouth when it takes 40 per cent more 
capital to carry stocks than it did three years ago. 
Despite the weekly preachments of HARDWARE AGE 
and the often proffered advice of his salesman friends, 
there is many a retailer who will frankly concede that 
he has not kept pace with the market on prices and 
has found from his inventory that the past year has 
not produced the profit which it should have brought 
him. Consequently, he finds his buying capacity more 
limited than it once was. 

When the writer called on one of the largest New 
England retailers this week he found him busy going 
over his stockbook on builders’ hardware and listing 
many samples which he purposed dropping from his 
regular stock. He expressed the belief that the retailer 
had been taught three things in the last year or two: 
To cut down on varieties carried; to maintain the cor- 
rect percentage of profit, and to anticipate his wants 
more carefully. Not only had the retailer been taught 
to anticipate, but the architect and builder also, and it 


is likely that this effect of the present difficulty in 
obtaining builders’ hardware will persist greatly to the 
advantage of the dealers. 

Stocks of screws and nails are very much broken, 
and theresis increasing difficulty in obtaining poultry 
wire. As stocks of cold weather goods were low at 
the best, most distributors are nearly cleaned out on 
hese lines, and the stocks of early spring goods are 
beginning to find a prominent place in many of the 
stores. Steel goods are coming in slowly and there 
is sure to be a scarcity of all goods made from steel and 
iron plates. Screen-door sets, spring hinges and similar 
stocks will be difficult to secure this spring, and dealers 
will do well to anticipate promptly. 

Galvanized oil cans, tubs and pails are advancing 
sharply, and the scarcity of building and roofing papers 
continues. Roofing paper advanced 10c. a roll during 
the week. The scarcity of cotton has brought another 
advance of 10 to 15 per cent in cotton gloves. The 
new prices on ice skates show an advance of about 100 
per cent over the season just closed. There is the 
customary list of 10 per cent advances, including Dover 
egg beaters, apple parers, Yale casters, Clayton & 
Lambert plumbers’ torches and wire rat traps. 

Stanley Goods.—Prices on several lines of Stanley 
Works’ products were withdrawn and new prices on 
some articles are to be advanced as follows: 15 per cent 
on butts and 10 per cent on strap and tee hinges, bright 
steel butts, small plated butts, brass goods, ornamental 
hinges, barrel, square and spring bolts, wrought bolts 
and shelf brackets. 

There has been no change in the prices of steel and 
iron, bolts and nuts, or rivets, but stocks and shipments 
are no better and there will be no surprise if iron 
advances any day. 
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TWIN CITIES 


Minneapolis and St. Paul, Feb. 24, 1917. 


CONDITIONS have changed very little here the past 
week. The continued car shortage (with continued 
promises of relief) the weather conditions with the 
thermometer staying very close to the zero mark, and 
the still unchanged international situation makes 
progress in sales a difficult one. Retailers would order 
more freely and some do for future delivery, but on 
some lines the jobbers have to admit shortages, and do 
not know when their goods are coming. A slight slack- 
ening on orders is allowing the mills to make up to some 
small degree on the orders on file. 

The convention of Minnesota hardware dealers held 
this: week was the most successful of any, and the big 
St. Paul auditorium was filled with good ideas for dis- 
play and selling and new things to sell. This brought a 
large number of dealers throughout the surrounding 
territory, who do a growing business, to the cities to 
study and purchase. 

Very little progress has been made in relieving the 
car shortage, beyond special trains rushing foodstuffs 
to the eastern portion of the country. Special trains 
of empty cars are being rushed to Minneapolis for flour 
for Eastern cities, but the movement of other freight 
is very slow. Yards are congested and the snow makes 
it even harder than it was before to attempt the proper 
movement of freight. A bad storm the early part of 
the week banked and packed the snow harder than ever, 
making the speeding up of traffic nearly impossible. 
Coal dealers are-without stock in many cases, and those 
who have stock are being rushed constantly by people 
demanding deliveries. Many of the dealers are getting 
a small supply daily, but the situation is serious. 

Some of the flour mills outside of Minneapolis are pro- 
testing that Minneapolis is favored, and they are dis- 
criminated against in the present effort to relieve East- 
ern conditions. Outlying towns are in a very serious 
condition for fuel. Made grades of coal are entirely off 
the market and the consumer takes what he can get. 

The retailer is ordering his stock of hardware in 
small quantities, and ordering more often, in most lines. 
Future orders are being placed on some goods, however, 
even as far ahead as next fall. Stove pipe and elbows 
for instance, are being sold in large quantities for fall 
delivery. This seems entirely proper, in view of the 
tremendous demand for sheets or, in fact, for steel in 
any form. This class of goods is very scarce, and no 
differential is allowed for quantity orders in many 
cases. It is not a question of price, but of having the 
goods. 

Wire and wire products are very scarce, with no 
immmediate hope of relief. In fact, the first half of the 
year could be used nicely in filling orders already 
taken by the mills, with no additional business. The 
long-expected advance has not materialized, but it 
surely cannot be held back many weeks longer. A 
glance at market reports shows nails, for instance, 
at a premium for prompt or early delivery, and this 
fact alone would argue for an advance. 

But the dominant note in business everywhere here 
is the car shortage, and the resulting delay and check 


A Subscriber Who Should 
Now Be Happy 


TRINIDAD, COL. 
To the Editor: 

For more than twenty years I have been a sub- 
scriber to and a reader of HARDWARE AGE and its 
predecessor, The Iron Age, and all these years I 
have accepted what I found in your pages as hard- 
ware gospel and never until the change was made 
in your publishing date last year, did I feel suffi- 
ciently aggrieved to file a formal protest against 


to business in general. Forces of men are being laid 
off in many lines of work at a time of the year when 
it works the most serious hardship on them, and those 
depending on them. A resulting check to buying in 
general is felt. Mechanics in all lines do not buy tools, 
and very much in the luxury line is disregarded entirely. 
There is a redeeming feature and that is the approach 
of milder weather, which will relieve the situation in 
many ways. Building operations can begin, and that 
will move many lines of goods of all descriptions. 

WIRE NAILS AND Braps.—The price is still the same 
with fair stocks on hand from which to draw. Call is 
at the minimum, both in standard and coated nails. 

We quote from local jobbers’ stocks, standard wire nails at 
$3.60 per keg base and coated wire nails at $3.50 per keg 
base. Brads at 75 per cent from standard lists. 

WIRE AND STAPLES.—Stocks are beginning to be 
badly depleted in some grades and kinds of fence wire, 
and the mills are extremely slow in making shipments. 
The demand is bound to increase as spring approaches, 
and the retailer who is well stocked is fortunate. 
We quote from local jobbers’ stock: 


Galvanized Glidden cattle wire, $3.55 per 80-rod spool; 
galvanized Glidden hog wire, $3.70 per 80-rod spool; painted 
Glidden cattle wire, $3 per 80-rod spool; painted Glidden hog 
wire, $3.13 per 80-rod spool; No. 9 black annealed smootn 
wire, $3.55 per cwt.; No. 9 galvanized annealed smooth wire, 
$4.25 per cwt.; polished fence staples, $3.75 per cwt.; gal- 
vanized fence staples, $4.45 per cwt. 


WIRE CLoTH.—The factories using this item are ask- 
ing for deliveries now and a considerable movement of 
stock is noticed. The retailer with a good stock can 
consider himself in luck as a very serious shortage is 
anticipated. We quote from local jobbers’ stocks: 


Twelve mesh black wire cloth, $2 per 100 sq. ft.: twelve 
mesh galvanized wire cloth, $2.50 per 100 sq. ft.; fourteen 
mesh bronze wire cloth, $10 per 100 sq. ft. 


Bo._ts.—Some of the jobbing houses in this vicinity 
are very well stocked in anticipation of a heavy call for 
this class of goods and the difficulty of obtaining mill 
shipments. Retail selling is awaiting the opening of 
building operations. We quote from local jobbers’ 


stocks: 

Small machine bolts at 50 per cent; large machine bolts 
at 30-10 per cent; small carriage bolts at 45-5 per cent; 
large carriage bolts at 35 per cent; lag screws, 40-10 per 
cent; stove bolts, 60-10 per cent. 


SHEETS AND TIN PLATE.—The demand for steel in all 
forms keeps the price up and the supply very short. 
Many users who saw far ahead enough to buy a year’s 
supply the early part of 1916 are now getting into the 
market and are finding a condition so much worse than 
when they bought before that last year seems all peace, 
quiet and easy money. Many grades are scarce and 
price has suffered further recent advances. We quote 
from local jobbers’ stocks: 

Black sheets at $5.70 cwt. base; galvanized sheets at $7.75 
cewt. base; I C roofing, 20 x 28 8-lb. coating tin, $15.50 per 
box; bright tin of same.grade and weight at $20 per box. 

OIL AND TURPENTINE.—Quiet still prevails with a 
slight weakening of price on turpentine. We quote from 
local jobbers’ stocks: 


Boiled oil, barrel lots, at 99c. per gal.: raw oil, barrel lots, 
at 98c. per gal.; turpentine, barrel lots, at 58%4c. per gal. 


anything you have seen proper to say or do. Your 
action in changing your publishing date to Saturday 
was certainly not brought about through the re- 
quests of Western subscribers. We want HARDWARE 
AGE Saturday—and if it is not read Saturday even- 
ing we do not think it very wicked to devote an idle 
hour or so the following day to finding out what’s 
doing in hardware. The magazine now reaches us 
Tuesday—a bad time to try to read it. You have 
our consent right now to go back to the original 
publishing day. 
Yours truly, 
A. L. BRANSON. 
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One Angie of The Selling 


Game 
BY O. A. THOMAS 

OME of these days the writer is going to publish 

a book entitled “Tips to Salesmen.” When he 
does, Chapter One will be headed “Horrible Ex- 
amples,” and its hero will be a breezy young chap 
who recently made himself known to this ambitious 
scribe. 

It was a fine, bright morning, and the writer was 
engaged in doing what many a better man has done 
—helping his wife wash up the breakfast dishes. 
A knock at the door proved the curtain-raiser. 
There stood our hero—neatly clad and wearing a 
handsome golf cap. 

“I would like to examine your water faucets,” 
he said, with all the assurance of a city policeman. 
Having thus subtly conveyed the impression that 
he represented our local water company, he was 
admitted. 

Whereupon he pulled from his southwest coat 
pocket a little rubber device, slipped it over the 
cold-water spigot in the sink, turned on the water 
full blast and began a chant which seemed to run 
something like this: 

“I have here, you see, one of the most marvelous 
little devices in the history of this fair world. 
Filters your water as it runs. Makes it clean and 
pure so even the sickest child could drink it. Cheap. 
Dirt cheap. A marvelous device. I repeat——” 

But he never finished the repetition. At least, 
if he did, it was wasted on the fragrant air which 
hovers around the vicinity of our back porch. He 
had my goat and I admit it. I was so, thoroughly 
angered by the trick he had used to gain admittance 
that I fear the speed at which he disappeared 
through the doorway may have savored strongly of 
an impelling payateat force lurking-somewhere in 
the rear. 


The Making of Linoleum 


THE process of making linoleum was invented by 

Frederick Walton in England in 1860 and the 
product was first brought out under the name of 
Kamptulicon, but later received the name of lin- 
oleum. The foundation is jute burlap. For manu- 
facturing linoleum the very best grade of cork must 
be used and ground very fine in a buhr mill. 

The bonding material for the cork powder is 
what is known in the trade as cement. For this 
purpose linseed or other drying oils are used. The 
linseed oil must be of good quality. The oil is first 
boiled, as in paint-making, and the process of dry- 
ing is facilitated by adding a small quantity of 
oxide of lead. From the boiling tanks the oil 
passes to pieces of light cotton fabric known as 
scrim, which hang vertically from iron bars. The 
oil is poured over the scrim and what adheres to 
the surface at a temperature of about 100 deg. 
Fahr. becomes hardened. This operation is re- 
peated from time to time until there is a coating 
on the scrim of sufficient thickness, when it is cut 
down and ground between rollers. The usual thick- 
ness of the skin on the scrim is 4% in. The ground 
oil is then mixed with resin and kauri gum until 
the whole mass is homogeneous and forms the 
cement, 

The cement and cork are then mixed together, 
and if the linoleum is to be plain the coloring mat- 
ter is added at this stage. The mixture is then 
rolled on the jute burlap backing, there being two 
cylinders to effect this operation and secure even- 
ness of the layer. The printing of the design is 


Hardware Age 


Now, here’s the point: Somewhere, somehow or 
in some way that deluded fellow had gained the 
impression that he must arouse interest in order to 
make a sale. Which is correct, as far as it goes, 
as long as you keep in mind that there are various 
ways of arousing interest; that, for instance, noth- 
ing so thoroughly arouses the interest of a bull as 
having a red flag waved in his face. But, having 
aroused the bull’s interest in the manner described, 
do you immediately thereafter expect to sell the 
bull a clover patch? 

The. writer once had a conversation with one of 
the executive officials of The American Sheet and 
Tin Plate Company in which, while discussing the 
marketing of one of that company’s most popular 
products—copper steel roofing—he hit the nail 
fairly on the head when he said: 

“The salesman who starts out to carve a niche 
for himself by using so-called ‘clever’ methods un- 
doubtedly will succeed. But he’ll find that the niche 
is in a zoo or a museum of curios—not in the world 
of good salesmanship. 

“The salesman who makes good with us is the 
man who knows that Keystone copper steel is fires 
proof, weather-proof, strong, rigid, durable, easily 
handled on the job and no more expensive than 
other products not combining these qualities; who 
can tell the customer why these things are so and 
make the customer feel the actual need of the vari- 
ous lines we manufacture.” 

And this lesson is just applicable to dealers as it 
is to men who “hit the road” for the manufacturer. 
Put yourself in the shoes of the man you are trying 
to sell, figure out what you would want to know 
about the product in question and then tell him. 
Talk to him from his own point of view—not from 
that of the manufacturer. If you do that, you will 
surely see an increase on the sales side of your 
ledger. 


done by machinery. Rising and falling color blocks 
are used, this motion aiding the repetition of the 
design. Each set of blocks has its own color and all 
the different colors have to be printed before the 
design is complete. The movement of the linoleum 
under the printing blocks is continuous—Metal- 
lurgical and Chemical Engineering. 


Helps for Selling Silverware 


CONN. 


MERIDEN, 
To the Editor: 

We were interested in reading the article on 
“Silver Plated Pointers” in the Spring Buying 
Number of HARDWARE AGE. 

We especially note what you say regarding show- 
ing silverware on a piece of velvet, and we would 
like to call your attention to the fact that this 
company is very glad to supply show-case pads of 
velvet to dealers handling “1847 Rogers Bros.” 
ware. These pads have been very popular and we 
have given out a large number of them. 

In the matter of price tickets we are also in a 
position to supply printed tickets with regular re- 
tail prices. These are made up for our various 
pieces and sets and can be very easily inserted in 
the case or box containing the ware. 

We are also very glad to send to dealers having a 
silverware department information which they can 
pass on to their clerks regarding the making of 
silver-plated ware and giving various selling points 
regarding it. 

Yours very truly, 
INTERNATIONAL SILVER COMPANY. 





Woodward Hardware Company’s 
: New Home 


THE WOODWARD HARDWARE COMPANY, 

Detroit, Mich., has grown so rapidly since its 
organization in 1912 that three changes in location 
have been necessary to meet the demands for more 
space. The company is now at 2090-2092 Wood- 


ward Avenue, in a store with new and modern fix- 
tures. 

This store is bright and neat. In the center of the 
main showroom are two rows of 6-ft. show cases 
connected by a 10-ft. case with an oval front. At 




















At the right in the upper illustration is shown the curtained portion that serves as a rest room in the store of 
the Wogdward Hardware Company, Detroit, Mich. The right-hand side of the store is shown in the lower cut 
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. aT So _ | 


The jog behind the stairs is used for wash-day supplies that are hard to display in the main salesroom 


the end of these is a display case for bathroom fix- 


tures. 

In the center of the store a space has been en- 
closed with curtains and used as a rest room, with 
chairs and a public telephone for the convenience of 
customers. Glass-front, wall-display cases are used 
for tools and aluminum ware. On open shelving, 
adjustable to any desired height, such housewares 
as enamelware, bread boxes, coffee pots, etc., are 
displayed. The stock of paint is also kept on ad- 
justable shelving in order that it will always pre- 
sent a neat and attractive appearance. 


Back of the stairs leading to the basement, which 
are on the right-hand side of the store, is a jog 
about 6 ft. wide. The shelving was built straight 
back from the stairs, making a room 6 ft. wide and 
a trifie more than 14 ft. in length, behind the house 
furnishing shelving shown in the accompanying il- 
lustration. In this little room are kept samples of 
all kinds of laundry supplies which are more or less 
difficult to display in the store proper. The plan of 
keeping the different items of merchandise in the 
same place has proved a very practical one. 


A tool window trimmed by C. C. Welden and H. J. Caltrees for the Tullis-Gamble Hardware Company, Mont- 
gomery, Ala. It was the young men’s fourth attempt at window trimming and gives promise of better things 











Publicity for the Retailer 


Mobilizing the Alarm Clocks for a Morning «Drive ”— 
Oklahoma Dealer Makes Use of Attractive Cuts— 


California Store Paper Makes Initial Bow 
By BURT J. PARIS 


Six Alarms and Six Prices 


No. 1 (2 cols. x 7% in.). Harold T. Nock, secre- 
tary of Nock & Kirby, Sydney, Australia, is a hard- 
ware man who gives a great deal of thought and 
care to each ad he places in the newspapers. The 
natural result is that Nock & Kirby advertising 
keeps pulling business for the firm. Here is an 
alarm clock ad which kept the clerks busy with the 
wrapping paper and twine. The idea of the heading 
was to tie up to the new movement to gain more 
daylight by setting back the clock, and inasmuch as 
this movement did not meet with the favor of some 
of the business interests of the community, Mr. 





wae WAKE BY THE CLOCK 


THE SUN I8 OUT OF DATE. 
bay need an “Alarm.” 








pF gt 4 4t--— 3s 
}— - 4 won't able te ignore, however 


A dependadie, -service-giving “wake-me- 
up,” such as these follow at ——-———— 


NOCK & KIRBY’S 
NOTED LOW PRICES. 





“PIRATE” he gs wl ALARM CLOCK. “REPEATER” WICKEL - PLATED 
a RM CLOCK,—If a straight out 
slat at «! ie not effective, set her 


ine sided aie cams Dial is 
4 inches across, with clear Ruman to let the bell go in dots and dashes 
~and you'll wake for « “cert.” 


timepices, | aLa 
| 
| Good, 
handsome clock— 


Price, at Nock and Kirby's, &/- } strong, accurate, 
with Arabic (written) figures, 
“THE ge ae NICKEL - PLATED Price. at Nook and Kirby's, @/- 
ALARM CLOCK. — An attractive 
means motoring your sirep, or “RACKET” ANSONIA ALARM AND 
track of Father Time. Goud STRIKE CLOCK. — Gtrikes every 


clear eharp alarm to wake you ia 
@ flash, and Arabic (writt~n) ree 
te easily read. Edge of dia! is nam- 
sesed Ss sifentes—~0 help of novo when 


hour half-hour, but never goes 

out on strikeo—and as well, is guaran- 
to make the soundest « 

heed its clarion call to face an 


ogas for break fast day. Clear! wed, 44 inch dial. 
aaa = Tey at Nock and Kindy’ * 7/6 Price, pity and Kirby's, 10/- 
“CLATTER” yo yee = ALARM CLOCK “ TATTLER ” NICKEL - PLATED 
—A splendid sen over time for ALARM CLOCK.— Besides the hours 
sleepy sicners. A jsome, nickel. —im Arabic (written) 
[me “Waekeme-ap” who will not outer cirdle of the dial is minute 
denied, Has a 4 marked, and fifth minute is 
peed a Lot Ad and will five yos . ‘The “Tattler” will tattle 
one extra riog on time in one long. pone 
the bell in fite 1 otarte, pn over “atop agein™ 
! 





— and 
style, ae desired. Good “esting. aad 


guaranteed good ti a. 
Price, at Nock and nd Ricky 10/8 
Add Cost of Carriage when ordering by Mail 


*"Phones: City 9980 (6 lines). 
All George Street Trams Stop at our Doors. 


NOCK & KIRBY, Ltd. 


ee 


188, 190, 192, 194, 194a GEORGE STREET, Sydney. 








(near Circular Quay) 











No. 1—Alarms for every purse 


GARVANZA 477 


, Line of Furnishings. \ spar van 


A spar veenteh, cone as Rex- 
par, must first of all withstand 

if you need any furnishings we 
carry a line of: 








outside exposure, rain, wind, 
sun, salt spray, etc. It must 
keep its gloss, not spot white, 








Chairs even though constantly sub- 
Beds merged, must not chip easily or 
Mattresses peel. It must therefore, be long 
Springs in oil, elastic and of high qual- 
Pillows ity in every component part. 
Tables | a 

Rugs 

Glassware Varnish Tie. 


Wear Ever Aluminum 

Royal Granite Ware | 

A. B. Gas Ranges | 

Hot Point Electric Irons | 

Hot Point Vacuum Cleaners | 
| 





Sung by the Tough Guys 
Mar-not, Scar-not and 
Rexpar 
The fellows who never 


O-Cedar Polish and Mops 
apie touch water 


Chief Differences Between Floor Tune—“The Babes in the 

Varnishes, Interior Varnishes Wood” 

and Spar Varnishes. Mar-not—I'm for floors 

amines | Scar-not—I'm for doors 

A floor varnish, such as Mar- tte! Be — — 4 
not, must above all else, be me one 
tough, elastic, hard drying and | Scar-not—Water can’t drown 
watérproof, capable of with- me 
standing hard usage, wear and | Rexpar—it may snow it may 
scrubbing—not easily marred | blow—you cannot phase 

= ayn Rexpar glaze 

—quic g. Mar-not—We stand abuse 

An interior varnish, such as Scar-not—For every use 


Rexpar—Tough guys 
three— 


Scar-not, for doors, casings, in- we all 
side trims, etc., need not neces- 


a Oh. 
sarily be as tough as a floor var All—We're the leaders of the 


nish, but must, on the other erowe 
hand, have above all else a And we shout it right out 
beautiful lustre, be brilliant, loud 
hard drying, though not brit- We're the Varnish Trio. 
* ea. 


| 
| 
| 
| 
| 
tle, and have the faculty of r- | 
taining these essentials inde- | 
— Our Telephone. 
An interior varnish is really 
Don't forget our telephone. We 
| have two stores and are able to car- 
ry & more complete stock than would 
| otherwise be possible. 


more decorative in a sense than 
a floor varnish, although both 
must protect beautiful woods 
and be easy of application and 
easy working. 


No. 2—Another new store paper starts its work of 


bettering business 


Nock had to word his announcement with care, as 
he did not wish to unnecessarily antagonize many 
of his customers. The strength of the ad, however, 
is in the descriptive text to which the heading leads. 
Six different alarms are featured and if you will 
read the text, you will see how interesting mere 
description can be made. There is a price for every 
pocketbook and a style for every individuality. In 
so far as we have observed, American hardware 
dealers seem to be overlooking alarm clock possi- 
bilities and this in face of some of the best na- 
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tional alarm clock advertising which has ever been 
done. Run an ad like this and watch your alarm 
clock sales take a sudden jump. 


A Store Paper of Promise 


No. 2 (6 in. x 9 in.), Leland B. McKelvey, of 
Ritchey & Grotthouse, Los ‘Angeles, Cal., sent us 
the first issue of their new store paper from which 
this page is taken. The paper consists of four 
pages, printed on good white stock, and Mr. Mc- 
Kelvey says: “This is our first effort and if it does 
the business we expect, I hope to see it enlarged 
and grow better.” HARDWARE AGE welcomes an- 
other convert to its store paper propaganda and we 
can assure Ritchey & Grotthouse that if the experi- 
ence of hundreds of hardware dealers now publish- 
ing store papers may be taken as a criterion, the 
Ritchey store paper will shortly be enlarged and 
acknowledged a business getter of first rank. 
HARDWARE AGE has demonstrated, without question, 
that store papers do pay. This page has an in- 
teresting little skit introducing the “Varnish Trio.” 
Another article on the page explains the difference 
between floor, interior and spar varnishes, informa- 
tion which every householder will be glad to have. 
Other pages feature paint, electric specialties, lawn 
seed, garden tools and fertilizer. Note the para- 
graph featuring the telephone and the advantage 
of having two stores with their greater stocks. The 
paper, as a whole, shows great promise and we pre- 
dict big things for it. One mistake has been made, 
however, in getting out the sheet, and this should 
be corrected at once: the store paper has no name. 
Just the use of the firm name does not give the 
paper enough individuality. Refer to your back 
numbers of HARDWARE AGE and you will find on 
store papers which we have shown here, from time 
to time, many catchy titles which will suggest a 





THE MOST INTERESTING STORE 
iN OKLAHOMA. 


az 





Syracuse China 
42-Piece Set, White and Gold, $28.50 


cuse China combines beauty with da sey It is considered 
World's most durable tableware. ja “Made in America 
, or a Atnned service the white and 
istinctive sppearance. Simple, 5 

tions; graceful shape The f2bie« ° 
lates, 6 four-inch plates, 6 fr 4 





teacup: ucers, 1 twelve-inch platter, 1 eight cinch baker, 
ger anc vente, “ pickle dish. All useful and needed 
Price $28.50. 
Syracuse China is carried at Pe tte ee’ s exclusively, showing the best 
and most popular patterns—ar Tudor Rose, mpire, etc. 
China Shop—* sans Floor. 
COMMUNITY AND ROGERS 1847 SILVER ] 









For re Velentine es 


Cupid and Heart Cutouts, 
10¢ dozen. 


Decorated Crepe Paper, 
20c 


Inexpensive Paper Novel- 
ties from Dennison, deco- | 
rated with hearts, Cupids | 
and other designs ve | 

| 


of Valentine's Day 
Table Cloths, ae each. é Cupid and Heart Seais, 
ozen 


Party Invitations, 5c each. 

Doliles, 10¢ dozen. 

Children's Party Caps, 
each. 


10¢ 


Decorated Plates, 25c 
and 35¢ dozen. 


10¢ 





W. J. PETTEE & CO. 
OKLAHOMA CITY, OKLA. 




















No. 3— A compelling display arrangement 








Hardware Age 








- 


. YOUR HOME. NEEDS AN 


THE MOST INTERESTING STORE 
IN OKLAHOMA, 


You cannot keep it perfectly bright 
and clean without one—no matter how 
much you sweep, dust and beat you 
rugs and draperies. 

The clean way—the easy way—is wit) 
the OHIO. It “picks up” all dirt, lint 
thread, etc., in a jiffy. 

See the OHIO today in our House 
hold Goods Dept., on the Second Floo: 

PRICE 925 


W. J. PETTEE & CO. | 
OKLAHOMA CITY, OKLA. |S 888 


DELIVERY PREPAID ON MAIL ORDERS. 




















No. 4—Well-illustrated and carefully written 


distinctive name for the publication. 
“R. & G. Store Notes.” 


Attractively Ilustrated 


No. 3 (2 cols. x 7 in.). This ad, sent us by W. J. 
Pettee & Co., shows how good stock illustrations add 
to the effectiveness of newspaper advertising. Note 
how the bottom cut saves space yet attractively 
illustrates the Valentine items. The top cut shows 
the china and adds the element of human interest 
which makes illustrations really illustrate. This 
ad is particularly well set up, the use of the rule 
boxes giving individuality to the display. Note 
_ the center box displays the silverware reference 
ine. 


We suggest 


Snappy Copy on Vacuum Cleaners _ 

No. 4 (2 cols. x 4 in.). This is another ad sent 
us by Pettee’s and like No. 3, it is very attractively 
displayed, the neat illustration and square dot 
border giving it great attention value on the news- 
paper page. The copy consists of but a few sen- 
tences but the thought that the cleaner is indis- 
pensable to the well-kept home is clearly embodied 
in the appeal. Another thing we like is the quoting 
of price. Many vacuum cleaner ads which we look 
over do not say a word one way or the other regard- 
ing price, much less quoting the actual figures. 
This, in our opinion, is poor policy. No sensible 
housewife expects the price of a vacuum cleaner 
to be the same as a carpet sweeper, but the non- 
quoting of price is construed by many as an indi- 
cation of a high price. 


Domination Number Worth 


Its Weight in Gold 


ILION, N. Y. 
To the Editor: 

Your Spring Buying or Domination Number of 
HARDWARE AGE, Feb. 3, is something you all should 
be proud of, and worth its weight in gold to the re- 
tailer if he will only keep it for a reference as to 
who’s who in the hardware field. 

Yours respectfully, 
C. A. GREY. 


February Third Issue Best 
One Yet 


LIBERAL, KAN. 
To the Editor: 
Your issue of Feb. 3 is fine—the best one yet. 
Yours, 
THOMAS W. Gaw. 
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“Why Should I Buy Stanley 
Works Products?” 


BECAUSE 
THE STANLEY WORKS manufactures the most varied 
line of wrought steel shelf and builders’ hardware on the market. 
Buying it allows you to spread your Butt-buying Power over many 
other articles which you use in smaller quantities. That means 
lower cost and bigger profit. 


BECAUSE 


STANLEY advertising and missionary work among archi- 
tects, builders, contractors and carpenters has made STANLEY 
the best known line of its kind. You will add THE STANLEY 
reputation to your own when you sell STANLEY products, and 
because they are better known you will find them easier to sell. 


BECAUSE 
Architects and builders specify STANLEY. Some of your 
customers will demand STANLEY. No matter what other line 
you carry you will want to stock STANLEY to hold that trade. 
Why not concentrate your efforts on the easiest line to sell? 


BECAUSE 
From THE STANLEY WORKS’ Service Department you 
get more selling helps than from any other manufacturers of 
wrought steel hardware. 


BECAUSE 
All of the leading jobbers carry STANLEY WORKS’ prod- 
ucts. There is no dealer in this country who cannot order 
STANLEY Butts one day and have them the next. Stock 
STANLEY and you can make quick turnovers and avoid mixing 
your stock. . 


BECAUSE 
STANLEY is the quality standard. THE STANLEY 
WORKS cannot afford to sell any other kind but the best—and 
neither can you. 





In placing orders for your Spring stock be sure to specify 
STANLEY products by name and number. If you have not a 
copy of THE STANLEY WORKS’ Catalog, write for one today. 


The Works 


NEW BRITAIN CONN., U. S. A. 


New York, too Lafayette St. Chicago, 73 East Lake St. 

















NEW GOODS AND NOVELTIES 
Products Being Placed on the Market 
by Hardware Manufacturers 


“Brogley” Baby Swing 


The Argus Novelty Company, La- 
porte, Ind., has placed on the market 
the “Brogley” safety baby swing. It 
is so constructed that it yields to 
every movement, thus preventing any 
undue pressure on any part of the 
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The “Brogley” baby swing 


child’s body. It may be used either 
indoors or out. When not in use it 
can be folded so as to occupy a small 
space. It can be adjusted to any 
height from the floor or the ground 
with very little trouble. 

The child cannot fall out or slip 
through the front because of a patent 
fastening strap provided with this 
swing. The foot rest gives the neces- 
sary support to the seat. By simply 
turning the spindles the foot rest can 
be moved out of the way when not 
required. 


Advertising Matter for 
Alaska Freezers 


The Alaska Freezer Company, Win- 
chendon, Mass., has prepared for deal- 
ers’ use a number of attractive show 
cards, measuring 8 x 11 in. and 
printed in two colors, featuring the 
Alaska freezer and the advantages of 
making ice cream at home. The cards 
are attractively illustrated and are 
printed on both sides. In addition to 
these cards a number of smaller ones, 
measuring 5 x 7 in. and also printed 
on both sides, will be supplied. The 
company is also preparing a litho- 
graphed window display in_ ten 
colors. Another dealer help of this 
concern is a little booklet of sugges- 
tions for advertisements. A notable 
feature of the advertisements shown 
in this book are the illustrations 
which, instead of being merely those 
of the freezer or of its parts, show 
scenes in which ice cream is being 
eaten and enjoyed. The cuts are 
furnished in a number of sizes. In 
addition to this, the booklet also 


shows two model window displays in 
which the advertising material is 
used. 

Show cards similar to those pre- 
pared for the Alaska freezer have 
also been printed for the “North Pole” 
all-metal freezer. An attractive little 
20-page booklet of Alaska freezers is 
now ready for distribution. 


Cabi- 


«* Boone” Kitchen 


net No. 41 


The Campbell-Smith-Ritchie Com- 
pany, Lebanon, Ind., has brought out 
for 1917, a new kitchen cabinet known 
as the “Boone” No. 41. 

A feature to which the company 
calls special attention and which is 
clearly shown in the accompanying il- 
lustration is the manner in which the 
small drawers are nested within a 
larger drawer. The big drawer is 
mounted on ball-bearing slides and can 
be drawn forward bringing all the 
regular drawers even with the edge of 
the extended top. This feature gives 
easy access to the small drawers when 
the table top is extended with uten- 
sils on it that prevent its being pushed 
back without considerable trouble. 

This “Boone” No. 41 has a curtain in 
the lower section which can be raised 
automatically. The kitchen cabinet is 
supplied with a full equipment of glass 














The “Boone” kitchen cabinet No. 41 
containers, including a large revolv- 
ing glass sugar canister. It is well 
made of solid oak with a golden finish. 
This model, supplied with a metal 
top, retails for $18.75 and with a 
“Albairon” porcelain top for $21.75. 


“Trouble-Saver” Bracket 


The Steel Scaffolding Company, 
Evansville, Ind., is now distributing 
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to the trade the “Trouble-Saver” gcaf. 
fold bracket. 

This carpenter bracket is made of 
steel. The top arm hooks around the 
studding, as can be seen by the illus. 
tration. The two legs prevent side. 
sway or slipping. No bolts or nuts are 
used in the construction of this 
bracket and no nails are required in 





The “Trouble-Saver” scaffolding bracket 
erecting the scaffolding. When not in 
use the bracket folds into a very small 
space. It is said that tests made with 
these brackets have shown that scaf- 
folding can be erected with these 
brackets in but a very small fraction 
of the time needed in erecting a 
scaffolding of wood. 

The brackets are made in three 
sizes, 30, 36 and 42-in. The company 
offers an absolute replacement guaran- 
tee over a period of 5 years and sup- 
ports the dealer on each sale with a 
30-day free trial provision. The retail 
price is $18 per doz. and up. 


“Tuck’s Tools” 


The Tuck Mfg. Company, Boston, 
Mass., has recently issued a new cata- 
log D of Tuck’s tools. It is a well- 
illustrated catalog, printed on a fine 
quality of paper, and contains brief 
but adequate descriptions of the va- 
rious items, as well as complete lists 
of the various sizes and prices. 

Among the items shown in this new 
catalog are screwdrivers of several 
varieties, screwdriver handles, corru- 
gated and knurled nail sets, center 
and pin punches, solid punches, cold 
chisels, countersinks, kitchen, shoe, 
paper hangers’, rubber, cigar, banana, 
linoleum, oyster and bread knives, 
burnishers, awls and springs. Many 
of these articles are put up in handy 
assortments in attractive display 
cards or cabinets. An_ interesting 
feature of the new catalog is the 
guarantee printed on the front page 
“Don’t question a man if he returns 
any of our tools. Give him a new 
one. We stand back of every tool we 
make.” 
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One Satisfied Customer Begets Another 


One garage in your community fitted with R-W sliding door 
equipment will bring you an unending string of orders with prac- 
tically no effort on your part except the first installation. 


Last year, in one city of 10,000 inhabitants, forty installations fol- 
lowed the initial order in less than a year. In a town of 1,700 people 
seven other installations followed the first one within eight months. A 
certain portable garage builder buys R-W sliding door equipment by 
the hundred sets because he says ‘‘“R-W equipment sells his garages.” 


R-W No. 435 Equipment 


provides for doors that fold and 
swing back against the wall inside 
the building, absolutely out of the 
way. 2, 3, 4, 5 or 6 doors may be 
hung on this equipment, to suit 
your requirements. Convenient, 
secure, fit tight. 





Patented 


The spring building season is almost here. We will help you with literature, 
drawing, plans and instructions. Act now. 


Richards Wilcox Manufacturino(0. 


Aurora, ILLinots .U.S.A. 
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Sectional Door Handles 


The Russell & Erwin Mfg. Com- 
pany, New Britain, Conn., has recent- 
ly announced to the trade two new 














The “Catalina” and “Hanover” designs 


in Russwin hardware 


sectional door handles known as the 
“Catalina” and “Hanover” designs. 

These handles are suitable for bun- 
galow and cottage front doors for use 
in connection with “Russwin” cylinder 
front door locks. They are furnished 
in cast brass or bronze and in any fin- 
ish required. 


“The Selling Punch Be- 
hind the Paint” 


The A. Wilhelm Company, Reading, 
Pa., manufacturer of “Royal” paints, 
varnishes, etc., has recently published 
a booklet entitled “The Selling Punch 
Behind the Paint,” which outlines in 
graphic form the co-operation that 
the manufacturer of “Royal” paint is 
ready to extend to dealers. On one 
of the pages is shown a new “Royal” 
label printed in blue, gold and brown. 

Among the advertising helps are 
color cards, newspaper advertisements 
that will be run free of charge for 
“Royal” dealer agents, cartoon mov- 
ing picture films, lantern slides, a 
series of folders that are sent direct 
by mail, and a beautiful, instructive 
booklet in colors entitled “What 
Colors to Use,” an interesting booklet 
explaining how colors affect light, ap- 
parent size, etc., of a room or build- 
ing, and a number of other pointers 
that should be kept in mind in choos- 
ing the color for rooms or buildings. 
The campaign also includes metal out- 
door signs, farm paper advertising, 
fence signs, metal signs with wooden 


frames, street car cards, window 
cards, stationary color slat signs, 
color charts, window display matter, 
ete. 

One of the most striking features 
of this campaign is the manner in 
which all forms of advertising are 
linked together by a general applica- 
tion of the same color scheme and 
design that is used in label. 


De Laval Separator 
Improved 


The De Laval Separator Company, 
165 Broadway, New York City, has 
recently made announcement of sev- 
eral changes in the construction of the 
De Laval separator. 

One of these is the new self-center- 
ing bowl that is said to give greater 
capacity than formerly, to skim closer 
when running cool milk or skimming 
heavy cream and which because of its 
manner of support on the detached 
spindle, will run true and do perfect 
work much longer than any of the 
bowls previously used. 

Another refinement is the De Laval 
bell-speed indicator that is said to be 
very simple in construction and to need 
no adjustment. The operation is also 
very simple. When the user begins to 
turn the crank of the separator to 
bring the machine up to proper speed 
the bell rings with a clear, loud note at 
each revolution of the crank handle. 
But as soon as the proper speed has 
been attained the bell stops ringing, 
and as long as the machine is kept 
running at the proper speed the bell is 
silent. The moment the operator al- 
lows the speed of the machine to drop 














The self-centering bowl of the De 


Laval cream separator 


new 


below the designated number of revo- 
lutions marked on the spindle, the bell 
begins to ring again. 


Chatillon Folders 


Among the recent business litera- 
ture published by John Chatillon & 
Sons, 84-93 Cliff Street, New York 
City, is a folder illustrating the 
Chatillon gold circle line of scales. 
This folder is printed in gold and black 
and is suitable for use as an envelope 
inclosure. Two recent catalog in- 
serts describe Chatillon ice cutters, 
which are made from fine quality 
steel with the teeth beveled on one 
side only that insures fast cutting. 


Hardware Age 


One of these, known as No. 10, is 
made with a wood handle with “pe 
grip, and the other, No. 30, 
with an iron pipe handle and with a 
hollow swelled grip. On another cat- 
alog insert Chatillon’s ice tongs are 
described. These have hollow, swelled 
handles, some have bows and points 
and are made from high grade cru. 
cible steel. They are made in both 
the New York and Boston patterns, 
A little insert from catalog No. 19 
describes the new Chatillon wagon 
scales that are made especially for 
the use of dealers in fruits, vege. 
tables, ice and coal who desire a com- 
pact, portable scale that can be car. 
ried in the pocket. 


“Lightning Guider” Sled 
Catalog 


The Standard Novelty Works, Dun- 
cannon, Pa., are sending out to the 
trade the 1917 catalog of “Lightning 
Guider” sleds, porch swings, novelties, 
ete. 

Illustrated and described first of all 
is the improved “Lightning Guider” 
bob sleds that have been on the market 
for the past two years. This sled has 
a double set of runners, has a center 
steel spring that is said to compensate 
the oscillating or vertical movement 
caused by the unevenness of the road 
by bringing the front sled always back 
to the center and keeping it in align- 
ment. This sled is made in a number 
of sizes. The regular “Lightning 
Guider” sleds are also fully illustrated 
and described, in addition to porch 
gates, porch swings and furniture, a 
flower box for porch or indoor use, 
a play yard for small children, anda 
number of baby walkers, magazine 
racks, etc. 

The catalog, which contains 24 pages 
and is printed on good paper, is for the 
most part illustrated in colors. 


Daisy Repeating Liquid 
Pistol 


The Daisy Mfg. Company, Inc, 
Plymouth, Mich., has recently added 
to its line of Daisy air rifles and 
Daisy liquid pistols the new Daisy 
repeating liquid pistol No. 9, which 
will discharge five shots at one load- 
ing. It is made with a large reser- 
voir that is filled by drawing back 
the slide top. The five shots can then 
be fired in quick succession. 

The liquid pistol is made from pol- 
ished steel with a blued finish. The 
length is 5% in.; the weight, 7 0 
Each one is packed in a carton. The 
pistols are packed in 4%, % and 1- 














The Daisy repeating liquid pistol 


gross cases, weighing 20, 35 and 70 
lb. respectively. The retail price 8 
50c. 
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3 €@That Old Trade Mark Stands for 
% Ae “Satisfaction in Hardware” 
FROUNN 
Famous “Ten-Ten” 


Watershed Track 
and Hangers 










No. ‘*Ten-Ten” No. **Ten-Twelve’’ Ad- 
Adjustable In justable, in and Out 
and Out —Up and Down 


ANOTHER INSTANCE OF A-P SUPREMACY 
The “Ten-Ten” door track is bird, ice, snow, dirt, rust, 





rain and weight proof. It is simple in design and strong, The Gigantic Press used for making 
being made from one steel blank without rivets or welds. sect aac” 

3ecause of the cylindrical wheel tread and watershed Since our first monthly shipment of 55,000 feet of 
extension, the tandem-type hangers operate with least Ne tig BT Rhy 
possible friction. No service too hard. No door too large zapacity to an annual output of over four million 
or too heavy. The only perfect watershed providing the presses in the world, This wonderful press, especially 
swingout feature by the frictionless tilting of the hanger Fan ype go poo hy ge pl f4 oolun ae 
wheels on the rounded tread of the track. Allows 4% oo fe lew, bd "The es aake me -~ 
feet swingout on a 9 foot opening. foot. Compare it with others. 


‘ este OFFICE AND FA 


i LPHIA - 
2 aa “aROUN _SAN FRANCISCO 


: ILLINOIS. U.S.A. 














Bicycle Headlight 


The Delta Electric Company, Marion, 
Ind., has recently added to its line of 
products a new bicycle lamp known as 
Model No. 28. It has a special con- 
tainer which carries two standard No. 
6 dry batteries. An ingenious arrange- 
ment prevents the batteries short- 
circuiting. 

The headlight and the battery case 
are clamped firmly to the bicycle and 
are designed to withstand hard usage. 
The headlight will throw a powerful 
beam of light. It is handsomely fin- 
ished in gloss-baked enamel. Full in- 
structions for attaching and _ con- 
necting the lamp are furnished with 














The Delta bicycle headlight No. 28 


each outfit. The No. 28 bicycle head- 
light outfit is packed one in a box and 
twelve to a shipping case. The retail 
price is $2 without batteries. 


Advertising Service for 
Things Electrical 


The General Electric Company, 
Schenectady, N. Y., has for many 
years given practical and painstaking 
assistance to retail dealers in selling 
its various products. This assistance 
has taken the form of specialized ad- 
vice on advertising matters and suit- 
able advertising material, such as 
electrotype advertisements, attractive 
illustrations of devices and original 
sales suggestions, carefully designed 
to meet the requirements of the aver- 
age dealer of every class. 

But the General Electric Company 
has gone a step further and with the 
February issue of the “Electrical Ad- 
vertiser” has announced its intention 
of assuming the burden of the me- 
chanical details in connection with the 
dealers’ local advertising. 

With that issue of the “Electrical 
Advertiser” a new form of order blank 
was enclosed for use in requesting 
newspaper electrotypes. When the 
dealer selects from the assoriment an 
advertisement that meets his require- 
ments, it is necessary merely to set 
at the same time a date for its ap- 
pearance and select the newspaper in 
which it is to be run. This informa- 
tion is put on the order blank and 
mailed to the General Electric Com- 
pany, which will send the instructions 
and cuts to the newspaper designated, 
all transportation charges prepaid. 


PAVQGWHM*’ 


SW awe 


Se 
SAW 
weBoooooae Ye 
Wr 


The publisher will submit proofs to 
the dealer for confirmation of the 
order, and upon securing it, will pub- 
lish the advertisement on the date 
specified as though the merchant had 
personally attended to the details him- 
self. 

In this way the merchant can plan 
his advertising for months in advance 
and be sure that it will be carried 
out in exactly the same manner as he 
had arranged it, subject of course to 
any changes he sees fit to make at 
any time before the paper goes to 
press. The cost for advertising space 
is just the same as has always been 
paid, and in addition the dealer has 
the services of a skillful advertising 
department without the salary ex- 
pense. 

In case the advertisements do not 
meet requirements as they stand, the 
reverse side of the order blank is used 
on which the dealer can write his own 
copy indicating the illustrations he 
wishes used. If necessary, the Gen- 
eral Electric Company will write spe- 
cial copy and prepare it, even going 
so far as to choose the illustrations. 

As there might be some slight mis- 
understanding in this new service, 
the General Electric Company wishes 
to impress upon merchants that no 
advertising will be run for which the 
dealer will be liable to pay, except 
on direct authorization by the mer- 
chant himself to the newspaper print- 
ing the announcement. The General 
Electric Company simply relieves the 
dealer of the mechanical details inci- 
dent to the publicity work. The mer- 
chant still retains complete control of 
the situation, and can change or 
cancel with the same freedom as 
though the services of the General 
Electric Company were eliminated. 


“Ajax” Handy Lamp 

The Central Telephone & Electric 
Company, St. Louis, Mo., has recently 
placed on the market the “Ajax” 
handy lamp, which is small and com- 
pact and is adjustable to practically 
any angle. 

It is equipped with a special clamp 
that can be fastened to practically 
anything from % to 2 in. thickness. 
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The “Ajax” handy lamp 


It can be attached to a bed-post, the 
back of a chair, the top of a desk or 
any similar object. 
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The shade is finished in brushed 
brass with aluminum finish on the in. 
side. It is equipped with a silk cord, 
a lock-fast plug and fiber bearings, 
The price without bulb, brush-brags 
finish, is $1.50; nickel-plated finish, 
$1.75. 


«Polar Cub” Model C 
Electric Fan 


The A. C. Gilbert Company, New 
Haven, Conn., manufacturer of the 
“Polar Cub” electric fan, has recently 
placed on the market a new design 
known as the Model C, to be retailed 














The Model C “Polar Cub” electric fan 


for $5. This fan has a _ universal 
motor, guard stop and a regulating 
device by means of which the fan can 
be run at either one of two speeds. 
It is insulated by means of porcelain 
and will run at any voltage from 100 
to 130 on direct or alternating current. 

The bearings are an integral part of 
the frame which is die-cast and which 
therefore has permanent alignment. 
The guard is spot-welded and is 
claimed to be practically unbreakable. 
The fan can be adjusted to any angle. 
By means of a hook in the base, the 
fan can be attached to the wall if 
desired. 

The new “Polar Cub” stands 8 in. 
high from the base to the top of the 
guard and 6 in. from the base to the 
top of the motor. The blade diameter 
is 6 in.; the net weight is 3 lb. 5 02. 
It is sold with a guarantee for one 
season. 


Tue LioneL Mrs. Company, 48 
East Twenty-first street, New York 
City, manufacturer of electrical toys, 
has had plans completed for addi- 
tions to its factory on South Twenty- 
first street near Clinton avenue, Ir 
vington, N. J., 77x78 ft., two stories, 
and 39x53 ft., one story, estimated to 
cost $20,000. 


F. S. Baper has recently become 
sales manager of the Novo Mfg. Com- 
pany, 424 West Thirty-third Street, 
New York City, manufacturers of 
Novo flashlight batteries. 
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figures to dealers. 


Our 1917 Bicycle Catalog 
NOW READY! 


We've made it a recognized bicycle dealer’s 
encyclopedia. Size 6x9—over one hundred pages. 
And complete? Bicycles, bicycle sundries, bicycle 
tires and—you'll appreciate this—a full list of parts 
for all coaster brakes and lamps as well as a compre- 
hensive line of small tools and accessories. 


With each catalog the dealer will be supplied 
with a confidential trade price-list, quoting net 


Send us your name so that we can mail you this 


new 1917 book NOW! 





The Advantage of 
Centralized Buying 


There is no distributing house in 
America which can duplicate the 
buying advantages which we offer. 
The dealer who buys all of our as- 
sociated lines of us saves a very 
large amount of money in shipping 
charges in the course of the year. 

We are unique in being able to 
offer the dealer so many various 
kinds of highest grade merchandise, 
such as Pierce and Victor Bicycles, 
Abbey & Imbrie Fishing Tackle, 
Abercrombie Camp Goods, Infallible 
Tires for motorcycles and bicycles, 
Infallible Tennis Racquets, Infallible 
Golf Clubs, Infallible Spark Plugs. 
Our line of guns is one of the finest 
and most complete. Our selection of 
sport shoes and clothing is an end- 
less variety. 

We are Eastern distributors for 
Indian Motorcycles, Cycle-motors 
and Cygnet Rear Cars. A thousand 
and one different accessories which 
go to supplement all these main sell- 
ing lines of merchandise are always 
carried in full stock. 

The Baker, Murray & Imbrie 
policy protects your satisfaction both 
as regards quality of goods and 
prompt shipments. It is worth while 
for any dealer to give more thought 
to buying in one place. The advan- 
tages are all on his side, especially 
when he now has at his disposal 
daker, Murray & Imbrie service. 


Announcing Mr. David 
T. Abercrombie as Our 
New Vice-President 


David T. Abercrombie, naturalist, 
angler, hunter and all-around sports 
man, has joined Baker, Murray & 
Imbrie, Inc., as Vice-President 


Mr. Abercrombie will have charge 
of the camp goods, clothing, tents 
and fishing tackle departments of 
Baker, Murray & Imbrie, Inc. 


When Theodore Roosevelt was 
planning his South American expedi- 
tion, which was noted for the thor- 
oughness with which it was equipped, 
he called David Abercrombie in to 
give him the benefits of his years of 
experience, 


The Ziegler Polar and Relief Ex- 
peditions were both equipped by Mr. 
Abercrombie, and he was outfitter 
for the United States Department of 
State for many years and has 
served the Canadian Government in 
the same capacity. 


All of the camp equipment and 
tents which Mr. Abercrombie has 
originated and which he himself 
manufactures will now become part 
of the Baker, Murray & Imbrie, Inc.. 
line. 


OPERATING DIVISIONS 


New York Sporting Goods Co. 
10-15-17 Warren St., New York City 


Abbey & Imbrie. 


Abbey & Imbrie 
Advertising 
Boom Is On! 


1917 Catalog just off the presses 
sig magazine campaign in all the 
out-of-door publications. Large, 
live window posters in colors will 
be sent all dealers March 15th 
just in time for the opening of 
the fishing season. Abbey & Im- 
brie Fishing Tackle is the most 
consistently advertised tackle in 
America. Everybody knows 
“Fishing Tackle That’s Fit For 
Fishing.” 
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Experiences of Barker, 
Rose & Clinton Com- 
pany with Accessories 


EDWARD ROSE, first vice-presi- 

e dent of the Barker, Rose & Clin- 
ton Company, Elmira, N. Y., and the 
man responsible for the growth of the 
automobile accessory department, 
graduated from Cornell University in 
1898 and entered the employ of 
Barker, Rose & Clinton as clerk in 
the retail store. By constant appli- 
cation he acquired such an extensive 
knowledge of the hardware business 
that he was appointed advertising and 
general manager of the retail depart- 
ment in 1903. That the firm was 
justified in giving him this authority 
has been established by an increase 
since then in the retail business of 
about 250 per cent. 

In 1913 the initial stock of auto- 
mobile accessories, amounting to 
about $8,000, was put in as a part of 
the jobbing business. It seemed nec- 
essary to operate the accessory de- 
partment as a separate and complete 
unit and Mr. Rose managed the de- 
partment himself. 

The sales for 1916 were about three 
times as great as those for 1914, and 
the stock to-day is perhaps four times 
the amount of the initial stock. The 
aim of the manager of this depart- 
ment is to turn the stock four times 
a year, to keep general accessory sales 
at least four times as large as the 
tire sales, to keep dead stock down to 
5 per cent of the investment, and to 
annually add 50 per cent to former 
sales for the next three years. 

By this time a great many of the 
good hardware stores in New York 
and Pennsylvania, in the territory 
covered by Barker, Rose & Clinton, 
have a show-case of accessories, and 
a few tires in stock of the best selling 
sizes. Many retail stores have de- 
veloped the accessory business by in- 
stalling curb pumps which advertise 
the fact that the store sells accessories 
as perhaps nothing else can do. This 
concern has established a number of 
retailers in the automobile accessory 
business by making up an assortment 
of automobile accessories and Ford 
parts at an initial investment of ap- 
proximately $100. This selection was 
made by a dealer who had had ex 
tensive experience and it had proved 
in actual practice to be a safe ex- 
ample for other dealers to follow. The 
following is a list of the accessories 
comprising one of these assortments 
the cost of which at the present time 
would amount to perhaps a little 
more than $100: 

1 doz. % x 4 patching cement; 1 
doz. 1 x 4 patching cement; % doz. % 
pt. patching cement; % doz. % pt. 


patching cement; % doz. % pt. vul- 
canizing cement; % doz. % pt. vul- 
canizing cement; 100 valve insides; 


S. Edward Rose, manager of the automo- 
bile accessory department of the Barker, 
Rose & Clinton Company, Elmira, N. Y. 


1 assortment automobile bulbs; 2 sets 
shock absorbers; 1 doz. ignitors; 6 
jacks—3 sizes; % doz. pt. polish; % 
doz. grinding compound; % doz. rad- 
iator compound; 1 doz. assorted cot- 
ter pins; % doz. assorted lock wash- 
ers; % doz. sets Ford brake lining; 
6 valve lifters; % doz. oil can holders; 
2 vulcanizers; 2’ tube kits; 4 pumps; 
50 ft. lamp cord; 50 ft. primary cable; 


The automobile accessory catalog of this 
enterprising Elmira hardware house has 
an attractive cover and contains 104 pages 
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50 ft. secondary cable; 1 robe rail; 
3 pairs 30 x 3% tire chains; 1 pair 
32 x 3% tire chains; 1 pair 33 x4 
tire chains; 1 pair 34 x 4 tire chains; 
2 pair hub brake shoes; 1 pair Q. D. 
transmission bands; 18 bushings; 6 
piston rings, Ford; 6 valves, Ford; felt 
washers; 2 timers; 2 wheel pullers; 3 
sets commutator wires; 2 sets anti- 
rattler brake rod supports; 3 valve 
springs; 6 switch keys; 3 sets gaskets; 
3 outlet connections; 3 inlet connec. 
tions; 2 hub caps, brass; % doz. 000 
plain comp. grease cups; % doz. 00 
plain comp. grease cups; % doz. Ford 
oil cups; % doz. 00 T. handle grease 
cups; 2 sets socket wrenches; 2 pairs 
Ford front license pad holders; 2 pairs 
Bulldog clamps; 1 set tire holders; 
1 doz. spark plugs for Ford. 


Hill-Smith Price List 
Repair Parts for Fords 


The Hill-Smith Metal Goods Com- 
pany, 88 Pearl Street, Boston, Mass., 
has recently sent out its No. 13 price 
list of “H-S” repair parts for the 
Ford car. The company states that 
the price list will be issued more fre- 
quently than formerly. If the com- 
pany expects to be out of a part for 
more than 30 or 40 days, it will be 
temporarily discontinued from the list 
with the idea that by a frequent issu- 
ance of these lists the customers will 
be thus approximately informed of the 
condition of the manufacturer’s stock. 


Lyon “Three-Way” 
Bumper 


The Metal Stamping Company, 
Long Island City, N. Y., has added 
to its line of automobile accessories 
the Lyon “Three-Way” bumper, espe 
cially designed to fit automobiles hav- 
ing splash pans. This is constructed 
in accordance with the resilient and 
indestructible features of the regular 
Lyon bumper and is made in two set- 
tions of flat oil-tempered springs 
which overlap in the front, double 
strengthening the bumper, so that it 
absorbs the shock of a collision at 4 
considerable speed without damage to 
the car. 

The Lyon “Three-Way” bumper was 
designed primarily to fit cars having 
a splash pan, without the necessity of 
drilling, cutting of the ans or de 
facing the car. It is, however, ap- 
plicable to practically all cars having 
the regular goose-neck frame, rega 
less of the model or of the year in 
which they were built. 

When the splash pan is situated at 
the bottom, as on the Reo, Overland, 
ete., the “Three-Way” bumper is 4 
plied to the top edge of the frame. 
When the mud guard and splash pa? 
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= Live dealers everywhere are getting ‘‘next’’ to the profits 
Zi and prestige in handling ‘‘Chemically Correct’’ 


2 AUTOMOBILE 
SPECIALTIES 


Are you one of those dealers? If not, you had better 
hook up right now with this meritorious line of labor savers. 








ay 
TRADE MARK REGISTES 


SE-MENT-OL 


The Original Self-Acting Radiator Cement 


The big leader of the “Chemically Correct” line, every item of 
which is just as good as Se-Ment-Ol. 

Se-Ment-Ol repairs a radiator leak in ten minutes, without the aid 
of tools, torch or solder. 

Poured into a radiator, it dissolves in the hot water and is con- 
gealed by the cool air at the edge of the leak into a permanent repair. 

Drain and refill and the radiator is like new. 

Se-Ment-O] is nationally advertised. 


THE NORTHWESTERN CHEMICAL CO., MARIETTA, OHIO 
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extend to the frame end, the attach- 
ment is applied to the bottom edge 
of the frame. No alterations are nec- 
essary. Where there is no splash pan 
to interfere, the bumper should be in- 
verted and applied to both top and 
bottom edges of the frame. 

The Lyon “Three-Way” bumper of 
medium size, finished in black with 
nickel trimmings, lists at $9; nickel 
with black trimmings, $10. The large 
size for heavy cars, black with nickel 
trimmings, lists at $10.50, and nickel 
with black trimmings, $12. 


“Acme” Automobile Jack 


I. S. Spencer’s Sons, Inc., Guilford, 
Conn., has brought out a new auto- 
mobile jack known as the “Acme.” 
It operates on the screw principle and 
has a 35-in. handle. 

The base of the “Acme” jack is 














The “Acme” automatic jack 


very heavy. It can be pushed under 
the car without upsetting and as the 
handle is rigidly locked, the jack can 
be put in place without the user 
bending at all. The handle is also 
of sufficient length and at the proper 
angle to permit of operation from a 
standing position. 

The screw by which this jack is 
operated is % in. in diameter and has 
4 threads to the inch. Ball bearings 
5/16 in. diameter are used. All mov- 
ing parts run in heavy grease and are 
completely covered to prevent the 
entrance of dirt or grit. 

The jack is finished in black enamel, 
with the exception of the cap and 
handle bar which are nickel-plated. 
The height of the jack when at its 
lowest point is 12 in. It will lift a 
distance of 7% in. The length of the 
handle when folded is 18 in. The 
price of the jack is $6.50. 


Lipman Free Air Station 

The Lipman Air Appliance Com- 
pany, Beloit, Wis., has announced to 
the trade a new unit system free air 
service station that is complete in 
itself, containing in the base a 4-cyl. 
water-cooled air compressor directly 
driven by a General Electric %-hp. 
motor. 

The station is entirely complete. 
All that is necessary to put it in op- 
eration is to connect the electric wires 
to the motor. The station is also auto- 
matic in operation. When the door 
is opened the motor starts; it stops 
when the door is closed again. A 28- 
ft. hose fitted with a patented pres- 
sure control valve and a large gage 











Illustrating two methods of applying the Lyon 


which indicates the correct tire pres- 
sure greatly facilitate the inflation 
of the tires. A small lamp, placed 
inside the hose compartment, lights 
when the door is opened and is ex- 
tinguished when the door is closed. 
Within the base of this pump and 
accessible through a door provided 
with a lock is placed a Lipman 4-cyl. 
water-cooled air compressor connected 
through enclosed gearing with a \%4- 
hp. General Electric motor that is 
furnished for any standard voltage 
the customer may require. The pump- 
ing unit is the same as is used upon 
the general line of garage pumps 
manufactured by the Lipman Air Ap- 
pliance Company. Both the hose and 
pump compartments are provided 
with lock and keys. 

The entire stand is finished in gray 
enamel with gold letters and has a 
very handsome appearance. The 
height of the stand from the base to 
the top of the 14-in. patented opales- 








“Three-Way” bumper 


Savidge Light Tranformer 


The Savidge Company, Indianapo- 
lis, Ind., manufacturer of automobile 
accessories, has just made announce- 




















The Lipman free air station 


cent electric light globe is 8 ft. The 
total shipping weight is about 500 lb. 

The list price of this stand com- 
plete is $190; the price to dealers is 
$105, cash with order. The list price 
of the stand alone without the pump 
and motor is $80; the dealers’ price, 
cash with order, is $45. 
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ment of a new accessory known as 
the Savidge light transformer. It,is 
described as a scientifically correct, 
perfectly constructed instrument that 
makes possible a brilliant, uniform 
light at all speeds, from the lowest 
idling speed of the motor to the high- 
est speed at which the engine can be 
run. 

At low speed the Savidge trans- 
forms the current so as to produce 4 
brilliant white light in the left head- 
light, at the same time providing a 
dim light in the right headlight. This 
driving light in the left headlight is 
said to remain practically constant 
at all speeds. At approximately 14 
mi. per hour the light in the right 
headlight is automatically brought up 
to full brilliancy; on speeds above 14 
mi. per hour both headlights remain 
practically constant at full and 
normal brilliancy. 

The Savidge light transformer is 
provided also with a switch so that 
the light can be dimmed or cut off 
at will. 

In addition to this, the Savidge 
light transformer is provided with @ 
lead or connection to which the wire 
or cable leading from the windshield 
spot light may be connected. With 
the left-hand switch in the “out” posi- 
tion, the current which normally flows 
through the left headlight is tran® 
ferred to the spotlight. The driver 
can thus obtain a brilliant searchlight 
at all speeds without additional equip- 
ment, such as batteries, etc. 
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DISTRIBUTED BY 


A. Baldwin & Co., Ltd., New Orleans, La. 
Julius J. Bantlin Co., Cincinnati, Ohio 

G. W. Barnett Hdwe. Co., Montgomery, Ala. 
Beck & Corbitt Iron Co., St. Louis, Mo. 

Geo. F. Blake, Jr., & Co., Worcester, Mass. 
H. F. Brownell Co., Sioux Falls, S. D. 
Burhans & Black, Inc., Syracuse, N. Y. 

P. Burns Saddlery Co., St. Louis, Mo. 

Canton Hardware Co., Canton, Ohio 

Capital Paper Co., Indianapolis, Ind. 


Central Rubber & Supply Co., Indianapolis, Ind. 


Cook Iron Store Co., Rochester, N. Y. 

Andrew Cowan & Co., Louisville, Ky. 
Empkie-Shugart-Hill Co., Council Bluffs, lowa 
J. D. Grant, Fargo, N. D. 


Gray & Dudley Hardware Co., Nashville, Tenn. 


Hackett, Gates, Hurty Co., St. Paul, Minn. 
J. H. Haney & Co., Omaha, Neb. 

Harbison & Gathright, Louisville, Ky. 
Harpham Brothers Co., Lincoln, Nebr. 

John J. Harrington, Richmond, Ind. 

Hercules Co., Westfield, Mass. 

Hibbard, Spencer, Bartlett & Co., Chicago, Ill. 
T. T Hutchisson & Co., Wheeling, W. Va. 
Indianapolis Saddlery Co., Indianapolis, Ind. 
Inter-State Oil Co., La Crosse, Wis. 

Janney, Semple, Hill & Co., Minneapolis, Minn. 
Kelley-How-Thomson Co., Duluth, Minn. 
King Hardware Co., Atlanta, Ga. 
Klostermeier Bros. Hdw. Co., Atchison, Kan. 
Knapp & Spencer Co., Sioux City, lowa 
Korsmeyer Co., Lincoln, Nebr. 

Larson Hdwe. Co., Sioux Falls, S. D. 

LaSalle Light Co., Chicago, Ill. 
Lee-Coit-Andreesen Hdwe. Co., Omaha, Nebr. 
Lerch Brothers, Baltimore, Md. 

Lewis Bros. Ltd., Montreal, Quebec 
Logan-Gregg Hdwe. Co., Pittsburgh, Pa. 


Matador Tire & Vulcanizing Co., Chicago, Ill. 

Miller-Morse Hardware Co., Winnipeg, Manitoba, Can. 

Moore-Handley Hardware Co., Birmingham, Ala. 

C. Neidhardt & Co., Rochester, N. Y. 

Northwestern Elec. Equipment Co., St. Paul, Minn. 

The Ohio Rubber Co., Cincinnati, Ohie 

Oskamp Auto Supply Co., Cincinnati, Ohio 

E. Scott Payne Co., Baltimore, Md. 

John Pritzlaff Hardware Co., Milwaukee, Wis 

W. E. Pruden Hardware Co., New York, N. Y. 

Richmond Hardware Co., Richmond, Va. 

Robinson Bros. & Co., Louisville, Ky. 

Robinson Heavy Hdwe. Co., St. Joseph, Mo. 

Ross-Frazer Iron Co., St. Joseph, Mo. 

St. Paul Electric Co., St. Paul, Minn. 

Scheffer & Rossum Co., St. Paul, Minn. 

J. H. & F. A. Sells Co., Columbus, Ohio 

J. B. Sickles Saddlery Co., St. Louis, Mo. 

Simmons Hardware Co., St. Louis, Mo., Philadelphia. 
New York . Toledo, Minneapolis, Sioux City and Wichita 

Sligo Iron Store Co., St. Louis, Mo. 

Smith-Worthington Co., New York, N. Y.. 

Stuart-Howland Co., Boston. Mass. 

Suelflohn & Seefeld, Milwaukee, Wis. 

Supplee-Biddle Hardware Co., Philadelphia, Pa. 

Sullivan Supply Co., Saginaw, Mich. 

H. C. Tafel Elec. Co., Inc., Louisville, Ky. 

Tool Specialty Co., Kansas City, Mo. 

Townley Metal & Hdwe. Co., Kansas City, Mo. 

Universal Accessories Co., Indianapolis, Ind. 

Van Camp Hdwe. & Iron Co., Indianapolis, Ind. 

Van, The Tool Man, Lansing, Mich. 

Wagner Hardware Co., Mansfield, Ohio 

James Walker Hdwe. Co., Ltd., Montreal, Quebec, Can. 

Weed & Co., Buffalo, N. Y. 

Western Automobile Supply Co., Omaha, Nebr. 

W. R. Wheeler Co., Indianapolis, Ind. 

Wood-Vallance Co.. Ltd., Hamilton, Ont. 
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Hardware Age 


NOTES OF THE RETAIL HARDWARE TRADE 


ELBA, ALA.—The Rainer-Morrow Hardware Company 
has been incorporated with a capital of $6,000 to deal in 
builders’ hardware, buggy whips, crockery and glassware, 
electrical household specialties, fishing tackle, lubricating oils, 
furniture, kitchen cabinets, sporting goods, ranges and cook 
stoves, paints, oils, varnishes and glass and gees ; 
The incorporators are O. 8S. Rainer, W. H. orrow, + Oe 
Rainer, J. O. English and J. B. Amos. 


TORRINGTON, CONN.—The Lyford Hasdware-Gperting 
Goods Company has purchased the business of the Agar 
Hardware Company. 

CHARLESTON, ILL.—J. R. Blair has opened a hardware 
store here, which has been equipped with new fixtures. His 
stock will comprise a line of the following: Automobile ac- 
cessories, baseball goods, belting and mong | bicycles, buggy 
whips, builders’ hardware, building paper, children’s vehicles, 
churns, cream separators, cutlery, dairy supplies, dog collars, 
dynamite, fishing tackle, gasoline engines, hammocks and 
tents, harness, heating stoves, heavy farm implements, heavy 
hardware, home barbers’ supplies, lubricating oils, mechanics’ 
tools, paints, oils, varnishes and glass, poultry su piles. pre- 
pared roofing, pumps, ranges and cook stoves, shelf hardware, 
rer ware, sporting goods, wagons, buggies and washing ma- 
chines. 

MANHATTAN, ILL.—The Consumers Hardware & Supply 
Company has been incorporated by Henry Eberhart, F.. A. 
Mueller and E. A. Restores with a capital stock of $10,- 
000. The company will do both a jobbing and retail business 
in automobile accessories, baseball goods, bathroom fixtures, 
belting and packing, bicycles, bugey whips, builders’ hard- 
ware, building paper, children’s vehicles, churns, cream sep- 
arators, crockery and glassware, cutlery, dairy supplies, dog 
collars, electrical household specialties, fishing tackle, fur- 
naces, furniture department, galvanized and tin sheets, gaso- 
line engines, hammocks and tents, harness, heating stoves, 
heavy farm implements, heavy hardware, home barbers’ sup- 

lies, iron beds, kitchen cabinets, kitchen housefurnishings, 
inoleum, lubricating oils, mechanics’ tools, oil cloth, paints, 
oils, varnishes and glass, plumbing department, poultry sup- 
plies, prepared roofing, pumps, ranges and cook stoves, re- 
frigerators, sewing machines, shelf hardware, silverware, 
sporting goods, tin shop, toys and games, wagons, buggies 
and washing machines. Catalogs requested. A new store is 
now being built which will be ready for occupancy in about 
90 days. 

NEBO, ILL.—A. Wall will erect a building to house his 
stock of hardware, implements, and harness. 


HARTFORD CITY, IND.—George Greenlee requests cata- 
logs on automobile accessories. 

DANBURY, IOWA.—The implement business of Fitzpat- 
rick Brothers is now owned by Albert Kueny, who requests 
catalogs on automobile accessories, gasoline engines, heavy 
farm implements, lubricating oils, wagons and buggies and 
washing machines. 

ELDORADO, IOWA.—C. E. Slaughter has sold his interest 
in the implement firm of Hard & Slaughter to Arthur Heun, 
and the name has been changed to Hardy & Heun. 

MARION, IOWA.—-The Weis Implement & Motor Com- 
pany has succeeded Weis & Goodyear. 

MARTENSDALE, IOWA.—C. F. Martens has engaged in 
business here, carrying a stock of automobile accessories, 
belting and packing, crockery and glassware, heavy farm 
implements, shelf hardware, mechanics’ tools, builders’ hard- 
ware, hand and power washing machines, etc. 

NEVADA, IOWA.—The Becktol hardware stock, compris- 
ing baseball goods, bathroom fixtures, belting and pack- 
ing, bicycles, builders’ hardware, children’s vehicles, churns, 
cream separators, crockery and glassware, cutlery, dairy 
supplies, dog collars, dynamite, electrical household spe- 
cialties, fishing tackle, furnaces, galvanized and tin sheets, 
asoline engines, hammocks and tents, heating stoves, heavy 
ardware, home barbers’ supplies, kitchen cabinets, lubri- 
eating oils, mechanics’ tools, aints, oils, varnishes and 
lass, plumbing department, poultry supplies, prepared roof- 
ng, pumps, ranges and cook stoves, refrigerators, shelf 
hardware, silverware, sporting goods, tin shop and washing 
machines has been bought by F. S. Flickinger, who re- 
quests catalogs. 

NORTHWOOD, IOWA.—John A. Tenold has retired from 
the firm of Tenold Bros., and has been succeeded by O. A. 
Tenold, a son of the remaining member of the firm. The 
business will hereafter be conducted under the name of the 
Tenold Hardware. Catalogs requested covering builders’ 
hardware, galvanized and tin sheets, mechanics’ tools and 
shelf hardware. 

STAFFORD, KAN.—The J. D. Rippey hardware business 
has been bought by the Rogers Hardware Company. 

EXCELSIOR, MINN.—Fogelmark Bros. & Co., have dis- 
geese of their stock of hardware to the Wistrand Hardware 

ompany, which requests catalogs on automobile accessories, 
aseball goods, buggy whips, builders’ hardware, cream sep- 
arators, cutlery, fishing tackle, furniture department, galvan- 
ized and tin sheets gasoline engines, heating stoves, iron 
beds, kitchen housefurnishings, lubricating oils, paints, oils, 
varnishes and glass, pumps, ranges and cook stoves, shelf 
hardware and sporting goods. 

OSAKIS, MINN.—E. Brisben is purchaser of the interest 
of William Baker in the hardware firm of Anderson Broth- 
ers. Anderson Bros. & Co., will be the new firm name. 

PEASE, MINN.—Aldring Bros have bought the stock of J 
P. De Roso, and request catalogs on bicycles, harness, paints, 
oils and varnishes, ranges and cooking stoves and sewing 
machines. 

PENNOCK, MINN.—The interest of L. M. Steberg in the 
hardware business here has been bought by Ras mus- 
=. Foshager & Rasmussen, the new owners, request cata- 
ogs. 

ADRIAN, 
Packer. 

BROOKFIELD, MO.—J. B. Patrick has moved his stock 
to a new location. 

LEETON, MO.—G. L. 


MO.—J. W. Packer is successor to Andes & 


Hall has purchased an interest in 


8. L. Major & Co., and will continue the business under the 
name of the Hall Hardware Company. 

MONETT, MO. —The new officers of the Davis & Chapell 
Hardware Compi uy, which has recently been reorganized 
will be H. W. Fly, president and manager; 8S. A. Chapell, 
vice-president; H. M. Mcintosh, secretary, and J. J. 
treasurer. 

LAUREL, MONT.—The O. M. Wold Company, Inc., wil} 
erect an addition to its building, and add a line of implements 
and farm machinery. 

DECATUR, NEB.—G. H. Busse has recently sold out his 
stock to W. W. Small, who requests catalogs on hardware 
and implements. 

DOUGLAS, NEB.—The implement business 
Trainer has been bought by J. W. Brown. 

MADISON, NEB.—The stock of the Madison Hardware 
Company, en ny J of bathroom fixtures, belting and pack- 
ing, buggy whips, builders’ hardware, building paper, child- 
ren’s vehicles, churns, crockery and glassware, cutlery, dairy 
supplies, dog collars, electrical household specialties, fishing 
tackle, furnaces, rng and tin sheets, heating stoves, 
heavy hardware, home barbers’ supplies, kitchen housefyr- 
nishings, lubricating oils, mechanics’ tools, paints, oils, var- 
nishes and glass, plumbing department, ultry supplies, 
ranges and cook stoves, refrigerators, shelf hardware, silver. 
ware, sporting goods, tin shop and washing machines, has 
been purchases by Stringfellow Bros. Catalogs are requested 
covering hardware, electrical goods and plumbing material. 

O’NEILL, NEB.—The Jordan Hardware Company has 
moved its stock, wholesale and retail, to a new building, and 
requests catalogs on automobile accessories ,baseball goods, 
belting and packing, buggy whips, builders’ hardware, chil- 
drens’ vehicles, churns, cream separators, cutlery, dairy sup- 
plies, dog collars, electrical household specialties, fishing 
tackle, furnaces, furniture department, galvanized and tin 
sheets, gasoline engines, hammocks and tents, harness ,heat- 
ing stoves, heavy hardware, home barbers’ supplies, iron beds, 
kitchen cabinets, kitchen housefurnishings, linoleum, lubri- 
eating oils, mechanics’ tools, oil cloth, paints, oils, varnishes 
and glass, plumbing department, poultry supplies, prepared 
roofing, pumps, ranges and cook stoves, refrigerators, sewing 
machines, shelf hardware, silverware, sporting goods, tin 
anee. toys and games, wagons, buggies and washing ma- 
chines. 

BOWLING GREEN, OHIO.—Charles Hopper’s interest in 
the Hopper Hardware Company at 143 North Main Street 
has been purchased by his partner, George Hopper, who will 
continue the business without any change in the firm name. 

HAMILTON, OHIO.—F. 8. Rieser, who has conducted a 
sporting goods business at 37 High Street, has disposed of 
his stock to Carl B. Wright. The Sportmen’s Supply Com- 
pany will be the name of the new concern, and catalogs are 
requested on baseball goods, bicycles, children’s vehicles, cut- 
lery, dog collars, fishing tackle, hammocks and tents, home 
barbers’ supplies, poultry supplies, sporting goods, toys and 
games, 

,_ WOODSFIELD, OHIO.—The hardware firm of Ludey & 
Egger, in business for many years, has been dissolved. L. P. 
Egger has purchased his partner’s interest. Catalogs re- 
quested on the following lines: Baseball goods, buggy whips, 
builders’ hardware, building paper, churns, cutlery, dairy 
supplies, dog collars, dynamite, fishing tackle, harness, heat- 
ing stoves, heavy farm implements, heavy hardware, home 
barbers’ supplies, lubricating oils, mechanics’ tools, paints, 
oils, varnishes and glass, poultry guppies, prepared roofing, 
pumps, ranges and cook stoves, shelf hardware, silverware, 
sporting goods, wagons, buggies and washing machines. 

HAMMON, OKLA.—The Hammon Hardware Company has 
commenced business here, dealing in buggy whips, furniture, 
cutlery, mechanics’ tools, washing machines, ranges and cook 
stoves, hardware, furniture, etc., on which catalogs are re- 
quested. : 

WILBURTON, OKLA.—The Paul & Wallace Hardware & 
Lumber Company has been incorporated to conduct both a 
wholesale and retail business in baseball goods, bathroom 
fixtures, belting and packing, bicycles, buggy whips, builders’ 
hardware, building paper, churns, cream separators, crockery 
and glassware, cutlery, o~ collars, electrical household 
specialties, fishing tackle, furnaces, furniture department, 
galvanized and tin sheets, gasoline engines, hammocks and 
tents, harness, heating stoves, heavy farm implements, heavy 
hardware, home barbers’ supplies, iron beds, kitchen cabi- 
nets, kitchen housefurnishings, lime and cement, linoleum, 
lubricating oils, mechanics’ tools, oil cloth, paints, oils, var- 
nishes and glass, plumbing department, poultry supplies, 
pumps, refrigerators, shelf hardware, sporting goods, tin 
shop, wagons, buggies and washing machines. he capital is 
$10,000, and the incorporators P. M. Paul, J. F. Wallace and 
John G. Shaw. 

_ SAN JUAN, TEX.—R. M. Gregory has established himself 
in business here, carrying a stock of baseball goods, ham- 
bg and tents, crockery and glassware, washing machines, 

HARDWICK, VA.—The Hardwick Hardware 
made some repairs in its store, A new rola + wi " 
—. been added to be used for a stock of stoves and ‘furni- 

COLFAX, WASH.—The implement business of *, Camp- 
bell, at Pullman, has been bought by the Whitean implies 
ment Company. 

OSCEOLA, WIS.—F. O. Nagler has recently bought the 
implement stock which Samuel Paterson purchased from the 
Osceola Implement Company. Catalogs requested. 

COLUMBUS, WIS.—J. L. Putman has 
ee eed po te business of G. T. ey Be 
complete stock of hardware, automobile accessor 
and heating supplies is carried. — sod «amen 

DE FOREST, WIS.—Frank Wurst has withdrawn from the 
firm of Leuenberger & Wurst. The remaining partner, Frank 
Wurst, will continue in business under his own name. Cata- 
logs requ on poultry supplies and smokeless furnaces. 

SHEBOYGAN FALLS, WIS.—The partnership of the Mall- 
mann-Martin Company has been dissol i 
will continue as successor. ae nei 
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All the kids want the 
Goodrich GIANT Bicycle 
Tire. It’s a wonderful trade- 
builder. Each GIANT you 
sell starts other customers 
coming your way. 


It’s the strongest Bicycle 
Tire made today—in a class 
by itself. It looks it! The 
thick, black rubber in the 
three-bar tread is the same 
as is used in Goodrich Auto- 
mobile Tires. Its rugged 
endurance has been proved 
on every important street 
and road in the country. 


GOODRICH 


Bicycle Tires 
And this GIANT of all Bicy- With the complete line of 


cle Tires is made by Goodrich— Goodrich Bicycle Tires you can 
the world’s largest rubber fac- offer your customers ‘*A tire for 
tory. That makes it easier to sell every purpose. Each a leader in 
the GIANT and it makes it eas- its class.”’ A big national repu- 
ier to sell every tire in the Good- tation stands back of every one. 
rich line. 


Pe Cee ek ee a 





Our advertising in the popular boys’ magazine is now in full swing. You 
will benefit by this advertising if you stock Goodrich Bicycle Tires NOW. 


The B. F. Goodrich Company 


Makers of the Celebrated Goodrich Aut bile Tires —‘‘Best in the Long Run’’ 


Factories: Akron, Ohio moak Branches and Dealers Everywhere 
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READY 
Fr 


SOON 


THE 1917 Catalog of The Gibson Com- 
pany will be off the press early in March. 


We are now completing our mailing list. If you desire 
a copy of this unusual and valuable book, we suggest 
that you write to us at once—requesting it. It will be sent, 


gratis, to hardware and other legitimate accessory dealers and 
garage operators—none other. 





This book contains approximately 400 pages. It is the 
most complete and valuable publication of its kind ever 
offered in the accessory and equipment fields. It will serve you 


well as a buying guide—and give you a great deal of practical 
information. Write today for your copy. Ask for catalog G-5. 


THE GIBSON COMPANY 
INDIANAPOLIS 


Motor CarAccessories Shop Cguipment and 
and Yires Clectrical Supplies 
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S* TWO-STAGE AIR COMPRESSOR { }- 5 


The Air Compressor Sensation 


of the Auto Shows 






The U.S. Two-Stage De Luxe 
Automatic Air Outfit 


E have proved conclusively through years of experience that the Two-Stage Air 
Outfit is unequaled and even unapproached in the compressor field. 


We had absolute confidence in the improvements incorporated in our new 1917 De Luxe outfit because they 
were based upon a long study of conditions, extensive experimenting and actual service tryouts. 


Therefore we knew the trade would be agreeably surprised at the wonderful improvements attained in the 
new outfit. We must frankly confess, however, that our most optimistic day dreams never pictured as enthusi- 
astic a reception as this De Luxe Outfit received at all the Auto Shows. 


Garagemen of long experience were spontaneous in praise because they immediately appreciated the 
methods we had successfully employed to overcome common air compressor weaknesses. Some of the younger 
men were not so quickly convinced. They would look, listen, nod their heads, and then pass along. The 
superiority of the De Luxe Outfit was so obvious, however, in comparison, that almost invariably they returned. 
As a result we booked 10 times the actual orders ever before obtained at an Auto Show. Our factory, just 
doubled in size, is already taxed almost to capacity. 


There are distinct reasons for this unusual success—14 of them in fact. Some are simply refinements 
of features common to all air compressors, others are exclusively features found in no other outfit. 


The main one is the Two Stage Feature, which permits the 
compressor to maintain higher efficiency with less mechanical 
effort and contributes to the quietness and life of the machine. 
Another is the Intermediate Starting Tank, which permits 
machine to start against no pressure, thereby eliminating the 
cause of burned-out motors. Still another is special device 
which furnishes air absolutely free from oil. To fully appre- 
ciate this machine, however, you must get our catalog and 
descriptive circulars. Send the coupon for them now. 


UNITED STATES AIR COMPRESSOR CO 


Cleveland, O 
Gentlemen: 
Send me your catalog and circular describing the compressor 
which made such a hit at the Auto shows. 


Name ...... 


CRF ccccececssecs 


We suggest quick action to those considering the purchase 
of an air compressor so that they will not have to buy an 
inferior machine because of inability to get satisfactory de- 
livery of a De Luxe Outfit. 


W We are desirous of hearing from Jobbers in a position to 
0 ers ante push this line, to whom we can make an attractive proposition 


[J.§ Tae untrED stares aie compressor co [| -6- 


My Jobber is......... 


CARNEGIE AVE. CLEVELAND. OHI1I0 
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You carry an extra Tire, 
W hy not extra Lamps? 


Ask your customer that question—*Why not Extra 
Lamps?’’—and your profit on a complete set of spare lamps is 


pretty well assured. 


He carries spare tires as a matter of course; he carries an 
extra spark plug and other spare parts to provide against any 


number of emergencies. 


But what about his lamps? Why not extras? 
It’s just simple logic—and good judgment—for him to 


carry a complete set of 


EDISON MAZDA 


Automobile Lamps 


To make your sale of Edison 
MAZDAS easy and certain we 
supply you with three mighty 
valuable and effective helps:— 

First—Our 1917 indexed auto 
lamp booklet, from which any 
clerk can tell at a glance the cor- 
rect bulbs for any socket in any 
car—no matter what make or 
model. 

Second—Our special Edison 
MAZDA Auto Lamp Chests, in 
which you pack the proper bulbs. 
Customers like this handy, com- 


pact chest because it’s conven- 
ient, and the lamps can’t break. 
He can just chuck it into his tool 
box and forget the lamps till he 
needs them. 

Third—Our complete Coun- 
ter Assortment, which displays 
attractively and contains the cor- 
rect lamps for every socket in 
practically every car made. 

The initial investment in this 
splendid sales aid is slight—and 
reordering to keep the stock 
complete is almost automatic. 


Write today for agency proposition. 


EDISON LAMP WORKS 


OF GENERAL ELECTRIC COMPANY . 


General Office: Harrison, N. J. 


Sales Offices in Principal Cities 
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WITHIN SPRAYER Of 
CHEESE CLOTH 





Sells Like Wildfire 


Big Profit For All Hardware Dealers 


Car washing is going out of fashion. Nine out of ten car owners today 
want an easier, quicker and less expensive method of cleaning and polish- 
ing. Here’s the-answer, your old friend, Liquid Veneer, now being adver 


tised to all motorists as 


YON NOTA 


You just spray it on with the L-V A big aerennne campaign is now under 
; : ™ ‘ - way; Liqui eneer is the best known polish 
Sprayer in a light vapor, right over dust, in the world; your profit is most liberal; every- 
light mud and road tar. This loosens and thing is - _— favor! Don’t delay investiga 
: ‘ tion. Send the coupon at ce. 
lubricates all accumulations so that they tet tated 
easily slide off. Then wipe the car with a 


dry cloth and the job is done. It takes 10 


minutes, costs 5 cents. Leaves no oily film. Buffalo Specialty Company 
The result is a bright, clean, glossy car, BUFFALO, N. Y. BRIDGEBURG, ONT 
restored to its original newness. The U.S. A. CANADA 4 


Liquid Veneer feeds and renews the finish. 
Water, as you know, dulls and ruins the 
finish. There is no comparison. Every 
motorist can readily see how this new 
method will save him much time, much 
dirty, sloppy work, much expense, and 
keep his car just like new. 


Buffalo Specialty Company, Baffalo, N. Y. 


Send me full particulars and prices on Auto Liquid Veneer 
as per your ad in Hardware Age | 


Name 


The Outfit, consisting of a $1.00 quart bottle 
of Liquid Veneer ‘and a 50c brass finished 
sprayer, retails for $1.25 ($1.50 in Canada) ; each 
outfit packed in a handsome, strong display case 


CO sc cece 


' 

] 

A 

| 

| 

+ 

' 

1 Address 
4 

' 

| 

1 s 

' State ... 
Y 

« 
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A NEW CARBON-PROOF 
LONG MILEAGE ENGINE 


Burning steam in place of gasoline 


ECONOMY’S LAST WORD 





MS 


TTACHED TO 
éxreu RE ton 
AIR INTAKE 


\) overriow 
PIPE FROM 
wee MOTOR 


1916. 


Water YAPOR in proper 
proportions makes for fuel 
economy, longer life of 
the engine and less car- 
bon. Its beneficial effects 
are recognized, and some 
device for this purpose 
should form a part of 
every CARBONATING 
mechanism, 


AGE, March 23, 


$6.00—Delivered 





THE FASTEST SELLING ACCESSORY ON THE MARKET 





Broker in 
FERTILIZER MATE RIALS AND CHEMICALS 
Geo. 8S. Obear, Jr. 
Rooms 804-807 Grant Building 
Atlanta, Ga. 


Milligan Vapor Feed Co., 
225 Hurt Building, 
Atlanta, Ga. 

Dear Sirs: 

On Sunday, November 26th, 1916, I made a 
trial run with your vaporizer attached to my 
five-passenger 1916 model Ford—four passengers 
in the car. 

The trip was over roads by no means per- 
fect; in fact, in some places very rough, requir- 
ing very slow driving. No attempt was made 
to save gasoline. Ninety-three and one-half 
miles were covered with a consumption of three 
and one-half gallons of gasoline—approximately 
twenty-seven miles per gallon. 

My usual mileage on a run of this kind has 
been eighteen to twenty miles per gallon. 

he engine ran perfectly, developing great 
power even with the throttle almost entirely 
closed, and it was not necessary at any time to 
feed as much gas as formerly. Advancing the 
throttle one or two notches gave as much power 
as six or eight did without the vaporizer. 

The spark plugs, when examined after com- 
pletion of the run, were free of the usual carbon 
accumulation. 

My experience convinces me your device is a 
very valuable addition to a Ford car, and I see 
no reason why it should not continue to give 
the same good results. 

Yours very truly, 
GEO, S. OBEAR, JR. 


J. M. HIGH COMPANY 
Department Store, 
Atlanta, Ga. 
Jan. 12th, 1917. 
Milligan Vapor Feed Company, 
226 Hurt Bidg., City. 
Dear Sirs: 

We write to advise you that we found upon 
an actual test with our Ford cars that the Milli- 
gan Vaporizer gave us at least one-third more 
mileage than we got without the vaporizers. 

Testing out this vaporizer on a Studebaker 
Six we found we gained 18% more mileage per 
gallon. 

These tests were made by Mr. Rutledge, who 
is in charge of our garage. 

We now have all our cars that are in actual 
use equipped with the Milligan Vaporizer. 

7 vor, truly 
HIGH "COMPANY, 
Per G. C. JONESY Vice- Pres, and Treas. 





MOTOR WORLD, Nov. 16, 1916. 
“If the steam is injected in sufficient geant- | 
ties, it will prevent the formation of carbon.” 


SCIENTIFIC AMERICAN, Nov. 24, 1916. 

“This steam is partially decomposed when in- 
candescent carbon is present, the oxygen attack- 
ing the carbon, thus tending to keep the cylinder 
free of carbon deposit.” 


| 
| 
| 
| 





impossible 


buretor. 


The device  is| THE PULLMAN COMPANY 
made of aluminum. | 
All connections are 
brass. Tubing is 
flexible steel inlaid 
with asbestos. It 
is fool proof, has 
20 adjustments, 
works automatical- 
ly and will last the 
life of any car. Is 
to get 
any water to wa 


Nashville, Tenn., Feb. 9, 
Milligan Vapor Feed Company, 
Atlanta, Ga. 
Dear Sirs: 

I mentioned the vaporizer to one of my friends, 
and he appeared interested, and I allowed him 
to take it for a test on his Dodge Car. When I 
told him I wanted it back he refused flatly, and 
tendered the enclosed check, for which please 
send me by return mail another vaporizer. 

He has had the vaporizer on his car for the 
past cold month, has shown an increase of five 
miles per gallon, has had no engine trouble, and 
ae sooner part with the car than the vapor- 
zer. 


1917. 


Yours very truly, 


F. W. MILLSPAUGH, Division Supt. 








We have proven from more than a thousand test runs that 
the hot water VAPOR from radiator, if properly handled, 
will in¢rease the mileage of any water-cooled car from 
20% to 50%. We have also proven beyond the shadow 
of a doubt that it is absolutely impossible for an engine 
to ever carbonize burning a water VAPOR mixture. The 
MILLIGAN VAPORIZER is worth several times the price 
for that alone. Still, the increased mileage QUICKLY pays 
for the device. We have more letters than you would ever 
read. Would they voluntarily write them if our claims were 
false? Any engineer or intelligent mechanic will tell you 
that the principle is RIGHT. 


MR. DEALER: Why just ask about discounts? You 
are wondering right now if that thing will do what they 
claim. FIND OUT—Send us your check for only one and 
test it out as quickly as possible. You will want exclusive 
sale when you do. We will allow you dealers’ price on 
this one device on your next order. You might want some 
territory or a state after you know what it will do. FIND 
OUT. DO IT NOW. 


Milligan Vapor Feed Company 


Atlanta, Georgia, U. S. A. 











March 1, 1917 HARDWARE AGE 


his Silent Wonderful Salesman 


ALWAYS AT 
YOUR 
SERVICE 





HIS show case placed upon your counter is sure to 

attract attention and produce more sales for you. It 

is surely a silent but wonderful salesman and is fur- 
nished absolutely free. 

Made of cheet metal, finished in baked enamel of several 
colors, it compels and holds the attention of your customer 
while waiting for other goods and produces sales that cost 
you nothing. The value of this one feature can hardly be 
overestimated. 

You are anxious to increase sales and establish confidence 
among the trade. Here is an opportunity to do so. Sell 
Viking spark plugs. We guarantee satisfaction and you 
gain the increased sales. 

This beautiful cabinet containing an assortment of 48 
Viking spark plugs in sizes that will fit any motor will be 

REGISTERED sent you for a price which covers the plugs only. We will 
furnish the cabinet free. The price is so small that you will 
not hesitate one moment after learning what it is. Write to 
us or your jobbers. 


Sold only through legitimate dealers. 


The John MacGregor Company, Inc. 
ROSLINDALE, BOSTON, MASS. 
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THE LIVINGSTON “BULLDOG,” COMBINATION RADIATOR AND STREAM. 
LINE HOOD, FOR 1915, ’16 and 717 FORD CARS 
possesses the greatest number of sound selling points in the field of special radiators for 


the ‘Universal Car.”” No feature has been overlooked in building and outfit which will 
add the last word in service and beauty, bringing the Ford car up into a class with those 


costing two and three times as much. 


LIVINGSTON HONEYCOMB RADIATING 
SECTION. Unequalled in service; core full 3” 
deep; direct radiation at every point. Guar- 
anteed to cool the Ford motor under all condi- 
tions. 


ONE PIECE, PRESSED STEEL SHELL, en- 


closes the complete brass radiator, and insures 


maximum strength and rigidity. Brackets , 


welded to this steel shell prevent injury from 
vibration and rough roads. 

PERFECT STREAMLINE, from tip of radiator 
to the dash, is obtained by the tapered sides 
and top of radiator, which conforms to the 
sloping lines of hood. Snub-nose design of 
radiator adds last touch of beauty. 

AIR SPACE BETWEEN RADIATOR AND 
PRESSED STEEL SHELL prevents dulling of 
enamel from heat of water coming from engine 
outlet. 

BLACK ENAMEL OR NICKEL PLATED 
RADIATOR meets the demand for bright or 


black finish, as the Ford owner may desire. 


SPECIAL MODEL FOR 1917 FORD CARS, 
which require water connections located differ- 
ently from previous models. ALWAYS 
STATE THE YEAR OF THE CAR WHEN 
ORDERING THE “BULLDOG.” 


PRICE. The same as heretofore, in spite of 
trebled cost of raw materials. 00 
Immediate delivery made pos- 45 
sible by great production. ° 


Nickel Plated Radiator, f. o. b. 
$5.00 Extra. New York City 


HARDWARE DEALERS! Don't you con- 
sider the above as unequalled advantages— 
real selling points that your customers can see 
ata glance? Your discounts are worth while, 
a sizable profit in every sale. Write NOW for 
literature and prices to you. 





























LivingstonRadiator & Mfg. Co. 


304 West 75th Street 


New York City 


All Types of Radiators Built and Repaired 
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Stock L-A Spark Plugs and 


Sell Every Possible Prospect at a Profit 


No matter what size or style Spark Plug your 
customer demands, you can say, “Yes, sir, we have 
it,” and pocket the profit every time, if you carry a 
complete line of L-A Spark Plugs. 

With the L-A line you have a suitable Spark Plug for every 
type of gasoline engine made. 


L-A Spark Plugs give continuous good service day in and day 
out the year round. You gain the good will of a satisfied 
customer with every L-A sale. 


Get this Counter Case Free 


"..-A Spark Plugs 





Dealers every- 


where are finding 
that they double 
their sales and 
double their prof- 
its b ‘displaying 
the L-A line in 
this attractive 
counter case. 


It is finished in 
full mahogany and 
the finely litho- 
graphed display 
board sets off the 
8 best sellers to 
added advantage. 


This counter case 
is also provided 
with a compart- 
ment containing 
a carefully se- 
lected stock of 


in all styles and 
sizes. 


This feature en- 
ables you to serve 
your customers 
easily and quick- 
ly without loss of 
time or patience. 


The L-A counter 
case comes abso- 
lutely free to 
dealers ordering 
an initial shipment 
of 100 assorted 
plugs. 

Get in touch with 
our nearest 
ardware or auto 

supply jobber or 

write us direct. 


LOCKWOOD-ASH COMPANY 
1453 Horton Avenue 


Jackson, Mich. 


(5) 
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End Thrust 
oo A) BE be 


An Easy Way 
To Double Sales 


Sell two bumpers every time instead of one. Car owners are quick 
to realize that they need a bumper on the rear end just as much as 
on the front. 

And every car owner knows that it’s cheaper to invest a few dollars 
in bumpers than to buy a pair of new lamps and a new fender every 
once in a while, to say nothing of having the car tied up for 
several days. 

all cars. Ask your jobber about Gemco Bumpers, or write direct to 


GEMCO MANUFACTURING COMPANY 


672 SOUTH PIERCE STREET MILWAUKEE, WIS. 


Popular Automobile Accessories 


Gemco Bumpers pay a 
good profit on every 
sale. They are made on 
the correct End Thrust 
Principle, with channel 
or diamond bars, to fit 








part of our 


Leather Packed Short Pat. Marine line. 


BOWEN MFG. CO. 
AUBURN, N. Y. Write for full 


F) 7T onfhse Mors heat 
, sf a ii mae sent only a 


CATALOGUE ON APPLICATION 





information. 


Ask for 
Catalogue L. 




















COMPLETE ACCESSORY STOCKS 
DEMAND THESE GOGGLES 


The calls are many when you stock the new auto- 
mobile or shooting goggles which we manufacture. 
A flexible spring center piece prevents cutting and bind- 
ing behind the ears, the bows are covered with yellow 
fibre tubing, preventing metal from coming in contact 
with the skin, and they can be worn with comfort 
over glasses. 


Get our catalogs. For other styles, also workmen's 
goggles, order through your jobber. 


Chicago Eye Shield Co. 


2300 WARREN AVE. CHICAGO, ILL. 
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Written for You 















Just Write Us Today for Your Copy 
The Booklet Tells: 


Why springs break—and why 75 out of every 100 break at the center. 
How springs can be kept from my ee | and how Tuthill Titanics 
are used for more replacements than all other makes put together. 
They’re guaranteed forever against center breakage and for one 

year against breakage at any point. 


Springs are important. Your car is no stronger, no safer than its springs. The 
book tells how to dodge danger, annoyance, expense. Get it. Read it. 


TUTHILL tiranic SPRINGS 


No Center Bolt No Center Nib No Center Breakage 
which practically cuts the spring where the weakening center hole for the Arch strengthens the spring at the 
in two at the very point where in the short leaf sprin even center, and Titanic Springs are guaran- 
greatest strain comes. largerthan in the A TT teed forever against center breakage. 


Tuthill Spring Co.,' 760 Polk Street, Chicago 


See that Arch 








Finest Possible Delivery Service 


The Tuthill Spring Co. is known as favorably for its 
deliveries and service as the quality of its springs. Sixty 
distributors. Your distributor always is ready to make 
immediate shipment. His orders to us are filled the same 
day received. OUR NEW 1917 PRICE LIST is the most 
complete price list of springs ever published. 






This Ad 


Guaranteed forever 
Send for your copy of the booklet today against center 
breakage. 











Y pony ‘ar toy a 
send for the book. 




















Tear Out 


Write your name and 








Mie CHAINS 


Thais 
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Cycle ; 






















Chains 


“BIKE 
RIDERS” 


want 
Efficiency 
and 
Convenience 
“Chainolene’’ is the Arswer 


This attractive THREE-COLORED =< GRADY PHITE" 
DISPLAY BOX and TUBES will speed{up your lubri- ~~ 
cant sales. No Bicycle Show Case is up-to-the-minute 
without it. Get yours now. More bike riders this 
year than ever—here is the best service aid for 
“easier-riding”’ ever offered them. It’s a sure 
repeater—there is a big de- 
mand for it, and it’s 
highly profitable 
to you. (You 
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For Better 
Service 


To give your trade extra- 
ordinary servic: —sell them 
extraordinary plugs. 







Trucks, 
never saw a Tractors, 
rs Farm I mple ments, 
get or any Machinery Owners 
Pe using Chains or Sprockets need 
**CHAINOLENE.”’ 
How Much of This Business Can 
You Get in YOUR Territory ? 


Write Your Jobber Today or direct to 


Chainolene Mfg. Co. 


617-19 Fulton Street, Chicago, Ill. 









are extra big plugs — with 
extra heavy insulation and 
extra long life. 

Sootless multi-wound mica 
insulation has double 
strength. And Sootless pat- 
ented construction insures a 
gas-tight, oil-proof plug. 
Sootless Plugs area mighty 
good opener to steady trade. 
Sell them and see! 


TheOakes& Dow Co. 
16 Chardon St., Boston, Mass. 
































HARDWARE AGE 


Ghe ALLEN 


TIRE CASE 


March 1, 1917 


Your paint room floor should be free from 
a crust of paint—the crust is the paint you 
don’t sell. 


The Bowser Paint Oil Storage Equipment 
prevents all loss due to spillage and run- 
ning over of cans—over-measure—faulty 
measures—gumming—and evaporation. 


In addition, it keeps an accurate record of all 
paint oil sales and purchases. 
The loss in your paint room has cost you 
many times the price of the Bowser. 
Cut out this loss—Get your order in now— 


before the spring rush—You'll find that the 
Bowser pays for itself. 


S. F. BOWSER & CO., Inc. 


Fort Wayne, Indiana 


Sales Offices” in Representatives 
PtAll_ Centers Everywhere 


is just like everything else in your line— 
quality goods at fair prices always win— 
both for you and for your customer. 

The Allen Tire Case is the STANDARD be- 
cause it is—1. Made of highest quality enamel 
duck by men who “know how.” 2. Perfect fit- 
ting. 3. Has the patented watershed feature 
(making case absolutely waterproof). 


When in use the Allen Tire Case gives perfect 
protection to spare shoes—protects them from the 
deteriorating effects of sunlight, oil and water, 
and thus ensures greater mileage when the spare 
shoe is finally put in service. 

An air pressure gauge is a positive necessity to 
every motorist. You cannot “guess” the pounds 
pressure in the tube—you must KNOW. There's 
just one sure, certain, safe way and that’s to 
use the handy, accurate, reliable Allen Tyrometer. 


You can add an interesting, profitable accessory 
to your line by writing for our booklet and 
dealers’ price-list. 

There’s no time like the present—write to-day. 


Have you our 1917 Booklet? 


The Allen Auto Specialty Co. 


Manufacturers 
1926 Broadway 2007 Michigan Ave. 


NEW YORK CHICAGO 


Gs joe tire cases and air pressure gauges 








ALLEN 


Why don’t you cash in on the big demand 
for Locktite Tire Patch? It’s the original 
canvas-back patch and thousands of motor- 
ists by actual tests claim it to be superior. 
Anybody can use it—no heat or tools neces- 
sary, and we stand back of you on every sale 
with a money-back guaranty. We guarantee 
it never to leak, pull loose or burn off. 

Get our “100% Profit to Dealers” propo- 
sition. Invest only $12.00 and double your 
money. There are four sizes, $1.50, $1.00, 
50c and special $2.00 garage size. Now’s 
the time to write. Don’t push away another 
day’s Locktite profits. Write or wire for 
particulars, and remember we guarantee it. 


LOCKTITE PATCH CO. 
1022 Bellevue Avenue 
Detroit, Michigan 


Locktite Stay-Stuck Household Patch (sells for 25c) now 
ready for delivery. A necessity for every household and 
a big profit for you. Get discounts, 


pockr: _ 


TIRE PATCH 
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NATIONAL ADVERTISING 


Dealers’ Names Will Be Published Nationally 


As the next step in a great co-operative plan, we have now completed the fol 
lowing method for enabling the dealer to also participate in the Crew Levick 
national advertising to the consumer. 

A special assortment of Crew Levick Motor Specialties has been worked out, based on the 
average dealer’s requirements. 

This is known as “Assortment C,” and the name and address of every dealer who has ordered 
or who now orders this or a larger assortment before March 25th will be published in The 
Saturday Evening Post, issue of April 21, 1917. 

The 2,000,000 circulation of The Saturday Evening Post has been estimated to represent nearly 
ten million readers, and every order developed from this enormous number will be placed with 
the dealers listed. 

Have you received offer and proposition on “Assortment C’? You may not want to accept it, 
but you will not want to miss seeing it, at least, for this is the biggest piece of co-operative 
sales help ever offered the dealer. 

We offer to advertise YOU nationally. 


You will see how big a thing this is for you if you will mail the coupon below for details 


Crew Levick Company 
2227-51 Land Title Building, Philadelphia 











“Ea 
BP ONING io ot Wo 


re 


ce 

















GREASE-in- TUBES MOTOR OILS AND MISTORLEEN MISTOKLOTHS 
Quick. pt , ip GREASES Spray cleaner and finish Alw: ob 
handy, ininnstee anne . oe preservative A ways 3 ~ — for 
lubrication Highest car ane nands 
quality —<——Z 
for all === 
mia =| = 











Mail Crew Levick Company Name 
2227-51 Land Title Building — 
thi : Wile > $< ae 
8 Philadelphia Firm Name 


Coupon Gentlemen : 
Without obligation please 
for send me by next mail com- 
plete details of your plan to 


list dealers in your national ad- : Seats 
Details venlhen City ina State % » ee 


Street Address 
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Imperial Auto 
Folding Steel Chair 


No. 211 


The frame is made of the very best 
oval steel and finished in rich black 
japan. 

The seat and back rest are padded 
with felt and eepoteten tered in black 
waterproof art leath 

Built for strength 4 safety as well 
as convenience and comfort, and 
when folded occupies less space than 
any other seat. 

Adult size, seat 16” high. 

Child size, seat 12” high. 


Manufactured by 


IMPERIAL BIT & SNAP COMPANY 
RACINE, WIS. 


“MASTERPIECE 








SAMSON HORNS 


ELECTRIC AND HAND OPERATED 


Line Up That Profitable Auto Accessory Business by Pushing 
These High Grade Products 


Samson Tiger 
The only Shaft Driven Horn you can safely recommend to 
your trade. One of twenty models. 


ASK FOR LITERATURE AND DISCOUNTS 


SA iericate GlOCHr ic $0 wd sath Ses 
CHICAGO 


COMPANY 


Price: 
#3.00 to $15.00 
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CONVERSE 
LIPLE*T READ 
TIRE 


A 
OF MILEAGE 


The Road to Ruin 
is Paved With Bad 
Substitutions 


SOUND 


SPARTON 


SPARTON tro’ nm sereor 


Dispels all dangers lurking on curves and hills of 

earthly highways. Their use ensures ractical 

prepa seaacss for all road emergencies calling for 

warnin 

Regular cauipment for 42 High-Class Cars. Quality 

the Reason 

THE SPARKS-WITHINGTON CO. 
Jackson, Mich. 





KING 
“HANDY-CAP” 


FORD RADIATORS 


ELIMINATES ALL 
CAP TROUBLES 
SLIGHT PRESSURE AT BOTTOM OF CATCH 
RELEASES CAP. 
NO BURNT FINGERS—NEVER LOST. 


INTERESTING PROPOSITION TO 
DEALERS. SAMPLES POSTPAID $1.25 


PALMYRA MANUFACTURING CO., INC. 
PALMYRA PENNSYLVANIA 


Adams Auto Top Holder 


“‘Stops the rat tle—saves 
your top’’ 


Neatest — Quickest — Strongest 
Dealers everywhere will find a ready sale 
for this best of all Top Holders. An 
ornament to any car. No unsightly pre- 
jJecting arms, nor dangling straps. Can 
be installed in two minutes, and operates 
quicker than any other. 

Two sizes—%” holes for smal) cars. 
%” for large ones. 


Price, $2.00 per pair 


Write for discounts to dealers. 


ROCK ISLAND MFG. CO., Dept. B, Rock Island, Ill 











BANTAM 
Panel Running Board Mat 


Fig. 1020 
Enameled Steel Frame fastened to running board. 
Stiff brush cocoanut mat securely held in place. 
Instantly removable for cleaning. Keeps car clean. 
Prevents accidents by slipping. Packed in cartons 
of 12 mats. 


BANTAM MFG. CO , 64 Pearl St., Boston, Mass. 








America’s 
Leading 


Lubricants 


HARRIS 


RADE MARK -REG US PAT OFF 


OILS 
GREASES 


Hardware Dealers 


Who handle these pure Products are 
reaping the reward from selling 
Quality Lubricants— 
A LITTLE GOES A LONG WAYS 
AND EVERY DROP COUNTS 


A. W. HARRIS OIL CO. 


326 So. Water St., Providence, R. I. 
Branch—143 No. Wabash Ave. 
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Also 
Order By 
the 
Car-Load 
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Th 


READ! 





BIGELOW & DOWSE CO. 
Hardware and Cutlery 
229 Franklin St. Boston, Mass. 
Feb. 3, 1917. 
THE WONDER-MIST CO., 
261 Franklin Street, 
Boston, Mass. 
Gentlemen:— 


Not alone from the manufacturers’ 


standpoint, but also from our own 
and that of the Dealer's, we are con- 
vineed, through a result-proving per- 
iod of exhaustive and comprrative 
tests that today WONDER-MIST is 
the dependable standard polish 
Therefore, it is only a just opinion 
that the actual efficiency of WON- 
DER-MIST supported by your policy 
of widespread and comprehensive 
publicity, will continue to produce 
repeat orders, which prove an ever 
increasing demand for your product. 
ours very truly, 
BIGELOW & DOWSE CO. 
Dict. JFM. Per]. F. Miller. 











6 Glakedl Seer Pilih 


Bigslow © Dowse Co. of Boston. You all know them, 
Ever conservative, but with their weather eye always open 
to new merchandising possibilities. 


They knew the big demand for such a product as Wonder- 
Mist. And they quickly convinced themselves that Wonder- 
Mist surely and profitably answered every demand. That 
their judgement was right is evident, both from their car 
load order just received by us and from their letter reprinted 
herewith. Read It. 


The Sensation of the Trade 


Dealers from Coast to Coast are fast learning that Wonder- 
Mist really is “the dependable standard polish. 


Our comprehensive publicity is creating | a tremendous 
demand. And the merits of Wonder-Mist itself makes 
repeat sales positive. 


Your margin of profit is generous—our special dealer’s 
proposition appeals and there is not a reason in the world 
why you too should not be enjoying good sales and’ good 
profits from Wonder-Mist. You can if you will— 


Order Today— Your 
Jobber Can 
Supply You 





THE WONDER-MIST Co. 


BOSTON 
261 Franklin St. 


NEW YORK 
1789 Broadway 


CHICAGO 
140 N. Dearborn St. 
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OW is the time to get 
ready for the coming of 
the fly. 


You will want a supply of 
McKinney Screen Door Sets Do your customers have good luck with 
—No. 1749 and No. 1751—to Chicks? It’s almost entirely a question of 
proper hatching. 

If it’s a good machine—properly heated, 
properly regulated and properly ventilated— 
the chicks will start with a good constitution 
instead of coming out of the shell half dead. 

Every time you sell a Queen Incubator you 
sell Strong, Sturdy Hatches that Live and 
Grow. 


meet the demand for depend- 
able screen door hardware. 


Order now and be on the 
safe side. 


We have a wonderful value in the Queen 


McKinney Manufacturing Co. Brooder Stove. Just ask about it. 


PITTISBURGH, PA. QUEEN INCUBATOR CO. 


1081 North 14th Street Lincoln, Nebraska 


Salis Mili, us eg a rN ae ba oo — Peng ae % 
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THE DIXON LAWN 


Sell ‘‘Cleveland 


Grindstones”’ 


Made in five sizes—i12 in., 14 in. 16 in, 
18 in. and 20 in. 


Patent Thrust, Ball Bearing, Guaran- 
teed in Every Way, and Dust Proof. 
These stones are made of GENUINE Both the upper and lower knives are 
Berea and Huron rock and are the stand- crucible steel. Wheels are 10 inches high 


a: : : and the gear is on the inside rim of the 
ard by which all grindstones are judged. wheels, giving great power and speed. 


We operate the only quarries producing The reel knife is 62 inches in diameter, 
this stone, which is only one of the many has four blades. The lower bed kzife 


o . is crucible lip steel fastened to floating 
factors that make “Cleveland Grind- knife bed. This bed knife bar rests on 


stones” superior to all others. tie rod that holds the back-ends of the 
Sell them and be convinced. mower rigidly together. 


Catalogues. Send for Agency. 


THE CLEVELAND STONE CO. CLIPPER LAWN MOWER CO. 
LEADER-NEWS BLDG. CLEVELAND, O. DIXON, ILLINOIS 




















March 1, 1917 HARDWARE AGE 








ONLY 


DOUBLE ACTING 
SPRING BUTT HINGES 


have the weight-sup- \\ Fi I NG S 
porting bearings cor- 

rectly located to Nl MD M 

: | r. Dealer 

liberate the action of TAKE A SURE ROAD TO 


the springs, reducing WS BIGGER PROFITS 


breakage and increas- 
ing spring power, via “SOSS LI N E” of Invis- 
preventing unequal S the ible Hinges 
wear of the barrels, = They have all the good qualities of the old- 
and giving practically : fashioned hinge. 
unlimited durability. Will carry any door up to 1000 lbs. 
Can be used in all manner of openings from 
° ° jewel case covers to bronze entrance doors. 
Bommer Floor Surface Spring Hinge Carpenters or anyone who can bore a hole can 
install Soss Invisible Hinges. 
Has Release and Holdback Features and Samples, Specifications and Prices upon request 
Ball Bearing and Alignment Device Write for Catalog H 


Suitable for either double-acting or single-acting doors TH E SOSS MF G. COMPAN Y Q A Q 








The most durable hinge of its type; holds the door uch een 
~ i LOS ANGELES, 224 ¢ al Build: 
open when swung to 9o degrees. The spring-action can SAN FRANCISCO, 104 Hansford Bldg 
be entirely released so door will swing free, with- MINNEAPOLIS, 3416 ad Avenue, South a — & - 
out spring-action, by inserting a wire nail (when we Tp ee he 7 = : 
the door is open) into a hole provided in the side J. E. Beauchamp & Company — a 
plates. The spring- Montreal, Canada ——— } 
action can be restored ' 
by withdrawing the | 
nail, 


No. 18 Type . N 104 
BOMMER BROTHERS, Mirs., Brooklyn, N.Y. . 
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Bu mpers 
_ That Stand 
_ The Bumps 


Reliable, Prof- 
itable and Quick 
Sellers. 

Get our Prices 
and we will get 
your business. 


(Patented) 


t 


THE CHAMPION 
cine -loor Hinge 


This handsome hinge of few parts has 
the “call,” and deserves it. 





The entire weight of the door rests on 
a ball bearing and allows the door to 
swing freely and easily without jar or 
noise. 








The 
Shelby Spring 
Hinge Co. 
SHELBY OHIO 


UE 


And all a carpenter has to do to attach 
this hinge, is, simply saw out a rectan- 
gular piece at the bottom corner of the 
door and make a slight mortise for the 
strap ends of the hinge. No wonder 
It sells, 


Send for our Catalog of Profitable 
Hardware Specialties. 


The Champion Hardware Co. 
GENEVA, OHIO 


HUMANA AINA 


ONUNNUGALSSINNASEAUARURAT EMOTE ATEN HEN 


) 


2 








No. 6 ~ No. 4 
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Screen Guard Bracket 


Highly Polished Brass 
for % inch Rods 


No. 6735 
For Single Rod 


No. 6734 
For Double Rods 


No. 6733 
For Triple Rods 


Prices on Application 
BERBECKER & ROWLAND 
MFG. CO. 
Waterville, Conn. 


JULIUS BERBECKER & 
SONS CO. 
208 North Fifth Avenue 
Chicago, III. 











te 


Bargain Clothes 
Line Sells to the 


Average Class 


We mean just this: 99% of your 
business comes from the “common 
people,” so called. They demand 
low-in-price articles. 


As far as good material and careful 
workmanship are concerned you'll 
not find a better article than our 
Bargain Clothes Line. Best of 
all, it gets hot on the trail of com- 
petition. 


Early orders get early trade. Lay 
in your supply at once. 


ESTES MILLS 
SS. 


FALL RIVER - - #£=MA 
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1 The Waterproofing Compound 


| that has stood the test of ages 
J UST the thing for calking 


seams 
small. 
shipbuilders. 
closes cracks 
surfaces. 


in vessels large or 
Used extensively by 
Seals opened joints, 
in wood and metal 


Mends roofs, gutters, cornices, flashings, chimneys 
and skylights. 

In big mouthed cans—one pound and up. Sells like 
hot cakes. The dealer’s profit is 
good and the turnover is quick. 


Write today on your business 
stationery for free sample can 


THE PHILIP CAREY COMPANY 


222 Wayne Ave., Lockland, Cincinnati, O. 


Which Flod Would 
You Rather Carry? 


If you had to haul mortar for a living 
you certainly wouldn’t want to carry a hod 
that dripped water all over your shoulder. 


You would choose a Never Drip Steel 
Hod with its one-piece ends. You would 
go whistling on your way while the other 
fellow sulked. 


There are lots of hod carriers in your 
town who are bearing the discomforts of 
carrying leaky hods simply because they 
have not been shown the sensible and better 
kind. 


This open field of profit is yours for the 
asking. Write us at once for details. 


Che Cleveland Wire Spring Co 
Cleveland Ohio 


a, 
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PUMPS 


The Deming line is a complete line. It 
covers all kinds of pumping 
equipment from the pitcher spout 
pump and the little bucket 
sprayer, and hydro-pneumatic 
water systems, to the ponderous 


power pump. 


Our 360-page new 
General Catalogue 
contains descriptive 
details of more than 
a thousand styles and i 


sizes. Write for your 















Fig. 516 





= Special” Fig. 281 
_ ool force copy to-day. ** Peerless” 
pump hand pump 





THE DEMING CO., Salem, Ohio 
Hand and Power Pumps for all uses. 


GENERAL AGENCIES 
Chicago: Henion & Hubbell 
Pittsburgh: Harris Pump & Supply Co. 
New York: Ralph B. Carter Co. 
Buffalo: Root, Neal & Co. Agencies in all Principal Cities 
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Our Latest 
No. 17 
for 1917 






Full of Valuable Information 
on Tools 


Sent You Gratis on Request 


IMPORTANT 


Is your name on our distrib- 
utors’ list for inquiries in 
your territory? if not send 
itin. it may mean consider- 
able to you. 





MATHIAS KLEIN & SONS 


Tool Manufacturers 


Canal Sta. 21 Chicago 























- Encourage Him 


Some bright boy in your store is show- 
ing a keener desire to know about the 
goods around him than is usually 
found in youngsters. 


This boy is of the stuff that makes 
real merchandisers. Properly tutored, 
he'll develop into a big, broad-gauged 
man able to lift many of the burdens 
you now carry. 


Encourage his continued interest, 
add fuel to his ambition and make 
him more valuable generally, by giv- 
ing him a personal subscription to the 


Hardware Age. 


In many cases a Hardware Age sub- 
scription has been an important fac- 
tor in bringing boys from the ranks. 











Sells at Sight 


Dupont, Ballistite or Schultze Powders are known 
EVERYWHERE—they sell at sight. Shooters know 
Dupont Powders are right. The name Dupont 


Ballistite or Schultze 


On the Top Shot Wad 


or on the box label is a guarantee of powder 
superiority. 

Dupont Sporting Powders are widely advertised, 
sell idle and always satisfy the most critical 
customer. 

Specify Dupont, Ballistite or Schultze—Smokeless 
and Dupont Black Sporting—the powders which 
sell at sight. 


E. I. DuPont de Nemours & Co. 


Powder Makers Since 1802 
WILMINGTON, DELAWARE 
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The Neverip Stitcher 


The greatest invention with which the un- 
skilled man can repair leather goods or any 
heavy material. 


A Miniature Sewing Machine 


Packed % dozen in attractive counter dis- 
play box. 


Marc! 1, 1917 





A TIME AND MONEY SAVER 


Show cards and circulars in 4 languages. 
Foreign and domestic trade solicited. 


WRITE FOR PRICES 


Stewart-Skinner Co. 


420 Herman St., Worcester, Mass., U.S.A. 














Garage Set No. 4 


A Necessity for 
Every Car 


Garage Set No. 4 is a motor accessory that will 
never stay long in stock. 


It provides an Ideal Motor Double End 
Wrench Set which fits all U. S. and S. A. E. 








Standard Bolts and Nuts up to 34 inch. 


Ask your jobber about this and other Mossberg 


specialties. 


Frank Mossberg Co. 


ATTLEBORO, MASS. 




















The Kind That Sells 


No 
Write [for 


Every ship carpenter knows this axe. 
dead stock if you have this one. 
Special Catalogue today. 


THE L. & I. J. WHITE CO. 
125 Columbia St. Buffalo, N. Y, 











WE MAKE THEM ALL 


Wy) ALL STEEL HAME CHAINS PATENTED 


PREMAX 


Work Easily. 
Never Yield, 
Slip or Break. 


Always Reli- 
able. 


Simple 
Practical 
Durable 


NIAGARA FALLS METAL STAMPING WORKS fleriiore Speciaitics 





DODSON 
Can be hitched 
and unhitched in 
much less time 
than a leather 
hame strap. 


FOUR STYLES TO CHOOSE FROM 
ONLY ONE QUALITY—THE BEST 


MOST POPULAR, HANDSOMEST, MOST CONVENIENT AND BEST SELLING HAME CHAINS ON THE MARKET 


ZENITH 


Stronger 

and in every 
way supe- 
rior to any 
leather 

hame strap. 


LOOPLEVER 


Simple and rapid in 
operation, the sim- 
plest and most con- 
venient lever hame 
fastener made. 

8-129 


NIAGARA FALLS, N.Y., U.S.A. 
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SNELL’S Augers and Bits 


> SEND FOR CATALOG AND TERMS 
i All Sizes, Kinds and Styles of 
Augers and Bits 


Stock that Moves 
and Pays 


SNELL MFG. CO. 
FISKDALE, MASS. 
Selling Agents: JOHN H. GRAHAM & CO., 113 Chambers Street, New York 


















If You Are Fighting for Porter’s 
That Hack Saw Trade “New Easy” 


You Can Win with the “Ster- | BOLT 
ling” Hack Saws and Blades CLIPPERS 


If there is a duel on for the hack-saw 
business in your town your store can win 
by wielding the 


“STERLING” Hack Saw Blade 





Hardware dealers will 
find a big sale for these 
Bolt Clippers. 





While made primarily 


No line can match ours for the una- to trim carriage makers’ 
nimity of our quality and the diversity bolts and rivets, they are 
of our design. now used in almost every 

“Sterling” Saws—Hack. metal-working trade. 


“Sterling” Hack Saws. 
“Sterling” Hack Saw Machines. 
“Sterling” Hack Saw Frames. 


All parts interchangeable — all 
made to fit perfectly. They are hand 
tools with power tool efficiency. A 
size for every need. Liberal profit. 


Send for Booklet and Discounts. 





Diamond Saw and Stamping Works H. K. P orter 


357-361 Seventh Street 


BUFFALO NEW YORK EVERETT MASS. 





























peorent t errors and save time. The foot numbers are in the most convenient position, 
beth horizontal and vertical measuring. 


Other exclusive features, such as KECO finish Gee, quacd apninet susting 
Sees Sane ee, insure satisfied customers { aw Ry 
apes. 


Ask for our Trade Price-List of Measuring Tapes No. H 1398. 


KEUFFEL & ESSER CO. 


NEW YORK, 127 Fulton Street | General Office and Factories, HOBOKEN, N. J. 


CHICAGO ST. LOUIS SAN FRANCISCO MONTREAL 
516-20 S. Dearborn St. 817 Locust St. 48-50 Secend St. 5 Netre Dame St. W. 


Drawing Materials, Mathematics! and Surveying Instruments, Measuring Tapes 
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GIFURCATED RIVETS 


Established 


TO ; 


TUBULAR RIVETS 


Eighteen Eighty-low 


Main Office and Factory 


JUDSON L. THOMSON MFG. CO. f } 
Wakham, Massachusetts 


Bifurcated and Tubular Rivets, Motel Specialties and Rivet Setting Machines 
Write fer Cataleg and Prices 











HIGHEST QUALITY 
REASONABLE PRICES 


SATISFIED CUSTOMERS 
PROFITABLE SALES 


UNION 
tte eee ANY 


NR ACITSFoois. Ob Ua 
: Cc 6 U.S : A: af 


“RANGE, MAS 
aos 
Successors te 
Union Caliper Co. 
Bates Mfg. Co. 
Tool Business of Hill Standard Mfg. Co. 


MANUFACTURERS OF 

CALIPERS DIVIDERS 
‘ Ts, CENT 
TEMPERED STEEL RULES 
COMBIN NATION S VARES, 

KS, 


HACK SAW FRAMES, KEY SEAT RUL 
EAD GAUGES. THICKNESS GAUGE: s. 


TAP WRENCHBS, 
NTER PUNCHES, 


wnat ay of Tool Holders for 


Getting Threedig,» K ace ‘seating, ma, Lathe. Dogs, Drill Holders, 








selling Ag nt ester & Co., 74-76 Murray &t., 
N. Y. Oity; 84 N. Clinton St., Ohicago, Ml. 


If there are 


Paving Cutters 


in your vicinity 


you will be interested 
in our Bulletin on 


Paving Hammers and 


Tools 
Shall we send it? 


TROW & HOLDEN CO. 


Barre, Vermont 
Stone Working Tools and Supplies 


Southern Sales Agents, The Tool Company, 
58 Marietta Street, Atlanta, Ga. 
cifie Coast Sales Agents, Eccles "& Smith Co. 
Sen Francisco, Los Angeles, Calif., Portland, Ore 








BLACK DIAMOND FILE WORKS 


ESTABLISHED 1863 


Twelve Medals of 
Award at 
INTERNATIONAL 


Expositions 


“a 


INCORPORATED 1895 
Special Grand Prise 
GOLD MEDAL 
Atlanta, 1895 


Cepy of Catalegue will be sent free te any interested File User upon application. 


G. & H. BARNETT COMPANY 


Philadelphia, Pa. 





Owned and Operated by Nicholson File Co. 








| | Parker’s Double Swivel Vise 


appeals to Tool Makers instantly. Operator is saved the usual 
bother of removing the work from the vise jaws. It can be 
swiveled on base or turned in barrel, without even touching the 
Vise Screw or Lever, and is held in position by a turn of the 
tightening studs. 

Made with Parker’s Solid Steel Bar Slide Strengthener—a 
Patented Feature found on no other vise. The Tool Steel Jaw 
Faces are removable and renewable. 





PATENTED JAN. 2, 1906 Always a big seller. Send for No. 5 Vise Catalog. 


The Charles Parker Company N. Y. Salesroom, 32 Warren St. 


Factories - Meriden, Conn. 








WHITAKER -GLESSNER 
COMPANY 


Manufacturers 
BILLETS, SLABS, 
SHEET BARS, 
BLUE ANNEALED 
SHEETS, BLACK 
and GALVANIZED 
SHEETS AND 
FORMED ROOF 
INGS. 


ho 


THE STEEL FRAME 


is designed to withstand the 
usual abuse that is so fre- 
quently applied to pipe 
wrenches, reinforced at the 
points where the strain is 
concentrated. The springs 
are full of life, permitting the 
wrench to release its hold 
quickly. 


F.E. WELLS & SON CO. 
iGreenfield, Mass., U.S.A. 


PORTSMOUTH PORTSMOUTH 


= 
= ill 
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TheDavid Maydole Hammer Co.. Norwich. NY..U.S.A 
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CxicacQ—— 
SPRING BUTTS 
REPUTATION 


The Chicago “Triplex” Spring Butt has characteristic features oi 
recognized merit, handsome in appearance and dependable for the most 
severe requirements. 

This article has a reputation and selling force which commands the 
trade and your stock should be complete. 


Chicago Spring Bult Company, SO 
CHICAGO NEW YORK \e2/) 


Send for Catalogue H 32 











“BOOST” YOUR SALES{ ===. 


Here’s an outfit that will almost take the place of 
an extra clerk—and the cost is surprisingly low 


A dozen fine screw drivers—four 4-inch, four 5-inch, four { 
6-inch—in an attractive, well made, hardwood display stand. 1 4 i) af dl fil | : 
This “Silent Salesman” is handsome enough to sell ordinary hj Nj f pepe 
screwdrivers “on sight,” and the Reliance driver is far from LT, 
ordinary—it is extra good. x : 
Rubberoid handle, nickel-plated ferrule and a blade tempered if if ae al 
like a sword. \a | ve \esQ8 
If your jobber does not handle them, write us. aT | 


THE BRIDGEPORT HARDWARE MFG. CORP. 
BRIDGEPORT, CONN. 


3) 
” 


























Will YOU Answer Inquiries From Our Prospects? 


We are willing to send you all letters we get from your territory in our 
introductory advertising campaign for the E. & S. Power Hack Saw. It’s 
a new thing—built on a new principle. Built to meet the demand. 
Popular price —liberal dealers’ dis- 
count 
Try this seller for a year. If it does 
not ‘‘go,”’ return stock to us for refund 
of your money. We make all sales 
good. No responsibility for you but 
the selling. 





Will you co-operate? Write us now 
for full details of our saw, together 
with price and discount terms. 


No Driving No Ogpassting 
ode 


i Ellis- Smith Mfg. Co. 


221 Niagara St. Buffalo, N. Y. 




















Iron Grindstone Frames 


Especially salable to manufacturers, farmers 
and carpenters. Made of best quality cast iron 
with babbitt lined bearings, adjustable tool rests, 
truing attachments and water guards. In four 
styles for stones from 14 to 42 inches in diameter. 


Get full particulars from Catalog 31 
ATHOL MACHINE CoO., ‘ukss’ 
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STANLEY JOINT FASTENERS 


FOR MAKING STRONG 
AND TIGHT JOINTS 
IN WOOD WORK 
PACKED TO MEET DEMANDS 


100 to box. 500 and 1000 to bex. 
And in bulk 














No. 3315, Saw Edge New York wy 
See page 105 Parallel Corrugations 100 Lafayette Street 73 E. Lake Street 














Increase Your Sales Voltage 


There’s a break in the circuit if you do not stock these 


Taylor American-Made Compasses 


Our advertising is lining up the outdoor people. Can you fit out their kits 
when they ask for a Taylor Compass? Here is your customer—the automobilist, 
traveler, tourist, motor-boater, fisherman, hunter, pedestrian, cyclist, boy scout, 


Ne. 9030 camper, sailor, woodsman, guide. Sell them Taylor Quality Compasses 


sells for 61,50 ORDER A SAMPLE ASSORTMENT 


of eight different Compasses: Leedawl, $1.00; Magnapole, $1.50; Flodial, $1.50; Litenite, $2.00 Me. 3017 
Gudawl, $2.00; Aurapole, 92.50; Meradial, $2.50; Ceebynite, $3.00, fitted in velvet lined, easel-back Ceebynite 
tray, 8” x 7%”, for show case, counter or window display. WRITE FOR TRADE DISCOUNTS. Sells for $3.00 


Taylor /nstrument Companies ROCHESTER, N. Y. 
Makers of Scientific Instruments of Superiority. 














NEW “Semco” PUNCH 


MANUFACTURED BY 


eco Smith & Egge Mfg. Co. 


PATD OCT 20 19I4 


BRIDGEPORT, CONN., U. S. A. 


Send for This SIX TUBE REVOLVING DRIVE PUNCH will perforate a hole 
. through paper or leather, nearly the full length of the tube’ at any point on the 
Puts the prices material you desire to cut, which is a feat that cannot be executed with the ordi- 


y nary punch. 
Eole where The “SEMCO” is made of Cold Rolled Steel, nicely nickeled, the tubes from 
you want it Special Drawn Carbon Steel Rod, and each one finely tempered 
Packed in individual paper boxes and one dozen in a container box 


“SEMCO”’ signifies QUALITY, BEING THE ABBREVIATION FOR THE SMITH & EGGE MFG. CO. 














GALVANIZED MALLEABLE 


BOAT HARDWARE 


We make our own castings—do our own galvanizing—handle everything from 
the pig iron to the finished product. 

You'll find our Folding Anchors, Row Locks, Boat Hooks, Belaying Pins, Boat 
Cleats and Clothes Line Hooks very good sellers. 
wae" stand behind everything we make with a guarantee which protects you 

ly. 


Send for catalogue which shows our Complete Line. 


MALLEABLE IRON FITTINGS CO., Branford, Conn. 
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Means Money 
To You! 


You'll find this mark on every genuine PROTECT-A- 
LITE Safety Wire Gas Globe, the mark of perfect satis- 
faction that insures easy sales, No gas fixture is com- 

lete without the protection that these globes afford. 
Neither is any hardware stock complete without fem, 


The Safety Wire Gas Globe Company 


Columbus, Ohio 


THERE IS 50% 


more profit in selling 


The White Mop 
Wringers Am 


than on the aver- 
(a 


age goods in your 
= 


Store, be cause 
White Mop Wringer Co. 


money quickly. 


you can turn your 
FULTONVILLE, N. Y. 











Bells and Toys 


Hand, Door, Cow, Team, House, 
Call, Tea, Sleigh Bells, etc. 


Sterling Toy Builder 


the new construction toy; also 
a large line of Iron and Floor 
Toys. 

Send for catalogue and 
prices 


The N. N. Hill Brass Co. 


East Hampton, Conn. 





SMELTO 


A man’s broom, heavy and 
durable, for smelters, mines, 
wharfs, ships and industries 
of all kinds. 


Note the heavy wire bands 
and over-size aroma Han- 
dle — counter-sunk — made 
from selected broom corn 
fibre and split rattan. 


This long wearing broom 
shipped to all parts U. 8, 
Freight prepaid on 3 dozens. 


Special price on Quantity 
orders. 


ee ae Lee Broom & Duster Co. 
LINCOLN - NEBRASKA 




















Style L Cabinet made of wood in beautiful mission 
finish with samples attached to theffront. 


Weal he) 


This $15 assortment (150—10c Pkts.) on your counter will sell 


Moore Push-Pins 


Moore Push-less Hangers 
Meore Push-Pin Co., 116 Berkley Street Philadeiphia, Pa. 





The Victor Dryer Company 


Successors to 


The 
R. W. Robi 


Manufacturers of 


THE VICTOR 
IMPROVED ROLLER BEARING CLOTHES DRYERS 





The most durable and 
easiest working dryer 
on the market 


AGENTS 
WANTED 


Worcester, 














An “Acme” 
Won't Cut 
the Carpet 


A large, smooth, hardened steel ball re- 
volving on opposed ball bearings within a 
cup-shaped shell allows the ‘‘Acme’’ Caster 
to roll freely in any direction. No axles, 
horns or rivets to tear carpets and rugs or 
to mark the floor. 


Brass, nickeled, and galvanized finishes. 
PRICE THEM 
THE SCHATZ MFG. CO. 
POUGHKEEPSIE, N. Y. 
Agents: J. C. McCARTY[& CO., 29 Murray St., N. Y. C. 











No Wonder 
It Sells 


It’s indispensable to any one using 
a milk bottle. Separates the cream 
from the milk in an instant. Any 
body can operate it. 

The So Ez Separator will be used 
every day. Every home needs two— 
a pint and a quart size. You can 
make a good profit on them. Write 
for details. 


HANDY MFG. CO. 


209 Schultz Building 
Columbus, Ohio 


CREAM 
SEPARATOR 











March | 
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2" Henry M. K 
established 1860 sti 


Steel 


Line 
on the job 


All sizes, % to 8 
in, This actual 
size of * 11/16, 
1% and 1% in. 


Steel and Brass Snaps, all sizes, % to 3%, fa This 
eat actual size of No. 4 Swivel Snap, 1% ts 
Brass and Silver Plated Candlesticks, Ball and Fancy 
Key Kings, Furniture Trimmings. Giass Knobs, 
Giass Prisms, Andirons, Fenders, Brass and Carved 
Oak ‘wr US inne 

i 8. WS, importer and Jobber, Baltimore, Md. 

















SIMPLEX 
aie liatne 


That You Can Sell 


Because they are strong, dur- 
able, sanitary, accessible, of high 
vacuum powers, of perfect econ- 
omy, and profitable 

Send for our circulars and 
prices. 


Simplex Vacuum Mfg. Co. 
1729-39 Philip : t., Philadelphia, Pe. 

















eliable turdy 
eading tandard 
QUALITY BICYCLES 


List Prices $25 to $50 
Models to Suit Boys and Girls 
READING CYCLE MANUFACTURING 
COMPANY, READING, PENNSYLVANIA 


OUR DEALERS PROPOSITION VERY 
GET NEW NINETEEN-SEVENTEEN 











ATTRACTIVE 
CATALOGUE 





is being 
advertised 
to millions 
All inquiries 
are turned 
over to our 


dealers. 


Write for 
quotations 
NATIONAL 
SWEEPER CO. 


57 NORWOOD ST., TORRINGTON, CONN. 

















HARDWARE JOBBERS 


The “SUPERIOR” Balers have maay 
points of superiority over all other Balers, 
which are easily showm in our iNustrated 


reular. 
The 3 ~~ 80 tap ny a Baler is the 
o is th 


ator, has “ 
encircling entire Baler and contains more 
baling ce than Balers sold at higher 
Prices. large capacity in which _ 
wm the > Balers enables us to 
good quality for the money. be 
ao statements are verified by thousands 
and thousands of satisfied customers. 
Order from your jobber, or if he is unable 
supply you — us vied nt of job- 
Oo can supply you an ‘ormation 
service bulletin as to how to obtain highest prices for 


paper. 
G. WENZELMANN 
Prop. Galesburg Paper Press Factory, Drawer 49, Galesburg, Ill. 


Bestrac 
Sells Whips 





It holds from % te 3% grate of whten and S> 
yer them so prominently that customers can't 

them. It’s made right—holds the whips by 
the te and keeps them perfectly stroight—just 
as they come from the factory. The whips can't fall 
out——they are always right ore people's eyes. 
‘Seeing is buying!"" The 

Best Portable Revolving 
WHIPRACK and DISPLAY STAND 

has proven time and again that “‘whips so well dis- 
played are half sold." It also has’a revolving sheif 
for displaying oils, grease, soap, dressings, powders, 











linaments, gall cure, combs, brushes, . It is 
enameled black and attractively painted with Gilt 
Trimmings. Made entirely of steel and iron, bolted 

and clamped together. Will never wear cut. 
Adjustable from 8 ft. to 9 ft. 10 ins. high. 

a — | me 145 lbs. Write us for Cata- 


JOHN. 1 “BEST a "sons 
Gaiva, Illinois, U. S. 











Hardware Agents Wanted 


We manufacture everything from 
dependable hand fire extinguishers to 
large chemical engines and chemical 
tanks for fire department service. 


There’s good profit in 

being our agent. 
We carry the 
stock. Write 
us for cata- 
log and spe- 
cial hardware 
discounts. 





F you do not order 
gt. of our Eclipse 
Nail Bins and one of 
our Eclipse Bolt Cases 
you will surely regret it 


There is no other device 
ever invented so perfect 
in every particular. Try 
one of each. If you do 
not like it you can re- 
turn it, 


Send your order at 
once to 


Eclipse Mfg. Co. 


Wellston, O., U.S.A 
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A PROFITABLE SAFETY DEVICE 


The wind is treacherous. A swinging garage door 
is dangerous. 

A bent mud guard, a broken lamp or radiator hurte 
eustomer’s ketbook just as much as personal Lafecy. 
SAFETY ST—He must take certain precaution te protect 
bimeelf, and so he must do with his machine. 


The Griffin Garage Door, Holder with 


No. 1914—Patented Tungsten 
s a simple, strong, serviceable article designed expressly te 
HOLD THE DOOR OPEN. The only practical article ever 
placed on the market. Just throw the door opem ia the er- 
dinary way and it stays there, firm. 
Get ready to demonstrate; there’s money in it fer you 
M 


ade by 
“HE GRIFFIN MAN’FG CO. 


37 W Street 17 E. Lake Street 
Narvom Ste ERIE, PA. ghee 








Consolidated Electric Lamp Co. 10 Silvan St., Danvers, Mass. 








HAVE YOU ORDERED YOUR STOCK 
OF VLCHEK VALVE LIFTERS? 











Don’t delay longer as the demand is growing rapidly 
and you should be getting your share of this business. 
Every man that works on an automobile will buy one. 
Sell him now. 


THE VLCHEK TOOL CO. 
Cleveland, Ohio 
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The Hardware Merchants’ 
Card Index Record _ 


A thousand live mer- 
chants throughout the 
country are saving energy, 
time and money using 
this complete system. Let 
us send you our little book- 
let telling how to use the 
Card Index Record in in- 
creasing your profits. 


HardwareAge Book Dept. 


231-241 West 39th Street, New York City 





Please send information regarding the 
Card Index Record 
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One Point of J. B. Scales 
Superiority 


( of the reasons why J. B. Scales lead the 
maret today is the fact that they not only meet all 
the law’s require- 
ments of accuracy, 
but even exceed 


them 
Jacob Bros. 


na oi all 
‘ f “= “ 
Co., Ine. . 


78 Warren St., New York 
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Perfect Clinching 
Hose Coupling 
















oer ewres ee 


Brass Body and Galvanized Steel Clamps, 
Complete in one article. The Lowest Priced 
Quality Coupling on the Market. Also fur 
nished in all brass, It makes a Strong, Tight 
Job—as Neat as a Faetory Inserted Coupling 
Special Clamp Construction Prevents Cutting 
of the Hose. 
Send for Catalogue of Hose Accessories. 


L. R. NELSON, PEORIA, ILL. 


Exclusive Licensee Under Patents 











COLDROLLED STEEL 
BOX STRAPPING 


300 feet to a coil. 20 coils in a 
case. Great Tensile Strength. 
No Sharp Edges or Rivets. 
Write for Catalog. 
Manufacturers of 
Flexible Steel Door Mats, 
Corrugated Fasteners 


ACME STEEL GOODS 
COMPANY 

Acme “Dot Embossed” 2840 Archer Avenue, CHICAGO 

Atlanta, Ga. New York City San Francisco Montreal, Quebec 




















Safety Fuse 


Ensign-Bickford is the ORIGINAL safety 
fuse—tested and tried by time and experience. 


Barnes’ Spraying Pumps 


A Complete Line of Efficient 
Spraying Outfits for All Pur- 
poses. Their special 
features will appeal at 
once to the prospec 
tive customer, thus making 
them easy to sell, which gives 
an advantage to the dealer who 
handles the 






Barnes’ Sprayers 


Write for Spraying Pump 
Catalog and Special 
Prices 


The Barnes Mfg. Co. 


550 North Main Street 
MANSFIELD, OHIO 











The Storm King 


Lantern 


WIND AND RAIN PROOF 
250 Candle Power 


Operates 15 hours on one quart of gaso- 
line or kerosene. Automatically cleaned ; 
cannot clog. Can be turned high or low 
Will stand more rough usage than the 
ordinary lantern and has no wicks to 
trim, no chimneys to wash, ne smoke, no 
smell and*no dirt. Just the thing for 
farmers, dairymen, shows, fairs, sports- 
men, motor boats, construction work, 
railroads, etc. 

The Storm King weighs 3% pounds net 
and is 14 inches high Put up in single 
cartons. A sample will be sent on trial 
to any rated dealer. Order a sample to- 
day, or send for further particulars. 


National Stamping & Electric Works 
416 S. Clinton Street, Chicago 














You Get the Biggest Return 


in all the desirable elements of Hose 
Service when you buy ‘““‘YERDON’'B’’ 
CAST BRASS HOSE BANDS. 

Made of a Special RUST-PROOF, 
composition metal, exceptionally 
strong and durable, they hold the 
hose firmly with a double, all-round 
‘“‘grip’’ assuring a permanently tight 
connection. They can be used re- 

tedly and will be right on the 

b doing Efficient work long after 
others are scrapped and forgotten. 

ALL sizes for hose “ 0. D. up 
to the largest Section Hose. Most 
satisfactory on automobile hose con- 
nections. Made in Fort Plain, U. 8. 

Used everywhere. Unequalled by 


any. 
We solicit your stock orders. If 
you don’t know them write for sam- 


ples. Both Home and Foreign trade 
supplied. 


WILLIAM YERDON 
FORT PLAIN, N. Y. 











BOX 102 

















“HOLD 
FAST” 


Ask your Jobber 
ONE YEAR 

GUARANTEE 
Double and stitched 


of the heaviest 
Chrome 


Retail Price - $41.50 


E. T. RUGG & CO., Newark, O. 
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Abrasives 
Carborundum Co., 
N. ¥ 
Cleveland Stove Co., Cleveland, O. 
Van Cleef Bros., Chicago, Ill 
Valve Grinding 
Northwestern Chemical 
etta, G. 
Adhesive 
Non-slip, for muse 
Ferdinand, L. W., Co., 
ass 
Adjusters 
Corbin, P. 
Ives, H. B., Co., 
Russell & Erwin Mfg. 
Britain, Ct. 
Agate Ware 
See Ware 


Agricultural Implements 
Myers, F. E., & Bro., Ashland, O. 
Stover Mfg. Co., Freeport, Ill. 

Air Compressors, Garage 
U. 8S. Air Compressor Co., Cleve- 

land, O. 
Air Pumps, Curb 
Black & Decker Mfg. 
more, Md. 
Aluminum Ware 
See Ware 

Ammunition 

iBaker, Murray & Imbrie, New York 


& Co., 


Cpe innati, O. 
Co., New 


Co., Mari- 


Boston, 


& F., New Britain, Ct. 
New Haven, Ct. 
Co., New 


Co., Balti- 


City. 
Du Pont De Nemours, E. 1., 
Wilmington, Del, 
Peters Cartridge Co., 
Remington —_ U. M. 
York, N 
Winchester ‘ie »peating Arms 
New Haven, 
Angles, Channels and Tee 
ars, Galvanized 
Harold McCalla Co., Phila.. Pa. 
Inland Steel Co., Chicago, U1. 
Anti-Rattlers 
Hill-Smith Metal Gds. Co., Boston, 


Mass. 
Fernald Mfg. Co., North Hast, Pa. 
nvils 
Billings & Spencer Co., Hartford, 
Falls Co., Miller Falls, 


Rock Island, 


Millers 


Mass. 
Rock Island Mfg. Co., 
Til. 


Arbors 
Morse Twist Drit! & Machine Co., 


New Bedford, 
Arches, Vines 
Ladiow-Saylor Wire Co., 

f 


Mass, 


St. Louis, 
Mo. 
Wright Wire Co., Worcester, Mass. 
Asbestos 
Sheet and Packing 
General Asbestos & Rubber Oo., 
So. Charleston, 8. C. 
Johns-Manville Co., New York City. 
= Rubber Co., Trenton, 
N. J. 


Augers and Auger Bits 
Conn. Valley Mfg. Co., Centerbrook, 
Ct. 


Deuse, J. 8., Chester, Ct. 
Irwin Auger Bit Co., Wilmington, 
oO. 


wren Mfg. Co., W. A., Wallingford, 
Sennines, ©. E., & Co., New York 
it 


Jennings, Russell Mfg. Co., Ches- 
ter. 


Lebanon 
Peck, tow & Wilcox Go.. Cleve- 
1 


Pugh, Job T.. Phila.. Pa. 

Smith & Hemenway Co., N. Y. C. 
Snell Mfg. Co.. Fiskdale, Mass. 
Automobile Accessories and 

Supplies 
Allen Auto Specialty Co.. York City. 
American Chain Co., Bridgeport, Ct. 
American Elec. Co., Chicago, Ill. 
Acne Oil Products Co., Buffalo, 


” Machine Co., Lebanon, 


Baker, Murray & Imbrie, New York 


; Ge, Boston, Mass. 

Batavia Rubber Co., New York. 

Billings & Spencer. Hartford Ct. 
lack & Decker Mfg. Co., Balti- 
more, Md. 

Boston Woven Hose & Rubber Co., 
Boston, Mass. 

Braender Rubber & Tire Co., Ruth 
erford. N. J. 

ee Brass Co., 


Bantam Mfg 


Bridgeport. 


Niagara Falls, 








Co., , 








Buffalo Specialty Co,, Budalo, N. Y. 
Casky-Dupree Co., Marietta, O. 

Chainolene Mfg. Co., Chicago, Ill. 
Champion Spark Plug Co., Toledo, 


Shield Chicago, 


Chi- 


Chicago Eye Co., 


Chicago Flexible Shaft Co., 
cago, Il. 

Consolidated Elec 
vers, Mass. 


Conve me Kubber 
ity 


Lamp Co., Dan- 


Shoe Co., New 
York 

Crew Eat Co., Philadelphia, 

Dayton Rubber & Mfg. Co., 
ton, 

Delphos Mfg. Co., 

Detroit Starter Co., 

Dixon, J., Crucible 
City, N. J. 

Dyer, G. H., Co., 

Eclipse Mfg. Co., 

Edison Lamp Co., 

Firestone Tire & 
Akron, O. 

Fisk Rubber Co., 


Pa. 
Day- 


Delphos, O. 
Detroit, Mich. 
Co., Jersey 


Cambridge, Mass, 
Indianapolis, Lnd, 
Harrison, N. J. 

Rubber Co., 


Chicopee Falls, 
ass. 
Friestedt Rim Contractor Co., Chi- 


cago, Ill. 

Gemco Mfg. Co., Wis. 

General Asbestos & Co., 
Charleston, 8. C 

Gibson Co., Indianapolis, 

Goodrich, B. F., Co., Akrot 

Goodrich-Lenhardt Mfg. C x 
adelphia. Pa. 

Goodyear Tire & Rubber Co., 


Emil, Mfg. Co., 
Y. 
H., & Co., 
is, A. W.. OM! Co., 
R. I. 
7. Wes 


Milwaukee, 
Rubber 


—¥ 
» o 
Phil- 
Akron, 
Grossman, Brook- 
Hastings, 
Providence, 
—". 


Inc., Jersey 


mieedicens Tite Co., 
Conn. 

Haywood Tire & 
dianapolis, Ind. 

Hill-Smith Metal Gds 


Bridgeport, 

Rubber Co., In- 

Co., Boston, 
Mass. 

Imperial Bit & Snep Co., Racine, 
Wis 


Imperial Brass Mfg. Co., Chicago, 
Connersville, 
Co., 


Co., 


Indiana Lamp Co., 
nd. 

Johns Manville, H. W.. 
York City. 

Livingston Radiator Mfg 
York City. 

Lockwood-Ash 
Mich 


McKinnon Dash Co.,. 
MecQuay-Norris Mfg. 
Louis, Mo. 
MacGregor, John Co., Boston, Mass, 
Marvel Accessories Mfg. Co., Cleve- 
land, O. 
Merchant & Evans Philadel- 
phia, Pa. 
Miller Rubber Co., Akron, O. 
Mossberg Frank Co., A tticboro, 


Mass. 
Morgan Mfg. Co., Newport. R. 1. 
National Rubber Co., Pottstown, 
New E Spring & Spec. Co., 
Detroit, Mich. 
North + aaa Mfg. Co., New Brit- 
t 
Mari- 
Pitts- 


New 
New 
Motor Co., 


Buffalo, 
Co., 


Jackson, 


N. ¥, 
St 


Co., 


ain, 
Northwestern Chemical Co., 
etta, O. 
Pittsburgh Elec. Lptls. Co., 
burgh, Pa. 
Rajah Auto 
fleld. N. J. 
Raybestos Co.. 
Schatz Mfg. 
sie, N. 
Shaler. ©. A.. Waupnn, 
ee Hardware Co.. 


pa. Spark Plug Co.. Cleveland, 0. 
Silvex Co., So. Bethlehem, Pa. 
Sparks-Withington Co., Jackson, 


Supply Co., Bloom- 


Bridgeport, Ct. 
Co., The. Poughkeep- 


Wis. 
St. Louis, 


Mich. 
Stanwood Equipment Co.. 
Co. 


Chicago, 
Rubber Trenton, 


TH. 
Cleve- 


Til. 
Thermoid 
KN, 


Tuthill "Spring Co., Chicago, 
8. Air Compressor Co., 
land. O. 
Van Cleef Bros., Chicago, I). 
Vichek Tool Co., The, Cleveland, 0. 
Walden Worcester, Inc., Worcester, 


ass. 
Watker Mfg. Co., Racine, Wis. 
Warner-Lenz Co., Chicago, T11. 
Whittier Sales Co., Chicago. II. 
Westimnaten, Geo., Co., Cleveland, 


Awls, Automatic Stitching 
Stewart-Skinner Worcester, Mass. 


Axes 





Arcade Freeport, Ill. 
Peck, 


Mfg. Co., 
Cleveland, O. 
Shapleigh Hardware Co., St. Louis, 


Co., 


Mfg. Co., 
Stow & Wilcox 


0. 
Worthington, Geo., Cleveland, 
uU 
Babbitt Metal 
Merchant & Evans Co., 
phia, Pa. 


Philadel- 


age 
a oo William, Newark, N. J. 


oa 
— Pump Co., Stamford, Ct. 


Excelsior Bag & Mfg. Co., Ine., 
N. Y. 


Tro 
Osborne, Cc. 8., & Co., Newark, 
N. J. 
Balers 
Galesburg Paper 
Galesburg, Ill. 
Bands, Garden Hose 
Yerdon, Wm., Fort Plain, N. Y. 
Barn Equipment 
Hunt, Helm, Ferris 
vard, Il 
Bars 
iron and Steel 
Inland Steel Co., Chicago, Il. 
Interstate Iron & Steel Co., Chi- 


cago, Ill 
McCalla, Harold, Co., Philadelphia, 


Press Factory, 


& Co., Har- 


Sash 
Corbin, P. & F., New Britain, Ct. 
Russell & Erwin Mfg. Co., New 
Britain, Ct. 
Barometers 
Taylor Instrument 
Rochester, N. Y. 
Basins 
Wash 
Cordley & Hayes, New York. 
Baskets 
Fibre 
Cordley & Hayes, New York. 


re 
“— Wire Cloth Co., Clinton, 
Darby. ” Kaw., & Sons Co., 
Philadelphia, Pa, 
Ludlow-Saylor Wire Co., St. Louis, 


Mo. 
Parker Wire Goods Co.. 
Mass. 


Companies, 


Ine., 


Worcester, 


Bathroom Fixtures 
American Ring Co., Waterbury, Ct. 
Parker, Chas., Co.. Meriden, Ct. 


/Batteries 
i] 


rv 
Beacon Electric Works, New York. 
Johns-Manville Co., New York City. 
Novo Mfze. Co., New York City. 
Usona Mfg. Co., New York City. 
Electric 
Beacon Electric Works. New York. 
Novo Mfe. Co., New York City. 
Usona Mfg. Co., New York City. 
Door, 


Bells 
Call, 
Etc. 


Bicycle, Tea, 
Brass Co., East Hamp- 


Hand 
Hill, N. N 
ton, 
Belt Dressing 
Jobbers Mfg. Co, The, Chicago, Il. 
Belts 
Automobile Fan 
General Tire & 


ron 
=: “a. “HL, 
Nathan Novelty 
York —— 


elt Sn 
— ‘Site. Company, New York 


Rubber Co., 
& Co., Hastings, 
Mfg. Co., 


New 


Benches 
Laundry 
American Wringer Co., 


ty. 

Lovell Mfg. Co., Erie, Pa. 
Manual Training 

Atkins, E. C.. & Co., 


Ind. 
— rds-Wileox Mfg. 


New York 


Indianapolis, 


Co., Aurora, 
Bevels 
Carpenter 
Brown _# Sharpe Mfg. Co., Provi- 


dence 5 § 
= ~bteghens Co., Pine Meadow, 


SEE ALPHABETICAL INDEX—PAGE 166 





Stanley Rule & Level 


Britain, Ct. 
Bicycles 
Baker, Murray & Imbrie, 
City 


Co., New 
New York 
Iver Senncen’ s Arms & Cycle Wks. 
Fitebburg. Mass. 
— Cycle Mfg. 


Co., 


Co., Reading, 
Louis, 


Cleveland, 


Shapieigh Hdwe. St. 
N 


lo. 
Worthington, Geo., Co., 
Binders 


ng 
Irving-Pitt Mfg. Co., Kansas City, 
MO. 


Post 
Irving-Pitt Mfg. 
Mo. 

Bins, Nail 
Eclipse Mfg. Co., Wellston, 0, 
Var J. D., Mfg. Co., Chicago, 

1 


©o., Kansas City, 


Seed 
Eclipse Mtn. Co., Wellston, 0. 
Bits 

Extension 
Com. Valley Mfg. Co., Centerbrook, 


Machine Co., Lebanon, 
N. #. 
Russell, Jennings Mfg. Co., Ches- 
ter. Ct. 
Gimlet 
Deuse, J. 8., Chester, Ct. 


Sash, Pulley, Mortising 
Grand Rapids Hdw. Co., 


t. 
Lebanon 


Grand 


r 
Johnson, William, Newark, 
Millers Falls Co., Millers 
Mass. 
Peck, Stow & Wilcox Co., 
Co., New 


N. J. 
Falls, 
South 
ington, 


Stanley Rule & Level 
eg Ct. 


rac 
Whitman & Barnes 
— oO. 
Blacklead 
= ‘Crucible Co., Joseph, Jersey 
City, N. J. 


Mfg. Co. 


Atkins, E. ro & Co., Indianapolis, 
nd, 

D‘amond Saw & Stamping Co., 
Buffalo, N. Y. 

Disston, Henry, & Son, Phila., Pa. 

Simonds Mfg. Ce., Fitchburg. Mass. 

Smith & Hemenway Co., New York 


itv. 
Starrett. L._8., Co., Athol. 
Safety Razor 
Factory Sales Co., New York. 
Hyfield Mfg. Company, New York 
Penn A. C., Ine., New York 
Blasting Supplies 
Du Pont De Nemonrs, E. 1.. 
Wilmington, Del. 
Ensign-Bickford Co.,. 
Hercules Powder Co., 


Del. 
oe Thos., Co., 


Mass. 


& Co., 


Simsbury Ct. 
Wilmington, 


Portland, 


Bobs, Plumb 
Dietzgen, Eugene Co., Chicago, Il. 
Bolts and Nuts 
Corbin Screw Corp., New Britain, 


Ct. 
Inland Steel Co., Chicago, Tl. 
McCalla, Harold, Co., Phila., Pa. 
Oliver Iron & Steel Co., Pittsburgh, 


Bolts, Door Sliding 
Allith-Prouty Co., Danville, 
Arcade Mfg. Co.. Freeport. 
Rommer Bros., Brooklyn, N 
Champion Hardware Co., Geneva. 


Chicago Spring Butt Co., Chicago, 

Corbin, P. & F., New tg Ct. 

Griffin Mfg. Co.. The, Fri 

ae Co., The H. B.. New. ‘Haven. 
t. 

Russell & Erwin Mfg. Co.. 
Britair b 

Stanley +orks. New Britain. Ct. 
Expansion 

Ankyra Mfg. Co., Philade!phia, Pa. 

Bommer Bros., Brooklyn, N. 

Parker Supply Co., New York City. 

Star Expansion Bolt Co.. N. Y. © 
Stove 


Ct. 
Ti. 


New 


Providence. ROE 


Amer. Ser Co.. 
—* lowe New Britain. 


Corbin Screw Corp., 
Ct. 
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CLAMPS 
for Pump Hose 


BALL JOINTS 





Made in all stand- e oe 
ard sizes at right UMP Ose 
CLAMP 


— Made from Heavy Brass with 
Brass Screw for securing 
connections on Pump Hose. 
Sizes 4”, 7-16", 4%", %” 
inside dia, 


MORGAN MANUFACTURING CO. 
CHAPEL STREET _ :: NEWPORT, R. I. 














COLDWELL 
LAWN MOWERS 


CUT WELL WEAR WELL 
RUN WELL SELL WELL 
We manufacture Motor Mowers, both Ride and 
Walk type; the “Threesome,” a triple gang mower; 
single Horse Mowers, and Hand Mowers in more 
than 150 different styles and sizes. 


Write for full particulars 


COLDWELL LAWN MOWER CO. 


Factory and Offices at Chicago Office, 62 East Lake St., 
Newburgh, New York. Chicago, Illinois. 














could be shaped like the human 
hand, but if you could see our 
“Pennsylvania Fruit Picker” it would 
prove to you that this Picker is so 
much like the Human Hand that it 
shows at once the utility of the arti- 
cle. As a Fruit Picker it has no 
equal. It is made of heavy Wire and 
Galvanized after made, and can be 
easily adjusted to any pole. 
OW PRICE AT WHICH 
IT IS SOLD brings it within reach 
of those who have little fruit to 
pene. as well as those who have 
arge quantities. 
PRICE PER DOZEN, $3.00 
It will gather Apples, Peaches, Pears, etc. 
MANUFACTURED ONLY BY 


Edward Darby & Sons Company,Inc. 
245 Arch Street PHILADELPHIA, PA. 


[' may seem impossible that wire 


Ask Your Jobber 


For Harness Snaps, Rope 
Snaps, Breast Chains, 
Horse and Cattle Ties, 
Halters, Wagon Jacks, 
Gate Hooks, etc. 


MADE BY 


Covert’s Saddlery Works 


INTERLAKEN, N. Y., U.S. A. 











NORCROSS 


Garden Cultivator Hoes 


“Superior to Imitations’’ 


From the tip ef the handle to the 
Shevel Point) — a NORCROSS 
shows its Excellence. 

ore than a 
Million are in 







ase, 

Get our Special 
Sample proposti- 
tien te new 


lers. 
Manufactured 
only by 


C.S.Norcross 





ms 
Id b 
Bushnell, Ill. - Hage 
U.S. A. 
































Far Better Than Traps 


Sure Death 
R Rat Corn exterminates them in 
to Kats, a safe and sanitary manner. It 
Mice and turns rats and mice to stone. No 
: odor. 
Gophers Good profits for hardware dealers in 


this mew discovery. Write for prices. 


BOTANICAL MFG. CO., Philadelphia, Pa. 






































Townsend ‘Gave to the World 
The Ball-Bearing Lawn Mower 





All other manufacturers now make Ball-Bear- 
ing Mowers for their best grade, but Town- 
send still leads in design, quality and finish. 


S. P. TOWNSEND & CO., Orange, N. J. 
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Tire 


American Screw Co., Providence, 


Corbin Screw Corp.. New Britain, 
Ct. 
Toggle 

Parker Supply Ce., 


N. Cc. 
Star Expansion Bo ‘it Co., "New York. 





Books, Hardware and Tech- 
nical 
Williams Co., David, 239 W 
St.. New York City. 
Loose Leaf 
Irving-Pitt Mfg. 
Mo. 


59th 


Co., Kansas City, 


Bottles, Vacuum 
Glass 

Cordley & Hayes, 

Simplex Vacuum 
deipbia, Pa. 


New York. 
Mfg. Co., Phila- 
Box Straps & Strapping 
Acme Steel Goods Co., Chicago, 
Cary Mfg. Co., Brooklyn, N. 
Stanley Works, New Britain, 


il. 
Y. 
Ct. 
Box Openers 
Buffum Tool Co., 
Boxe 


s 
Folding Paper 
Sefton Mfg. Co., Chicago, 


Louisiana, Mo, 


Ti. 


Miter 
Millers Falls Millers Falls, 
Maas. 

Stanley Rule & 
Britain, Ct 
Union Hardware 

Ct. 


Co., 


level Co., New 


Co., Tarrytown, 
Braces 
Bi 


Atkins, EB. C., & Co., Indianapolis, 
Ind 
Russell, Ches- 


Falls, 


ee Mfg. Co., 


ter, 
Millers Falls Millers 
Mass 
Peck, Stow & Wilcox Co., 
land, O 
Stanley Rule & 
Britain, Ct 
Ratchet 
Atkins, E. C., 
Ind. 


Brackets 
Adjustable 
American Electric 
| 


Mh. 
Griffin Mfg. Co., Erie, Pa 
| Staples Works, New Britain, Ct. 
raprany | Scaffold 
* Rie i Jileox Mfg. 


Co., 
Cleve- 


Level Co.. New 


& Co., Ind‘anapolis, 


Co., Chicage, 


Co., Aurora, 
Chae and License 
‘Arcade Mfg. Co., Freeport, Il! 
/Gemco Mfg. Co., Milwaukee, Wis. 
Grossman, Emil, Mfg. Co., Brook- 
IY 


lyn, ° . 
Peck, ae & Wilcox Co., South- 


* ington, 
Russell « ‘ierwin Mfg. Co., 
Ct. 
ill, 


i: 
i 


New 
, Britain, 
Stover Mfg. Co., Freeport, 
Shelf 
,Atias Mfg. Co... 
\Corbin, P. & F., 
iGriffin. Mfg. Co. 
McKinney Mfg. Co., Pittsburgh, 
{Piqua Bracket Co., Piqua, 0. 
Russell & Erwin Mfg. Co., 
Britain, Ct. 
tanley Works, 
Wire Goods Co., 
. Sink 
[Barnes Mfg. Co., Mansfield, O. 
‘Griffin Mfg. Co., Erie, Pa. 
‘Stanley Works, New Britain, Ct. 


00 
Herrick, F. A., 


Brake Lining 
ar Grossman Mfg. Co., Brooklyn, 


Rubber 


New Haven, Ct. 
New Britain, Ct. 
Erie, Pa. 

Pa. 


New 


New Britain, Ct. 
Worcester, Mass. 


~ 


Co., Toledo, O. 


biel Asbestos & Co., 
Charleston, 8 

Gibson Co., | ecnnatie, 

Jobns Manville Co., 
York City. 

Raybestos Co., Bridgeport, 

Thermoid Rubber Oo., 

1 N 


Ind. 
W., New 
Ct. 

Trenton, 


Brazers, Gasoline 
Ashton Mfg. Co., Newark, N. J. 
Clayton & Lambert Mfg. Co.. 
troit, Mich. 


De- 


Brooms 
a" © aaa & Duster Co., 
— Mfg. Co., Cleveland, O. 


Brushes 
Osborn Mfg. Co., Cleveland, O. 
J. L. Whiting & J. J. Adams Co., 
Boston, Mass. 


File 


Lincoln, 


le 
Nicholson Co., Providence, 
— & 
Buckets 
Hoyt Pump Co., Stamford, Ct. 
bre 


‘Cordley & Hayes, New York. 
Bulbs, Electric 
Consolidated Elec. 
vers, Mass. 
Edison Lamp Co., 

Bump 
Emil “Grossman Mfg. Co., Brooklyn, 


Wis. 


Dan- 
N, J. 


Lamp Co., 


Harrison, 


{Gemeo Mrs. Co., Milwaukee, 


‘Hartford. Edw. V., Inc., Jersey 
Cit ‘ 


ity, N, J 


Butts, 
Stee 


Calks, 


Catchers, 





Spring — Wrought 

Chicago Spring Butt Co., Chicago, 
Il 

Co., Erte, Pa. 


Co., Sterling, IL. 
New Britain, Ct, 


Gritin Mfg 
National Mfg. 
Stanley Works, 


Cabinet Hardware 
Allith-Prouty Co., Danville, 
ie rbecker & Howland Mfg. 


Waterville. 
Stanley Wks.. ‘eo Britain, Ct. 


Til. 
Co., 


Cabinets 
Screw Bolt 


Warren, J. D., Mfg. Co., Chicago, 
Ill. 


Cages, Bird 


Lindemann, O., & Co., New York 


Ludlow Saylor Wire Louis, 


0. 


en. Ht 


Callvers 


Athol Mach. Co., Athol, Mass. 

Brown & Sharpe Mfg. Co., Provi- 
dence, f 

Wm, Johnson, Newark, N. 

Peck, Stow & Wilcox Co., 
land, 0, 

Starrett. L. 8. Co.. 

Horseshoe 

Steel & Wire 


J 
Cleve- 


Athol, Mass 


American Chi- 
cago, Ill 
Candlesticks 
American Ring Co., 
Stover Mfg. Co., 


Co., 


Waterbury, Ct. 
Freeport, Ill. 


a & Burn Mfg. Co., Chicago, 

il. 
Olling 

Delphos Mfg. Co., 

Kagle Glass & Mfg. 
burg, W. Va 

Hammer Co,, Branford, Ct 

Wall, P., Mfg. Co., Pittsburgh, 


Delphos, O. 
Co., Wells- 


Carbon Remover 


(See Compounds) 


Carburetors 


Findeisen & Kropf Mfg. 
cago, Il, 

‘tibson Co, Indianapolis, 

Johns-Manville Co., H. 
York City. 


Co., Chi- 


Ind. 
W.. New 


Carpet 


eaters 


Arcade Mfg. Co., Freeport. Ill 


Armstrong Cork Co., Pittsburgh, 
[ 


a. 


Carriers 


Feed and Litter 

Hunt, Helm, Ferris & Co., 
vard, Ill. 
H 


Har- 


ay 
Myers & Bro., Ashland, O. 
Overhead 
Allith-Prouty Co., Danville, Ill. 
Richards-Wilcox Mfg. ©... Aurora, 
Til. 


7. ike 


Cartons 


Corrugated Paper 


Sefton Mfg. Co., Chicago, Ml. 


Cartridges 


See Ammunition 


Cart 


J 
Wagner Mfg. Co., Cedar Falls, Ia. 


Cases 


Bolt and Screw 
American Bolt & Screw 
Dayton, O. 
Duluth Show 
Minn. 
Revolving 
American Bolt & 
Dayton, O. 
Cash Registers 
National Cash Register Co., 
ton, 


Case Co., 


Case Co., Duluth, 


Screw Case Co., 


Day- 


Casseroles 


Guernsey Earthenware Co., Cam- 


bridge, Ct. 


Casters 


Furniture and Truck 
Clark, Geo. P., Co., Windsor Locks, 


Caster 
Mfg. 


Schenck, M. B. Co., Meriden, 
Universal Caster & Fadry. 
Newark, N. J. 
Rubber Tired 
Elastic Tip Co., 
Faultless Caster 

Ind. 

Silent Slide 
Berbecker & pewtens 

Waterville, 

Universal Gace & Fadry. 
Newark, N. J. 
Grass 
Philadelphia Lawn 
Philadelphia, Pa. 
Richards-Wilcox Mfg. 


St. Paul, 


Faultless Co., Evansville, 


Poughkeepsie, 


Ct. 
Co., 


nd. 
Schatz Co., 


Mass. 
Evansville, 


Boston, 
Co., 

Mfg. Co., 

Co., 


Co., 
Aurora, 


Minn. 


Mower 
Co., 
Ill. : 

Specialty Mfg. Co.. 
Catches 


oor 
Allith-Prouty Co., Danville, 
Champion Hardware Co., 


& F., 
& Wilcox 


Til. 
Ge 


New Britain. Ct. 
Co., South- 


neva, O. 
Corbin, P. 
Peck, mag A 

ington, 
Russell - Servite Mfg. Co., 

Britain, Ct. 

Wagner Mfg. 

Iowa. 


New 


Co., Cedar Falls, 
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Refrigerator 
Allith-Prouty Co., Danville, Il. 
Corbin, P, F., New Britain, Ct. 
Richards-Wilecox Mfg. Co., Aurora, 
til 


il. 
Russell & Erwin Mfg. 
Britain, Ct. 


Screen Door 
Allith-Prouty Co., Danville, I}. 
Corbin, P. & F., New Britain, Ct. 
Peck, Stow & Wileox Co., South- 
ington, Ct 
Russell & Erwin Mfg. 
Britain, Ct. 
Suit and Show Case 
Corbin, P. & F., New Britain, Ct. 
Peck, Stow & Wilcox Co,, South- 
ington, Ct. 
Transom 
Corbin, P. & F., New Britain, Ct. 
Ives Co., The ii. B., New Haven, 
ct 


Co., New 


Co., New 


Russell & Erwin Mfg. New 
Britain, Ct. 


Stanley Works, 


Co., 
New Britain, Ct. 


Cellings & Walls, Meta 
Miiwaukee Gorrmaptins Co., 
waukee, 
Wheeling Corrugating Co., 
ing, W. Va. 


1 
Mil- 
Wheel- 


Cement 
Coatin 
Carter Paint Co., 


Linoleum 
Ferdinand, L. 
Mass. 
Radiator 
Atlas Auto Supply Co., 
Jobns-Manville Co,, New 
Northwestern Chemical 
etta, O 
Van Cleef Bros., 


Liberty, Ind, 


W., & Co., Boston, 


Chicago. 
York. 
Co., Mari- 
Chicago, Il 
Roof 
Philip Carey Co., 
Tire Repair 
Atlas Auto Supply Co., Chicago. 
B. F. Goodrich Co., Akron, O. 
Firestone Tire & Rubber, 


Akron, O. 
Goodyear Tire & Rubber 
Akron, 0. 


Akron, O. 
Miller Rubber Co., 

Chicago, Il. 
Co., Phila- 


Motor Car Supply ‘Co., 
Chicago, Ill 


Lockland, O. 


Co., 


Co., 


Quaker City Rubber 
delphia, Pa. 
Van Cleef Bros., 
Vulcanizing 
Van Cleef Bros., 


Chains 
Anti-Spreader 
Aagettens Chain Co., 


Chicago, Ill, 


Bridgeport, 


Bridgeport Chain Co., Bridgeport, 


Clevstand Galvanizing Wks. Co., 
Cleveland, O. 
Automobile Tire 
American Chain Co., Bridgeport, Ct. 
Marvel Accessories Mfg. Co., Cleve- 
land, O. 
Bird Cage 
Ameotens Chain Co., 
t 


& Base Mfg. Co., 


Bridgeport, 


Smith Bridge- 
port, 
Brass, Bronze and Alumi- 

num Coll 

Bridgeport Chain Co., Bridgeport, 
Ct. 


Chin & Breast 
Niagara Falls Metal Stpg. 
Niagara Falls, N. Y. 


Wks., 


Cleve- 
Wks., 


Dog Lead 
Cleveland Gal. Wks. Co., 
land, 


). 
Niagara Falls Metal Stpg. 
ened Falls, N. Y. 

Fende 


Bridgeport Chain Co., Bridgeport. 
st. 


Halter and Harness 
American Chain Co., Bridgeport, 


t. 
Bridgeport Chain Co., Bridgeport. 
c 
Wks. Co., 
Metal Stpg. 
m. Zs 


Cleve- 
Wks., 


Cleveland Gal. 
land. O. 
Niagara Falls 
Niagara Falls, 
Heel and Hydrant 
American Chain Co., 


t. 
i: ome Chain Co., Bridgeport. 


Bridgeport, 


pn ck 
Amesions Chain Co., 
puaibets Steel & Wire Co., 


cago, 
Corbin Screw Corp., The, 
Britain, Ct. 


— & Egge Mfg. Co.. Bridgeport, 
>t. 


Bridgeport, 
Chi- 


New 


Key 
American Chain Co., Bridgeport, 
t 
Bridgeport. 
Bridge- 


Wks., 


Bridgeport Chain Co., 
C 

The, 
Stpg. 


Hatheway Mfg. Co.. 
port, 

Niagara ‘Falls Metal 
=m 1908 Falls, N. Y. 
Pictu 

American Chain Co., Bridgeport, 

t. 

Plumbers’ 


anertens Chain Co., Bridgeport, 
st. ’ 


SEE ALPHABETICAL INDEX—PAGE 166 





ce 
Bridgeport, 
Hatheway Mfg. 
Ct. 


a Co The, Bridge. 
angen & Ege Mfg. « Bridgeport, 


Bridgeport Chain ( 


Pu ump 
Cleveland Galvanizi w . 
Cleveland, O. 
Hoyt Pump Co., Stamford, Ct, 


as 

American Chain ( Bridgeport 
ct , 

Bridgeport Chain ( Bridgeport 
Ct. 

Champion Hardware Co,, Geneva, 
8) 


Cortiin Screw Corp., New Britain, 
The, Bridge. 


Britain, Ct 
New Haven, 


York Clty. 
y Stog. Whs,, 
Mfg New 


Hatheway Mfg. Co 
port, Ct. 

Corbin, P. & F.. Ns 
Ives Co,, The H. B 
ct. 
Morton, Thomas, New 
Niagara Falls Metal 
Niagara Falls, » 
Russell & Erwin 
Britain, Ct. 
Smith & Egge Mfe Bridge. 

port, Ct. 
Stimpson, Ed. B., Brooklyn, N.Y, 
Swing; also Porch 
American Chain Co., Bridgeport, 
Bridgeport, 


Cleveland Galvanizing Wks. Go. 
Cleveland, 0. 
Weldiess Wire Coil 
by to paar 8 jal. Wks. Co.,, 
land ‘ 


Co., 


Co 


Bridgeport Chain Co., 
ct 


Cleve 


Chairs, Folding Auto 
weeny Bit & Snap Co 


Me /-_ Dash Co., 


Checks, Door 
Corbin, P. & F., New Britain, Ct. 
as asthe Mfg. Co., Aurora, 


Russell & Erwin Mfg. Co.. New 
Britain. Ct. 

Sargent & Co.. New Haven, Ct. 

Superior Spring & Hinge Co., Chi 
cago. , 


Racine, 
Buffalo, N. Y, 


Chests, Tool 


Jennings, C. E., & Co., New York 


ity. 
Starrett, L. 8., Co., Athol, 


Chisels 
Smith & Hemenway Co., N. Y. C. 


Mfg.  Corp., 
& Co., Newark, 
N. J. 
a a Stow & Wilcox Co.. Cleve- 


nd, 
U . 
Ct. 


Box 
Bridgeport Hdw. 

Bridgeport, Ct. 
Osborne, C. 8., 


oO. 
Hardware Co., Torrington, 


Louisiana, Mo. 
Plantsville, Ct. 


Cape 
Buffum Tool Co., 
Smith Co., H. D., 
Carpenter 
Chapin-Stephens Co., Pine Meadow, 


Jennings, ©. E., & Co., New York 
City. 

Peck, Stow & Wilcox Co., Cleve- 
land, O. 

= Co., 


Ak 
Winsted Bage Tool Wks., Winsted, 
Ct. 


of” Barnes Mfg. 


Cold, Catking 
ewar 


Johnson, Wm., 
Smith Co., Bn. D.. ot vite Ct. 
Choppers, od 
rprise Mfg. Co. of Pa., Phila- 
delphia, Pa. 
Jacobs Bros. Co., Inc., N. Y. 
Sargent & Co., New Hiaven, ot 


Churns 
Glass, Metal, Power 
Dazey Churn & Mfg. 
Louis, Mo. 
a a & Burn Mfg. Co., 
I. 


Co., St. 
Chicago, 


Chutes, Coal and Wood 
Majestic Co., Huntingdon, Ind. 


Clamps 
Hammer & Co., 
Williams, J. H., 
Y 


Hay Rack 
Myers & Bro., 
Hose 
Morgan Mfg. Co., Newport, R. I. 
Sherman _ Co., H. B., Battle 
Creek, Mic 


Yerdon, William, Fort Plain, N. ¥. 
Cleavers e 
Chatillon, J., & Sons, N. 


Climbers, Linemen’s 
Klein, Mathias & Sons, Chicago, IIL 
Smith Co., H. D., Plantsville, Ct 


Clippers 
Bolt 


Porter, H. K., Everett. Mass. 
Roherts Mfg. Co., Somerville, Mass. 


Horse 
Amer. Tensor Mfg. Co., Nashua- 
Chicago Flexible Shaft Co., Chl 
cago, Ill. 
Toilet 
Amer. Shearer Mfg. 


Cook, H. ©., Co., Ansonia, Ct. 


Branford, Ct. 
& Co., Brooklyn, 


F. E., Ashland, 0. 


Y.G 


Co., Nashua. 
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“STAR EXPANSION BOLTS” 


A PLEASURE TO SELL 
STANDARD THE WORLD OVER 


lati 


aog, Gaew "ae Serow ‘Sage 
STAR EXPANSION BOLT COMPANY 
120 W. Lake Street, CHICAGO = 147-149 Cedar St., NEW YORK 





Perfect Clinching Hose iain 


This is the mender which 
gives satisfaction to the user 
and fair profit to the dealer 
Nothing else on the market is 
as good 


Menders are made in all 
common hose diameters 





Dealers are invited to ask for 
Our Catalog, which also shows an excellent 
line of Hose Couplers and Lawn Sprinklers 


STUBER & KUCK CO., Peoria, Ill. 


New York Office: 154 Chambers St., J. M. Sherwood, Mer 
San Francisco Office Rialto Bldg., Wm. P. Horn, Mgr. | 
| 











Quick-Set Steel 





Drive Posts 


These are some of the 

reasons why the demand 

for these posts is grow- 

ing: Cost less than wood 

- concrete, guaranteed 

for 35 years, a few blows 
adapted 


set them, ed to any 
kind of wire fencing, 
wire strung easily and 
quickly. 


It will pay you 
handle these posts. They 
appeal to farmers and 
property owners, Send for 
our catalog. It is free. 





Buffalo Steel Co., Tonawanda, N. Y. 














Genuine NEY Haying Tools 
STANDARD FOR FORTY YEARS 

WRITE FOR CATALOGUE 

Canton, Ohie 


THE COMPLETE LINE 
THE NEY MFG. CO. 














Sherman Pump Leathers 


Make Steady 
Customers 





Always the Same 33 Always the Best 

For fifteen years we have bought Best Oak Tanned 
Leather from one tannery. We do not manufacture 
belting, hence use no belt ends, nor do we buy scrap 
leather, Others may have equal appearance, but not 
the substance, as our Leathers are not doctored up 
by paste or sizing. 


Packed in Attractive Dozen Cartons 
Free Sample on Request 


H. B. Sherman Mfg. Co., Battle Creek, Mich. 


A Practical Necessity 
To Hardware Dealers 


and Repair Men 
The Precision Key Machine 





Filing duplicate pin-cylinder lock keys by hand is unsatis- 
factory. fe is a slow, wasteful, Maccurate process, and—it’s 
not necessary 

THE PRECISION KEY MACHINE will duplicate any pin 


cylinder lock key in one minute, and the new key is always 
right. Ask your jobber about this new machine-tool 


Precision Key Machine Company 
ALLENTOWN PA. 














44-Caliber Men 


not 22’s—are the sort who give and 
get positions through our Want Sec- 
tion. Do you wish to establish con- 
nections with these top notch firms 
and individuals? They are worth 
knowing—and having. Of mutual 
benefit is 


The Want Section 


HARDW ARE AGE 
239 W. 39th St. New York 











All Angles and Designs 


Made of best quality materials, 29, 28, 26, 24 
gauge; each elbow plainly stamped for quick 
handling over the counter. Accept none but the 
F. Dieckmann kind. 

The Ferdinand 
Dieckmann Co. 
Cincinnati, Ohio 
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Clips, Paper 
Cook, H. 
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Wire Rivet 
Roberts Mfg. Co., Somerville. Mass. 
° C., Oe., 
Parker Wire Goods Co., 
Mass. 


Ansonia, Ct. 
Worcester 


ose 
Hill-Smith Metal Gds, Co., Boston, 


Clocks 


Forestville, Ct. 
La Balle, 


Sessions Clock Co., 
Western Clock Mfg. Co.. 
mW 


Cloth Novelties 


Troy Carriage Sun Shade Co., Troy, 


Obto. 


Clothes Dryers 


Victor Dryer Co., Worcester, Mass. 


Clothes Hangers 


The Taplin Mfg. Co., New Britain, 
Ct. 


Coal Chates 
Gifford-Wood Co., Hudson, N. Y. 
Hoyt Pump Co., Stamford, Ct. 
= 
Coaster Brakes 
Corbin Screw Corp., New Britain, 
Ct. 


Cobbler Outfits 


Freeport, IIL. 
Plymouth, O 


Arcade Mfg. Co.. 
Root-Heath Mfg. Co., 
Sacks, Louis, Newark, 


Coffee Mills 
Arcade Mfg. Co.. 
Enterprise Mfg. Co, of Pa., 

delphia, Pa. 
Parker, Chas., Co., Meridep, Ct. 


Freeport, Ill. 
Phila- 


Cold Rolled Screw Stock 


McCalla, Harold, Co., Phila., Pa. 


Cold Rolled Steel 


Acme Steel Goods Co., Chicago, IL 
Griffin Mfg. Co., Erie, Pa. 
MecCalla, Harold, Co.. Phila.. Pa. 
Stanley Wks., New Britain, Ct. 


Collars 


og 
Unies Hardware Co., Torrington, 


Metal Ornament 


Ed. B, Stimpson, Brooklyn, N. Y¥. 
Compasses é 
Tayior Companies, 


Instrument 
Rochester. t. 


Compounds 
Anti-Freezing 
American Oil Products Co., Buffalo, 
Norchwestern Chemical Co., Mart- 
etta, O. 

Van Cleef Bros., Chicago, M1. 
Carbon Removing 
American Oil Products Co., Buffalo, 

ee 
Atias Auto Supply Co., Chicago, 
No eeweaween Chemical Co., Mart- 
etta, 
Van C leet Bros., 
Cleansin 
American Oil Products Co., Buffalo, 
ws Ee 


Chicago, UL 


Atlas Auto Supply Co., Chicago. 
Northwestern Shemical Co., Mari- | 


etta, O. 

Van Cleef Bros., Chicago, Ill. 
Radiator Cleaning 

Mertawentere Chemical Co., Mari- 
etta, O 

Van Cleef Bros., 


Tire Repair 
Atlas Auto Supply Co., Chicago, II, 
Firestone Tire & Rubber Co., 

Akron, O. 
Goodrich, B. F., Co., 
Locktite Patch ‘Co. 


Chicago, Ill. 


Akron, O. 
‘Detroit, Mich. 





} 


| 


Corks 


Armstrong Cork Co., Pittsburgh, 
Pa. 


Cork Screws 
Areade Mfg. Co., 
Parker, Chas., Co., 
Smith & Hemenway Co., 

City. 
Wiiliamson. Co. &, 
Co., Newark, N. 


Freeport, Il. 
Meriden, Ct. 
New York 


vive & Novelty 


Cotter Pins, Spring 


Whitman & Barnes Mfg. Co., 
Akron, O. 


Cotton, Waste 


Estes Mills, Fall River, Mass. 
Royal Mfg. Co., Rabway, N. J. 


Countersinks 


Deuse, J. 8., Chester, Ct. 


Coupling, Hose 
L. R. Nelson, Peoria, Il. 
Sherman Mfg. Co., H. B., Battle 
Creek, Mich. 
Stuber & Kuck, Peoria, I. 
Yerdon, William, Fort Plain, N. Y. 


Crayons 
ie Crucible Co., 
ity, N. J. 


Joseph, Jersey 


Caltivaters 


Allen & Co., 8. L., 
Pa. 
Cups 
Grease and Oli 
Bowen Mfg. Co., Auburn, N. 
Hill-Smith Metal Gds, Co., 


Philadelphia, 


Y. 
Boston, 


Mass. 
Merchant & Evans Co., Philadel- 
phia, Pa. 
Sherman Mfg. Co., H. B., Battle 
Creek, Mich. 
Paper 
Cordley & Hayes, New York. 
Curbs, Well 
Hoyt Pump Co., 
Caspidors 
nameled 
Vollrath Co., 
Fibre 
Cordley & Hayes, New York. 
Cutlery 
Butler Bros.. Chicago, Il. 
Chatillon, John, & Sons, New York 


City 
Jacobs’ Bros. Co., Inc., New York 
Cit 


Stamford, Ct 


Sheboygan, Wis. 


Murphy's, R., Sons Co., Ayer Mass. 
Parker, Chas., Co., Meriden, Ct. 
Shapleigh Haw. Co., St. Louis, Mo. 
Sliver Plated 
magentionst Silver Co., Meriden, 
t 
Cutters 
Bolt 
Greenfield Tap & Die Corp., Green- 
field, Mass. 
Smith & Hemenway Co., N. Y. C. 
Electric Wire 
Porter, H. K., Everett. Mass. 
Glass 
Fletcher Terry Co., 
Millers Falls Co., 
Mass 
Smith & Hemenway Co., N. Y. ©. 
Storage Battery 
Porter, H. K., Everett, 
Cylinders, Pamp 
Myers & Bro., F. E., 
Dampers, Pipe 
Areade Mfg. Co., Freeport, Tl. 
Stover Mfg. Co., Freeport, Il. 
Taylor & Boggis Fdry. Co., Cleve- 
land, ¢ 
Dashes and Fenders, Car- 


riage 
McKinnon Dash Co., Buffalo, N. Y. 


Forestville, Ct. 
Millers Falls, 


Mass. 


Ashland, O. 


Beytese for Window Venti- 


1 ng 
Stanley Works, New Britain, Ct. 


New Era Spring & Specialty Co. | nieg, Sheet Metal Working 


Detroit, Mich. 
Van C leef Bros., 

Valve Grindin 
Carborundum Co., 
Van Cleef Bros., 


Chicago, IU. 


Kiagere Falls. 
Chicago, Il. 


Compression Bibbs 


Sberman Mfg. Co.. H. 
Creek, Mich 


Cooking Utensils 
See Ware 


Coolers 
ter 
Cordley & Hayes, New York. 


Cord 
Picture Wire 
bey ag & Stanton Co., 


wright Wire Co.. 
Sash 
Silver Lake Co., 
Estes Mills Co., 
Morton, Thos., 
Samson Cordage 
Mass. 
Cordage 
Columbian Rope 
Estes Mills Co.. 


Norwich, 


Worcester, Mass. 


Newtonville, Mass. 
Fall River. Mass 
New York City. 

Works, Boston. 


Co., Auburn, N. ¥. 
Fall River, Mass. 
Laugblin, Thos., Co., Portland, 


Me. 
Plymouth Cordage Co., North 
Plymouth, ry. 
Rugg. E. T.. & Co.. Newark, O. 
Samson Cordage Works, Boston, 


Mass. 
Silver Lake Co., Newtonville. Mass. 


Whitlock Cordage Co., New York 
City. 


| 


B.. Battle | 





i 


Fred J. Swaine Mfg. Co., St. Louis, 


Mo. 
Dimmers 
Chicago Eye Shield Co., Chicago, 
Ill. 
Dividers, Wing & Extension 
Johnson, Wm., Newark, N. J. 
Doors 
re 
Allith-Prouty Co., Danville, II. 
Merchant & Byans Co., Philadel- 
phia, Pa. 
Richards- Wileox Mfg. Co., Aurora, 
Ill. 
Russell & Erwin Mfg. Co., New 


Britain, Ct. 


Stanley Works. New Britain, Ct. 


Vonnegut Hardware Co., Iindian- 
apolis, Ind. 
Screen 
Comepae Spring Butt Co., Chicago, 
iil 
Drapery Hardware 
Berbecker & Rowland Mfg. Co., 


Waterville, Ct. 
Drawing Materials 
Dietzgen, Eugene Co., Chicago, Il. 
Dixon, Jos.. Crucible Co., Jersey 
City. N. 
Ke aftel & Esser Co., Hoboken, N. J. 
Lufkin Rule Co., Saginaw, Mich. 
Dressing 
t 


Jos., Crucible Co., Jersey 
N. J. 


Goodell-Pratt Co., 
ain 
Goodell-Pratt Co.. 


Greenfield, Mass. 


Greenfield, Mass 
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Hand, Breast and Bench 
Goodell-Pratt Co,, Greenfield, Mass, 
aes Falls Co., Millers Falls, 

ass. 
es Bros. Mfg. Co., Philadelphia, 


a. 
Stanley Rule & Level Co., New 


Britain, Ct. 
Syracuse Twist Drill Co., Syracuse, 
i Ee 
Dry Cleaner 
Carter Paint Co., Liberty, Ind. 


Damb-Watters 
Energy Elevator Co,., Phila.. Pa. 
Sedgwick Mach. Works, New York 
Sidney Elevator Mfg. Co., Sidney, 


0. 
Dynamite 
Du Pont De Nemours, E. I., & Co., 
Wilmington, Del. 
Hercules Powder Co., Wilmington, 
Del. 
Earthenware 
e Ware 


Edgers 


Lawn 
-— Bit & Snap Co., Racine, 


Ege Beater 
Taplin Mfg. Oa 

Elastic Cemen 
Carter Paint Co. 


— Britain, Ct. 


Mt ibe erty, Ind. 


Electrical nneeties 
Economy Fuse & Mfg. Co., Chicago, 
Til, 


Elevators 
Energy Elevator Co., Phila., Pa. 
Gifford-Wood Co., Hudson. 'N. Y.: 
Sedgwick Macbine Wks. , New York 


City 
sidney Elevator Mfg. Co., Sidney, 


Emery Cloth 
Baeder, Adamson & Co., Phila,, Pa. 
v. - Sandpaper Co., Williamsport, 
a. 


Enameled Ware 
See Ware 
Enamels 
Acme White Lead & Color Wks., 
Detroit, Mich 
Boston Varnish Co., Boston, Mass. 
F. W. Devoe & C. T, Reynolds Co., 
New York City. 
Martin-Senour Co., Chicago, Tl. 
ae, & Schumann Co., Brooklyn, 
Pratt & Lambert, Inc., Buffalo, 
A. Wilhelm Co., Reading, Pa. 
Engines, Rowboat 
Evinrude Motor Co., 
Wis. 
Extinguishers, Fire 
Childs, O. J., Co., Utiea, N. Y, 
Johns-Manville Co., New York. 
Langhlin, Thos., Co., Portland, Me. 
Northwestern Chemical Co., Ma- 
rietta. O. 
Nu-Ex Fire Appliance Co., Colum- 
bus, O 
Eye Protectors 
— T. A., & Co., Inc., Reading, 
a. 
Eyelets, Brass, Copper and 
Steel 


Ed. B, Stimpson, Brooklyn, N. Y. 
Fans, Electric 
Gilbert, A. C., Co.. New Haven, Ct. 
Fasteners 
Corrugated 
Acme Steel Goods Co.. Chicago, Il. 
Cary Mfg. Co., Brooklyn, N. ¥. 
Stanley Works, New Britain, Ct. 
Drawer 
Acme Steel Goods Co., Chicago, 11. 
Hame 
Niagara Falls Metal Stamping 
Works, Niagara Falls, N. Y. 


Milwaukee, 


Snap 
Ed. B, Stimpson, Brooklyn. N. Y. 
Storm, Sash and Screen 
Phenix Mfe. Co., Milwankee. Wis. 
Stanley Works, New Britain, Ct. 
Window 
Allith-Prouty Co., Danville, Ll. 
jriffi Mfg. Company, The. Erie. 
P 


. 
Stanley Works, New Britain, Ct. 
Faucets 
Cordley & Hayes, New York 


oN. a John, Faucet Co., Newark, 
N ; 
Fence 
iron and Steel 
Ludlow-Saylor Wire Co., St. Louis, 
Mo. 
Stewart Iron Works Co., Cincinnati, 


Wire 
Amer. Steel & Wire Co., Chicago, 


Cyclone Fence Co., Waukegan, Tl. 
. J. Wire Cloth Co.. The, Tren- 


ton. N. J. 
Wright Wire Co., Worcester, Mass. 
Fence Posts 
See Poste. 
Files and mee 


Barnett. G. rt *C0.. Phila., Pa. 

Delta File Works: Phila., Pa. 

oes. Henry. Sons, Phila., 

McCaffrey File Co., Philadelphia, 
a. 

Nicholson File Co., Providence, 


= 
Rex File & Saw Co., Newcomer- 


‘own, O. 
Simonds Mfg. Co.. Fitchburg. 
ass. 
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T pinets. Wood —e Leather 


Ciovetond Galv, Wks., Clevetang, 
a ARR 


Colt’s Patent Fir 
Hartford, Ct, Mf® Oa, 


Cc. J. Hamilton & Som. Plymoy 

I —_" h mn 
ver Johnson's Arms & © 
Fitchburg, Mass. wee Wis,, 


Remington Aris U. M. ©. Go. New 
Firepots 
Gasoline and Kerose 
seus Mfg. Co., Ne van N. 3 
yton & Lambert = 
Detroit, Mich — 
Fishing Tackle 
ar Murray & Imbrie, New Yor, 


Fixtures 
penathrcom 6 
rker, Chas., Co., Meride: 
. fay og nds 
tover fz .. Free . 
. Garage —_—_ 
Juluth Show Case Co, 
Minn. ‘ ~ 
Lighting 
American Gas Machine Co, 
Lea, Minn. ‘ 
Flashlights 
Beacon Electric Works, N 
Novo Mfg. e. Sow Yom” me 
Usona Mfg. + New York City. 
Flatware 
Silver Plated 
sopeesetionss Silver Co., Meriden, 


Albert 


Floor 
Spring 
Cope pring Butt Co., Chicago, 
Fly Swatters 


Atlas Mfg. Co., New Britai 
Osborn = Co., Cleveland, 5. ” 


Rubb 
hin We  Orake Mfg. Co., Hazleton, 
a. 
Fly Traps 
Darby, Edw., & Sons Co., Inc, 


Philadelphia, Pa. 
Ludlow-Saylor Wire Co., St. Louis, 


oO. 
Safety Wire Gas Glebe Co., Colun- 


bus, O. 
Stuber & Kuck Co., Peoria, IL 


Frames 
Hack Saws 
Millers Falls Co., Millers Pails, 
Mass. 


Smith & Hemenway Co., N. ¥. & 
— Hardware Co., Torrington, 
>t. 
Freezers, Ice Cream 
lass 


Dazey Churn & Mfg. 
Louis, Mo. 


an 
os Bros. Mfg. Co., Philadelphia, 
‘a. 


Co., St. 


Power 
North Bros. Mfg. Co., Philadelpbia, 


Pa. 
Funnels 
Delphcs Mfg. Co., Delphos, 0. 
Sigley, Wm. H., Mfg. Wks., Syl 


van Grove, Kans. 
Leaghtia, Thos., Co., 


Portland, 
Fuses 
Seeneuy Fuse & Mfg. Co., Chicago, 
Ensign-Bickford Co., Simsbury, Ct 


Galvanized Ware 
See Ware 


Garage Door Equinment 
Hust, Helm, Ferris & Co., Harvard, 


Staniey Works, New Britain, Ct. 


Garnet Paper Cloth 

Baeder, Adamson & Co.,. 
phia, Pa. 

Cappergneens Co., 


United States Sand 
Williamsport, Pa. 


Gas Globes 
Wir 


e 
Safety Wire Gas Globe Co., (© 
lumbus, O. 


Philadel- 
Niagara Falls, 
Paper Co., 


Gas Engines 

Sharples Separator (o., West 
Chester, Pa. 

Gaskets, Cork 


Armstrong Cork Co., 
Pa. 


Pittsburgh, 


Gates, Farm 
Iron and Stee 
American Steel! : Wire Co. Obt 
cago, Ill. 
Cyclone Fence Co., Waukegan, Il. 
Stewart Iron Works. Cincinnatt, 0. 
Wright Wire Co., Worcester, 


Gauges, Mechanical 
Brown & Sharpe Mfg. Co., Prove 
dence. R. 1. 
Chapin-Stephens Co., Pine Mead 
ow, Ct. 
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DIETZGEN 
MEASURING 
TAPES 


are a guaranteed product— 
backed by a quality firm. 


Your trade will value the Simplified-Reading feature. 
Send for Tape Catalog ‘‘H’’ 


Eugene Dietzgen Co. 


Manufacturers 
Chicago New York San Francisco New Orleans 
Pittsburgh Philadelphia 


ee? 020 1 


PUL 





The 
Improved 


“Gem 
Scriber’ 






Patented 
dune 12, 1906. 


The handiest cool «a carpenter has in 
his kit. 

He uses it almost constantly. 

Mr. Dealer—Have you any in stock? 
If not, better get in touch with your 
jobber, or write us direct. 


F. BRAIS & COMPANY 


1349 E. 90th Street CLEVELAND, OHIO 
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Silver Lake Sash Cord 





is made from best selected stock perfectly 
braided and smoothly finished by experienced 
workmen and has the greatest wearing qual- 
ities. 

None genuine without our 

name stamped on the cord 


STANDARD FOR OVER 40 YEARS 


Silver Lake Co., Newtonville, Mass. 








The Harold McCalla Co. 


IRON AND STEEL 


Of Every Description 
PLAIN AND GALVANIZBD BARS, HOOPS, 
ANNELS, TERS, PLA 


VANIZED. HAND POWER PUNCHES AND SHBEABS. 
Shipments from STOCK or mill 


STOCK OF GALVANIZED BARS, BANDS, 
HOOPS, SHAPES, BTC. 


LARGB 


444-446-448 FAIRMOUNT AVENUE 
Philadelphia 








































































































WRIGHT’S 
PATENT 


Expansive Bits 


Small size bores 

in. Large size 

to 3 in. Have qreatent 

strength and ease of bor- 

i Cutter accurately 
usted and absolutely 

can not slip. 


CLARK 


Spepeive Bits. Small 
bores to 1% ia. 
Large size bores to 3 


Well known ev 
where, wd 


Manufactured by 
The Conn Valley 
Mfg. Co. 
Centerbrook, Conn. 




















ERIOR 
DOO R HOLDER 


SUPERIOR 
DOOR HOLDERS 


This is a neat, strong and durable 
device that is operated by foot pres- 
sure. It cannot injure any kind of 
floor or carpet, nor has it any projec- 
tion to catch on garments. 


This Holder should be used on all 
doors equipped with spring hinges or 
door checks, 


Made in three sizes and all finishes. 


We also make a special Door Holder, 
without rubber, to be used on outside 
doors, 2%4-in. throw. 


SUPERIOR SPRING HINGE CO. 


136 W. Lake St., Chicago 


SUP New York Office: 16-18 Reade St. 























THE TACK 





Robertson Horse Shoe Magnet’ Hammers 


a high grade line with a good profit to dealers and 
jobbers. Catalogues and discounts on request. 
Silver medal (Highest Offered) Paname-Pacific Exposition 


ARTHUR R. ROBERTSON, 144 Oliver’ St., Boston 
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Greenfield Tap & Die Corp., Green- 
ass. 
Stow & Wilcox Co., 


Co., 


Cleve- 


rf) 
Rule & Level New 
. Ct. 


Starrett, L. 8., Co., Athol, Mass. 


Tire 
Allen Auto Spee. Co., N, ¥. O. 


Glass Boards 
Lufkin Kule Co., 


4Gilassaware 
See Ware 


Glue 
Haeder, Adamson & Co., Phila., Pa. 
Ferdinand, L. « & Co., Boston, 


Saginaw, Mich. 


Mass. 
Waterproof 
Ferdinand, L. W., & Co., Boston, 

Mase. 


4iongles 
A 


uto 
Chicago Eye Shield Co., Chicago, 


Willson, T. A., & Co., Inc., Reading, 


Weldin 


u 
Chicago Eye Shield Co,, Chicago, 
Ih. 


Gongs 
Hin, N. N., 
ton, Ct. 
Grain Sprouters 
Des Moines Incubator 
Moines, Iowa. 


Graphite 
— wee ible 


Brass Co., East Hamp- 


Des 


| 


Co., 


Co., Jos., Jersey 


cit d 
Van Cieet Bros., Chicago, [lL 


Grease 
Crew Levick Co., 
Dixon, “ome. Crucible 
City, N. 
Harris, A. W., Oil Co., Providence, 
R. 1 


Philadelphia, Pa. 
Co., Jersey 


direase Guns 
Haney, J. H., 
Nebr. 
Townsend, 8. 
i. J. 


& Co., Hastings, 


P., & Co., Orange, 


Grinders 
Foot and Hand Power 
American Grinder Mfg. Co., 


waukee, Wis. 
Carborundum Co., 


Mil- 
Niagara Falls, 


N. 
a 4 ‘Grinder Mfg. Co., Milwau- 


Mfg. Co., Aurora, 


Wis 
Rie bards Wilcox 
ik 
Star Specialty Co., Chicago, Ill, 
Wells, F. E., & Son Co., Greenville, 
Mass. 
Grindstones 
American Grinder 
waukee, Wis 
Cleveland Stone C 0., 
smicnards-Wilcox Mfg. 
Til, 


Mfg. Co., Mil- 
Cleveland, O, 
Co., Arora, 


4irint Mills 
Root-Heath Mfg. Co., Plymouth, O. 
Grommets, Brass, Copper 
and Steel 
Stimpson, ka. B., uN. Y. 


Guards 
Door 


Brooklyn, 


Superior Spring Hinge Co., Chi- 
cago, Ill 
Drawer 


Imperial Brass Mfg. Co., 


il. 

Skylight 
Cyclone Fence Co., 

Snow and ice 
Berger Bros. Co., Philadelphia, Pa. 

Tree and Flower Bed 
Cyclone Fence Co., Waukegan, IIL. 
Ludlow-Saylor Wire Co., St. Louis, 

Mo 
Stewart Iron Works, Cincinnati, O. 
Wright Wire Co., Worcester, Mass. 

Window 
Cyclone Fence Co., 
Ludlow-Saylor Wire Co., St. 


Chicago, 


Waukegan, Ill. 


Waukegan, Il. 
Louis, 
Mo. 
Wright Wire Co.. Worcester. Mass. 
Guns and Rifles 
Baker, Murray & Imbrie, New York 
Son, 


Hamilton, ¢ ©. J., & Plymouth, 


Iver a s Arms & Cycle Wks., 
Fitchburg, Mass. 

Parker, Chas., Co.. Meriden, Ct. 

Remington Arms U. M, CG. Co., New 
York, Y 

Winchester Repeating Arms Co., 
New Haven, Ct. 
Automatic Rapid Fire 

Colt’s Patent Firearms Mfg. 
Hartford, Ct. 


Co., 


Meriden, 
Cc. Co., 


Shot 
Parker Co., Chas., The, 
St. 
Remington apne vu. M 
wd = Cl 
Sig 
ro  - Sane Sight Corp., 
field, Ct. 


Halters 
pe 
EB. T., & Co.. Newark, O. 


Middle- 


° 
Rugg. 


ammers 


—- & Spencer Co., Hartford, 








HARDWARE AGE 


Tool Co., Louisiana, Mo, 
Maydole Hammer Co,, Nor- 


Buffum 

David 
wich, N, 

Peck, Stow & Wilcox Co., 
land, OU. 

Smith Co., H. D., 
Copper 

Stanley Rule & 
Britain, Ct. 
Granite Cutters 

Trow & Holden " Barre, Vt. 
Magnet and Tack 

Arthur R., 


Cleve- 
Plantsville, Ct. 


Level Co., New 


Robertson, Boston, 
Maas. 
Hammocks 
Excelsior Bag & Mfg. Co., 
Troy, N. ¥. 
Palmer, I. E., Co., Middletown, Ct, 


HMandeuffs 
Peerless 


Inc., 


Handcuff Co., Springfield, 


a SS, 
Union Hardware Co., Torrington, Ct. 


Handles 
Cork 


r 
Armstrong Cork Co., Pittsburgh, 
Pa. 


Tool 
Atkins, E. C., & Co., Indianapolis, 
lod. 

Berger Bros. Co., Philadelphia, Pa. 

Grover File Co,, Nashua, N. H. 

Millers Falls Co., Millers Falls, 
Providence, R.1. 


Mass. 
Nicholson File Co., 
Piqua Handle & Mfg. Co., Piqua, O. 


Hangers 
Barn and House Door 
Allith-Prouty Co., Danville, TL 
Chicago Spring Butt Co., Chicago, 
lh. 


Griffin Mfg. Co., Erie, Pa. 
Hunt, Helm, Ferris & Co.. 
vard, Ill. 
McKinney Mfg. Co., 
Myers, F. E., & Bro., 
National Mfg. Co., Sterling, 
Ney Mfg. Co., Canton, 0. 
Kichards-Wilcox Mfg. Co., 
Ill 
Wagner Mfg. Co.. 
Eaves Trough 
Berger Bros. Co., 
Garage Door 
Richards-Wileox Mfg 
Ill. 


Storm Window and Screen 
Allith-Prouty Co., Danville, U1. 
Fernald Mfg. Co., Northeast, Pa. 
National Mfg. Co., Sterling. IL 
Phenix Mfg. Co., Milwaukee, Wis. 
Stanley Wks., New Britain, Ct. 

Harness and Saddlery 
Worthington, Geo., Cleveland, O. 
Shapleigh Hardware Co., St, Louis, 

Mo. 

Hasps, Safety, 
Allith-Prouty Co., 
Gritin Mfg. Company, 


Har- 


Pittsburgh, Pa. 
Ashland, O. 
I, 


Aurora, 
Cedar Falls, Ia. 
Philadelphia, Pa. 


Co., Aurora, 


Hinge, Hook 
Danville, Il 
The, Erte, 


ra. 
McKinney Mfg. Co., Pittsburgh, Pa. 
Stanley Works, New Britain, Ct. 
Hatchets 
Arcade Mfg. Co., Freeport, 
Burgess-Norton Mfg. Co., Geneva, 
1 


Il. 
Peck, Stow & Wilcox Mfg. Co., 
Cleveland, O. 
Louis, Mo. 


¢ 
Shapleigh Hdw. Co., St. 
Smith Co., H. D., ‘Plantsville, Ct. 


Hay Unloaders 
Myers & Bro., F. 
Heaters 
Charcoa 
Chicago 
cago, 
Electric 
American 
Detroit, 


B., Ashland, O. 


Flexible Shaft Co., Chi- 


Electrical Heater Co., 


Mich. 
Tan 
Hunt, Helm, Ferris & Co., Harvard, 
Til. 
Headlights, Auto 
Perrin Mfg. Co., Detroit, 
High Pressure Covering 
Armstrong Cork Co., Pittsburgh, 
Pa. 
Hinges 
Box and Trunk 
McKinney Mfg. Co., Pittsburgh, Pa 
Stanley Works. New Britain, Ct. 
Stimpson, Ed. B., Brooklyn, N. Y. 


Mich. 


oo 
Allith-Prouty Co., Danville, Il. 
Bommer Bros., Brooklyn, fn 
Chicago Spring Butt Co., D, 29, 
Chicago, Ml. 
Cevhin, P. & F., New Britain, Ct. 
McKinney Mfg. ‘Co., Pittsburgh, Pa 
Stanley Works, New Britain, Cr. 
Floor 
Allith-Prouty Co., Deaville, Ti, 
Bommer Bros., Brooklyn, N. Y. 
Champion Hdw. Co., Geneva, O. 
Chicago Spring Butt Co., Chicago, 
Tl 


Corbin, P. & F., New Britain, Ct. 

Lawson Mfg. Co., Chicago, Il. 

Russell & Erwin Mfg. C©o., 
Britain, Ct. 

Shelby Spring Hinge Co., 
Garage 

McKinney Mfg. Co., Pittsburgh, Pa. 

Stanley Works, New Britain, Ct. 

Stover Mfg. Co., Freeport, Il. 
Hook and Strap 

McKinney Mfg. Co.. Pittsburgh, Pa. 

Richards Wilcox Mfg. Co., Aurora, 


Shelby, O. 


Til. 

Stanley Works, New Britain, Ct. 
Invisible 

Soss Mfg. Co., Bklyn, N. Y. 


New 





Jamb 
Bommer Bros., Brooklyn, N. Y. 
Chicago Spring Butt Co., a 


Il. 

Lawson Mfg. Co., Chicago, Ill. 
Lavatory Sprin 

Bommer Bros., Brooklyn, N, Y. 
Pivot 

Bommer Bros., Brooklyn, N. Y. 

Lawson Mfg. Co., Chicago, Ul, 
Window and Screen 

Allith-Prouty Co., Danville, Ll, 

Arcade Mfg. Co., Freeport, Il. 

Bommer Bros., Brooklyn, N. Y 

Corbin, P. & F., New Britain, 

Grifin Mfg. Company, ‘The, 


Lawson Mfg. Co., Chicago, Il. 

McKinney Mfg. Co., Pittsburgh, 

Kussell & Erwin Mfg. Co., 
Britain, Ct 

Stanley Works, New Britain, Ct. 

Stover Mfg. Co., Freeport, Lil, 
Screw and Strap 

McKinney Mfg. Co., Pittsburgh, Pa. 

a Works, New Britain, Ct. 
Spring 

Allith. Prouty Co., Danville, IL 

Arcade Mfg. Co., Freport, Ul. 

Bommer Bros., Brooklyn, N. Y. 

Chicago Spring Butt Co., Chicago, 


il. 
Shelby Spring Hinge Co., Shelby, O. 
Stover Mfg. Co., Freeport, Il. 
Superior Spring Hioge Co., Chi- 
cago, 1, 
Spring Butt 
Bommer Bros., sosehion, N.Y. 
Spring Floo 
Allith- Poets G Danville, Il. 
Bommer Bros., Brooklyn, N, Y. 
Corbin, P. & F.. New Britain, Ct. 
Strap and T 
Griffin Mfg. Company, Erie, 
Pittsburgh, Pa. 


‘a. 

McKinney Mfg. Co., 

Stanley Works, New Britain, Ct. 
Surface Floor 

Allith-Prouty Co., 

Lawson Mfg. Co., 


ot. 
Erie, 


Pa. 
New 


The, 


Danville, MM, 
Chicago, U1 


Hinges and Butts 


Corbin, P. & F.. New Britain. Ct. 
Griffin Mfg. Company, Erie, Pa. 
McKinney Mfg. Co,, Pittsburgh, Pa. 
National Mfg. Co., Sterling Ill. 
Stanley Works, New Britain, Ct. 
Wrought Brass 
Sargent & Co., New Haven, Ct. 
Stanley Works, New Britain, Ct. 
Hinges and Strikes 


Lavatory 
Cheam Spring Butt Co., 


Lawson Mfg. Co., Chicago, 
Mortar and Br 


Chicago, 
Ill. 
ek 


Cleveland Wire Spring Co., Cleve- 
Hotsts 
Power 
oe Machine Works, N. Y. 
° 


Hont, Helm, Ferris & Co., Har- 
vard, 
Tackle Block 
Ney Mfg. Co., 
Holders 
Door 
Bommer Brothers, Brooklyn, N. Y. 
Corbin, P. & F., New Britain, Ct. 
Griffin Mfg. Company, Erie, Pa. 
National Mfg. Co., Sterling, Ul. 
Richards-Wilcox Mfg. Co., Aurora, 


1. 

Russell & Erwin Mfg. Co., 
Britain, Ct. 
Sargent & Co., 
Stanley Works, 
Superior Spring Hinge Co., 

cago, Til, 

Garage Door 

Griffin Mfg. Co.. Erie, Pa. 
stanley Works, New Britain, 


Grossman, Emil, Mfg. Co., Bush 
Terminal Building 20, Brooklyn, 
Y. 


Canton, O. 


New 


New Haven, Ct. 
New Britain, Ct. 
Chi- 


ct. 


Sethoewave 
See Ware 
Hooks 
Bel 
Jenckes, E., Mfg. Co., Worcester, 
Mass. 
Bird Cage 
Berbecker & Rowland Mfg. 
Waterville, Ct. 
Bush 


Co., 


u ' 

North Wayne Tool Co., Hallowell, 

Me 

Ceiling 
Atlas Mfg. Co., 
Williamson, C. 

Co., Newark, N. J. 
Wire Goods Co., Worcester, 

Coat and Ha 
Allith-Prouty Co., Danville, I. 
Atlas Mfg. Co., New Haven, Ct. 
Peck, Stow & Wilcox Co., Cleve- 

land, Ohto. 
Stimpson, Ed. B., Brooklyn, N. Y. 
Stover Mfg. Co., Freeport, Ml. 
Williamson, C. Wire Novelty 

Co., Newark, N. J. 
Wire Goods Co., Worcester, 


New Haven, Ct. 
Wire Novelty 


Mass. 


Mass. 


ate 
Acme Steel Goods Co., Chicago, I. 


rass 
North Wayne Tool Co.. Hallowell, 
Me. 
Harness 
Arcade Mfg. Co., Freeport, Tl. 
Corbin, P. & F., New Britain, Ct. 
Peck, Stow & Wilcox Co., South- 
ington, Ct. 
Russell & Erwin Mfg. Co., 


Britain. Ct. 
Stover Mfg. Co., Freeport, Ill. 


New 
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—.. 
Picture 

Turner & Stanton Co., 
Screw and Cup 

Brooks, M, 3., & Sons. 


Seer 


Norwieh, Op, 
Chester, Oj 


Hot and gore Rolie 
Cary Mfg. Co., Bro 
Grittin Mfg. Co., Eri 
McCalla, Harold, Co., 

‘a. 

Wir 
Amer. 
il. 


i "alla detgte 


e 
Steel & Wire Co., Chicago, 


Horns, Electric & Hang 


Amer. Elec, Co., Chicago 
Gibson Co., Indiana poiis 
Jolns-Manville Co., 1 


Spring & 
Detroit, Mich. 
Spurks-Withington 
Mich, 

Hose, Rubber 
Boston Woven tlose 
Buston, Mass. 
Goodrich Company, B. 

Akron. U. 
—— Tire & 


Akr« 0. 
The rmosd Rubber 
N. J 


Spee. Co, 
Jackson, 


Co., 


& Rubber Co., 


P.. The, 
Rubber Co., 


Co., Trenton, 
Hose Fittings 
Boston Woven Hose & Rubber Co., 
caeeitee, Mass. 
rman Mfg. Co., H. B., 
Creek, Mich. mat 
Stuber & Kuck, Peoria, Ii, 
Hose Reels, Metal 
McKinnon Dash Co.. Buffalo, N, y, 
Hydrometers 
Taylor Instrument 
Rochester, N. Y. 
Ice Breakers, Power 
White Mountain Freezer 
Nashua, N, i 
lee Chippers 
Alaska Freezer 


Companies, 


C., 


Co., Winchenden, 
ass. 

Gifford-Wood Co., Hudson, N. Y, 

Peerless Freezer Co., Wiuchenden, 


Mass. 
White Mountain 
Nashua, N. 
Ice Cream Freezers 
Alaska Freezer Co., Winchender, 
Mass. 
Peerless Freezer Co., 


Freezer Co., 


Winchenden, 
Mass. 
White Mountain Freezer  Co., 
Nashua, H. 
Ice Shredders 
Enterprise Mfg. Co. of Pa., Phite- 
delphia, Pa. 
Iee Tools 
Gifford-Wood Co., Hudson, N. Y, 
Implements, Agricultural 
Hayes Pump & Planter Co., Galva, 
MW 
Repesems, Cc. S., & Sons, Bushnell, 
Incubators 
Des Moines Incubator Des 
Moines, Iowa. 
Queen Incubator Co., Lincoln, Neb, 
Insoles, Cork 
Armstrong Cork Co., 
Pa 


Co., 


Pittsburgh, 


Insecticides 
Motaatent Mfg. Co., 
"A. 
Sterling Chemical Co., 
Mass. 
Instruments 
Drawing 
Dietzgen, Eugene Co., Chicago, UL 
Surveying 
Dietzgen, Eugene Co., 
[rons 
Brandin 
aay amend Stamp Co., 
>t. 


Electric 
American Electrical 
Detroit, Mich. 
Chicago Flexible 
eago, Il. 
Gasoline 
American Gas 
a, 


Philadelphia, 


Cambridge, 


Chicago, Tl. 
Bridgeport, 


Heater Co., 


Shaft Co., Chi- 


Machine (Co., Albert 


a 
Enterprise Mfg. Co. of Pa., Phila- 
delphia, Pa. 
Self-Heating 


—_ Iron Mfg. 
Waffle 
Stover Mfg. Co., Freeport, Il. 

Jacks 
Gemco Mfg. Co., Milwaukee, Wis. 
Luther Grinder Mfg. Co., Milwat 
kee, Wis. 
Myers, F. E., & Bro., 
Richards-Wilcox Mfg. 
mM 


Walker Mfg. Co., Racine, 
pe. V., Ine, 


Co., Big Prairie, 


Ashland, 0. 
Co., Aurora, 


Wis. 
Hartford, Jersey 
City, 


Ja 
“Moner" & Schumann Co., Brookly®, 


Pratt & Lambert, Inc., Buffalo, 
N. ¥. 


Cordley & Hayes, New York. 
Key Machines, Automatic 
Precision Key Mch. Co., Allentow®, 


Pa, 
Key Rings 
Adams, J. R. M., Baltimore, 
Kick Plates 
Imperial Brass Mfg. Co., Chicago, 


Md. 
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Quality First—Price Last 


C. & L, Fire Pots and Torches 
lead all others in quality, dura- 
bility and economy and are the 
cheapest in the end. Why? Be- 
cause they produce more heat with 
less gasoline than any other make. 
To prove this order a No. 1 Fire 
Pot or a No. 32 Torch and you 
will be pleased and satisfied. Job- 
bers supply at factory price. Send 
for catalog—it’s free. 





a 


No.1 
OETR Lal 


Xo 1,¥ire pot Clayton & Lambert Mfg. Co. 
Disc A. eevee Detroit, Mich., U.S.A. 














MORTON’S CABLE 
SASH CHAINS 


Have in many instances withstood 25 years’ 


continuous service. They are the one best 
substitute for sash cord, as they can’t fray, 
stretch or rot, and are easiest to apply. 


Be sure your windows are equipped with 
MORTON’S CHAINS, as they mean a big 
reduction in this end of your maintenance 
expense. 


THOMAS MORTON 
245 Centre Street New York, N. Y. 

































The Employer who feels the need 
of “new blood” in his organization 
can reach the most desirable class 
of employees through our Want 
Pages. 

The Employee seeking a new field for 
his ability and enthusiasm can get in 
touch with healthy growing concerns 
through the Want Pages of Hardware 
Age at small cost. 

















Get this Free 


PHENIX 
——— Book on Storm 
pint | Sash Hangers 
ee and Fasteners 
7 ata OAR BSF] 
ieee Specialties, the han- ~ 





diest, simplest; easi- 
est applied on the 
market. Phenix 
Storm Sash Hangers 
and Fasteners deliv- 
er the service that your trade 
will appreciate. Revolutionary 
improvements in design this year. 
Write today for cptalog, dis 
counts and Free Sample Offer. ce 


PHENIX MFG. CO., 032 Center Street, Milwaukee, Wis. 




















— . Maximum Quality 


at 
Minimum Cost— 


Sums up the facts concerning Bur-Nor 
All Steel Hatchets. You get 50% more 
strength and service for less money than 
you can with any other line. It will pay 
you to get our prices. 


BURGESS-NORTON MFG. CO. 


GENEVA - - - ILLINOIS 








Prompt Shipment on Receipt of 


Your Order 
Ferrules, Copper; Bars, Co Botto Copper; Burns, Ose 
; Conductor Pipe. "Cop a7 ‘orimped Sheet Copper; Raves 
per ; apeve. opper Melee oer tee ; 
; Mitres, a rT; vets 
| Roll Copper: Shoes, Copper; Sheets, te ik bo ortag, 
Bopper Spikes, Copper; Washers, Cepper. 
Pian, selling needs are listed above, write 
ttsburgh Copper and Brass Rolling Milts 
Pittebassa, re. 
- C. G. HUSSEY CO., v. 8. A. 



































tf} 
allt 


nt 
i 


ILA 











ARMSTRONG TOOLS 

















Tools bearing the name of the Armstrong Mfg. Co. 
are superior made tools. Perfect in construction, ac- 
curate and dependable. 

The name of Armstrong has ever stood for the best 
in service, quality and workmanship. 


Tools With an Enviable Guarantee 


Send for our a of Genuine Armstrong Stocks 
and Dies, Water, Gas and Steam Fitters’ Tools and 
Pipe Threading Machines. 


THE ARMSTRONG MFG. .CO. 


290 m Street Bridgeport, Conn. 














If i’s DROP FORGED 
WRENCHES you're 
after, remember 
that P-S Quality 


is Guaran- 






Page-Storms Drop Forge Co. 
CHICOPEE, MASS. 
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Knives 
Bread 
Neeth Wayne Tool Co., Hallowell, 


Butch 
Cuatiilon, a & Sons, New York 


ci 

Corn, Hedge hg b aus 

Bishop, Geo., Co., 
burg, Ind, 

sess Wayne Tocl Co., 


Drawing 
Peck, Stow & Wilcox Co., Cleve 
land, Ohio, . 
Smith Co., H. D., Plantsville, Ct 
va Edge Tool Wks., Winsted, 
st. 


Lewin 
Hallowell, 


Floor Scraper 
Atkins, HB. C., & Co., 

Ind. 

Hay and Straw 
Ney Mfg. Co., Canton, 
— Wayne Tool Co., 


Kitche 
——. 


Indianapolis, 


Ohio. 
Hallowell, 


, wR & Sons, New York 
mn. LF R., & Sons, 


North Wayne Tool Co., 
Maine. 


Ayer, Mass. 
Holloweill, 


Pocket 

Chatillon, John, & Sons, New York 

ty. 

dew York Knife Co., Walden, 
Pruning 

Murphy's Sons Co., Robert, Ayer, 
Mass. 
Saddiers 

Rose & Bros.. 
Pa. 


Wm., Sharon Hill, 


Shoe 

Murphy’s Sons Ce., Robert, Ayer, 
Mass. 
Silver Plated 

oy ene Sitver Co., Meriden, 
z, 


Knobs, Wo 


Co., Piqua, 


od 
Piqua Handle & Mfg. 
Ohio. 


Knockers, Doo 
Corbin, P. & F., 
Russell & Erwin 

Britain, Ct. 
Sargent & Co., New Haven, Ct. 
Stover Mfg. Co., Freeport, Ill. 


fee Britain, Ct. 
Mfg. Co., New 


Ladders, Store 
Allith-Prouty Co., Danville, Tl. 
Berger Bros. Co., Philadelphia, Pa, 
Bicycle Step Ladder Co., Chicago, 


Til. 
Milbradt Mfg. Co., St. Louis, Mo, 
Myers, F. E., & Bro., Ashland, O, 
as a Wilcox Mfg. Co., Aurora, 


Lamps 
Automobile 
Bridgeport Brass Co., 
Cc 


t. 
Dietz Co., BR. E., New York City. 
Gibson Co., Indianapolis, Ind. 
Hawthorne Mfg. Co., Bridgeport, 
Conn. 
Indiana Lamp Co., 
Ind. 
Johnus-Manville Co., New York. 
Pittsburgh Elec. Lptls. Co., Pitts- 
burgh, Pa. 
Bicycie 
Bridgeport Brass Co., Bridgeport, 


Bridgeport, 


Cornersville, 


Ct. 
Carriage 
Dietz, R. E., New York City. 
Electric 
Beacon Electric Works, New 
Consolidated Elec. Lamp Co., 
vers, Mass. 
Edison Lamp Co., 
General Electric 
N. ¥ 


York. 
Dan 


Harrison, N, J. 
Co,, Schenectady, 


Johns-Manville Co.. New York City. 
Usona Mfg. Co., New York City. 
Gasoline & Kerosene Vapor 
American Gas Machine Co., Albert 
Lea, Minn. 
Coleman Lamp Co., Wichita, 
Motorcycie 
amp Co., Connersville, 


Portable 
Dietz, R. E., New York City. 
National Stamping & Elec. 

Chicago. ; 
Warren Stamping Co., 

Street 
Coleman Lamp Co.. 


Kan. 


Co., 
Warren, O. 
Wichita, Kan, 


Lanterns, Oil 
Coleman Lamp Co., 
Dietz, R. E., Co., 
Johns-Manvilie Co.. 
Laughlin, ‘Thos., 


Wichita, Kan. 
New York City. 
New York City. 
Co., Portland, 
e. 
Warren Stamping Co., Warren, O. 
Latches, Barn Do 
Allith-Prouty Co., Danville, Ill, 
Corbin, P. & F.. New Britain, Ct. 
re. Stow & Wi'ceox Co., ve- 


and, O. 
— Mfg. Co., 
é & Erwin Mfg. Co., New 
Britain, Ct. 
Stanley Works. New Britain, Ct. 
Wagner Mfg. Co., Cedar Falls, Ia 
ee 


Wheeling Co Gyevematios Co., Wheel- 
ing, 


Aurora, 





Wire 
anaricen Wire Fabric Co., Chicago, 
ik. 
— Wire Cloth Co,, Clinton, 
He, 4. Wire Cloth Co., The, 


N. 

Wright wise Co.. Worcester, Mass. 
Lathe Dog 
Williams, 
N. Y. 

Lathes 
Wells, F. E., & Son Co., Greenville, 
Mass. 
Lawn Mowers 
Han 


Tren- 


Fi fe & Co., Brooklyn, 


and 
Clipper Lawn Mower Co., 
ul 


Coldwell Lawn Mower Co., New- 
burgh, N. Y 
Pennsylvania 
Philadelphia, 
Philadelphia 
Philadelphia, 
Townsend, 8. 
N. J. 
Worcester Lawn Mower Co., Wor- 
cester, Mass, 
Motor 
Coldwell Lawn 
burgh, N. Y. 
Pennsylvania Lawn 
Philadelphia, P: 
Philadelphia Lawn 
Philadelphia, Pa. 
Lawn Power Mowers 
Hand 


‘Lawn Mower Co., 
Pa, 
Lawn Co., 


Pa. 
.. & Co., Orange, 


Mower 


New- 
Co., 
Co., 


Mower Co., 
Mower 
Mower 
Co., 


Power Lawn Mower 


Mich. 


Ideal 
Lansing, 


otor 
Power Lawn Mower Co., 


Lansing, Mich. 
Leaders, Rain 
Dieckmann, F., Co., Cincinnati, O. 
Ledgers 
Loose Leaf 
Irving-Pitt Mfg. Co., Kansas City, 
MO, 
Lens, Auto 
Warner-Lenz Co., Chicago, Il. 
Letters & Figures, Metal 
Cleveland Galvanizing Wks., Cleve- 


land, O. 
Niagara Falls Metal Stp. Works, 


Niagara Falls, N. Y. 


Level Line, Aluminum 
Frank Hall Co., Newton Falls, O. 


Levels 
Chapin-Stepbens Co., Pine Meadow, 
Ct 


Chicago, Il. 
Philadel- 


Ideal 


Dietzgen, Eugene, Co., 

Henry Disston & Sons, 
phia, Pa. 

Goodell-Pratt Co., 

Stanley Rule & Level 
Britain, Ct. 


Life Preservers 
Armstrong Cork Co., 
Pa. 
Lifters 
ash 
Allith-Prouty Co., Danville, Ill. 
Champion Hardware Co., Geneva, 


0. 
Corbin, P. & F., New Britain, Ct. 
Griffin Mfg. Co., The. Erie, Pa. 
Ives Co., The H, B., New Haven, 
ct 


McKinney Mfg. Co., Pittsburg, Pa. 
P Stow & Wilcox Co., Cleve- 


Mass. 
New 


Greenfield, 
Co., 


Pittsburgh, 


New 


Ct. 
la. 


land, O. 
& Erwin Mfg. Co., 
. Cr 
Stanley Works, New Britain, 
Wagner Mfg. Co., Cedar Falls, 
Stove 
Areade Mfg. Co., Freeport, Ill. 
Stover Mfg. Co., Freeport, Il. 


Lighting Plants, Electrical 
Waterman Motor Co,, Detroit, Mich. 


Silver Lake Co., Newtonville, Mass, 

Turner & Stanton Co., Norwich, Ct. 
Clothes 

Columbian Rone Co., Auburn, N. ¥, 

Estes Mills, Fall River, Mass. 

Samson Cordage Works, Boston, 
Mass. 

Silver Lake Co., Newtonville, Mass. 

Nu-Ex Fire Appliance Co., Colum- 
bus, O 

Linoleum 

Armstrong Cork Co., Pittsburgh, 

Pa. 


Linoleum Cleaner 
Fe — L. W., & Co., Boston, 
ass, 


Lockers 
Clinton Wire Cloth Co., Clinton, 


ass. 
Darby, Edw., & Sons Co., 
Philadelphia, Pa. 
Locks 
Casky-Dupree Co., Marietta, 
Goodrich-Lenhardt Mfg. Co., 
adelphia, Pa. 
New Era Spring & Specialty Co., 
Detroit, Mich. 


Inc., 


0. 
Phil- 


oor 
Corbin. P. & F., New Britain, Ct. 
a oa Thos., Co., Portland, 


e. 
Peck, Stow & Wilcox Co., 
land, Ohio 
ent -Wileox Mfg. Co., 
Russell & Erwin Mfg. Co., 
t. 


Britain. C 
Sargent & Co., New Haven, Ct. 


Cleve- 
Aurora, 


New 


Dixon, 





J 


Slaymaker Lock Mfg. Corp., Lan- 
caster, Pa. 

Taylor & Boggis Foundry Co., 
Cleveland, oO. 


asp 
auite. Prouty Cons _ Dasa. ti. 
ignition Swit 
or “ree e ” ssartette, oO. 
Allith-Prouty Core Danville, 1. 
McKinney Mfg. Co., Pittsburgh, Pa. 
National Mfg. Co., Sterling, Il. 
Window 
Allith-Prouty Co., Danville, 
Safe-Tee- Novelty Co., Inc., 
York. 
Lubrican 
ixon, 
City, 


Ill, 
New 


ts 
Jos., Crucible Co., Jersey 


Oil Co., Provi- 


Chainolene Mfg. Co., Chicago, Il. 
Mallets 
Wooden 
Osborne, OC. 8., & Co., 
Union ‘Hardware Co., 
ct. 


Newark, 
Torrington, 


Manifolds 
Whittier Sales Co., Chicago, Ill. 


Mantles, Gas & Gasoline 
American Gas Machine Co., Albert 
Lea, Minn. 
Coleman Lamp Co., Wichita, Kan. 


Mats and Matting, Steel 
Cary Mfg. Co., Brooklyn, N. Y. 
Clinton Wire Cloth Co., Cz.inton, 

Mass. 
Cyclone Fence Co., Waukegan, Il. 
Ludlow-Saylor Wire Co., St. Louis, 
Pittsburgh, 


Co., 


Auto Running Board 
Bamtam Mfg. Co., Boston, Mass. 
Cork 
Armstaeng Cork Co., 


Mo 
Mec Kinney Mfg. 
Pa, 


Pittsburgh, 


Door 
Acme Steel Goods Co., Chicago, Ill. 
Co., 


Rubber 
Goodyear Rubber 


kron, 

Mechanical Rubber Goods 

Goodyear Tire & Rubber Co., 
Akron, O. 


Mender, Hose 
wert Dearborn Mfg. Co., Sterling, 
Morgan Mfg. Co., Newport, R. 1. 
L. R. Nelson, Peoria, Ill. 
Sherman Mfg. Co., H. B., Battle 
Creek, Mich. 


etal, Perforate 
—- Wire Chane Co., Clinton, 
Ed. B., 


Micrometers 
Brown & Sharpe Mfg. Co., Provi- 
dence, R. I 
The L. 8. Co., Athul, 
Mass. 
~~ gomuiae 
Laval Separator Co., New York 
Peo. 


Milling Cutters 
Brown & Sharpe Mfg. Co., 
I. 


dence, R. 
Morse Twist Drill & Mach. Co., 


New Bedford, Mass. 


Mirrors, Adjustable 
Smerioas Electric Co., Chicago, 


Mfg. Co., Brook- 


Tire & 


fas 
Stimpson, Brooklyn, N. Y. 


Starrett 


Provi- 


Siecaunen, ® ee 
lyn, N. 


Mops« 
Floor, Dish and Dust 
Arcade Mfg. Co., Freeport, 
Eagle Woodenware Mfg. Co., 


ilton. O. 
Estes Mills. Fall River, Mass. 
Polly Prim Sales Co., Chicago, Ill, 


Mi. 
Ham- 


Motorcycles 
Baker, Murray & Imbrie, New York 


City. 

Cleveland Motor Cycle Co., Cleve- 
anc 4 

Iver Johnson’s Arms & Cycle Wks., 
Fitchburg, Mass. 


Detachabl 


Motors, e 
Motor Co., 


Evinrude 
Wis. 


Milwaukee, 


Motor Trucks 
Federal Motor Truck Co., Detroit, 


Mich. 

— Motor Truck Co., Wabash. 
nd, 

— Tron Wks. Co., Cincinnati, 


Nails 

Cobblers’ 

Shelton Co. Shelton, Ct. 
Copper 

American Steel & Wire Co., Chi- 
eago, Tl. 

Hussey, C. G., Pittsburgh, Pa. 

ar ya Ed. B., Brooklyn, N. Y. 


u 

—. Harold, Co.. Philadelphia, 
a. 

Shelton Co., Shelton, Ct. 


Stimpson, Ed. B.. Brooklyn, N. Y. 
Union Horse Nail Co.. Chicago, “1m. 
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Ve 


Rubber Headed 
Elastic ‘Tip Co., Boston, Mags 
Shoe, Horse, Ox, Mule 
Ca oy Horse Nail Co., Hart. 


Fowler Nail Co., Seymo 
Upholsterers nour, Oe 
Mfg. (Co, 


Berbecker & Rowland 
. eevee, ¢ 
timpson, . B., Brookt 

~ ’ yn, N. ¥, 
& Wire 
cago, 


Hassali, Jobn, me. 
Interstate Iron 


Steel 
cago, Ill. o. & 
Laughlin, Thos., Co., Portland, 


Me. 
McCalla, Harold, Co., P’ 

> hiladelphig 
Shelton Co., Shelton, Ct. 


Stimpson, Ed. B., Bro okiyn, 
Wickwire Bros., Cortland, 


American Steel Co., Chi. 


<Prookiya, NY, 


* % 
N.Y. 


Netting, Poultry (wi 
American Steel & Wire rAd Chi. 


Il, 
ciluton Wire Cloth Co., Clinton, 


Gilbert & Bennett Mf, 
York City. + oO. oe 
agee Saylor Wire Co., St. Louis 


New re Wire Cloth Co., Tren. 
Wickwire c 

ckwire ros., ortland, N. Y, 
Wright Wire Co.. Worcester, tex 


wears 


Boston Woven Hose & Rubber Co., 
Boston, Mass. 

L. R. Nelson, Peoria, Ill. 

Sherman Mfg. Co., H. B. 
Creek, Mich. 
Spraying 

Deming Co., Sa 

Gould Mfg. Co 
N. Y¥. 


+» Battle 


lem, O. 
mpany, Seneca Falls, 


Nut 

Bowls 

Parsons Bowl Co., Indianapolis, Ind. 
Crackers 

Arcade Mfg. Co., Freeport, TL 

Bridgeport Hardware Mfg. Corp,, 
The, Bridgeport, Ct. 

Ocherme & Co.. ©. 8., Newark, 


N. J. 
Parsons Bow! Co., Indianapolis, Ind. 


Nats 
Machinery Screw 
— Screw Corp., New Britain, 


Square Machine Screw 


Progressive Mfg. Co., Tor- 


—- Screw Corp, New Britain, 
Tire Bolt 
es ag Screw Corp., New Britain, 


oul 
Lubricating 
American Oil Products Co., Buffalo, 


N. Y¥. 
mapete, A. W., Oil Co., Providence, 


Oilers 
me o Glass & Mfg. Co., Wellsburz. 


ete Co.. Branford, Ct. 
Hill-Smith Metal Gds. Co., Boston, 


ass. 

ane. etd Supply Co, N. 
a gz. Supply a 

Pittsburgh, Pa. 


Openers 
Box 
Morrill, Chas., 
Osborne, C. 8., 
N. J. 


York City. 


New \ 
Newark, 


& Co., 


Can 
Osborne, C. 8., & Co., Newark, 
Schats Mtg. Co., The, Poughkeep- 


Ornaments, Glass 
Lancaster Glass Co., Lancaster, 0. 


Ovens 
Huenefeld Co., Qincinnati, 0. 


Packing 
Asbestos 
General Asbestos & Rubber Oo., 
Charleston, 8. 
Johns-Manville Co., New York. 
aa Rubber Co., Trenton, 


Rubber 
General Tire & Rubber Co., Akron. 
Goodrich Co., B, F., Akron, 0. 
Goodyear Tire & Rubber 
Akron, O. 


Padlo 
Allith. Ph Co., Danville, Ml. 
Russell rwin Mfg. Co., New 


- — & rt - - ot. 
argent 0., Ww aven, 
M Corp., Lam 


———., Lock Mfg. 
smith, % Bese Mfg. Co., Bridge 
Union Lirdware Co., Torringtos. 


. 
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American Barbed Wire 


two and four point; Glidden, Baker Perfect, Ellwood 
Waukezan, American Special, Lyman and lowa brands. 















Americal 
Steel &Wire Company 






Nail and Wire Catalogue sent free for the asking 


AMERICAN STEEL & WIRE COMPANY 
Chieago New York Cleveland Pittsburgh 
orcester Denver 
Export Bo omy et U. 8S. Steel Products Co., New York 
Pacifie Coast Representative: U. S. Steel Products Co. 
Los Angeles Portland Seattle 


San F — a; 
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SATISFY 


your customers 


DIXON’S SOLID BELT DRESSING 


sells itself after the first trial. It 
has to be good to come up to the 
Dixon standard of quality. Repeat 
orders follow naturally. 





How is your stock? 
Made in Jersey City, N. J., by the 
JOSEPH DIXON CRUCIBLE COMPANY 


2s ESTABLISHED 1827 
0-36 























C. E. Jennings’ Arrow Head 
Tool Chests, Tool Cases, Tool Kits 


Teol Case Ne. 5 ‘Teel Case Me. 85 


Write for our new of Tool 

we Tool Cabinets, Boys’ Tool Chests for oli 
Trade. Write for our new booklet of Machinists’ 

Teol Cases. 


C. E. Jennings & Co., 71-73 Murray St., New York 












LEBANON 












Lebanon Machine 


Company 
LEBANON, N.H. 


Send for Catalog 


AUGER BITS 







































Ra, Red Devil” Pliers 


make two sales grow where one 
grew before because they mean 
more profits to the dealer 
a «better work to 
mechanic. 
‘ TRACE 
RED DEVIL 
v yi) f 
Dentyne knurled handles of the latest 
scientific shape give a firm grip. 


Smith & Hemenway Co., Inc. 
98 Chambers Street New York City 

















The Fowler Nail Co. 


ESTABLISHED 1865 


Horse, Mule and Ox Shoe Nails 


BRANDS BRANDS 
“Vulcan” “Shamrock” 
“Reliance” “Crown” 





SEYMOUR, CONNECTICUT, U.S.A. 



































responsible positions. 
fifty-word advertisement. 


HARDWARE AGE, 








YOU CAN SECURE 


industrious, capable clerks, salesmen or managers, by 
advertising for them in the Opportunity Exchange of 
Hardware Age. This Department receives the earnest 
consideration of many ambitious men who aspire to more 
$1.00 pays for one insertion of a 
Try this department, now. 


239 West 39th Street, NEW YORK 
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Pads 


Electric Heating 
American Electrical 

Detroit, Mich. 
Shaler, C. A., Waupun, Wis, 


Rubber Co., 


Heater Co., 


Firestone ‘Tire & 


Akron, O 
Pails 
Fibre 
Cordiey & Hayes, New York. 
Paint 
Acme White Lead & Color Wks., 


Detroit, Mich. 
Billings-Chapin Co., Cleveland, O. 
Carter Paint Co., Liberty, Ind 
Ww 


Devoe, F. & R rnolds, C. T 
Co., New York City. 

Dixon, Jos . Crucible Co., Jersey 
City. N. J. 

Ferdinand, L. W., & Co., Boston, 
Maas. 

Harrison Bros. & Co., Inc., Phila- 


delphia, Pa. 
Johns-Manville Co., 
Martin-Senour Co., 
Moller & Schumann Co., 


N. Y¥. 
x Paint Mfg. Co., 


New York City. 
Chicago, II. 
Brooklyn, 
Brooklyn, 
wartestonas Chemical Co., The, 
Marietta. 0. 

Pratt & Lambert, Inc., Buffalo, 


A. Wilhelm Co., Reading, Pa. 


Pans 


Dust 
Delphos Mfg. Co., Delphos, O. 


Paper 


Philadelphia, 
Williams- 


mery 
Baeder, Adamson Co., 


‘a. 
U. 8. Sand 
port. Pa. 


Paper Co., 


Paper Balers 


Davenport Mfg. Co., Davenport, 
lowa. 


Paiches 


Rubber 

Firestone Tire & Rubber Co., 
Akron, -O. 

General Tire & Rubber Co., Akron. 


Gibson Co., oo. Ind. 
Goodrich Co., B. F., Akron, O. 

Goodyear Tire & Rubber Co., 
Akron 

Hood Rubber Co. , Watertown, Mass. 

Locktite Patch Co., Detroit, Mich. 

Marvel Aceescorion "Mfg. Co., Cleve- 


an 
Miller * Rubber Co., Akron 
New Era Spring '& Bpeckalty Co., 
Detroit, Mich. 
Thermoid Rubber Co., 


Chicago, Ml. 


Trenton, 


Van Cleef Bros., 


Pedals 


Grossman, Emil, Mfg. Co., Brook- 
lyn, N. Y. 


Percolators 


Buckeye Aluminum Co., Wooster, O. 
Electric, Coffee 

American Electrical 
Detroit, Mich 


Heater Co., 


General Electric Co., Schenectady, 
a. Z. 
Pickers, Fruit 
Darby, Edw., & Sons Co., Inc., 
Philadelphia, Pa. 
Picks, Ice 
Arcade Mfg. Co., Freeport, I. 
Chatillon, Jobn, & Sons, New York 
City. 

Gifford-Wood Co., Hudson, N. Y.; 
Roston, Mass.; Chicago, Ill. 
Osborne, C. 8S., & Co., Newark, 

N. J. 
Stanley Rule & Level Co., New 
Britain. Ct 
Stover Mfg. Co., Freeport, Ill. 
Pincers 
Peck, Stow & Wilcox Co., Cleve- 


land, Obio. 


Pins 


Escutcheon 


Corbin Screw Corp., New Britain, 


Hassall, John, Inc., Brooklyn, N.Y. 


Push 
Moore Push Pin Co., Philadelpbia, 
Pa. 


Taper 
Eclipse Mfg. Co., Indianapolis, Ind. 


Pive Fittings 


Berger Bros. Co., Philadelphia, Pa. 
Malleabie Iron Fittings Co., Bran- 


ford. ‘ 
— & Evans Co., Philadel- 
Pa 


P 
Walworth Mfg. Co., Boston, Mass. 


Pipe 


Conductor, Galvanized 
Dieckmann, F., Cincinnati, O. 


Merchant & Evans Co., Philadel- 
phia, Pa. 

Milwankee Corrugating Co., Mil- 
wankee, Wis 


Wheeling Corrugating Co., Wheel- 
ing. Va 
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Copper 
Hussey, C. G., Pittsburgh, Pa. 
Elbows and Shoes 
Dieckmann, F., & Co., Cincinnati, O. 


Hussey, C. G., & Co., Pittsburgh, 
Pa. 
Milwaukee Corrugating Co., Mil- 


waukee, Wis. 
New, Seconds 


McCalla, Harold, Co., Philadelphia, 
Pa. 
Stove 

Dieckmann, F., Co., Cincinnati, O. 

Milwaukee Corrugating Co., Mil- 
waukee, Wis. 

Pipe Cutters 
ey Mfg. Co., Bridgeport, 
Trimont Mfg. Co., Boston, Mass. 


Pipe Straps 
The Smith & 
Bridgeport, Ct. 


Egge Mfg. Co., 


Pistols 
(Also See Revolvers) 


Automatic 

Colts Patent Firearms Mfg, Co., 
Hartford. Ct. 

Iver Johnson's Arms & Cycle Wxs., 
Fitchburg, Mass 

Winchester Repeating Arms Co., 
New Haven, Ct. 


Piston Rings 
G. H. Dyer Co., Cambridge, Mass. 
ene mares Mfg. Co., St. Lous, 
Mo. 


ses 
Chapin etess Co., Pine Meadow, 
© & Co., New Haven, Ct. 
Stanley Rule & Level Co., New 
Britain, Ct. 


Plintes, Heel 


Root-Heath Mfg. Co., Plymouth, O. 


Sacks, Louis, Newark, N. J. 
Pliers 
Billings & Spencer Co., Hartford, 
Bridgeport Hdw. Mfg. Corp., 
Bridgeport, Ct. 

Buffum Tool Co., Louisiana, Mo. 
Klein, Mathias, e Sons, Chicago, 
Osborne, C. 8. Co., Newark. 


Smith & He # Th. Co., New York 
Smith Co., H. D., Plantsville, Ct. 


Plows 


*. La Allen & Co., Philadelphia, 


aifiord-Wood Co,., Hudson, N. Y. 


Independent Harvester Co., Inac., 
Plano, I. 
Plambago 
Snape, Seneiite Co., Jersey City, 
N. J. 


Plumbs 
Chapin-Stephens Co., Pine Meadow, 
C 


Disston, Henry, & Sons, Phila., Pa. 


Pokers, Stove 
Arcade Mfg. Co.. 


Poles, Window 
Piqua Handle & Mfg. Co., Piqua, O. 


Freeport, Ill. 


Polish 
Wood and Metal 
Atlas Anto Supply Co., Chicago. »s 
Black Silk Stove Polish Works, 
Sterling, Til. 
Buffalo Specialty Co., Buffalo, N. Y. 
Crew Levick Co., Philadelphia, Pa. 
Harris Oil Co., Providence, R. I 
Johns-Manville Co., New York. 
Morgan Mfg. Co., Newport, R. I. 
Northwestern Chemical Co., Mari- 
etta, O. 
Polly Prim Sales Co., Chicago, Il. 
Van Cleef Bros., Chicago, Ill 
Stove 
Black Silk Stove Polish Works, 
“ 


Sterling, 
Poppers, Co 
Delphos Mfg. _. 


Porch Bas 
Cheney, S., “~“ Sons, Manlius, N. Y. 


Delphos, O. 


Posts 


Fence 
Amer. Steel & Wire Co., Chicago, 
i] 
Buffalo Steel Co., Tonawanda, N. Y. 
Cyclone Fence Co.. Waukegan, II. 
Inland Steel Co., Chicago, Ill. 


Pots 
Tallow 
Eagle Glass & Mfg. Co., Wellsburg, 
W. Va. 
Pots, Tea and Coffee 
Buckeye Aluminum Co., Wooster, oO. 
Powders 
Blasting 
Herenles Powder Co., Wilmington, 
Dei. 
Smokeless 
Hercules Powder Co., Wilmington, 
Del. 
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Preservatives 
Leather and ky: 
Jobbers Mfg. Co., The, Chicago, JI. 


Presses 
Baling 

Davenport Mfg. Co., Davenport, 
lowa. 

Galesburg Paper Press Factory, 


Galesburg, Ill. 

Fruit, Wine and Jellies 
Enterprise Mfg. Co. of Pa., 

delphia, Pa. 
Palmyra Mfg. 

Meat 


Phila- 
Co., Palmyra, Pa, 


Osborne, C. 8., & Co., Newark, 
x. J. 
Punching 

Swaine, Fred., Mfg. Co., St. Louis, 


MO, 
Stimpson, Ed. B., 
Price Books 
Loose Leaf 
Irving-Pitt Mfg. 
Mo. 
Priming Plugs 
Grossman, Emil, 
yn, N. Y. 
Protractors 
Brown & Sharpe Mfg. Co., Provi- 
deuce, K. 41, 


Brooklyn, N. Y, 


Co., Kansas City, 


Mfg. Co., Brook- 


Vallers 
Nall 
Bridgeport pag guane Mfg. Corp.. 
Bridgeport, 
Morrill, Chas.. “he York City. 


Smith & Hemenway Co., New York 


ty. 
Union Hdw. Co., Torrington, Ct. 


Spike 
Morrill, Chas., New York City. 
Tack 
Osborne, C. 8., & Co., Newark, 
Smith Co., H. D., Plantsville, Ct. 
Palleys 
Axle 
Corbin, P. & F., New Britain, Ct. 
Grand Rapids Hdw. Co., Grand 


Rapids, Mich. 
Clothes Line 
Allith-Prouty Co.. Danville, Il. 
Peck, Stow & Wilcox Co., Cleve- 
land, O. 


Hay 
Myers & Bro., F. E., Ashland, O. 


Sash 
Grand Rapids Hdw. Co., Grand 


Rapids, Mich. 

Niagara Falls Metal Stpg. Whks.. 
Niagara Falls. N. Y. 

Russell & Erwin Mfg. Co., New 


Britain, Ct. 
Smith & Egge Mfg. Co., Bridge- 
port, Ct. 
Pulls 


oor 
Allith-Prouty Co., Danville, Il. 
Arcade Mfg. Co., Freport, Il. 
Bommer Bros., Brooklyn, Bm. es 
Champion Hardware ‘Co.,  Ge- 
neva, O. 

Corbin, P. & F., New Britain, Ct. 
Ives Co., The H. R., New Haven, 


Ct. 

Peck. Stow & Wilcox Co., South- 
ington, Ct. 

Ric ee Wilcox Mfg. Co., 


Russell & Erwin Mfg. Co., 
Britain, Ct. 

Stanley Works, New Britain, Ct. 
Prawer 

Allith-Prouty Co., 

Griffin Mfg. Company, 


Aurora, 


New 


Danville, Il. 
The, Erte, 


McKinney Mfg. Co., Pittsburgh, Pa. 
National Mfg. Co., Sterling, I. 

Stanley Works, New Britain, Ct. 

Stover Mfg. Co., Freeport, Ul. 


Pump Leathers 


Sherman Mfg. Co.. H. B., Battle 


Creek, Mich. 


Pumps 


Gasoline and Oil 
a. ~ 8. F., & Co., Ft. 
nd 
Deming Co., Salem, O. 
Goulds Mfg. ‘Company, Seneca Falls, 


Myers Bros., F. E., Ashland, O. 
Hand 

Barnes Mfg. Co., Mansfield, O. 

Deming Co., Salem, 0. 

Goulds’ Mfg. Co., Seneca Falls, 


Wayne, 


at 

Bee Pump & Plaster Co.. Galva, 
n 

Stamford, Ct 


Hoyt. Pump Co., \ 
F. E., Ashland, O. 


Myers & Bro., 
Hydraulle 

Deming Co., Salem, O. 

—s Mfg. "Compaay, Seneca Falls, 


Myers & Bro., F. E., Ashland, O. 
Hydro-Pneumatic 

Deming Co., Salem, O. 
Pneumatic 

Goulds Mfg. Company, Seneca Falls, 


N. ¥. 
Myers & Bro., F. E.. Ashland, O. 


Power 


Deming Co., Salem 


» & 
Myers & Bro., F. E. Ashland, 0 








) 


B. serey Cc 
arnes Mfg. Co., 
Deming Co., = asteld, 9, 
Goulds Mfg. Compa: Si 
N.Y Dens, Seuecs Pals 
Myers & Bro., F Ashlind, 9 
Tank aa 
Bowser, 3. F., & | Ft. W 
Ind. Ware, 
Myers & Bro., F. Ashland, 6 


Tire 
Black & Decker Mix. Co, Bait. 


more, Md. 
Bridgeport Bridgeport 
Seneca Falls, 


H., & Co., Hastings, 


Brass ( 
Goulds Mfg. Co., 
N. Y. 
Haney, J. 
Nebr. 
Punches 
Beit 
The Smith & Egge Mfz. Co., ridge 
port, Ct. a 
Drive 
Bemis & Call Hdw 


Springfield, Mass 
Eyelet Tool Co., Boston, Mags, 


& Tool Co, 


Onnorne. ©. 8.. & Oa. Newark, 
aN . 

Hand 
are gene now, York City, 
chatz 4 0., TI P 

sie, N. Y. a 
Union Caliper Co., Orange, Mass. 


Spring 
Johnson, Wm., Newark, N, J. 


Punches & Shears, Wand @ 
Power 
McCalla, Harold, Co., Phila., Pa, 


Ratchets 
The Chas. Parker Co., Meriden, Ct. 
Racks 


Glas 
guaran Ring Co., Waterbury, Ct. 


Wee. J. D., Mfg. Co, Chicago, 
Display 

John if Best & Sons, Galva, Il. 

Herrick, F. A., Co., Toledo, 0. 
Towel 

American Ring Co.. Waterbury, Ot. 
Wire Cloth 

New Jersey Wire Cloth Co., Tren- 
ton, N. J. 

Racke 


J. E. Gilson Co., Port Washington, 
Wis. 


Radiators, Auto 
Livingston Radiator Mfg. Co., New 
York City. 
Railing, Bank and Office 
Ludlow-Saylor Wire Co., St. Lents, 


Mo. 
Wright Wire Co., Worcester, Mass. 


Railway and Mill Supplies 
Shapleigh Hardware Co., St. Louis, 


Mo. 
wae. Geo., Co., Cleveland, 


Rakes, Lawn 


Casement Hardware Co., Chicago, 
it. 
Piqua Handle & Mfg. Co., Piqua, 0. 


Ranges 
Engman-Matthews Range Co., South 


end, Ind. 
ee Stove & Range Co., Kokomo, 
nd. 


Razor Hones 
Carborundum Co., 
N. ¥ 


Niagara Falls, 


Razor Strops 
Cazporuntums Co., 


. 
a Barber 
Louis, Mo. 


Niagara Falls, 
Supply Co., St 


Razors 
¥ Safety one Pp 
‘actory Sales 
Penn, A. C., Inc., ar York City- 


Reamers 


Butterfield & Co., Derby Line, Vt. 


Cleveland Twist Drill Co., Cleve- 
land, 0. 

Detroit Twist Drill Co., Detrolt, 
Mich. 

Greenfield Tap & Die Corp., Greet- 
fleld, Mass. 

Morse Twis. Drill & Mach. Oo. 
New Bedford, Mass. 

Whitman & Barnes Mfg. ©. 
Akron. O. 
Cylinder 

G. H. Dyer Co., Cambridge, Mass. 


Refrigerator Hardware 
Allith-Prouty Co., Danville. Mi, 
Grand Rapids Refrigerator Co., 

Grand Ranids. Mich 
McKinney Mfg. Co., Pittsbnreh, Pa. 
Stanley Works, New Britain, 
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AMERICAN 


Sickle Edge Hay Knife. 
The original sectional edge 
hay knife. Write for 
prices. They are in- 


THE NEY MFG. CO., Canton, Ohio teresting. 








oe | Round and Gival. Pinichies 


OF SUPERIOR QUALITY 
AND < 


PUNCHES C.S. Osborne & Co. 


Send for Catalog Newark, N. J. 








JEFFERY’S MARINE GLUE 


Use No. 1 Extra Quality for filling deck and hull seams of Yachts and Motor Boats. 
Use No. 2 First Quality Ship Glue or No. 3 Special Navy Glue for filling deck and hull seams of 
merchant vessels. 


Use No. 7 Soft Quality or Waterproof Liquid Glue for filling and waterproofing canvas for 
covering boats and canoes, cabin tops, decks and flyiaxg boats. 
No canoeist should be without an Emergency Cau of our Special Canoe Glue. 
For Sale by all Hardware and Sporting Goods Dealers. 
Send for Free Booklet, 


Cs et at LL. W. FERDINAND & CO.  idstonwass.usn 








Grover File Handles 


Fit the tangs of all files perfectly; never 
split, and the strong pressed steel ferrules may 
be used over and over again. Mechanics want 
them. Write for prices. 


THE GROVER FILE CoO. 
NASHUA, N. H. 








indestructible Electric Screw Driver Indestructible Screw Drivers 
Electricians’ use the head is countersunk and a non-conducting Made in variety of styles for machinists, 


For 
leather button is fastened in head leaving a flush finish cabinet makers, etc. 
and Head forged from one solid piece of steel. 


| 4 i= THE QGHAPIN STEPHENS - G0. 











OFHAIN 


Are made from the highest grade boxwood, well seasoned, accurately graduated and 
securely assembled. The name itself foreruns your selling arguments. 


BOXWOOD RULES THE /UFHIN fPULE Ca. New York N.Y.” London, Eng. 


Send For Catalogue. Windsor, Can. 








“Syracuse Norol” 


NAIL SETS 


have square knurled bodies to prevent rolling and the same dependable “Syracuse” quality with which the trade is 
acquainted in the round pattern. Sure to prove popular with mechanics who prefer a square nail set. No stock is 
complete without them. 


SYRACUSE TWIST DRILL CO. 934 Grape Street, Syracuse, N. Y. 











What Do You Make That A Tell us, and we will gladly offer sugges- 


tions as to efficient methods of securing 
Hardware Store Can Sell? the co-operation of hardware merchants. 


HARDWARE AGE, 239 West 39th St, New York 
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Refrigerators 


Jobber: 
Sha ple igh a Co., St. Louis, 


Mo 
Worthington, Geo., Co., Cleveland, 


Enameled 
The, Sheboygan, Wis. 


Reservoirs, 
Volirath Co., 


Revolvers 

(Also See Pistols) 

Colt’s Patent Firearms Mfg. Co., 
Hartford, Ct. 

Iver Johnson's Arms & Cycle Wks.. 
Fitchburg, Mase 

Winchester Repeating Arms Oo., 
New Haven, Ct. 


Rim Contractors 


Friestedt Rim Contractor Co., Chi- 


cago, Ill. 


ims 
Automobile 

Firestone ‘Tire 
Akron, 


& Rubber Co., 
Rings 
Key 
Detgaepert Chain Co., Bridgeport, 
t 
Matheway Mfg. Co., Bridgeport, 
Sreith & Egge Mfg. Co., Bridge- 
t. 


port, 
Williamson, C. T., Wire Novelty 


Co., Newark, “%. J. 


Piston 

Hill-Smith Metal Gds. Co., 
Mass. 

McQuay-Norris Mfg. Co., St. Louis, 
Mo. 


Boston, 


Rivet Squeezers 


Porter, H. K., Everett, Mass. 
Rivets 
American Screw Co., Providence, 
Hassall, John, Inc., Brooklyn, 
owe 
McCalla, Harold, Co., Phila.. Pa. 


Oliver Iron & Steel Co., Pittsburgh. 
>, 
Stimpson, Ed. B., Brooklyn, N. Y. 
Tubular Rivet & Stud Cv., testou, 
Mass. 
Bifurcated 
Stimpson, Ed, B., Brooklyn, N. Y. 
Thomson, —— L.. Mfg. Co., 
Waltham, 
Tubular Rivet” & “Stud Co.. 
Mass. 
Copper 
Bridgeport Brass Co., 


Roston 


Bridgeport. 
Torrington 


Y. 
Co., 


Progressive Mfg. Co.. 
Ct. 


Stimpson, Ed. B., Brooklyn, N. 
Thomson, Judson L., Ate. 
Waltham, Mass. 

Copper Tinners 

as Cc. G., & Co.. Pittsburgn 


Richards -Wileox Mfg. Co. 
Stimpson, Ed, B., Brooklyn, N. Y. 


Aurora, 


Rods 
Fishing 
Union Hardware Co.. Torrington, 
Ct. 
Wire, Steel 
American Steel & Wire Co., Chi- 


eago. Il. 
McCalla, Harold, Co., Phila., Pa. 


Rollers, Stay 
Allith-Prouty Co., Danville, Ill. 
McKinney Mfg. Co., Pittsburgh. Pa. 
National Mfg. Co., Sterling, Il. 


Rolls 
Galvanized Ridge 
Whitaker-Glessner Co. 
mouth, " 
Rubber \/ringer 
American Wringer Co., New York 


Oy. 
Lovell Mfg. Co., Erie, Pa. 


Ports- 


Roof Accessories & Fittings 
Wheeling Corrugating Co.. Wheel- 
ing, W. Va. 


Roofing & Siding 


Asbestos 
General Asbestos & Rubber Co., 
Charleston, 8. C 


Johns-Manville, H. W.. Co., New | 
York City. 

Thermoid Rubber Co., Trenton, : Ss 
N. J. 
Corrugated 


Delphos Mfg. Co., Delphos, O. 





Galvanized 
Inland Steel Co., 
Whitaker-Glessner 

mouth, O. 

Tin 
American Sheet & Tin Plate Co., 


Chicago, Ill, 
Co.. 


Pittsburgh. Pa. 

Merchant & Evans Co., Phila., Pa. 

Rope 

Horse & Cattle Ties 

Covert's Saddlery Works, Inter- 
laken. N. Y. 

Rugg, E. T., & Co., Newark, O. 
Manila 

Columbian Rope Co., Auburn, N. Y. 

Plymouth Cordage Co., North 
Piymouth, Mass. 

Whitlock Cordage Co., New York 
City. 
Sisal 

Columbian Rope Co., Auburn, N. Y. 

Plymouth Cordage Co., North 
Piymouth, Mass. 

Whitlock Cordage Co., New York 
City. 
Wire 

an. Steel & Wire Co., Chicago, 

1. 
Laughlin, Thos., Co., Portland, 


Me. 
Wright Wire Co., Worcester. Mass. 


Rubber Ceme 
Van Cleef Bros., 
Rubber Goods 
Mechanical 
Boston Woven Hose & Rubber Co., 
Boston, Mass. 


mt 
Chicago, Ill. 


Goodrich Company, B. F., The, 
Akron. O. 
Goodyear Tire & Rubber Co.; 
Akron, O. 


Rubbers, Fruit Ja 
Boston Woven Hose ‘e Rubber Co. : 
Boston, Mass. 


Rubbing Stone 


Carborundum Co.. Niagara Falls, 
a Be 


Rubbish Burners 
Clinton Wire Cloth Co., Clinton, 


Mass. 
Cyclone Fence Co., Waukegan, Ill. 
St. Louis, 


2s ~eieeedand Wire Co., 
Wheel- 


Mc 
Wheeling Corrugating Co., 
ing, W. Va. 


Rules 
Boxwood, Spring Joint, Steel 
© ya Stephens Co., Pine Meadow, 
ct. 


Lufkin Rule Co., Saginaw, Mich, 


Stanley Rule & Level Co.. New 
Britain, Ct. 
Slide 
Dietzgen, Eugene Co., Chicago, Il. 
Keuffel & Esser Co., Hoboken, 
N. J. 
Steel 
Starrett, L. 8., Co.. Athol, Mass. 


Saddlery 
See Harness 


infety Glasses 
=. T. A., & Co., Inc., Reading, 
a, 


Sandpaper 


Baeder, Adamson & Co.. Phila., Pa. 
oS Sandpaper Co., Williamsport, 
‘a. 


Sash Cord 


Estes Mills Co., Fall ~ iy,” Mass. 
Cc 


Morton, Thos., New Yor 

Samson Cordage Works, Boston, 
Mass. 

Silver Lake Co., Newtonville, 
Mass. 

Saws 


Fret 
Millers Falls Co., Millers Falls, 
Mass. 


Hack : 
a. ~ hy E. C., & Co., Indianapolis, 
nd. 
Bishop, Geo. H., Co., 


burg. Ind. 
Diamond Saw & Stamping Co., 


Buffalo, N. Y 
& Sons. Phila.. 


Disston, Henry, Pa 
Millers Falls Co., Millers Falls, 


Mass. 
Simonds Mts. Co., Fitchburg, Mass. 


Lawrence- 


Starrett, L. 8., Co., Athol, Mags. 
Hand, war etc. 

a ~ E. C., & Co., Indianapolis, 

Bishop, Geo. H., & Co., Lawrence- 
burg, Ind. 

Disston, Henry, & Sons, Phila.. Pa 

Jennings, C. E., & Co., New York 


City. 
Simonds Mfg. Co., Fitchburg. Mass. 


nie 
“Chatthion, John. & Sons, New York 


Jacobs Bros. Co., Inc., New York 
City. 
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Scrapers 
Floor 
Laughlin, 
e. 
Foot 
Griffin Mfg. Co., Erie, Pa. 
National Mfg. Co.. Starling. 
Sereens 
Perforated Metal 


Atlas Mfg. Co.. New Haven. Ct. 
Clinton Wire Cloth Co., Clinton. 


Ih. 


Mass. 
Hoyt Pump Co., Stamford, Ct. 


Serew Drivers 
Bridgeport Hdw. Mfg. 
Bridgeport, Ct. 
Chapin-Stephens Co., Pine Meadow, 


ct. 
Disston, Henry, & Sons, Phila., Pa. 
Goodell-Pratt Co., Greenfield, Mass. 
Russell, Jennings Mfg. Co., Ches- 


ter, " 
Johnson, Wm., Newark, N. J. 
Millers Falls Co., Millers Falls, 
fass. 
North Bros. Mfg. Co., Phila., Pa. 
ey Drop Forge Co., 
hicopee, Mass. 
Sargent & Co., New Haven, Ct. 
Smith Co., H. D.. Plantsville. Ct. 
Snell Mfg. Co., Fiskdale, Mass. 
Stanley Rule & Level Co., New 
Britain, Ct. 


Corp.. 


Screw Machine Products 
Corbin Screw Corp., New Britain. 


t. 
Eclipse Mfg. Co., Indianapolis, Ind. 
ee Mfg. Co., Torrington. 
t. 


Screw Plates 
Butterfield & Co., Derby Line, Vt. 
Greenfield Tap & Die Corp., Green- 
field, Mass. 
Wells, F. E., & Son Co., 
Mass. 


Greenville, 


Screws 
Machine 
American Screw Co., 
Ra Re 
Corbin Serew Corp.. 


t. 
a nee Metal Gds. 


Providence, 
New Britain. 


Co., Boston, 


Mass. 
Peegrentive Mfg. Co.. Torrington. 
ot. 
Wood 
American Screw Co., Providence. 


R. IL. 
Bridgeport Screw Co., Bridgeport. 


Corbin Screw Corp., New Britain, 


Ct. 
Parker, The Chas., Co., Meriden, Ct. 


Seribers 
Brais, F., & Co., Cleveland, O. 
Timber 
Bemis & Call Hdw. & Tool Co., 
Springfield, Mass. 
Seythes 
Bush, Grain, Grass, Lawn 
and Weed 
Bartlett All Steel Scythe Co., 


jem 
— Wayne Tool Co., Hallowell, 


Seals, Notary, etc. 
epee Stamp Co., Bridgeport. 


Seats 


Chair 

American Fibre Chair Seat Corp., 
Long Island City, N. 

United Chair a" & Novelty Co., 
New York City. 


Seats, Portable 
McKinnon Dash Co.. 


Buffalo, N. Y. 
es epetininens Mfg. 


Co., Aurora, 


Separators, Cream 


De Laval Separator Co., New York 
ity. 

Handy Mfg. Co., Columbus, 0. 

Sharples Separator Co., West 
Chester, Pa. 

Sets 

Nall 

ba an Pratt Co., Greenfield, 
Ma 

Morrill, Chas., New York City. 

Stanley me Level Co., New 
Britain. 

Syracuse Telst Drill Co., Syracuse, 
N. 

Union Caliper Co., Orange, Mass. 


Screen Door 
Rommer Bros., Brooklyn, N. Y. 
Fernald Mfg. Co., Northeast, Pa. 


Griffin Mfg. Company, The. Erie, 

Russell & Erwin Mfg. Co.. New 
Britain, Ct. 

Stanley Works, New Britain, Ct. 
Soldering 

Arcade Mfg. Co., Freeport, Ill. 

Millers Falls Co., Millers Falls, 


Mass. 
Peck, Stow & Wilcox 
land, O. 





Thos., Co., Portland, 


tt 
Settees, Steel, Iron and Wire 
a a Saylor Wire (o.. St. Louis, 


Shafting, Cold Rolled Stee 
senate, po & Wire Co.. cy. 


ml 
McCalla, Harold, Co., Phila., Pa, 


Sharpeners 


Knife 

American Grinder Mfg. 
waukee, Wis. 

Fry, B. L., Mfg. Co., 

Luther Grinder Mfg. 
kee. 


Co., Mi- 


St. Louis, Me, 
Co.. Milwag- 


Shaving Supplies 
Kokens Barber Supply 


Co., 
Louis, Mo. 


St. 
Shears and Scissors 
Bridgeport Hdw. Mfg. 
Bridgeport, Ct. 
Sheet Metal Machinery 
Pree J. Swaine Mfg. Co., St. Louts, 
0. 


Corp., 


Sheets 
Black and Galvanized 
American Sheet & Tin Plate Co. 
Pittsburgh, Pa. 


Inland Steel Co.. Chicago, I. 
Merchant & Evans Co., Phila., Pa, 
ba mg | cpeveusting Co., Wheel- 
Whitaker: -Glessner Co., Sorts- 
mouth, O. 
Copper and Bras 
Merchant & Evans Co., Philadel- 
phia, Pa. 
Corrugated 
American Sheet & Tin Plate Oo., 
Pittsburgh, Pa. 
Inland Steel Co., Chicago, IN. 


— Harold, Co., Philadelpbia, 
sce hant & Evans 


Co., Philadel 


phia, Pa. 
Milwaukee Corrugating Co., Mil 
waukee s. 
Wheeling’ Corrugating (o., Wheel- 
ing, W. Va. 
Shelf, Boxes 
Duluth Show Case (Co., Duluth, 
Minn. 
Shellers, Corn 
Rock Island, 


Rock Island Mfg. Co., 
1. 

Root-Heath Mfg. Co., Piymeath, 0, 

Sacks, Louis, Newark, N. J. 


Shells, Shot 


Peters Cartridge Co., Cincinnati, 0. 


Remington Arms U. M. ©. Co., New 
ork, 
Shelving, Store 
Duluth Show Case Co., Duluth, 
agg 
Green, A. H., Co., New York. 
Heller, W. C.. & Go., Montpelier, 0. 
Richards-Wilcox Mfg. Co., Aurora, 
In. 
Warren, J. D., Mfg. Co.. Ine., Chi- 
cago, Ill 
Shingles, Metal , 
Milwaukee Corrugating Co., Mil- 
waukee, Wis. 
Merchant & Evans Co., Phila., Pa. 
Wheeling Corrugating Co., Wheel- 
ing. W. Va. 
Shock Absorbers 
a yee. V., Inc., Jersey 
City 
Johns itasvite Co.. Hi. W.. New 
New Era Spring & Spec. Co., De 
troit, Mi 
Co., Aurora, 


— Wilcox Mfg. 
I 


Shoe thes & Stands 
Root-Heath Mfg. Co... Piymouth, 0. 
Sacks, Louis, Newark, B 

Shoes 

Horse 
American Steel 
cago, 


& Wire Co., @&- 


Shotguns 


Remington Arms U. M. 
York, N. Y. 


Co., New 


Shew Cases 
Duluth Show Case 
Minn. 


Shutters, Fire 
Merchant & Evans Co., 


Sifters, Ash 
Ludlow-Saylor Wire Co., 
Mo. 
Flour 
Eagle Glass & Mfg. Co.. 
We - Ve 


Co., Duluth, 


Phila., Pa 


St. Leul 


Wellsburk. 


Sinks, Enameled 


Barnes Mfg. Co., Mansfield. 0. 
Vollrath Co.. The, Sheboygan, Wis. 





Co., Cleve- 


Sirens, Bicycle 
Grossman, poll, Mfg. Co., Brook 
lyn, N. 
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‘SAMSON CORDAGE WORKS 


MANUFACTURERS OF 


BRAIDED CORDAGE 
AND COTTON TWINES 
BOSTON 


SASH CORD, CLOTHES 
LINES, SMALL LINES 
EFC. S£W2/0R CAVALOG 


MASS. 











O. LINDEMANN & CO. 
mene Manufacturers of 

Wil BIRD we 
CAGES Established 1863 
35-37 Wooster Street New York 







Iron Fence and Gates 
Lawn Vases 


“(ea bait — 


Nis + General Iron 

u & Wire Werk 
«f 

eat! AGENTS WANTED 


eee eee eee ee ee ee 








PRIEST’S 
Clippers 


The world’s standard ‘‘back- 
o’-the-neck’’ shaver deserves 
your serious investigation as 
4 groteatte item of stock. 

rite. 


American Shearer Mfg. 
Company 
Nashua, N. H., U. S. A. 




















BROOKS 


Bright Iron and Brass Wire 
Goods. Special Wire Goods 
made to order. 


M. S. BROOKS & SONS 
CHESTER, CONN. 







The famous ‘‘Gem’’ is 
mounted twelve om a hand- 
some counter card. Sell 
25 cents each. Big 
pret. We alse 
make a ten - cent 
nail clipper. Write. 
H.C. COOK CO. 
Ansenia, Cenn. 


“GEM” Nail ow 








Parker Wire Goods Company 
Manufacturers of 
General and Special Wire Hardware, 
Wire Goods and Stampings 


WORCESTER MASSACHUSETTS 








SOLIDHED THUMB TACKS SOLIDHED 
Marking Tacks for Solidhed Tack Co. Brass Numbered Tacks 
Writing on with Pen or 38 Murray Street for Window Screens, 
encil. New York Etc. 











SESSIONS CLOCKS 


MARBLEIZED 
Oak Mantel Office 
and Mission Clocks 
Manufactured by 
THE SESSIONS CLOCK CO. 


Main Office N. Y. Salesrooms 
Forestville, Conn. 37 Maiden Lane 





EVERYTHING IN POCKET KNIVES 


mimer Brand Pocket Knives 








ELEVATORS 


Dumbwaiters, Electric, Power, 
and Hand Elevators. 


Sidney Elevator Mfg.Co. 





Manufactured by Specialists and guaranteed. 
Send for Catalog and dealers’ discounts 


SEDGWICK MACHINE WORKS 








Trade. Can be placed in position 
by any carpenter. 
Send for Catalog Ne. 24 


ENERGY ELEVATOR CO. 
214-216-218 New St. Philadelphia, Pa. 


SIDNEY, - OHIO 126 Liberty Street . . - NEW YORK 
ELEVATORS AND DUMBWAITERS sine KNIVES 23: 


Reand 


Pomt 
oe 
amger’s 
Knife 
Sa ROBERT MURPHY’S SONS CO. 
Ayer, Mass. 








ee eee) 











Tas.isneo 1650 


—_— we pe 


~ @OHN HASSALL. iwc. 
Rivets. 
ESCUTCHEON PINS 
SpeciAt Wire NAILS 


Cray ano Oancano Sreeets 
BROOKLYN. NY 


aoa ae st  ) 


Iw Ace Merans 




















“VICTOR” BOLT CLIPPER 


Send for Catalog 





ROBERTS MFG. CO., Somerville Station, BOSTON, MASS. 

















360 


Skates, Ice and Holler 
Conron-MecNeal Co., Kokomo, Ind. 
Union Hardware Co., ‘Torrington, 

ct. 


Sleds, Steering 
Richards-Wilcox Co., 
Standard Novelty Wks., 

Pa. 


Aurora, Il 
Duncannon, 


Snaps 
Harness 
Covert’s Saddlery 
laken, N. 
Imperial Bit 

Wis 


Works, 


& Soap Co., Racine 


Co., New Brit- 


North ‘& Judd Mfg. 
ain, 


Snips, Tinners’ 
Bridgeport Hardware 
The, Bridgeport, Ct. 
Johnson, Wm., Newark, N. J 
Osborne & Co., C. S., Newark, N. J. 
Peck, Stow & ‘Vilcox Co., South- 
lugion., Ct 
Peon, A. C., Ine., 
Smith & Hemenway Co., 


Mfg. Corp., 


New York City. 
New York, 


Socket Wrench Sets 
See Wrenches 


Solder 
Merchant & Evans Co., 
phia, Pa. 


Philadel 


Soles and Heels 
Rubber 
Goodyear Tire & 
Akron, O. 


Rubber Co., 


Spark Ploges 

Champion Spark 
ledo, 

Eclipse Mfg. Co., 

Gibson Co., Indianapolis, 

Grossman, Emil, Co., Bush 
nal, Bklyn, N. ¥ 

Hartford — Meh. Screw Co., 
ford, 

Jobns Manville, H. W.. 


Plug Co., To- 
Indianapolis, Ind. 
Ind. 

Termi 


Hart 


Co., New 


rk. 
‘ anienatel Ash Motor Co., Jackson, 
Mich 
MacGregor, John 
Mass. 
Oakes & Dow Co., 


pape Auto-Supply Co., 
J 


Co., Ine., Boston, 
Boston, Mass. 


Bloomfield, 


Cleveland, O 
Pa. 


aon Spark Plug Co.. 
Silvex Co., So. Bethleaem, 


Speedometers 
ar: Screw Corp,. New Britain, 
Gibeon Co., Indianapolis, Ind. 
Jobns-Manville. H. W., Co., 
York. 


New 


Splicers, Lineman’s 
Wood, Brass & Stee! 


Mathias Klein & Sons, Chicago, IIL. 


Spikes 
Amer. Steel & Wire Co., Chicago, 
1. 


Forks, Silver 
Plated 


Co., 


Spoons and 
and Silver 
International Silver 
port, Ct. 


Bridge- 


Spoons, Stamped Tinned 
Camp 


Atlas Mfg. Co.. New Haven. Ct. 
Parker, Chas., Co., Meriden, Ct. 
Sporting Goods 
Baker, Murray & Imbrie, 
City. 
Butler Bros., Chicago, Il, 
Shapleigh Hardware Co., St. 


Geo., Co., Cleveland, 


New York 


Louis, 


Mo. 
Worthington, 
0. 


Spotlights, Auto 


Pittsburgh Elec. Lptls. 
burgh, Pa. 


Co., Pitts- 


Sprayers 
Hand, Barrel and Power 
Gould Mfg. Company. Seneca Falls. 
Hayes Pump & Planter Co.. Galva. 
Myers & Bro., F. B., Ashland, O. 
Sprin 
as Chicago. 
1 


New 


* 

Steel & Wire Co., 

Chatillon Sons. 
Cc 


John, & 
York tr 
Cleveland Wire 


Metal Gds. Co., 


Spring Co.. Cleve 
Boston, 


York 


land. O 
Hill- — 


thee’ ‘Bros. Inc., New 
cit 


ty. 
Ludlow-Saylor Wire Co., St. 
o, 


Co., 
Louis, 
Co.. Worcester, 


Co., De- 


Spring 


New Era Spring & Spec. 
troit,. Mich. 
Auto 

Tuthill Spring Co., 


Chicago, Tl. 


Inter- 
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Door 
American Steel 
cago, Ul. 
Bommer Bros., 
Chicago Spring Butt 
Ill, 
Morgan 
Mass. 
Floor 
Chicago 
Ill, 


Co,, Chi- 


Brooklyn, N. Y. 
Co., Chicago, 


& Wire 


Spring Co., Worcester, 


Spring Butt Co,, Chicago, 
Lavatory 


Chicago Spring 
Il 


Vehicle 
Tuthill Spring Co., 


Sprinklers, Lawn 
Boston Woven Hose & 
Boxton, Mass. 
Enterprise Mfg 
delphia, Pa 
Ideal Bronze Co., Cleveland, O 
L. R. Nelson, Peoria, IL 
Kuck Company, 


Butt Co,, Chicago, 


Chicago, I 


Co. of Pa., Phila- 


Stuber & Peorta. 


Machininats’ 
Mfz. Co., 


Squares, 
Brown & Sharpe 
dence, ft. I. 
Sargent & Co., 
Stanley Rule & 
Britain, Ct. 


Stalls, Steel 
Hunt, Helm, 
vard, Ill. 


Provi 


ct 
New 


New Haven, 
Level Co., 


Ferris & Co., Har- 


Stamping, Sheet Metal 
Hatheway Mfg. Co., Bridgeport, 
Morgan Spring Co., Worcester, 
Mass. 

Parker Wire 
Mass. 

Stimpson, 

Fre” J. Swaine 
Mo. 


Stemps and Dies, Steel 
Schwerdtle Stamp Co., Bridgeport, 
Ct. 


Goods Co., Worcester, 


a. F. 
Louis, 


Ed. B 
Mfg. Co., 


Brooklyn, 
St. 


Cattle 
Ferris 


Stanchions, 
Hunt, Helm, 
vard, Ill. 
Stand 
Display 
Eclipse Mfg. 
Staples, Wire 
Amer. Steel & Wire Co., 


& Co., Har- 


Wellston, O. 


Co., 


Chicago, 


Til. 
Clinton Wire Cloth Co., Clinton, 


ATASS. 
Laughlin, Thos., Co., Portland, 


Pittsburgh, 


il! 
Mass. 


me. 
McKinney Mfg Co., 
National Mfg. Co., Sterling, 
Wright Wire Co., Worcester, 
Starters, Auto 
Detroit Starter Co., 


Cold Rolled 


Detroit, Mich, 


Steel, Hot and 
‘trip 
Erle. 


Griffin Mfg. Co. Pa. 
New Britain, Ct. 


Stanley Works, 


Step-Plate 


Lal 
Stanwood Equipment Co.. Chicago, 
I. 


Stock and Dies 


Armstrong Mfg. Co., Bridgeport. 
Derby Line, Vt 


Butterfield Co., 
Green 


Greenfield Tap & Die Corp., 
field, Mass. 
Stoners, Fruit 
Enterprise Mfg. Co. of Pa., 
delphia, Pa. 


Phila 


Stones 


oll 


Carborundum Co., 
N.Y 


Luther Grinder Mfg. Co., 
kee, Wis. 
Srincinn and Sharpening 

American Grinder Mfg. Co., Mil 
waukee, Wis. 

Carborundum Co.. 
x. Y¥ 


Niagara Falls, 
Milwau- 


Niagara Falls. 
i 

Luther Grinder Mfg. Co., Milwau- 

kee, Wis. 


Store Fixtures & Furniture 
Green, A. H., Co., New York. 
Heller, W. C., Co., Montpelier, 


0. 
Warren, J. D.. Mfg. Co., Chicago. 
Ti. 


Stoves 

Heating 

American 1 Machine 
Lea, Min 

Engman Matthe ws Range 
Bend, Ind. 

Globe Stove 
Ind. 

Huenefeld Co., 
Repairs 

Taylor & Boggis Fdry. Co., 
land, O. 


Vapor 

American oo Machine 
Lea, Min 

Taylor & Boggis Fdry. Co., 
land, 


Co., Albert 


Co., South 
& Range Co., Kokomo, 
Cincinnati, O 


Cleve- 


Co., 


Albert 


Cleve- 


Leather 
Hardware 


Straps, 


Taion Co., Torrington, 
Ct. 





Rubber Co., 
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Stretchers 


Wire Fence 
Richards-Wilcox Mfg. Co., Aurora, 
ML 


Strips, Leather 
Allen's, N. R., Sons Co., 
Wis, 
Stuffers, Sausage 
Enterprise Mfg. Co. 
delphia, Pa, 
Sweepers, Vacuum 
Bissell Carpet Sweeper Co., 
Rapids, Mich 
Hoover Suction 
Berlin, O. 
National Sweeper 
ct. 


Kenosha, 


of Pa., Phila 


Grand 


Sweeper Co., New 


Co., Torrington, 
Swings, Lawn 
Mycrs & Bro., F. E.. 


Switches, Auto 

Casky-Dupree Co., 
Tackle Blocks 
Hardware Co., 


Ashland, O 


Marietta, O. 


Union Torrington, 


ct 
Tacks 
Amer 
Hl. 
Shelton Co., Shelton. 


Steel & Wire Co., 


Ct. 


Thumb 
Keuffel & Esser Co., Hoboken, 
N. J. 
Solidhed Tack Co., New York City. 
Tanks 
Gasoline pnd oll 
Bowser, 8. F., Co., 
Ind. 
Tapes 
Measuring 
Dietzgen, Eugene Co.,. 
Reuffe} & Esser Co.. 


Ft. Wayne, 


Chicago. Il, 
Hoboken, 


Mich. 
Mass. 


J. 
Lufkin Rule Co., 
Starrett, L. 8., Co.. 

Taps and Dies 
Butterfield & Co., Derby Line, Vt. 
Greenfield Tap & Die Corp., Green- 

field, Mass, 
Morse Twist Drill & Mach. 
New Bedford, Mass. 
Wells, F. E., & Son Co., 
Mass. 

Tenuis Balls 
Goodrich, B. F., Co., 
Goodyear Tire & 

Akron, O. 

Terminals 

Crampion 
ledo. O, 
Grossman, 
yn, 
Primary 
Rajah Auto 
N 


Saginaw, 
Athol, 


Co., 


Greenville, 


Akron, O. 
Rubber Co., 


Co., To 


Brook 


Spark Plug 


Emil, Mfg. Co., 
Y. 


Supply Co., Bloom'.«ld, 
Secondary Clip 
Rajah Auto Supply Co., Bloomfield, 

Thermometers 
Taylor Instrument 
Rochester. | 
Ties 
Bale 
Acme Steel Goods Co., Chicago, 
American Steel & Wire Co., 
eago, Wl, 
Ludlow Saylor Wire Co., 
Mo. 
Stanley Works, New Britain, Ct. 
Cow and Horse 
See Chains 
See Halters 


Ill. 
Chi 


St. Louis, 


Armstrong Cork Co., Pittsburgh, 
Pa. 
Metal 

Merchant & Evans Co., 
phia, Pa 

Milwaukee 
waukee, 


Tin Pinte 
American Sheet & Tin Plate Co., 
Pittsburgh, 
Merchant & Evans Co., Philadel- 
phia, Pa. 


Tips 


Rubber 
Elastic Tip Co., Boston, 

Tire Cases 
Allen Auto Specialty Co., N. Y. C. 


Tires and Tubes 
Pneumatic 
a Murray & Imbrie, New York 
t 
Batavia Rubber Co., New York. 
Braender Rubber & ‘Tire Co., Ruth 
erford, N. J. 
Converse Rubber 
York City 
Dayton Rubber Mfg. Co., Dayton. 
Firestone Tire & Rubber Co., 
Akron, O. 
Fisk Rubbér Co., Chicopee, Mass. 
General Tire & Rubber Co.,’ Akron, 
oOo 


Gibson Co, Indianapolis, Ind. 
Joodrich Co.. B. F., Akron, O. 

Goodyear Tire & Rubber 
Akron, 0. 

Hood Rubber Co., Watertown, Mass. 

Miller Rubber Co., Akron, O. 

National Rubber Co., Pottstown, 
Pa. 


Philadel- 


“Corrugating Co., Mil- 


Wis. 


Mass. 


Shoe Co., New 


Co., 


SEE ALPHABETICAL INDEX—PAGE 166 





Chicago, } 





Companies, | 








re 


Thermoid Rubber ¢ ‘Trenton, 


Toasters 
Electric 
American Electrical 
Detroit, Mich. 
es hj BHlectric 


Heater Og, 
Scheneetady, 


Co., 


Tongs 
' 


ce 
Gifford-Wood Co., Hudson, N. y 


Toal Kits 
Atlas Auto Supply Co 
Billings & Spencer ¢. 
Brown & Sharpe Mfg 
dence, R. 1. 
CGoodell-Pratt Co., Greenfie id, 
Greenfield Tap & "Die Corp., 
field, Mass. 
Klein & Sons, Mathias, Chica 
Motor Car Supply Co., Chicago, ir 
Shapleigh Hdwe. Co., St. Louls, 
Smith Co., H. D., Plantsville, Ct 
Starrett, L. 8., Co., Athol, Mass. 
The Vichek Tool Co. Cleveland, 0. 
Worthington Co., Geo., Cleveland, 


. Chicago, 
. Hartford, 
Co., Prori- 


Mass, 
Green- 


Tool Sets 
Hollow Handle 
Bridgeport Hdw. 
Bridgeport, Ct. 


Mfg. Corp., 


Tools 
Boring 
Irwin Auger Bit Co., Wilmington, 


Millers Falls 
Mass. 

Union Caliper Co., 
Box Opening 

Bridgeport Hadw. 
Bridgeport, Ct. 
Bricklayers’ 


Rose & Bros., 
Pa. 


Co., Millers Falls, 


Orange, Mass, 


Mfg Corp., 


Wm., Sharon Hill, 


Butchers’ 


Atkins, E. C.. & Co., 
Ind. 

Bishop, Geo. H., 
burg, Ind. 

Chatities. John, & Sons, 


Indianapolis, 
Co., Lawrence- 
New York 
City. 
Disston, Philadel- 
phia, 

Carpenters’ 
c. C., & Co., 


A lenry, & Sons, 
‘a. 


Indianapolis, 


8S. Starrett Co., 

Cement Workers 
Bishop, Geo. H., Co.,. 

burg, Ind. 
Buffum Tool Co., 

Draftsmen’'s 
Dietzgen, Eugene Co.. 
The L. 8. Starrett 

Mass. 

Dropped Forge 
Williams, J. H., 

N. Y¥. 


Athol, Mags. 


Lawrence- 


Louisiana, Mo, 


Chicago, {M. 
Co., Athol, 


Co., Brooklyo. 


Edge 

Peck, Stow & Wilcox Co., Cleve- 
land, O. 
Eyelet 

Eyelet Tool Co.. Boston, Mass. 
Garde 


Allen yg 8. L., 


"a. 
— Pump & Planter Co., 
Norton, C. S.. & Sons, Bushnell, 
I 


c., Philadelphia, 


Galva, 


Granite Workers’ 
Trow & Holden, Barre, Vt. 


Harness 
Osborne, C. 8., 

NW. J. 

Hay 
Myers, F. E., & Bro., Ashland, 0 
Ney Mfg. Co.. Canton. 0. 


Ice Harvesting and Handling 
Atkins, E. C., & Co.. Indianapolis, 


Ind. 
Gifford-Wood Co., 
Jewelers’ 
The L. 8. Starrett Co., 
Mass. 
Linemen’s 
Klein Mathias & Co., Chicane, je 3 
Oe. & Hemenway Co., New York 


& Co., Newark, 


Hudson, N. Y.; 
Athol, 


Machinists’, Mechanics’. Etc. 
ner aes & Spencer Co., Hartford, 
ct. 
Brown & Sharpe Mfg. Co., Provi- 
dence, R. I. 
Rutler Rros., Chicago, 1! 
Greenfield Tap & Die Corp., Greet 
field, Mass, 
Smith Co.. H. D., Plantsville, Ct 
Starrett, L. 8.. Co.. Athol. Masa. 
Union Hdw. Co., Torrington, Ct 
ne erie 
he L. 8. Starrett Ce.. 
ass. 
Pipe 
Walworth Mfg. Co., 
Wells, F. E., & Son Co., 
yom 
Pipe Chain 
me. J. H.. & 
- 9 


Athol, 


Boston, Mase. 
Greenville, 


Wilt: Co.. Breoklya. 
N 














STERLINGWORTH 


"INSECTICIDES - 


Bordeaux Mixtures, Scale Killers, Sulphur Sprays, Bu 
Killer Rg) trey f Sprays, Lice Powders, Powdere 
Toba oach Killers, Sulphur, Copper Sulphate, Ant 
Killers "ged Bug Killers, Weed Killers. 


Send for Sterlingworth Bug Book (48 pgs.) and dealers price lis 












STERLING CHE MICALC® € ambridge,A Mass 








THE VERY LATEST 


bargains in the way of hardware stores are 
offered for sale in the “Opportunity Ex- 
change” of this issue. They hold valuable 
investments for you. Why not look them 


up—now? 
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Duplex Re-inforced Chain 


For sash, plumbing and lighting fixtures 
SMALL METAL SPECIALTIES OF ALL 
KINDS 





Quotations Given on Special Contracts 
Nicke! Plating—Case Hardening—Electric 
Welding. 

Hatheway Manufacturing Company 
Bridgeport, Conn. 








Locker Locks Cabinet Locks 
Night Latches 


} The Slaymaker Lock Company 
Lancaster, Pa., U.S. A. 











Established 1856 


Putnam Chalk Lines 


In Balls or Hanks 
Masons’ Lines, Picture Wire, Gilt Nails. 


The Turner & Stanton Co., Norwich, Ct. 


Incorporated 1906 


“Bi@oxt” 
The Standard Line 


of Hand Pumps 


Ask for catalog illustrating and describing the complete line. 


Bridgeport Brass Company, Bridgeport, Connecticut 





Bridgeport Bicycle Tele 
scopic Hand Pump 











— 
Cloth Containers 
for all kinds of Tool Sets 
Send us your special patterns and 
we will submit duplicates of our 
construction. 


Ask for Catalog “Tool Rolls” Dep’t T. 
The Troy Carriage S Sun Shade Co. 


Troy, Ohi 








Turret Head Glass Cutter 


Popular because the turret contains six ay tempered 
high grade steel wheels. Anyone instantly placed in position 
Ebony handle, nickeled ferrule Write for prices. 


‘No 24 
THE FLETCHER, TERRY COMPANY 


Forestville Conn. 
N. Y. Office: T. Palmer White, 102 Chambers St 

















Eyelet Tool Co. 





40 Lincoln St., BOSTON, MASS. 








THE WINSTED EDGE TOOL WORKS 


Manufacturers 
Chisels, Gouges and Drawing Knives 
Established 1827 Winsted, Conn. 








eo] B pee) 5 


NITROJECTOR NO lOO 


wiho ne Mtg Co..Inc.. Br 


“ 


dgeport, Conn. U.S.A 


,oF 








We Manufacture 


Masons’, Electricians’, Aggy A 
Tool Bags, Automobile, Aug 
Bit, Punch and Chisel Rolls, 
Coal Bags, Horses’ Feed Bags, 
Couch Hammocks, Carpenters’ 
Aprons, Grass Catchers and 
other specialties. 

Send for catalogue. 


Excelsior Bag & Mig. Co., Inc. 
TROY, N. Y. 





Leather Tool Bag 











Sead for new catshegue No. 10 


MORRILL PRODUCTS 


Be Ea 


The apex of aye! resting upon sound advertising, sat- 
isfactory se good construction and merit. 


CHAS. MORRILL 


Hand 
Spike Pullers 




















wherever ice is 
Write for Oatalog and prices. 
Works: Hudson, N. or 





WILMINGTON, OHIO 102 LAFAYETTE ST. NEW YORK 
OF EVERY y 
ICE TOOL DESCRIPTION COHN EERLESS FAUCETS 
Zoee BEST BLOC comms 














He | MAPLE WOOD BODY HIGHLY POLISHED 


UMING FE Cnty THE GENUINE ARE STAMPED In THE WeoD WITH 
- . TRASE MARK MALTESE CROSS ree cur) 


BEWARE OF IMNMITATIONS 


ow — SUCH AS FAUCETS SIMMAR IN SHAPE WITH KEY 
MASE OF LEAD /RON.OR OTHER INFEHIORN METALS, TINNED OF HICKEL ED. 














Gifford-Wood Co., “=z, "S353. 





ER FAUCET Canraat 





162 4 


HARDWARE AGE 





Plasterers’ 
Kose & Bros., Wm.., 
Pa 


Plumbers’ 
Johnson, Wm., 
Ones. Cc. 8.. 

J 


Sharon Hill, 


Newark, N. 
& 


J. 
Co., Newark. 


Precision 
Goodell-Pratt Co., Greenfield, Mass. 


Quarry 
Trow & Holden Co., Barre, Vt. 


BE. C., & Co., 


nd. 
Disston, Henry, 
phia, Pa. 


Steam and Gas Fitters’ 
or eee Mfg. Co., sridgeport, 
t. 


Meta! 


Cleve- 


Indianapolis, 
Philadel- 


aw 
Atkins, 
& Sons, 


Tinsmiths & Sheet 
Workers 
Peck, Stow & Wilcox Co., 
land. O. 
Tire 
Atias Auto Supply Co., Chicago, Ill 
Friestedt Rim Contractor Co., Chi- 
cago, Ill 
Gemco Mfg. Co., Wis. 
Morgan Mfg. Co., 
Smith & Co., H. D,, 


ct. 
Walker Mfg. Co., 


Trimmers’ 
Ouere. Cc. 8. & Oo., 


Upholsterers’ 
Osborne, C. 8., 
ae 


Milwaukee, 
Newport, KR. I. 
Piantsville, 


Racine, Wis. 


Newark 
Co., Newark, 


Torches, Gasoline, Kero 
sene and Alcohol a 
Ashton Mfg. Co., Newark, N. J 
Clayton & Lambert Mfg. Co., 

troit, Mich. 


De- 


Towel Bars 


Taplin Mfg. Co., The, New Britain, 
Ct. 


Toys 
American Flyer Mfg. Co., Chicago, 


Arcade Mfg. Co., Freeport, Il. 

Gilbert, A. ©., Co., New Haven, Ct. 

Hill, N. N., Brass Co., East Ham, 
ton, Ct. 
Construction 

American Flyer Mfg. 
Ill. 


Glass 
Lancaster Glass Co., 


Co., Chicago, 


Lancaster, O. 


Track 
Stee! for Store Ladders 
Allith-Prouty Co., Danville, Il. 
Milbradt Mfg. Co., St. Louis, Mo. 
Trolley 
Allith-Prouty Co., Danville, Ill. 


Wood 
Milbradt Mfg. Co., St. Louis, Mo. 
Traps 


Game 
Sargent & Co., New Haven, 

Rat and Mouse 
Lovell Mfg. Co., Erie, 
Niagara Falls Metal 

Works, Niagara Falls, 


See Fly Traps 
ct. 


Pa. 
Stamping 
N. ¥. 


Trellis, Ornamental Wire 
Cyclone Fence Co., Waukegan, II. 
Ludiow-Saylor Wire Co., St. Louis, 


Mo. 
Wright Wire Co., Worcester, Mass. 


Eaves 
Mfg. Co.. Delphos. O. 
Cincinnati, O. 


Trough, 
Delphos 
Dieckmann, F., 


Trowels 

Atkins, E. C., & Co., 
Ind. 

Bishop, Geo. H., Co., 
burg. Ind. 

Buffum Tool Co., Louisiana, 

Disston, Henry, & Sons, 
delpbia, ~~ 

Johnson, Wm. 

Rose & Bros.. 
Pa. 


Indianapolis, 
Lawrence- 


Mo. 
Phila- 


Newark, N. J. 
Wm., Sharon Hill, 


Trucks, Portable 
Arcade Mfg. Co., Freeport, fil. 
Clark, Geo. P., »., Windsor 
Locks z 
Mfg. Co., Pittsburgh, 


c 
McKinney 
Pa. 
Universal oe & Fadry. Co., 


Newark, N, 


Tubs 
Cordley & Hayes, New York, 


Turnbuckles 
Screen Door 
National Mfg. Co., Sterling, Ml. 


Twine 

Samson Cordage 
Mass. 
Binder 

Columbian Rope Co., Auburn, N. Y. 
Cotton 

Estes Mills, Fall River, 
Flax 

a aa Rope Co., Auburn, N. Y. 

a 
Columbian Rope Co., Auburn, N. Y. 


Works, Boston, 





Wrapping 
Columbian Rope Co., 


Twist Drills 
Cipvenane Twist Drill Co., 


and, O. 
Detrott Twist Drill Co., Detroit, 
b. 


Cc 
am Twist Drill & Mch. Co., 
New Bedford, Mass. 
Syrac use Twist Drill Co., Syracuse, 
N. 
Whitman & Barnes Mfg. Co., 
Akron, O. 


Vacuum Cleaners 
Bissell Carpet Sweeper Co., 
Rapids, Mich. 


Hoover Suction Sweeper Co., New 
Ber’ 0. 


National’ Sweeper Co., 
Ct. 


Vacuoum Washers 
Stewart-Skinner Co.. 
Mass. 


Worcester, 


Valves 
Ideal Bronze 


Valve Grinding Compound 
Carborundum Co., Niagara Falls, 
N 


Co., Cleveland. O. 


Marvel Accessories Mfg. Co., Cleve- 


land, 


Valve Lifters 
Vichek Tool Co., The. Cleveland, O. 


Varnis 
Acme White Lead, & Color Wks., 
Detroit, Mich. 
Boston Varnish Co., Boston, Mass. 
Columbus Varnish Co , Columbus, O. 
Devoe, F. W., & Reynolds, C. T., 
Co., New York City. 
Harrison Bros, & Co., Pilla- 
delphia, Pa. 
Moller & Schumann Co., 
Y 


Ine., 
Brooklyn, 


N. Y. 
Martin-Sénour Co., Chicago, 
Brook- 


Montauk Paint Mfg. Co., 
lyn. N. Y. 

Northwestern Chemical Co., 
Marietta, O. 

Pratt & Lambert, 


a. . . 
Wilhelm, A., Co., 


The, 
Inc., Buffalo, 
Reading, Pa. 
Ventilators, Roo 


f 
Merchant & Evans Co., 
phia, Pa. 


Vibrators, Auto 
New Era Spring & Spec. 
troit, Mich 


Co,, De- 


Mass. 
Falls, 


Meriden, Ct. 
Rock Island, 


Athol, 
Millers 


ises 

Athol Mch. Co., 

Millers Falls Co.. 
fass. 

Parker, Chas., Co., 

Rock Island Mfg. Co., 
Til. 

Stanley Rule and Level Co.. New 
Britain, C 

Williams, J. H., & Co., Brooklyn, 
N. ¥ 
Hinged Pipe 

Armstrong Mfg. Co.. Bridgeport, Ct. 
Stationary Bench 

Luther Grinder Mfg. 
waukee, Wis. 


Co., Mil- 


Vuleanizers 
Haywood Tire & Rubber Co., 
dianapolis, Ind. 
Shaler, C. A., Co., 


In- 


Waupun, Wis. 


Wages & Pole Line Mate- 
; 


a 
Oliver * iron & Steel Co., FP itts- 
burgh, Pa. 


Wagons 


oy 
Hunt, —. Ferris & Co., Har- 
vard, 
Palmyra Mite. Co., Palmyra, Pa. 


Wagner Mfg. Co., Cedar Falls, Ia. 


Ware 
Agate 
Lalance & Grosjean Mfg. 
York City. 
Aluminum 
Buckeye Aluminum Co., 
0. 


Butler Bros., Chica: 
Cleveland Metal 
Cleveland, O. 

Stover Mfg. Co., Freeport, Il. 

a a & Burn Mfg. Co., Chicago, 
Earthen 

Guernsey Earthenware Co., 
bridge, Ct 
Enameled 

Butler Bros., 

Lalance & Grosjean Mfg. Co.. 
York City. 

Vollrath Co., Wis. 

New York. 


Fibre 
Co.. Wheel- 


Co., New 


Wooster, 


Tl 


Fresests Co.., 


Cam- 


Chicago, 11. 


New 
Sheboygan, 


Cordliey & Hayes, 
Galvanized 
Wheeling Corrugating 
ing. % Va, 
Gla 

Cunten Glass Wks., 
Hollow 

Lalance- Gresiean Mfg. 
York City 

Vollrath Co., 


Corning, N. Y. 
Co.. 
Sheboygan, Wis. 


New 


Auburn, N. Y. 


Cleve- 


Grand 


Torrington, 


Wire. 
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Metal 
Lalance & Gresieon Mfg. Co., New 


York Cit 
Stover Mfg. .. Freeport, It, 
tated 


Silver 
Butler Bros., Chicago, I. 
Silver Co., Meriden. 


or . Samana 
Wire Kitchen 

Wire Goods Company, The, Worces- 
ter, Mass. 


Washers 
Brass, Copper and Iron 
Stimpson, Ed. B., Brooklyn, 
Cork 
Armstrong Cork Co., 
Pa. 


Wrought 
Henry Disston & 
phia, ‘Aa. 
— Mfg. Company, The. 
— -Smith Metal Gds. Co., 
Laughlin, Co., 
Me 
a: alte, Philadelphia, 


McKinney Mfg. Co., Pittsburgh, Pa. 
Oliver Iron & Steel Co., Pitts: 


burgh, Pa 
Stanley Works, New Britain, Ct. 


me 
Pittsburgh, 
Philadel- 


Erie, 
Boston, 


Sons, 


Thos., Portland, 


Harold Co., 


Washing Machines 
Hand and Power 
Brokaw-Eden Mfg. Co., Alton, 
Dexter Company, Fairfield, 
Eagle Woodenware Mfg. Co., 
ilton, O. 
Kiel Mfg. Co., 
Michigan Washing 
Muskegon, Mich. 
One Minute Mfg. Co.. 
Stewart-Skinner Co., 


Mfg. Co., 


Ii. 
Iowa. 
Ham- 


Minn. 


Co., 


Albert Lea, 
Machine 


Newton, Ia. 
Worcester, 
Mass 
Voss Bros. Davenport, 
Ia. 


Waste Paper Balers 
Davenport Mfg. Co., 
lowa. 


Davenport, 


Watches 
Western Clock Co., La Salle. Ill. 


Wenaners, Calf and Colt 
—- Bit & Snap Co., Racine, 
8. 


Weed Killer 
Casement Hdwe. Co., 


Welding Machines 


Oxy-Acetyliene 
os ta Brass Mfg. Co., Chicago, 


Chicago, Til. 


Whistles and Calls 


— Hardware Co., Torrington, 
t. 


Wire 
as ae Harold, Co., Philadelphia, 
a. 


Wire, Barb 


Amer. Steel & Wire Co.., 


Iron & 


Chicago. 


Tl. 
Interstate Steel Co., Chi- 


cago, 


Wire Brads 
Amer. Steel & Wire Co., 


I. 
Interstate Iron & Steel Co., 
cago, 


Wire, 
Amer. 
1. 


Chicago, 
Chi- 


Broo 


Steel ‘ Wire Co., Chicago, 


Wire, Cloth 
American Wire Fabric Co., Chicago, 


Wire Cloth Co., 


Ma 
Darby. ” Edw 
Philadelphia, Pa. 
Gilbert & Bennett Mfg. Co., 
York City. 
St. Louis, 


Ludlow-Saylor Wire Co., 
Mo 

New Jers, Wire Cloth Co., 
to 

New York Wire Cloth Co., 
York City 


Wickwire Hrothers, Cortland, N. Y. 
Wright Wire Co. Worcester, Mass. 


I. 
es Clinton, 


& Sons Co., Inc., 


New 


Tren- 


New 


Wire Fence 
Woven 
Amer. Steel & Wire Co., Chicago, 
Interstate Iron & Steel Co., Chi- 

cago, 
Wickwire Bros., Cortland, N. p 
Wie. 


aaa 
Til. 


_, Vent Cold Rolled 
ee 

Steel & Wire Co., Chicago, 
Griffin Mfg. Co., Erie, Pa. 

Stanley Works. New Britain, Ct. 


Fiat, Round & Square 


as * —a Harold. Co.. Philadelphia, 


Wire Goods 


Brooks, M. 8., & Sons, Chester, Ct. 
Darby, Edw.. & ms Co., Inc., 
Philadelphia, Pa. 
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tie 
Woreester, 
St. Louis, 
Worcester, 
The, Trea 
Worcester 
voklyn, XN. ¥ 


rcester, : 
Worcester, = 


Jenckes, E.. Mfg. Co., 
ass. 
Ludlow-Saylor Wire Co., 


0. 
Morgan Spring Co., 


Mass. 
N. J. Wire Cloth Co., 
ton, N. J. 
Parker Wire Goods Co., 
ans 
Stimpson, E*’. B., hr 


Wire Goods Co., W: 
Wright Wire Co., 


Wire, Picture 
Turuer & Stanton Co., 


No! 
Wright Wire Co.. re 


Worcester, og 


wee Reve Fittings 
mer. Steel & ire Co., Chileags 
il. 


a ~> Stretohere 
un elm, erris & e 
L Co., Har. 


vard, 
Ney Mfg. Co., Canton, O, 


Weed, Fillers 
Devoe & C. T. Reynolds Oo 
‘Ne ~w York City. z 


A. Wilhelm Co., Reading, Pa, 


Wyenehee - 

Bemis all Héw. & T 

Springfleld. Mas vet G. 
Billings & Gpencer Co., Hartford, 

Worcester, M 

Metal Gas. Co., Doouk, 


Erie, Pa, 
Plantsville, Ot. 


Coes Wrench Co., 
Hill-Smith 
Mass. 
Lakeside Forge Co., 
Smith, H. D., Co. 
Trimont Mfg. Co., Boston, Mass 
Union Caliper Co.. Orange, Mass, 
Vichek Tool Co., The. Cleveland, 6 
Walden Worcester, Inc., Worcester, 


Mass. 
Walworth Mfg. Co., 
Whitman & 
Akron, O. 
Automobile 
Bemis & Call Hdw. & Tool Ca.. 
Springfield, Mass. 
ossberg, Frank, Attleboro, 


ass. 
Peck, Stow & Wilcox Co., Cleve- 
land, O. 
Trimont Mfg. Co.. Boston, Mass. 
Vichek Tool Co., The, Cleveland, 0. 
Walden Worcester, Inc., Worcester, 
ass. 


Boston, Mase. 
Barnes Mfg. Co, 


Co., 


Chain 
Trimont Mfg. Co., Boston, Mass. 
as oe J. H., & Co., Brooklyn 
N. Y. 


Drop Forged 
Lakeside Forge Co.. Erie, Pa. 
Vichek Tool Co., The, Cleveland, 0, 
ba J. H., Co., Brooklyn, 


Engineers and Machinists 
Page-Storms Drop Forge Ca, 
hicopee, Mass. 
Malleable 
Allith- mo Co., 
Monke 


Bemis & “Call 
Springfield, Mass. 
Yoes Wrench Co., Worcester, Mass. 
Lakeside Forge Co., Erie, Pa. 
Peck, Stow & Wilcox Co., Cleve 
Boston, Mass. 


land. O. 
Vichek Tool Co., The, Cleveland, 0. 


Danville, mM, 


Hdw. & Tool Co., 


Trimont Mfg. Co., 


Boston, Mass. 


Nut 

Trimont Mfg. Co., 
Pipe 

Peck, Stow & Wilcox Co, 


Cleve- 
Roxbury, Bos- 
Beston, Mass. 


land. 5 
Trimont Mfg. Co., 
ton, Mass 

Walworth Mfg. Co., 

Ratchet 
Walden Worcester, Inc., Worcester, 

ass. 

Screw Pipe 
Bemis & Call Hdw. & Tool Co,, 

Springfield, Mass. 

Socket 
Vichek Tool Co., The, 
Walden Worcester, Ine., 

Mass. 

Spark Plug 
Champion Spark Plug Co., Te 


ledo, O. 

Vichek Tool Co., The, Cleveland, 0. 
Tap and Reamer 

Butterfield & Co., Derby Line, Vt 

Greenfield Tap & Die Corp., Greet 
field, Mass. 

Wells, F. E., & Son Co., 
Mass. 


Cleveland, 0. 
Worcester, 


Greenville, 


Wringers 


Lovell Mfg. Co., Erie, Pa. 


Mop 

White Mop Wringer Co., Fulton- 
ville, N. Y¥. 

Eagle Woodenware Mfg. Co., Ham- 
ilton, O, 


Yarn 
L 


Columbian Rope Co., Auburn, N. ¥- 


Tarred Sisal 
Columbian Rope Oo., Auburn, N. ¥- 


Yokes, Leather Center Neck 
Covert Saddlery Works, Inter 
laken, N. Y. 
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Hardware Advertising 
By William Borsodi 

can be obtained so easily ? It’s a collec- 

tion of selling phrases, descriptions, and 


illustrated ads as used by successful ad- 


It will be a big help to you, 
and it’s yours for Two Dollars. 


Hardware Age Book Department 


239 West 39th Street 


vertisers. 


An Aid to Better 
Hardware Advertising 


W: 


you (on receipt of $2.00) that 
is going to put an end to your 
advertising problems. You probably 
don’t like to write ads yourself and you 
may not feel justified in hiring someone 
to write them for you. But why worry 
over advertising when 


E have a book ready to mail 






Evans “ Almetl” Fire Doors 


(Patent Pending) 














View of Evans ‘‘Almetl’’ Fire Dose ae with Metal Trim 
to harmonize with 


PERMANENT — DURABLE— FIRE-RESISTING 


Evans “Almetl” Doors are of rigid, all-steel and asbestos 
construction, light in weight, durable and cost nothing to 
maintain. 

Wherever installed they secure the lowest insurance rates. 


Approved by Underwriters’ Laboratories, Chicago, and 
actory Mutual Laboratories, Boston. 


Illustrated Booklet upon request to Dept. “B-14.” 


“Merchant’s Old Method” Roofing Tin. 
Fire Retarding “Star” Ventilators. 


MERCHANT & EVANS CO. 
PHILADELPHIA 


New York City 


























New York Wheeling 1 
Baltimore Gaicese : 
Atlanta Louis 

Cleveland | 2 City J 












USED 
THE 
WORLD 
OVER 


Best Nail for Merchants to Sell 


on the basis of satisfaction, quality, sales. There is no nail which 
compares with The Capewell—it has no equal. 
It is the best nail from the viewpoint of the Merchant just as it is 
from that of the horseshoer and the horse owner. 
The leading nail of the world and sold at a fair price—not the 
cheapest regardless of quality. 




















THE 
CAPEWELL 
HORSE 

NAIL 


It’s always wise to have a stock of Capewell nails on hand. 


The Capewell Horse Nail Company 
Hartford, Conn., U.S. A. 


Leading Horse Nail Makers of the World 
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Help Wanted and 
Business Opportunity 


Advertisements 2c per word— 
$1.00 minimum rate. 


Situations Wanted 


2c per word—50c minimum. 
Display rates on request 
Allow seven words for keyed address. 





JNSTRUCTIONS for your advertisement to appear 

in the Business Opportunity Exchange should reach 
us one week before the date of the issue. 
vertisements go to press every Friday at noon. 


NOTE: 
a copy; it does just 


In answering ads do not send original letters of reference—send 





—_= 


These ad- 














Help Wanted 


Situations Wanted 


Situations Wanted 





Business Opportunities 
















umns, 










terms 












large. 





















and 
trade. 
selling 












ing on 








ick St., 









City. 













WARE 







New 










cants 
others 








York, 





Ss AL 
ence 
line, 
tools. 










SAL 










travel. 






Write 












Original letters of reference should 
not be inclosed with replies to ad- 
vertisements appearing in these col- 


aid lost. 
will serve the purpose. 


IF YOU ARE DE SIROUS of in- 


c reasing your 


Scales, something that every carpen- 
ter and stair- build 
get and use, 
exclusive right to —T that you 
ig be able to handle 

. Smyers, Mt. 


WANTED—Salesmen to 
commission 
Waste Paper 
merchant 


Mifflinburg, Pa. 





ene 


BY EXECUTIVES—THE 
TO WHOM YOU MUST sete 
YOUR SERVICES. 


SIDE LINE SAL ESMAN, calling 
on hardware, implement, electric an 
department stores. Can earn an at- 
tractive commission selling a com- 
giete line of Washing and Wringin 
achines. 
and lines now handled. 
Way Mfg. Co., 





WANTED—An experienced trav- 
eling salesman to sel 
retail 


Give experience and references and 
salary expected. 
keepsie, N.Y 


WANTED—Salesman who is call 


high grade line of kitchenware spe- 
cialties as a side line. Liberal com- 
mission. 
Ammidon & Company, 31 S. 


Island, 


to right 
care HARDWARE AcE, 


three years’ experience in hardware, 
farming implements and house fur- 
nishing goods. 
of references. 


SAL 
York City 
ware Tobbing House. 
following territories: 
sylvania and central parts of New 
York State,’ 
May be used as a side line. 


ticulars 
“W. E.,” care Harpware Ace, New 


in Mill 


to sell 


Supply C ompany, 


birdhouses as side line. 
new that a hardware store can sell. 


chance to get extra money easily 


Van Buren St., 





are frequently mislaid 
copy of the reference 


as the 


earnings, write for 


on Sollers Self-Calculating 
er will be glad to 


Write early and secure 


ddress R.] 4}) 
_Union, F P. 
ee Ter, retail 
sell on 
and cheapest 
made. Every 
needs e. Commission 
Address Hercules Baler Co., 


the best 
Baler 


SALESMAN OF 


ufacturer,. 
in the Middle and § 
on wholesale and retail trade. 
of references; age 38, and well ac- 
= “| quainted. 
Harpware Ace, New York, 


Address 


Address 


EXPERIENCE 


and ability wants position with man- 
Eleven years’ experience 
Southwest calling 


Best 


“Rn OR.” 


care 


ATTENTION TO RETAILERS 


A hustler and wide awake hard- 
ware man, age 27, 
sides 
a. wants position as manager, 
Kea hardware merchant. 
shrewd buyer, a capable executive, 
an organizer and a producer. 
only consider 
offers a career as well as a fair com- 
vensation. 
TARDWARE AGE, 


acquainted with 
hardware field, 
with a 
Am a 


the 


Will 
an association that 
«Pp, A.,” 
New York. 


care 





is THE PLACE ree 


Give territory Pate noe 
The_ Easiest 
Sandusky, Ohio. 





the whulesale 
hardware and garage 
Excellent character essential; 
ability must be first class. 


right 
request. 


Lane Bros., Pough 


retail hardware trade to carry 


references 


Freder- 


Address with 


Baltimore, Md. 


20 miles from New York 
Fine chance for advancement 
man. Address “T. U.,” 
New York. 





Address 


HaARpWare Ace, 


CAPABLE AND SUCCESSF UL 
BD and executive. 
now available. 
manufacturing, 
ing of hardware. 
care HARDWARE 


SPECIALIST 
ALUMINUM WARE wants 


iF YOU WANT A_ POSITION 
TIWHY DON’T YOU SAY 
THE THOUSANDS OF EXEC. 
UTIVES THROUGHOUT THE 
HARDWARE TRADE ° 
READ THIS PAGE. 


A YOUNG MAN OF 
PERIENCE wants 
or sales manager. 
had several years in actual selling 
experience and office management, 
but have also been in business for 
myself and am therefore in a po- 
sition to serve the best interests of 
-jany one seeking a man for either of 
the two positions mentioned. 
not particular as to locality, 
looking for 
sort. 


so TO 


“WIDE EX. 
2 as Office 


have not only 


Ant 
but am 
an opportunity of the 
Full particulars upon 
me » 


N ew Y ork. 


Services 
Long experience in 
jobbing and retail- 
Address “T. F., ‘4 
Ace, Yew York. 
SELL ING 
posi- 


IN 


—— . —_jtion with reliable house manufac- 

y turing high grade aluminum prod- 

w pal ae  o- experienced clerk ucts. I have had 15 years’ experi 
in a retail hardware store on Ong! ence in selling of aluminum ware 


of all kinds and devoted a great deal 
of time to study specializing on this 
one product. 
locality or field of operation. 
gladly give full details as to salary 


Not particular as to 


Will 


A PERMANENT POSITION |/and other particulars upon request. 
with good prospects is awaiting a] Address . care HARDWARE 
young marr! ied man with two or Ace, New York. 


HARDWARE MAN with 20 


years’ experience in general hard- 
ware as buyer and manager in re- 
tail and wholesale. Address ‘‘T. 


Z.,”" care Harpware Ace, New York. 





UNUSUAL DEMAND 
IGH GRAD MEN RIGH 
NOW—WHAT KIND OF AN 
OPPORTUNITY ARE Yo 
AFTER? WE RECOMMEND 
THIS SECTION FROM “PAST 
PERFORMANCES.” 








SITUATION WANTED—Travel- 


ing for a firm manufacturing door 
butts, garage door hangers, etc.; age 


40; have sold and bought this build- 
ers’ hardware for 15 years, present 
place 11 years. Address “‘\V D.,” 


care HARDWARE Ace, New York. 


SAL ESMAN with 15 years’ inside 
and 7 years’ road experience would 
like to engage with some good manu- 
facturing concern; am now em- 
ployed but for good reasons would 
consider a change. Michigan or sur- 
rounding territory preferred. Goo 
habits, middle age. Address “W. 
F.,” care Harpware Ace, New York. 


FOR SALE—Stock of fe 
and plumbing materials; located in 
Eastern New York; will sell or rent 
the building with dwelling, Only 
hardware store in town located in a 
large dairy section, nearest business 
of the kind is ten miles. Have been 
here fifteen years; poor health rea. 
son for change. n excellent op- 


portunity to take “29 well estal 
shed business. ill inveatory 
$5,000. Address “C. L.,” care Hagp- 
ware Ace, New York. 





FOR RENT—Space second and 
third floor in our new store build. 
2 at 309-311 W. Madison St, 

Cobb, Whyte & Laemmer Company. 
Present address, 179 N. Clark St., 
Chicago. 





FOR SALE—Good clean stock of 
hardware and stoves in a splendid 
county seat near Indianapolis, Old 
established business in 
erected especially for same. 
profits 1916, 60 per cent on invest 
ment. Cash fanny 7 only. d 
dress care Harpware Ace 
New Yorke 





THOROUGHLY TRAINED 
HARDWARE man, 33 years old, at 
present employed as buyer and of- 

ce manager, desires new _ connec- 
tion. Eleven years successful retail 
and wholesale experience as sales- 
man, buyer and manager. Will not 
resign resent position except for 
one ering greater opportunity. 
Hae capital to invest, in promising 
proposition. Address “W. H.,”’ care 
HaRDWware Acz, New York. 





WANTED—Position with retail 
concern doing fifty thousand or 
over, as buyer and manager, by man 
with 15 years’ experience. Am 
looking for position where service 
of experienced man is wanted. m 
Address ‘‘S. T.,” 
New York. 


in Pennsylvania. 
care Harpware Ace, 


Business ene 














IF YOU ARE DESIROUS of 
buying, selling or exchanging a stock 
of hardware we can be of great 
service to you on account of our 
intimate knowledge of these matters 
in every section of the United 
States. Address “R. W. S.,” care 
Harpware Ace, New York. 





ability. 
rado, 


Address with copies 
2 ” care Harp- 


Ace, New Y ork. 


ESMEN WANTED by large 
Wholesale Hard 

to cover the 
Western Penn- 


turer’s 
dress M. 
Ave., 


on a commission hasis. 


Appli- 
must be experienced. No 
need apply. State full par 
when answering. Address 
business 
good 
wanted with aie 
Supply or Hardware 
factory supplies and 
Address The M. D. Larkin 
Dayton, oO 


ESM AN. 


ESMAN to handle Hubbard’s s 
Something | is 


No sample to carry—sells readily ceptional 
from circular. State territory youlin every 
Strictly confidential. A good 


Mauger, 99 
Battle Creek, Mich 


quickly. 





_|well known line of_ builders’ 
ware specialties, 
dling, one more high grade manufac- 


7 McGovern, 
Denv er, 


YOUNG 
TLER with several years’ selling ex- 
perience both in general hardware 
and specialty lines. 
afraid of work and can produce the 
wishes to 
commission 
and Western Pennsylvania territory 
Will not consider 
reliable line. 
6123 Hoeveler St., 


PURCHASING 
ant. experienced in metals, 
‘mill supplies. 
aggressive, 
active and energetic, 
ability and is experienced 
branch 
ing department: 
assured. Will locate anywhere 
W.\dress “T. Y..” 
New York 


SALESMAN OF RECOGNIZED 
now covering States of Colo- 
Montana and Wyoming, with 


hard- 

is desirous of han- 
For particulars ad- 
1535 Penn 
Colorado. 


UP-TO DATE HUS- 


One who is not 


connect wit 
line. | Pittsburgh 
anything but good 
Address Benn Galer, 
Pittsburgh, Pa 
AGENT or assist 
hardware 
This young man, who 
diligent, economical 
possesses ex 


of work in purchas 
excellent credentials 
Ad- 
care Harpware Acar, 


FOR SALE — Long established 
hardware business, located in the 
heart of the corn belt in. Illinois. 
Stock and iopares will invoice about 
$13,000; arly business. 
Good i oo ng Will give 10 per 
cent discount to cash buyer. This 
is a real bargain and will not be on 
the market long. Reason for sell- 
ing, failing health. Address “E. D.,” 
care HaRpware Ace, New York. 


PROSPEROUS STORE in up-to- 
date Middle West town of 1000, in 
heart of fine farming district; paved 
streets, electric lights, good schools, 
ete. ; stock of hardware, 
paint, stoves, furniture. Undertak. 
ing business combined. Did $35,000 
business last year. Must be cash 
deal. Address “B. F.,” care Harp- 
ware Ace, New York. 











“WE GOT THE AN 

WANTED.” IT'S THE SAME 
OLD BUT NEVERTHELESS 
GRATIFYING STORY THAT IS 
TOLD TO US WEEK 
WEEK OUT. 
THAT AN AD IN THIS SEC. 
TION IS THE EASIEST AND 
CHEAPEST METHOD TO GET 





COMPETENT MEN. 


PARTNERSHIP WANTED — 1 
am a young man, 37 years of age, 
full of ambition and looking for an 
opportunit to invest money in a 
well established hardware store. Not 
particular as to locality, but am most 
anxious to obtain an opportunity to 
develop a_ business. Address “T. 
G.,” care Harpware Ace, New York 





ENERGETIC YOUNG MAN 
wants to purchase partnership. I 
am a young man full of pep and 
ay accumulated enough money to 
buy a qertneresio in a hardware 
store. say hardware store 
cause all my experience has been in 
that line. Have already been in 
business but am looking for a bigger 
opportunity. Locality is not im- 
portant. ‘would like to tie up with 
some other young men who believe 
they have an gppostunity and are 
ambitious to develop a_ business. 
Full particulars furnished upon re 
quest. Address * H.,”’ care Hanrp- 
ware Ace, New York. 


For Sale or Trade 


Best paying hardware store in West 
ern Indiana. Invoice about $7,000 
or $8,000. Implements, harness and 
general hardware. All the leading 
ines, as it is the only store. Town 
of 500. Good school, churches and 
roads. Did $36,000 cash business 
1916. ou want good business 
write. Kade ess “R. I.,” care Harp 
ware Ace, New York 


100 PER CENT PROFIT to deal 
ers selling “Perfection Steam Vul 
canizers,” which are the best ma- 
chines in the world for all kinds of 
and tubes. 


repair work on tires 

Prices, $18 dozen. Five dozen, $75, 
and sample machine sent for $2 
Sterling Specialty Mfg Co., 119 
Verplank St., Buffalo, N. \ 

FOR SALE—In village, in farm 
ing district of New York, long estab 
lished hardware business. Nearest 
hardware store eight miles away 
$5,000 yearly, could easily be 
doubled, or more, if desired to rush 
Convenient living rooms, bath, steam 
heat, in same building: also pleasant 
yards, garage, barns, and double 
lot for fine garden and chickem 
raising. Desire to retire. Cash, 00 


exchange. _ “W. C.,”? care Harpwan® 








Acr, New York. 
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Baa 0 tuniti 


WANTED—Clean business gentle- 
men willing to invest $1,000 with 
services .at good salary and commis- 





sion; 10 per cent returns guaranteed 
on investment for 1917; may pay 25 
per cent This is your chance to 
get in on the inside of a manufac- 
turing business which promises to be 
ene of Kansas City’s greatest enter- 
prises. It's your greatest and most 
romising opportunity. Write Akers 
{ational Stove & Mfg. Co., 2509 E. 


Sth St, Kansas City, Mo. Refer 
ence. 


FOR SAl E—$9,000 stock of Gen 
eral Hardware, Stoves and Farm 
Implements The stock is abso- 
jutely “clean” and in a good grow- 


ing town of 1400 population, Good 
opportunity for the right man. Have 
to sell on account of health. Ad- 
dress Square Deal Hardware Co., 


Williamstown, Wood Co., W. Va 


WANTED—lInventors of small, new 
household or other articles to com- 
municate with us. e will manu- 
facture your product and can also 
assist you in putting it on the mar- 
ket. Show us what you have and 
we will advise the cost to manu 
facture in large quantities. If pos- 
sible come and see us. Phelps 
Manufacturing Company, 265 
Jefferson Ave., Detroit, Mich. 


WANTED. 

Three or more sections Warren 
or Heller shelving. Must be in 
good condition. Send full descrip- 
tion and your lowest spot cash price 
at once, as, if we buy any second 
hand shelving, will want it at once; 
otherwise wil buy new. Can also 
use a National cash register, The 
Griggsville Hardware Co., Griggs- 
ville, I 


WANTED TO BUY—Set of tin- 
ner’s tools for small town shop, 
mainly roofing, spouting, stove pipe, 
etc. Address “W. I.,” care Harp- 
ware Ace, New York. 

FOR SALE: An __ established 
Hardware business in the finest agri- 
cultural section of Pennsylvania in 
a city of about 50,000. Stock about 
$10,000. Could be reduced, and to 
reliable party some money could be 
left in. Immediate possession 
Reason for selling, other interests. 
Address “W. G.,” care Harpware 
Ace, New York. 


FOR SALE.—Hardware, Stoves, 
Plumbing, Tinning and Heatin 
Business; only store of this kin 
in town; have been established here 
23 years. A good chance for one 
or two young men to take hold of 
the business. Investigate. Good 
reason for selling. W. M. Stephen- 
son, Port Ewen, N. Y., on the Hud- 
son. 


When You 
Need Men 


consult the Opportunity Ex 
change of the Hardware Age— 
men—the right kind—are al- 
ways open for opportunities to 
advance themselves. Do you 
want the ambitious kind—the 
kind that can do things? 


© words at one dollar per in 


sertion will put you in touch 
with such men. 


Opportanity 
Exchange Dept 


THE HARDWARE AGE 
900 W. 39th St., New York 
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Important to Manufacturers 


A_ well-established English 
Firm with large Stockrooms, 
Showroom and complete office 
organization, centrally situ- 
ated in the City of London, 
having one of the largest con- 
nections amongst the principal 
Sun- 


Hardware, Household 


driesmen and Electrical Job- 
bers throughout the British 
Isles, is desirous of getting in 
touch with actual Manufac- 
turers for additional lines of 
Household and Domestic 
Utility or Electrical Novelties. 

Unique opportunity for Manu- 
facturers to obtain access to a large 
market and to establish a sound 
and remunerative business after the 
War. 

Six Representatives continually 
travelling; therefore immediate 
results guaranteed. 

Goods purchased for stock or 
direct Representation at Manufac- 
turer’s option—First Class Ameri- 
can or English references—Actual 
only dealt with. 
Waste of time for Middlemen or 
Jobbers to reply. 


Manufacturers 


Albert Lee & Company Limited. 


24, New Zealand Avenue, 


Barbican, London, E. C. 





Cablegrams ‘‘Lee City 8668 London.”’ 


A. B. C. 5th Edition. 
Liebers & Private. 



















































































Consider the 
Plumber 


The man who 
does the plumb- 
ing work in your 
neighborhood 
uses a lot of files 















no question 
about it. He 
probably has sev- 
eral men work 
ing for him and 
he supplies them 
all with files. 















Now you can 
supply him if you 
just spend a mo- 
ment to learn 
what style he 
uses most and 
demonstrate to 
him the ease and 
convenience with 
which he can get 
these files from 
you 






















There is the 
quality argument 
for Delta files— 
better steel and 
perfect teeth; 
and the guaran- 
tee of “money 
back if not satis- 
fied.” Talk up 
this line and see 
if you can’t in- 
crease your sales 
It's worth while 
because there is 
money in it for 
you. 


The Delta 
File Works 
Philadelphia 
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Acme Steel Goods Co.......... 145 
Acme White Lead & Color Wks. 69 


Alaska Freezer Co...... 
Allen Auto Spec. Co 
Allith-Prouty Co. 
American Bolt & Screw Case Co. 50 
American Electric Co. ......... 130 
American Electrical Heater Co.. 
American Gas Mach. Co... 
American Grinder Mfg. Co. 
American Ring Co. 

American Screw Co. «a 
American Shearer Mfg. Co.....159 
American Sheet & Tin Plate Co. 46 
American Steel & Wire Co......155 
American Wire Fabrics Co..... 57 
American Wringer Co. 

Ankyra Mfg. Co 

Arcade Mfg. Co...... 

Armstrong Mfg. Co.... 

Athol Mch. Co 

Atkins, E. C., & Co... 

Atlas Mfg. Co....... 


B 


Baker Murray Imbrie 

Baldwin Refrigerator Co. 

Bantam Mfg. Co.. 

Barnes Mfg. Co......--++-0+5: 145 
Barnett, G. & H., Co .138 
Berger Bros. 52 
Berbecker & Rowland Mfg. Co. .134 
Berger Bros. Co.........-- ..124 
Best, 

Billings-Chapin Co. 

Billings & Spencer. 

Bishop, Geo. H., & Co 

Bissell Carpet Sweeper Co 

Black Silk Stove Polish Works. 
Bommer Bros.. preg 

Botanical Mfg. Co...... 

Bowen Mfg. Co.... 

Bowser, S. F., Co 

Bante, 8. & Co. voces cessesisieus 
Bridgeport Brass Co 

Bridgeport Hdwe. Mfg. Corp.... 
Bridgeport Screw Co....... 
Brokaw-Eden Mfg. Co 

Brooks, M. S., & Sons.. 

Brown & Sharpe Mfg. Co....... 
Buckeye Aluminum Co 

Buffalo Specialty Co 

Buffalo Steel Co 

Burgess-Norton Mfg 


Cc 


Capewell Horse Nail Co... 
Carey, Philip, Co 
Cary Mfg. Co ? 
Casement Hdwe. Co....... 
Chainolene Mfg. Co 

Champion Hardware Co..... 
Chapin-Stephens Co. 

Chatillon, John, & Sons 

Chicago Eye Shield Co... 

Chicago Flexible Shaft Co 

‘Chicago Spring Butt Co.... 

‘Childs, O. J., Co 

‘Clark, George P., Co , 
‘Clayton & Lambert Mfg. Co.... 
Cleveland Galv. Works Co 
Cleveland Stone Co 

‘Cleveland Twist Drill Co....... 45 


. Darby, Edward, & Sons......... 147 





Cleveland Wire Spring Co 
Clipper Lawn Mower Co... .58, 
Coes Wrench Co 

Coldwell Lawn Mower Co 
‘Colt’s Patent Fire Arms Mfg. Co. 
Conn. Valley Mfg. Co 
Conron-McNeal Co. 
‘Consolidated Elec. Lamp Co 
Converse Rubber Shoe Co......1: 
Cook, H. C., Co 159 
Corbin, P. & F 65, 
Corbin Screw Corp 49 


66 


55 | 
| 


Corning Glass Works........... 


Covert’s Saddlery Works. . 47) 
a Se Tis oa cing ns overs 129 Lalance & Grosjean Mfg. Co. 


Cyelone Fence Co.... 30 


D 


De Laval Separator Co.......... 34 

Delta File Works 

ee Ce, cctarceevessctwias 135 

Des Moines Incubator Co...... 58 

Devoe, F, W., & C. T. Raynolds 
CR var cb bb Reranch bis eo iiates 67 

Diamond Saw & Stpg. Co 

LS Bcc éeves dances ed bas 149 

Dietz, R. E., Co 

Dietzgen, Eugene, 

Disston, Henry, & Sons, Inc... 

Dixon, Joseph. Crucible Co 

Duluth Show Case Co 

cet Pent Powder Ce... iceseces 135 


E 


Eagle Woodenware Mfg. Co.... 
Eclipse Mfg. 

Eclipse Mfg. Co 

EE WES AON, vic vvccikeclwseewe 59 
Ellis-Smith Mfg. Co............ 140 
Energy Elevator Co 

Engman Matthews Range Co.... 
Ensign-Bickford Co. ........... 145 
Enterprise Mfg. Co. of Pa 

Estes Mills 

Excelsior Bag & Mfg. Co., Inc.. 
Eyelet Tool Co.... 


$3 


Ferdinand, L. W 
Fernald Mfg. Co 
Fletcher-Terry Co. 
Fowler Nail Co 


Pererrrry sty 161 


Gemco Mfg. Co.......... 

General Elec. Co..... 

NN CIES A ba 608 avec eons ecmnee 118 
Gifford-Wood Co. 

Gilbert & Bennett Mfg. Co 
Goodell-Pratt Co 19, 20, 21, 22 
Goedeick, BF. Cos ccicccescves 117 
Goodyear Tire & Rubber Co..... 64 
Greenfield Tap & Die Corp 

Griffin Mfg. Co 

Grover File Co 

Guernsey Earthenware Co 


H 


Handy Mfg. Co... 

Haney, J. H., & Co.. 

eereta, Ay Win BO Cesc deceives 
Hassall, John, Inc. 

Hatheway Mfg. Co 

Hawthorne Mfg. C 

Hayes Pump & Planter Co...... 
Heller, W. C., & Co 

Herrick, F. A., Co 

Hill, N. N., Brass Co. 

Hoover Suction Sweeper Co.... 
eee TP Gis obec s vevavsccde 161 
Hussey, C. G., & Co.. 


I 


Ideal Bronze Co.... : +. 
Imperial Bit & Snap co.. .130 
eee Ne 6 5 one ov bb esha 42 
Irwin Auger Bit Co 


J 
Jacobs Bros. . a 
Jennings, C. E........ 
Jennings, Russell, Mfg. 
Johnson, Iver, Arms 


ewe 151 
& Cycle 


K 
Keuffel & Esser Co............. 137 


Kiel Mfg. Co 
Klein, Mathias, & Sons 





135 


Lebanon Mch. Co............+- 155 
Lee, Albert & Co., Ltd....... 
Lee Broom & Duster Co 
Lindemann, O., & Co 
Livingston Radiator Co......... 124 
Locktite Patch Co.............- 128 


Lufkin Rule Co 


McCalla, Harold, Co........... 


McKinney Mfg. Co 

Malleable Iron Fittings Co 

Martin Senour Co. .....60ccccce 69 
Maydole, David, Hammer Co.. 
Merchant & Evans Co 
Michigan Washing Machine Co. 52 
a ee 17 


Milwaukee Corrugated Co 
Moore Push-Pin Co 


Morrill, 
Morse Twist Drill & Mch. Co.. 
Morton, Thos. 

Mossberg, Frank .............. 136 
Murphy, R., & Sons 


National Rubber Co 


National Sweeper Co 


Novo Mfg. Co..... 


Oakes & Dow Co 

One Minute Mfg. Co 
Opportunity Exchange.... 
Osborne, C. S., & Co 


: Page-Storms Drop Forge Co... 
Palmyra Mfg. Co 

Parker, Charles, Co 

Parker Wire Goods Co....... 
Peerless Freezer Co....... 
Phenix Mfg. Co 

Philadelphia Lawn Mower Co.... 
Piqua Bracket Co 

Piqua Handle & Mfg. Co....... 
Plymouth Cordage Co 

Porter, 
Precision Key Mch. Co 
Progressive Mfg. Co 


Queen 


Reading Cycle Mfg. Co....... 
Richards-Wilcox Co. 
Roberts Mfg. 

Robertson, 


L 
so ae 


-165 


Lockwood-Ash Co, .........++++ 125 
Ludlow Saylor Wire Co 


M 


McGregor, John, Co., I 


-139 


Milligan Vapor Feed Co 


Morgan Mfg. Co 

Morgan Spring Co. ....0..2. 00+. 
Chas. 

51 


Myers, F. E., & Bro 


N 
National Mfg. Co 
National Stamping & Elec. Wks.145 


Be Ge GE: ons dca covsverses 145 
New Jersey Wire Cloth Co....147 
New York Knife Co 

New York Wire Cloth Co...... 29 
Pe PC. ai ccciveees 149, 157 
Niagara Falls Metal Stpg. Wks..136 
Nicholson File Co 

Norcross, C. S. 

North Bros. Mfg. 

Northwestern Chemical Co 


P 


H. K. 


Q 
Incubator Co 
R 


-143 
evesnrhr cas 107 








Arthur R 
Rock Island Mfg. Co........... 130 


25 


Sacks, Louis 

Safety Wire Gas Globe Co 
Samson Cordage Works 
Sargent 

Schatz Mfg. Co.. 

Schenck, M. B., e ; 
Sedgwick Machine Wo ria tas. 
Sessions Clock Co. 
Shapleigh Hdwe Co. 
Shelby Spring Hinge 
Sherman, H. B., Mfg. 
Sidney Elevator Mfg 
Silver Lake Co 
Simonds Mfg. Co 
Simplex Vacuum Mfg. Co 
Slaymaker Lock Co............ 
Smith, H. D., & Co 
Smith & Egge Mfg. Co. 
Smith & Hemenway Co., 
Snell Mfg. Co 
Solidhead Tack Co............ 
Sommer, John, Faucet Co 

Soss Mfg. Co 

Sparks-Withington Co. ... 

Stanley Rule & Level Co 
Stanley Works 

Star Expansion & — Co 
Starrett, L. S., ¢ 

Sterling Chemical Co 

Stewart Iron Works Co 
Stewart-Skinner Co........... 136 
Stimpson, Edwin B., 

Stuber & Kuck 

Sturges & Burn Mfg. Co........ 
Superior Spring Hinge Co 
Swaine, Fred J., Mfg. Co....... 
Syracuse Twist Drill Co 


Co 
CO. ccna 
Ce. « «ian 


Led. 5. 


T 


Taylor & Boggis Fdry. 

Taylor Instrument Co.... 
Thermoid Rubber Co 
Thompson, Judson L., } 
Townsend, S. P., Co 

Trimont Mfg Co 

Trow & Holden Co............ 
Troy Carriage Sun Shade Co.. 
Tubular Rivet & Stud Co...... 
Turner & Stanton Co 

Tuthill Spring Co.. 


U 


Union Hardware Co..... ‘ 
ee Le eee 
Universal Caster & Foundry Co. 61 
U. S. Air Compressor Co 


Vv 


Victor Dryer 
Vichek Tool Co 


Walworth Mfg. Co.. 

Warren, J. D., Mfg. Co 

Wells, F. E., Sons Co 
Wenzelmann, G. 

Wheeling Corrugating ‘0 
Whitaker-Glessner Co. 

Whitlock Cordage Co. 

White, L. & I. J., Co.. 

White Mop Wringer Co 

White Mountain Freezer (o...- 
Wickwire Bros., 

Williams, J. H., & Co......--+> 
Williamson, C. T., Wire Nov. Co. 55 
Winchester Repeating Arms Co. 3 
Winsted Edge Tool Works... .161 
Wire Goods Co 2 
Wonder-Mist Co. ....... 
Wright Wire Co....... 


Yerdes, Wm. 
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INDIVID 


ERE in the NATIONAL fac manufacturers 
our daily production of tire 
tres is sufficiently large to NATIONAL 


our overhead and production 


lo 


a minimum 


make few enough tires éach 


to insure each tire receiving 


individual workmanship, careful 
supervision and rigorous inspec 
this extra 


manufacturers of qualit 


tires may use as fine a grade of For 
rubber and_ fabric general 


doubt that there are many 


NATIONAL RUBBER COMPANY 


000 


Miles 
Guaranteed 


deliver 


the 
































UALLY BUILT 


Hardware Dealers— 
Jobbers 


Our plan of co-operating with and 
protecting the dealer in his terri 
tory has resulted in a bigger busi 


ness for more than one tire dis 


tributor 


If you have not yet contracted for 
your next season’s supply of 
tires, find out more about the 
NATIONAL proposition. 


* 


letter from you will immediately 
bring complete personal informa 


tion 


Pottstown, Pa. 








Speedway” tires are not 
as yet for sale 1 all 
cities If your dealer 
cannot supply 

write direct Prices 
moderate 
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SHAPLEIGH HARDWARE Co, 


ESTABLISHED 1843 


ST. LOUIS 
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